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The Test of Suceess 


The Burroughs Machines are sold only at 
regular list prices. We offer $100 reward 
to anyone who can purchase a New Burroughs 
Adding and Listing Machine from the factory 
or authorized agent for less than the list price. 
This is your protection and our guarantee that 
you are getting the best we have at our lowest 
price, which is a further guarantee that you are 
purchasing the best adding and listing machine 


in the world. 


BURROUGHS ADDING 
MACHINE CO., 


67 Amsterdam Street, 
Detroit, Michigan, U. S. A. 

















ARE YOU SATISFIED 








with the Carbon paper you are now hand- 
ling? Is it good enough to bring repeat 
orders in the face of present day compe- 
tition? Do you get complaints that it 
does not wear long enough, or that it is 
not absolutely clean? Do you find that it 
is not good enough to displace brands 
that are well known? 

TO BUILD UP A GOOD SUPPLY BUSINESS 
you must have the right goods. 


) ‘ Carbon 
J Paper 


only has to be so/d once. The perfect sat- 
isfaction it gives ensures future business. 
We give exclusive selling rights to our 
Dealers and co-operate in a liberal and 
practical manner to make the Agency a 
success. To First-class Dealers we will 
send samples and our special Agency pro- 


position 


Columbia Ribbon & Carbon Mf¢. Co. 


43 Murray Street, NEW YORK, N. Y., U.S. A. 
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To Make Exchange Machines Salable 


AND TO CARRY ON A 











ki, PAYING REPAIR BUSINESS. 
bak r¢ 
—=ji- Parts—Tools—Type—Platens 
“we 
Old ie th- and many other things of interest to the typewriter 
oyou trade are set forth in our No. 10 Part Catalog. 
TEM-CO 


BOSTON 


THORP & MARTIN CO., wscsictins 


TRADE MARK, 














_. THE BELL HOLDER Is 


The most beautiful, saleable, serviceable 
Our “UNIVERSAL” LINE- 


is a dandy! It’s attachable to amy other holder (by clips BB), and works 
equally well without a holder, just flat beside (or on) a note-book or ledger. 

“A single turn of knob 'K” shoots marker "A" from bottom of page to top 
No spring action, mind you!); a very slight turn of knob drops marker from 
line to line 

rhe rod lies flat (not slantingly) across copy—whether a single leaf or a 
ledger or law book several inches thic 

Moreover the marker is NOT GEARED to any distance; it drops EX- 
ACTLY as far as you wish, marking lines to a hair’s breadth, what- 
ever distance apart. 


OUR GOODS SELLI 
Any of cus 30 ctyhee tee — 


(Sold separately or together) 
We make clamping attachments for nearly all makes of typewriters. 
Specify when ordering, 
ample Holder, or sample Marker, to any listed dealer, on receipt of 50c, 


WRITE NOW! 
BELL HOLDER MFG. CO., 453 W. Chicago Ave., CHICAGO 























Loose Leaf 


Systems and Devices 


FOR COMMERCIAL PURPOSES: 


Perpetual Trial Balance 
Perpetual Stock Record 


Combined Cash, Journal and Daily Financial 


Statement 


Manifold Orders, Order Books and Blanks 


Shipping and Delivery Receipts 
Purchase Order Systems 

Order Blank Systems 

Bill and Charge Systems 
Monthly Statement Systems 
Invoice Filing System 
Requisition Systems 


Ask to see our Stock Form Ledger Leaves. 


wa 


FOR BANKS or TRUST COMPANIES: 


General Ledger for Checks in Detail 
Depositor’s Ledger 

Check and Deposit Journal 

Depositor's Monthly Statement 

Register of Certificates of Deposit Issued 
Savings Ledger 

Certificate Ledger 

Liability Ledger 

Shareholder’s Ledger 

Real Estate Loan Register 

Register Forms for Notes, Collections, etc. 


And other bank forms 








Ten Years of Success 
Devising Systems and 
Manufacturing 
Files, Price Books, 
Binders and Ledgers 
is our History 








We sell them at close prices 


THE TENGWALL COMPANY 


1419 E. Ravenswood Park, Chicago 


Ask for Catalogs 28 Thames St., New York 
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OWETTER FILING SYSTEMS—=re not like any other. 


THE DEALER. WHO WANTS TO SELL QUALITY FURNITURE 
will surely appreciate the value we put into every piece we turn out. The name ‘‘VeTrTer"’ 
has for years been identified with quality. 
Vetter sections are 40 inches long—consequently not only of more proportionate appearance—but 
THEY HAVE A MUCH GREATER CAPACITY—vwhile the increased base area makes 
for the overcoming of such objections as warping, bending, sticking, etc. 


Materials— If we paid twice what we pay now—we couldn't get better materials than we put 
into our goods. We use only the best of everything. 


Workmanship—We have the best and most experienced cabinet makers to be found in this country,— 
we won't employ second rate help at any price. 


Finish— You can hardly appreciate what we mean by this word till you've placed our goods 
side by side with others for close inspection. Then you WILL know. 







Deliveries— We are credited by the trade generally with having the promptest delivery record 
of any manufacturer in this line. Quite important to YOU. 


<4 Our Private Secretary 


is the handiest piece of business furniture put on the market in recent years 
Cut shows same partly closed. Closes with roll top curtain like a desk—and 
may be locked—Will care for 1 or 3500 pieces of paper—Always PRIVATE 
HANDY—CLEAN—RAPID—Thousands are in use—File papers by name, 
date, subject, number, alphabet, state, town, any way. Always at your elbow. 


THIS DEVICE SELLS ON SIGHT-— Let us penne You Dealers’ vorme 


We have a SPECIAL DEALERS’ PROPOSITION to make to those who mean business an d appreciate the 
We refer all local inquiries to you, and we get a lot of them from every city in the U. S. 


FREE BOOKS 


On 
FILING SYSTEMS 
This name placed on filing cabinets is a guarantee that they are the best 


WRITE FOR THEM ened aan Hae 





152 
2 @) River 
Street 




























































“Try a Hotchkiss and 
You’ll Buy a Hotchkiss”’ 


Whenever you need something to fasten 
papers together, and you want the work 
SECURELY, NEATLY and QuicKLy Dong 
YZ NAA you'll find that nothing quite equals the 
Re HOTCHKISS—a machine which is per- 
fect because of its wonderful simplicity. 





The Hotchkiss No. 1. 


Hotchkiss Automatic Paper Fasteners and Tag Machines 


The Hotchkiss No. 2. 


are ‘‘ fool proof.”’ Their strong and scien- 
tific construction appeals to all business 
men, bankers and accountants as the best 
device made for all purposes, office, store, 
factory or school use. 

@ Not only a business necessity but made 
handsomely enough to be an ornament to 
any desk. 


Alex. H. Irvin Company, Inc. 


Sole Dealers for the United States and Foreign Countries 
CURWENSVILLE, PENNA., U.S.A. 
“* The Sun Never Sets on the Hotchkiss ”’ 


because it's used all over the world—in every clime, 
The Hotchkiss No. 3. every country, for all kinds of fastener purposes. intense Tag Machine. 
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—THE SHEPPARD LINE 


Improved Tengwall File Monroe Holder Order Binder 


‘abe 


Most Complete Line of Loose-Leaf Devices Made 
OUR MOTTO: High Grade Binders and Quick Deliveries. 





S. R. B. Ledger 


Liberal Discounts and Protection to the Trade. 








Send for new 28-page Illustrated Catalog and handsome Window Show Card, size 10x14 inches, in three colors. If you are 
not selling or using this line—compare our proposition at once. Don't fail to visit our Exhibit—Annual Office Show, 


BOOTH NO. 50— Madison Square Garden, October 27th to November 3rd, 1906. 


Admission tickets to customers on request. 
=) THE C. E. SHEPPARD CO.,, 


Manufacturers Loose-Leaf Devices, 
87 Maiden Lane, . New York City. 
Branch Offices and Stock Rooms: 164£- Randolph St. 716 Chestnut St. 234 Milk St. 
CHICAGO PHILADELPHIA BOSTON 
Eastern Agents KRAG IMPERIAL STEEL CABINETS—Send for Catalog. aly 









































BERKSHIRE 
TYPEWRITER 
PAPERS 


The best and most complete line manufactured. Cover every need for extra light, 
light, medium and heavy papers, including the best and cheapest fabric surfaced 
papers in the market. @, A New Line of seven fabric finished papers, all white, 
just out. @, Berkshire typewriter papers are the best for every ue to handle, 
because they are strictly reliable, give perfect satisfaction and therefore sell rapidly. 















Write us for samples, select the various papers best suited to your trade and send us your orders. 
We will furnish sample books of the papers selected, with your card oncover. @, Please consider— 
your entire line from one source, in one shipment and put up in boxes of uniform style. This should 


interest every enterprising dealer. 


EATON-HURLBUT PAPER COMPANY 


TYPEWRITER PAPER DEPARTMENT 
P. O. Box 732. PITTSFIELD, MASS. 
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is an ‘open-front’ Typewriter. A glance at 
the Machine explains the phrase. You can get 
at all of the writing and all of the parts with- 
out the slightest difficulty. 

The ‘Open Front’ is peculiar to the Mon- 
arch. You will find it in no other typewriter. 
The practical value of the «Open Front’ is self- 
evident. Nothing to hinder the vision or the 
hand; no barrier to look over; none to reach 
over; everything fully accessible. Send for 
literature. 


The Monarch Typewriter Company 


Factory and General Offices: Syracuse, New York 


VISIT OUR EXHIBIT 
and see the MONARCH in Space 85 
NATIONAL BUSINESS SHOW 
Madison Square Garden, New York 
City, October 27 to November 3, 1906 
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. 
A SIGN LIKE THIS 


on Your Dealer’s Window 
= GROWAS will always Attract Attention 


S=—— CATCH THE EYE 
fee | (OF THE PASSER-BY 


Here’s the Sign ! 











TO MAKE IT.GR¢ 


_ 


ASK TO.SEE THEM 











A MEYERCORD SIGN 


luced in miniature 





By placing your advertisement on your customer’s windows you furnish him 
with a red-blooded salesman who will work day and night. Then, too, you utilize the 
best kind of display space absolutely free by using 


MEYERCORD OPALESCENT WINDOW SIGNS 


Among the users of our signs are many manufacturers of typewriters, adding ma- 

chines, filing cabinets and others, who have successfully adopted our wonderful method. 

May we help you to make your sign a “Sign of Success” for you and your dealer? 

Send us your trade mark and we will prepare an original design for your line—free of 
charge. Samples for the asking. 


Decalcomania 


TRANSFERS 
Name Plates 
Trade Marks 
Decorations 





Your name, address and trade mark should be on every article you manufacture, 
job or sell, placed there permanently and artistically. Do this by means of our 
Decalcomania Transfers. In the manufacture of these transfers we make a specialty of 
originating name plates and trade marks that are attractive and impressive. Your name 
plate placed on your goods in this way makes a profitable investment. It’s a “BUY- 
WORD” for your line. Sample name plates and sketches FREE. 


‘3+ [HE MEYERCORD COMPANY, tre. 


Chamber of Commerce Building, 


CHICAGO, U.S.A. 
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* DIAGRAPH 


_—> [TRADE MAR 


Mh, SAVES 90% 


in the Shipping Room 


PREVENTS 


Errors 
Misshipment 
Illegible Marks 
Loss of Goods 


Claims Against 
Railroads 





To All Managers and All Shipping Clerks: 
Come to our booth, No. 59, at the National Business 
Show, Madison Square Garden, New York, and see 
the Diagraph, the wonderful Improved Stencil Cut- 
ting Machine. If you cannot visit the show, write 
us for free illustrated booklet, describing fully our “No 
’. Error” system of shipping goods, and the Diagraph. 


American Diagraph Co. 
12 N. Second St. ” od ‘ St. Louis, U. S. A. 











Compact— Ornamental—Unbreakable— Easily Operated 
Rapid Work—Money Saver 








Used by the Marshall Field Company and other large establishments 
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— Set Competing For 
Sales on an Unequal Basisr 


Big profits on inferior Carbon Papers and Typewriter Ribbons are “boomerang” 
sales. Lack of quality to warrant the price paid has cancelled many good customers. 
Therefore, for your own interest, handle carbon papers and typewriter ribbons that will 


make permanent customers on the first sale. 


We manufacture every carbon paper and typewriter ribbon bearing our name and 
guarantee every grade offered by us to be the highest quality to be had for the price. 
This means that you can recommend our line and know that it will substantiate your 
claims. It further means permanency and increase of trade on a quality basis. 


Let us send samples to your customers. We market only through dealers, and 
will advise, in sending samples, that our brands are to be purchased from you. 


Write us TODAY. 


Miller-Bryant-Pierce Company, 
DEPT. No. 7. AURORA, ILL., U.S.A. 
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. =a «<® ‘R.EDISON AT WORK IN HIS LIBRARY Qo a 
iva “(GX § DICTATING TO THE BUSINESS PHONOGRAPH.{ 33) in 
S 7 


“Science, first antagonized by commercial interests, 1s today 
“the strong right arm of business progress. A business not con- 
“ducted on a scientific basis, not having a knowledge of the 
“ scientific principles which are involved in it, cannot succeed today. 
“It took the business man a long time to overcome his preju- 


“ dice against the new, and, so far as he was concerned, the untried.” 
—Extract from Mr. Edison’s article in the October issue of ““SYSTEM.”’ 


INVITATION 


Business men and women who do not have the opportunity of visiting The National Business Show and 
examining the practical demonstration of the Edison Commercial System with 1907 Model Business Phonograph, 
are invited to write for the Souvenir literature distributed on that occasion. The Edison Exhibit is the first on 
entering Madison Square Garden, A dozen dictators and transcribers are seen at work saving half the time, cost, 
and errors of letter writing by means of the Business Phonograph. 





Commercial Department 


National Phonograph Co. =, N. Y. Office: 31 Union Square Ee 
Orange, N. J. 1] TRADE MARK Chicago Office: 364 Wabash Ave. y/)) 
= =~ OC, Edvvon.- ZF 


: = at 
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SEE THEM AT THE NATIONAL BUSINESS SHOW- MADISON SQUARE GARDEN. 


ROYAL TYPEWRITER CO.253 BROADVAY. 
NEw YORK. 
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| The BRESLIN 


Broadway 


NEW YORK 


and 29th St. 








| In the 
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Everything 
THE BEST at 






The 








“THE. BRESLIN : 
Broadway - 29th St., New York Reasonable Prices 


THE BRESLIN HOTEL CO., Proprietors 
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Tis Shesthherd Index 


THE CUT shows the Subdivisions under "A" and "B" 
on four index sheets of a three hundred sub- 
division index requiring but thirty index sheets. It is the 
only system of indexing allowing of adequate subdivisions without 
having an excessive number of index sheets. The subdivisions 
are printed on the projecting margin of the index sheet, which is 
re-inforced and bound with cloth so that by slipping the hand 
under it and placing the thumb on the tab opposite the proper 
subdivision the desired sheet can be turned to instantly. 


Our Flexible Post Binder 


is a decided improvement over the sectional posts, as there are 
no sections to look for or ends projecting to mar the 
desk or take up space in the safe, and while it has a key lock 
it is not necessary to lock it, as the catches that hold the posts 
within the cover are sufficient to hold the sheets securely. 


Our Protected Binder for Ledgers 


is made of drawn steel, and has all the up-to-date improvements 
and no metal parts exposed to mar the office furniture. The 
corners of its cover ends of back and sides are protected by 
removable metal protectors which are covered with rubber, 
making a handsome finish yet being easily removed and replaced 
by new ones, and as these parts are exposed to all the wear 


and tear, it is practically a perpetual binder. You now have an opportunity to get the best that is made for your customers. 















































Shepherd Index & Ledger Co., 206 center st, New York, N.Y. 
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distinguished 

rom Other Men, 

but rather 

identifiedw7 them” 

s Which means, 

he Do as your neighbor does ef 

ae VUse the ; 
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UNDERWOOD © 
TYPEWRITER 


VNDERWOOD TYPEWRITER GO. 


241 BROADWAY, 
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There are plenty of Good Reasons why every live and 
progressive dealer of Office Appliances should attend the fifth 


NATIONAL BUSINESS SHOW 


MADISON SQUARE GARDEN, NEW YORK CITY 


OCTOBER 27th, TO NOVEMBER 5rd, 1906 


and see there the most comprehensive assortment of goods for them to handle 
ever gathered under one roof. 


Trade marks, beautiful illustrations and elaborate descriptions are all right 
in their way, but you DO NOT buy trade marks or pictures. You buy mer- 
chandise. You invest your money in goods that are supposed to pay you a 


reasonable dividend in the way of profits. 


Patronizing one house indiscriminately, or handling the lines of but one maker, 
without keeping your eye open for newer and better similar articles, is not only an 
obsolete method but a very short-sighted policy. 


You should dig your way through the entire market COMPARING AND 
SELECTING articles that in your opinion, as a judge of merchandise, will be 
the most profitable for you to handlee AND PROFIT, THE REAL KIND, 
MEANS NOT ONLY A MONEY GAIN, BUT A GAIN IN CUSTOMERS— 
HOLDING AND PLEASING THEM, BRINGING THEM BACK WITH 


“REPEAT” ORDERS. 


THE ONE BEST WAY to find and see everything new for dealers in 
your lines to handle, is a visit to the National Business Show, which will be an 
education in itself for every up-to-date dealer. WHERE ELSE IS AN 
OPPORTUNITY OFFERED FOR SUCH COMPARISON? HERE AND 
HERE ONLY CAN YOU select, in such a short space of time and at such 
little expense, the lines which are best calculated for YOU TO HANDLE 
PROFITABLY. There is no better way for you to increase your business than 
by making a study of the articles shown in Madison Square Garden. There will 
be over 200 exhibitors. Don’t you think it will be worth while for you to 


see some of their products? 


Make a note of the dates— 


OCTOBER 27th, TO NOVEMBER 5rd, 1906 


MADISON SQUARE GARDEN NEW YORK CITY 
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Remington Typewriter 
Sales 


0 last year were great, but our business Gg 


: for the first three-quarters of 1906 
exceeds that of the entire year 1905 



















Typewriters come and typewriters go 


But the Remington runs on forever 





Remington Typewriter Company 
q seh eunaeueiel = 
\ y 
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COLUMBIA 2 BAR-LOC 


Single and Double Keyboard Typewriters 





T= only VISIBLE writing machines that have their carriages and 
typebars arranged so that they do not dance and vibrate before the 


operator's eyes to distract his attention from the sig tr and his work 


and give him “nerves. s 


The COLUMBIA and BAR- LOCK are ide nih viitie itt that 


have every movement AUTOMATIC that can be made so. 


They have 


the greatest number of conveniences possible and are of the highest grade 





The Columbia Typewriter Mfg. 


Catalogues on Request. 


Co. 


116th Street, Fifth and Lenox Avenues 
NEW YORK CITY, N. Y., U.S. A. 


























Good Loose Leaf Ledgers 


Flat opening to facilitate posting Alignment to make it easy to turn leaves. 
Durability to insure against expense and inconvenience of replacing or repairing. 


Properly Installed 


Small ledger sheets adapted to average accounts one account to each sheet. Not over 
500 sheets to a volume. Allphabetically arranged with necessary index tabs. 


And Used 


Filled sheets and dead accounts removed from cirrent ledger to transfer. Write ac- 
count names to right of sheet. Do not number or use separate index. Loose Leaf 


Ledgers are self indexing. 
Help the Bookeeper 


Saves time and mistakes in posting, balancing - = gy | yes 


ments and makes it easy to locate errors, if made 0 re. 
opening of ledgers. 


Credit Man 
The complete record of every account, instantly accessible for 
reference. 


Collections 

If sheets of accounts charged to profit and loss are kept by themselves and referred to 
occasionally, advantage may often be taken of improvement in debtors’ financial condi- 
tion and accounts collected that would otherwise have been forgotten. 


Sales Department 


A territorial arrangement of accounts makes the record of each salesman or territory 
a Salesmen or advertising can be sent where required and results accurately 


Call at Our Booth No. 122, New York Appliance Show 











Majestic Ledgers Are Good 





OPEN FLAT 


The leaf rests (posts) lie on to the desk—no objectionable hump in center of book. 

he back is rounded, the curvature accomodates itself to the 
pt of leaves in the book and automatically assumes the 
correct position wherever opened. The flexible sheets lie close 
to the covers, and the result is a flat, solid writing surface 


ALIGNMENT 


Four leaf rests (posts) telescoping in alternately opposite directions 
afford complete and square support for the sheets and when the 
latter are trimmed and punched accurately, even edges will be 
maintained. The immense grip of the mechanism holds them 
securely in place. 


DURABILITY 


The design of the mechanism is mechanically correct. Maximum of power with mini- 
mum of weight and bulk. Metal hinges connect sides with back. Practically inde- 
structable, will outlast leather hinges by years. Covers can be replaced at smal! expense 
and without inconvenience. Material and workmanship both high grade. 


Popular sizes carried in stock. Ask your stationer or wrile as direct for bis name. 


Catalog sent on request. Illustrates and describes the only complete line 
of Loose-Leaf Binding Devices made under one roof. 


SIEBER & TRUSSELL MANUFACTURING CO. ------ ST. LOUIS 


J. C. DAWSON, Assistant President 


F. W. RISQUE, Secretary Treasurer 








JAS. P. DAWSON, President 
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The pen with” rate 2 the Clip- ‘Cap _ 


ad ieee 


A Few Pen Styles 


Coming on the Christmas season every dealer should see to it that he has a thoroughly representative 
stock of Waterman's Ideal Fountain Pens. If you would become successful you should carry a wide variety 
of points, because our ability to suit every writer or match any style pen has contributed as largely to our 
success as the celebrated Spoon Feed and Clip-Cap. 


STYLES AND PRICES: 


Prices vary according to the size gold pen contained. 
Unit figures indicate size of gold pens contained in the holders. 


SEE OUR EXHIBIT SPACE 126-127, NATIONAL BUSINESS SHOW 


Mottled No. 12, $2.50; No. 13, $3.50; No. 14, $4.00: No. 15, $5.00; No. 16, $6.00; No. 17, $7.00; No. 18, $8.00. 


Clip-Cap adds to the cost as shown below, 























Mottled 


No. 22, $2.60; No. 23, $3.50; Mo. 24,$4.00; No. 25, $5.00; Ne. 26, $6.00. 


Chased 


No. 12, $3.50; No. 13, $4.50; No. 14, $5.00; No. 15, $6.00; Mo. 16, $7.00; No. 17, $8.00, 


Plain 


No. 22, $3.50; No. 23, $4.50; No. 24,$5.00; No. 26,$6.00; No. 26, $7.00. 


Silver Filigree 
with Nameplate 





No. 12, $5.00; No. 14, $7.00; No. 15, $8.50; No. 16, $9.50; No. 17,811.00. Also Gold—S10, $12.60, $26. 


Sterling Silver aw a 
Chased ’ Fe stins 





No. 402, $7.50; No. 404, $10.00. Also Gold—S$1i2, $35. 


Emblem Pens, 
Blue Lodge, oa) 


ther S ties, at 
atee other Secteian,s All Emblems: $1200, $14.00, $16.00, $35.00—Depending on Style of Gold Mounting 


Solid Gold 
Center Band 





No, 12, $8.00; No. 14, $10.00; No. 15,$12.00; No. 16, $15.00. 


Clip-Caps, as shown on the top pen of this page, add to the cost of pen as follows: When made of German Silver, 
$0.25 extra; Sterling Silver, $0.50 extra; 18-karat Gold Filled, $1.00 extra; |4-karat Solid Gold, $2.00 extra. 


LIBERAL DISCOUNTS—POSITIVE PROFITS 


Dealers should write for "Suggested Assortments" and information regarding show case assortments. 
4 


L.E.Waterman Co., 173 Broadway.NY. 


209 STATE ST.,CHICAGO 8 SCHOOL ST.,BOSTON 742 MARKET ST., SAN FRANCISCO 
136 ST.JAMES ST.,MONTREAL 
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Form No. 168. ‘- 
WESTERN UNION TELEGRAPH COMPANY. Es 
INCORPORATED 76 = 5 
24,000 OFFICES IN AMERICA. CABLE SERVICE TO ALL THE WORLD. g S a. 
This Campeny TRANSMITS and DELIVERS messages only on conditions limiting its liability, which have been assented to by the sender of the followin m . < 
beaten s Glee Pear netae ease tenon Tepes Ean ELE Te |S Re 
Nee ee REPEATED MESBAGE, and is delivered by request of the sonder, under the conditions named above. a $ 
ROBERT C. CLOWRY, President and General Manager. i] £ : 
. = —) 
58 
RECEIVED at 133 South Salina St. (Gor. A. A. St.), SYRAGUSE, N.Y. “ 2G 
> é 
Bu 741 Ff Mr 22 PAID 11:04 P.M. $30 
S 
San Francisco, Calif., 12th, 1906. See 
> = 
E. C. Stearns & Co., ssi 
N.Y pe 
Syracuse, N.Y. 256 
Pacific Hardware and Steel Co. placed order to-day for seventy Feb 
D) 
Stearns typewriters. Great victory. All makes in fierce compe- £2 
| 
tition for seven weeks, SoS 
£S= 
J. Gunzendorfer. . 3 = 
= oad 
MONEY TRANSFERRED BY TELECRAPH. CABLE OFFICE, Ee" 
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is the best looking Loose Leaf 
) Ledger on the market. 
Ledger has no exposed metal 
parts to scratch your desk. 
Ledger has no_ superfluous 
mechanism or spring to get 
out of order. 


A Ledger of Quality ! 


Showing Metal Part Construction of our 
Current Ledger Metal 


Round Back Current Binder 
ready for use 
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name and we will mail you our catalogue with prices FREE 











We manufacture a full line of Transfers, Ring Books, Automatic Binders, Loose Sheet Holders and Catalogue Binders 


We sell direct the consumer. That's why we can save you from 20 to 50 per cent. in Loose Leaf Devices 
Do it now 


THE LOXIT LOOSE LEAF CO., 513-517 Main Street, Dept. D., Cincinnati, O. 


x 





Interior view of Round Back 
Current Binder expanded 


Round Back Current Binder 
expanded for inserting additional sheets 





Discounts on quantity 
Send us your 
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RIBBON of threecolors 
and a small lever that 
brings the color desired 
between the type and 
the paper —that’s the 
three-color feature of 







which enables it to write 


black record for documents, 
purple copying for letters and 
red for emphasis or display. 


It is so simple that the wonder is 
it was never discovered before. The 
ribbon-changing lever is as access- 
ible as the keys, making it possible 
to change from one kind of type- 
writing to another in an instant. 








A stenographer equipped with a Tri-Chrome Smith 
Premier can produce in proper manner every kina 
of typewriting any business office demands. 
The price is the same hat of all Smith Premier models. 
THE SMITH PREMIER TYPEWRITER COMPANY 
Syracuse, N. Y. 


Branch Stores Everywhere. 
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Think you not that an 
Adding Machine which com- 
petitors try hard to discredit, is 
worthy of a test in your officer 


THE TEST IS 
FREE. 


In January last the Circuit Court decided against us in a 
patent infringement suit. 


This was widely advertised by the Burroughs Adding 
Machine Company as “a legal victory for the Burroughs.” 


The U. S. Court of Appeals 
has reversed the lower court’s 
decision, and so gives a sweep- 
ing victory to the 


Universal 


ADDING MACHINE CO. 


General Ofhces and Factory 





3823 Laclede Avenue St. Louis, Mo. 
. : ; We make Universal Adding Machines 
Offices in all principal cities. to operate by hand or electricity 
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A REVELATION 


in speed and automatic perfection, is the universal verdict of every typewriter dealer, operator and expert, who 
has inspected, operated and tested the new Secor Standard Visible Writing and Billing Machine. 


With the Secor escapement results have been secured not heretofore obtainable on a typewriter. It is speedier 
than "speed dogs," cannot by any trick or device be made to " skip," and its extreme simplicity absolutely insures 


the utmost durability. It is made for speed, and to last. It works with the same perfection for the slow operator 


as for the fast one, and is always normal. 


SECOR 


SECO 


STANDARD STANDARD 
VISIBLE VISIBLE 
WRITING and WRITING and 
BILLING MACHINE BILLING MACHINE 

















The Secor Decimal Tabulator is not merely a "jumping" key which is represented by most makers as a 
tabulator, but is a real tabulator. There is no complicated mechanism. Every part of the tabulator can be seen 
in the above photograph. When not in actual operation, it is entirely disconnected from any working part of 
the machine, thus eliminating all friction. It is so astonishingly simple that it is impossible for it to ever get out of 
order. Furthermore when it runs the carriage to a column there is absolutely no rebound, since the carnage is 
instantly automatically locked when it reaches the stop 


Contracts for territory now being made. 


THE SECOR TYPEWRITER CO., 


DERBY, CONN, U.S.A 
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SAY SHOLES 
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Line Space Lever 





Left Paper Finger or Guide 


~ 


Pointer That Always 


Tolls “Where’’ * Line Space Gauge for 


Leh Margin Stop ——— 1, 2 or 3 Spacing 


Tab Stop Ke . a. J . Right Paper Finger 
~ ne |< or Gude 
Seale Pointer 


Detent Brake for Writing 
on Ruled Lines 





Right Margin Stop 


Right Release Lever and 
Tabulator Key 


Shift Leek 


Left Shift Kay 
Ribbon, Fither Regular, 


1, 2 or 3 Color 
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lane Lock Release 
/ 


j 
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Ribben Reverse 


FAY- SHOLES 


Always noted for its easy “touch,’’—a new standard 
for light key-action has been set by the 1907 Fay- 
Sholes. The new universal rotary escapement, with 
a two-step motion, is slow enough for beginners and 
faster than the requirements of the most erratic and 





Right shift Key 


expert operators. 


NEW YORK OFFICE, 287 BROADWAY GENERAL OFFICE, MAJESTIC BLDG. 
New York Chicago 
SALES AGENCIES THROUGHOUT THE WORLD 


STEADY WORK at the 
WA FAY-SHOLES FACTORY 
127 REES ST., CHICAGO 
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EVIEWING the Field of Typewriter A M oO N T H I Y Guixe the Interests of Manufacturers, 
Adding Machines, Time ont Cash Re. Commercial Stationers, 
corders, Loose Leaf Devices. Office ance Salesmen and 
Furniture, Supplies and Specialties. M A G A Z i N E sumers, and New Inventions. 
OCTOBER, 1906 No. 5 


VOL. 4 


CHICAGO, 








The Increasing Importance of Business Shows 


if you can, a procession of interested 
from the Battery, New York, 
way to Boston, or from upper Broadway 
suburbs of Baltimore. When you have 
our mind you have a picture of 
the number of people attending the National 
Business Show in New York this month, held 
in Madison Square Garden. 

From the humble beginning that ushered in 
the first Office Appliance Show, the movement 
has gradually forged ahead to a place of im 
portance where this year nearly a third of a 
million people will journey from everywhere to 
New York City for the purpose of observing 
what is new in appliances and devices for les 
sening the work in the modern office and mak 
ing the help more efficient. It seems little short 
of marvelous that so many people are interested 
in an exhibition of this kind, yet it is true, and 
vear by year the number increases, 

, Saturday October 27, the doors of 
the exhibition open and will remain open for 
one solid week, closing again on Saturday night, 
November 3, at 11 o’clock, and from present 
indications and judging from the attendance 
last year, the number of people who will visit 
this interesting collection of devices from every 
quarter of furnish the facts for 


the glob« 
the illustration used at the beginning of this 


Imagine, ; 
people extending 
all the 
to the 
this picture in y 


evening, 


will 


article. 


To those interested in lengthening life and 
making the tasks incident to transacting busi 
ness in a more easy and modern fashion, this 


show is of much more than passing interest. 
It is the one opportunity presented for the re 
ceptive mind to drink in at one draught all of 
the wonderful things that are being put forth 


for the purpose of helping hustling Americans 
to live longer and do more while life lasts. T: 


the buyer who is searching around for devices 

to make more efficient the help of the office, it 

is the one opportunity he has of seeing and 

judging for himself of the merits of various de 

offered for saving money and making it. 
Great Preparations Made. 


made for the 


vices 


Great preparations have been 
show this year; greater, in fact, than have ever 
been made before since the idea was first con 


ters this year promise thé 
that has ever been pre 
rs open they will present 
llaneous collection of offic 
devices which in value, scope and field covered 

been equaled in history. 
is held in two installments 


ceived, and the pron 

most interesting time 

sented When the 

to the public a miscé 

has never 
This great show 


one at New York and one at Chicago. The fall 
season has been chosen as the most ad 
vantageous time for the exhibition in New 
York, whi the spring is the season when the 
exhibitors pack mysterious boxes and 


start for the Sumr Resort City. New York 
d Chicago in point of 
exhibitors and value of 
d. The show this fall is attracting 
buyers from all parts of the world as well as 


at 
a 


+4 ny 
outstrippe 


endance, number 


every center f the United States. All 
he huge corporat of the country will hav: 
en on hand read take up whatever 
vices seem sui their requirements 


A number of new and novel features w be 


s] is year which have 1 
been seen in years past, and the aim 
is to give the public something that 
s e valual instructive and _ strict 
In the past many manufacturers hav: 
refrains from exhibiting because of the fact 


that thev had sold it so completely that thev 


Others who 
unable to get 
This year many of 


orders. 
were 


were unable to fill more 
had good things to show 
their models ready in time. 
the manufacturers who are sold up will exhibit 
anyhow, and will explain the situation to pros- 
pective buyers. Those who have new ideas to 
show have had plenty of notice, so that most 
of them have had time to get their models in 
shape in order that the public may have the 
first glimpse of whatever the invention may 
be at the big show. 
Larger Typewriter Exhibit. 

Last year only two typewriter concerns ex- 
hibited, but this year there will be about eight. 
realm of 


New ideas never dreamed of in the 

typewriters will be seen, and buyers and 
stenographers will be well paid if they will 
simply spend time enough to visit the type- 
writer section alone. It is almost beyond un- 
derstanding to grasp the progress that type- 
writers have made within the past few years, 


and it is practically certain that the display in 
this division this year will be the greatest ever 
shown. 

The National Business Shows are becoming 
more and more important every year, and they 
present in many cases the appearance of a sort 
of convention of corporation purchasing agents, 
commercial stationers, office appliance dealers, 
typewriter men, adding machine representatives 
interested in devices of all kinds. 
interests of the entire country are 
represented there, and the advantages offered 
in the way of increasing knowledge on many 
important subjects are well worth the trouble 
and expense of Visiting the show. 

One of the most important and interesting 
events will be the ‘‘American Championship 
Typewriter Speed Contest,’’ in which the fast- 
est and best known typewriter operators of the 
continent will compete. The winner of the con- 
test will be presented with a cash prize as well 
as the ‘‘American Championship Trophy,’’ a 
solid silver cup, presented by the publishers of 
OFFICE APPLIANCES. In these latter days of type 
writer perfection, speed is one of the important 
features of the building of a machine, and the 
development of this portion of the manufacture 
is well worthy of much encouragement. In ad 
dition to this employers appreciate speed and 
look for it, and a speedy operator with a speedy 
machine is in demand everywhere. The pur 
pose of this contest is to determine who is law 
fully entitled to the speed championship and to 


and others 
Commercial 


encourage speed among operators and the at 
tainment of speed-making devices with the 
manufacturers. 

This show is the one great chance that a 
buyer has of comparing various competing 
lines, and it is a remarkable fact that buyers 
with large orders reserve them for these events, 


gives them an 
test of the very 
furnishes them the 


opportunity to see an un 
things they are 
opportunity 
seeing 


various 


as it 
prejudiced 
seeking, and 
that nothing else can 
for themselves comparative 


of testing and 


merits i 


deviees under the most favorable yet at the 
same time adverse circumstances. Thousands of 
lollars’ worth of business are done at these 
shows, and many orders are signed up a year or 

ore in advance, and it is a fact that the ex 
hibitors at the shows find themselves paid 
for the labor and expense they go t n being 
seen on the floor with whatever thx have to 
sell 

Influence Is Valuable. 
Another thing is that the influer ‘reated 


by these shows does not die with the closing 
of the doors of the exhibition building. The 
prestige that is built up around an exhibitor 
and his wares lasts for a long time and 
strengthens him in the minds and memories of 
buyers and searchers after the new things for 
making life in the office easier and more profita- 
ble. There is a mysterious chain of influence 
running through those interested in office ap- 
pliances that extends into the most remote sec- 
tions of the country, and this influence prop- 
erly cultivated and maintained is the means of 
turning many orders toward the manufacturers 
who have been fortunate enough to secure space 
on the floor for the show. 

The fact that a manufacturer is seen at a 
show adds weight to his proposition. It is gen- 
erally known that space costs money and that 
it is an vor anes proposition to put an ex- 
hibition really worth while on the floor. People 
see this and they immediately conclude that a 
manufacturer who can afford to exhibit can cer- 
tainly afford to put out dependable goods, and 
the fact that he is there is a guarantee that 
he is proud of his products and is anxious for 
people interested to compare the points with 
whatever competing devices there may be. 


The market for office appliances is not over- 
worked. The only trouble is that the average 
business man is not educated up to the latest 
things in the line. It is a fact that as fast as 
business men become educated up to the latest 
ideas they add them to their office equipment, 
and these shows do more than all else besides, 
with the single exception of the magazines 
devoted to the cause, to educate the average 
business man to the usefulness, utility and 
necessity of the latest in everything if he would 
be considered in the running as a progressive 
and live business man. 

Another great feature of these shows is the 
broadening that it gives manufacturers who are 
exhibitors. If a man is surrounded only by his 
own ideas all of the time he gradually comes to 
believe that his ideas are the only right ones and 
that he possesses all of the ideas that are really 
worth while, and he entirely forgets that there 
may be other men with equally good ideas. The 
National Business Show presents the oppor- 
tunity for a man to get away from himself and 
his own little sphere and see what others are 
doing. It permits him to see the points of his 
competitors’ goods and points out to him 
wherein he may improve his own. Besides, he 
comes in contact with other people in the same 
line of business, and the concentration of 
thought action combined by these two men in 
their conversations open up new and wider 
fields that need but exploiting to produce a 
profit for both. 

Office appliances are no longer considered in 
the class of ‘‘luxuries.’’ They are necessities. 
The latest is none too late; the best is none 
too good. The perfect has not been attained 
and never will be attained, but there are many 
things that are very close to perfection, and 
these are what the modern business man needs 
and must have in his business. The one chance 
that the busy man gets of seeing what these 
really are with his own eyes and from an un- 
biased standpoint is at these shows. 

The opportunity afforded at the shows for the 
interested people on all sides of the proposi- 
tion to get together, pool interests, desires and 
knowledge makes these exhibitions of untold 
value. OFFICE APPLIANCES. 

Chicago, Il. 
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Selling office devices by stationers or office 
appliance dealers is a section of the business 
that today is but in its infancy while, at the 
same time, it is a branch that will produce more 
profit than any other department in the entire 
store. At the same time, the business dealing 
strictly with specialties is always pleasant, sales 
are clean and easily handled. 

Manufacturers are daily sending their repre 
sentatives over the country looking for station- 
ers and dealers who will sell good things at 
big profits, and while they meet with certain suc 
cess, they are not rewarded in the manner in 
which they should be. A great deal of the 
fault in this lies with the manufacturer. 

It is an easy matter for a man with a good 
thing who understands his goods to take out 
some excellent appliances, show it to a stationer 
or dealer, and prove to him the desirability of 
acquiring the sale of the article. It is another 
thing, however, to leave enough of an impres 
sion and enough specific knowledge with the 
dealer to enable him to tell his salespeople how 
to sell and manipulate the article, or even to 
sell and manipulate it himself. 

At the same time, but a small percentage of 
profit will accrue to the manufacturer who sends 
his men out and permits them to drop a certain 
number of machines or devices in a certain speci 
fied number of towns, tying up the territory 
with the stationer or dealer who accepted the 
proposition and who ordered a sample for ex 
hibition purposes. The profit for the manufac 
turer comes from the reorders and the prom 
inence that his particular device attains in the 
locality under consideration. 

Inasmuch as this is unquestionably the case, 
it behooves the manufacturer to search around 
for some plan whereby he may not only get sta 
tioners to take the line but sell it and push it 
hard in his territory. The expense of the trav 
eler who makes the territory is usually sufficient 
to eat up all the profits of his introductory trip, 
and if there is anything to be left for the 
manufacturer it must necessarily come out of or 
ders he will receive later on. At the same time 
he runs a big chance of placing his device with 
an order-killer rather than an order-producer. 
The first named are a curse to office appliance 
people and in the latter exists their salvation. 


Salesmen Are Specialists. 

To sell office appliances a man must, first of 
all, be a specialty man. Then he must ‘know 
every detail of his device and he must have a 
thorough knowledge of every detail and every 
possibility of it. He must be so familiar with 
it that it is an open book to him in every re 
spect, and then he must be so skilled in han 
dling it and explaining it that no one will be 
able to ask questions or present problems he 
cannot instantly solve. 

These qualifications cannot be hoped for in 
a man who has once been shown a device, nor 
can they be looked for in a man who is un 
familiar with the device and who must depend 
upon his own innate mechanical curiosity for an 
explanation and a solution, and who at the 
same time must make up his own line of talk 
and his own method of demonstration. 

The virtue in marketing an office specialty lies 
in a uniformity about everything. Every ma 
selling the device should tell the same story in 
pretty nearly the same way. Every man should 
be taught certain facts and details and made to 
master them or else leave the proposition entire 
ly alone. None of these things can a man do 
by himself, nor can he acquiré by being once 
shown. 

With the placing of an agency by a manu 
facturer for an office appliance should go the as 
surance that a man skilled in the sale of the 
appliance will follow to open up the territory 
and educate the sales force of the stationery 
store in the disposition of the device. 

It is highly unprofitable to place an agency 
and then go away and leave it, depending upon 
the overworked stationer to do the rest. He 
won’t do it. Time and experience have proved 
that. Stationers, as a rule, are human beings 
and have troubles of their own, and no matter 
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Big Profits in Office Specialties 


BY WESLEY A. STANGER. 


how much they may desire to sell the goods and 
reap the profits therefrom, they cannot be ex 
pected to do the work necessary to learn all of 
the mechanical details of the device and then 
figure out the necessary selling arguments. The 
manufacturer must remember that it took years 
to perfect the device before it was even put 
before the public. Then it took years more to 
get it started even in a small way. Besides that, 
there have been countless hours of study put on 
it to figure out its possibilities, uses and applica 
tions. It is impossible to indelibly impress 
upon the mind of man in half an hour or even 
half a week, thoughts, facts, figures and possi- 
bilities that have taken years in the making. 

Manufacturers must take this into considera- 
tion and must find some other means of market 
ing their product aside from merely shipping a 
bunch of samples to a stationer with a discount 
sheet and price list. 

Manufacturers who are advertising heavily 
must continue along the same lines. Those who 
are not advertising must begin and keep it up 
as hard as they can. Advertising must be re- 
sorted to in large quantities and every line must 
be studied out carefully and planned explicitly 
before it is executed, but long range advertising 
will not do all. Neither will an advertisement 
with a list of sales agencies appended at the bot 
tom do the work. More individuality and more 
personality must be put into the advertisements 
and they must be applied to localities. In this 
the dealer and the manufacturer must ¢o- 
operate. General publicity advertising is indis 
pensible to the success of any device. It must 
be advertised liberally and generally to create 
any demand at all. Advertisements to which no 
direct results can be traced are as important as 
the other kind and this portion of the selling 
must be crowded to the very limit. 

In addition to this the manufacturer and the 
dealer must get together in their advertising 
appropriations. The dealer must advertise the 
devices through the regular channels he uses and 
advertise hard. However, he should not be ex 
pected to pay the entire expense of such adver 
tising. 

The manufacturer must pay his share. He 
must furnish cuts, reading matter and anything 
else at his command to aid the dealer or sta 
tioner. Any manufacturer will find it profitable 
to maintain a regular advertising department of 
his own to which will be referred all questions 
pertaining to localities, and it should be the 
business of this department to not only get up 
the regular ads for the general publicity but to 
solve problems of the individual retailers and 
plan advertisements and advertising campaigns 
for them. They should also furnish the dealer 
pamphlets and other matter that will aid in 
creating a demand for the goods and manufac 
turer and dealer must work hand in hand, for 
the success of one depends upon the success of 
the other, and the theory that many seem to 
have been going on that to get a line of samples 
in a stationer’s or dealer’s hands solves the 
problem, must be rejected. 


Close Coéperation Necessary. 

When these details have been taken care of, 
however, the work of the manufacturer in mar- 
keting the goods is only begun. He must main- 
tain another department in his business as well 
as the advertising department. This department 
must be at the disposal of the dealers. To win 
success in the sale of appliances, reap big profits, 
quick sales and a steady demand this depart 
ment must be inaugurated and maintained as re- 
ligiously as the department for keeping track 
of the influx and outgo of money. 

This department may be termed the Auxiliary 
Sales Department and may work in conjunction 
with the advertising department. This depart- 
ment should furnish skilled men who understand 
every detail of the manufacture and sale of the 
article to be introduced, and when an agency 
is located, it should be turned over to this de 


partment at once and become the special ward 
of the men employed there. 

After the establishment of the agency by the 
regular road man, one of the experts in this de 
partment should be sent to the scene of action 
Very often and, in fact, in most eases, the dealer 
will be glad to pay all of his salary, or at least 
half of it. This man should be put into the 
dealer’s store on the basis of an employe of the 
stationer or dealer whose capacity is that of 
specialty salesman. He should work in conjune 
tion with the home office all of the time. He 
should keep the auxiliary sales department ad 
vised of all problems and all details which arise 
and at the same time the advertising department 
should keep the territory flooded with advertis 


ing matter and printed matter. These will all 
prove indispensable aids to the local man. 

This special representative should go out 
after the consumer trade the same way the 
regular road man goes out after the agency 
trace He should canvass the town and work up 


a demand for the dealer, at the same time edu 
cating at least one of the salesmen regularly em 
ployed by the dealer in the use, sale and dispo 


sition of the specialty. In this way the sta 
tioner or dealer is widely advertise His store 
is brought to the attention of the consumer as 
one where the up-to-the-second goods may be 
found. He is known as the man who sells the 
particular specialty under discussion His ad 
vertising matter is seen daily somewhere or 
everywhere. It also gives the special representa 
tive a chance to size things up and report to the 


home office whether or not the specialty is in 
the right man’s hands, so that they need not 
keep a territory tied up with a man who will 
do the house no good. 

From the start the specialty man will be abk 
to earn what he is paid, so that neither manu 
facturer or dealer are out one cent; and after 
he has been at it a while he will produce a 
profit over his expenses. Then when he has d 
parted and sought other fields, the regular sales 
man will simply add these sales to his regular 
annual sales in other lines and both the manu 
facturer and stationer will be reaping a good 
profit and their relations will be mutually ben 
ficial and pleasant. 

Men May Be Kept on the Road. 

\ corps of such men may be kept on the road 
all of the time following up the work of the 
reguiar road men who establish the agencies 
\nother body of them may be kept at the home 
office being trained for their road experience 
after they shall have completed their education 
in the shop and auxiliary sales department 
From this department may be graduated the 
future superintendents of agencies and the regu 


I 


lar road men whose duty it is t locate the 
agents for the device. 
rhe time is past when goods W sell then 

selves Today to sell every art and _ seieng: 
must be used, and used with the touch of a spe 
cialist Everything must be done to make the 
publie see that an investment, no matter how 
small, will either produce profit or a saving. No 
matter how good a thing may be, it cannot b 
sold unless untold effort is put on it, and it is 
an injury to the manufacturer, the dealer and 


the publie when good, rich territory is tied uy 
with a man who either will not push a specialt 
or! who doesn ’t know how. 


By keeping things on the move the two dé 
partments may be operated at a minimum of 
expense, as it will be possible to train men right 


in the factory all of the time for the 
outside, and while they are learning they will 
be no expense, for they will be receiving their 
pay for their regular work and educating then 
selves on the side with a promise of future r 


positions 


ward, which is the greatest impetus in the world 
to get a man to put in his best efforts. 

The first essential to the proper management 
of such departments and the ultimate su 
the scheme depends upon securing the proper 
man for the head of the movement and, such a 
one found, the results will be immediately ap 
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The Positive in Salesmanship 


The positive, in salesmanship, is a quality 
we all need. You need it. I need it. Every 
body requires it for this reason: We wer 
brought up on ‘‘don’ts.’’ That was before th 
age of the kindergarten. Froebel instituted a 
new regime in the training of children, and 
your little ones and mine are brought up on 
the positive, now. But that’s another story. 

Your sales manager of today is probably 
man of the old school. He was brought up in 
the stock room, most likely, and he had the 
yard stick down his back if he didn’t obey 
the head of the stock 100m just as the latter 
had to obey when he was a barefoot boy b« 
fore the mast in the good old whaling days. 

Part of your sales manager’s training was i! 
the don’ts, and most probably he has inculcated 
them into you, to the extent of 57 varieties 
like these: Don’t lean on the prospect’s desk; 
don’t put your hand on the back of his coat 
collar; don’t finger the necktie of your pros 
pect, or pick a speck of dirt from his shoulder, 
ete., ete. These are but a few of the parts, and 
the whole is greater than all these. The whole 
thing is summed up in the word negative. 
You’ve been subjected to the negative until 
it’s like an ox-gall pill without any sugar coat 
ing: your palate balks, refuses to move, and 
the pill eats its way into the center of your 


tongue. Then you vow a vow. No more ox 
gall for you. No, sir! Not an ox. Neither 
gall. That’s positively the last pill. 


So it is with the negative in salesmanship! 

The hour has struck, even in commercial lines, 
when the negative is condoned or pardoned. 
There’s a story in McClure’s this month about 
a judge in Denver who says to the little waif: 
‘Lad, you swiped the razor, did you?’’ ‘‘ Yes, 
sir! ’? 

‘*Well, what you crying about? Stand up 
there like a man while I tell you something: 
It takes manhood not to swipe a razor, and 
we’re right here to prove to everybody that 
you’ve got the manhood now to resist swiping 
anything ever again. You’re a man, ain’t 
youf’’ ‘*Yep.’’ ‘*Well, now, you just walk 
out of the courtroom and show every man jack 
of us that you’re the stuff, and that there’s 
more manhood in you than to ever think of 
taking anything what’s not yours.’’ 

What do you think? Ever hear of that lad 
‘‘swiping razors again?’’ Not in a thousand 
years. Why? He got a dose of the positive, 
and the backbone in him did the rest. 

So with your salesmen, Mr. Sales Manager! 
You’ve got a lot of fine material under your 
thumb, but the question is: Are you applying 
the negative? Or, are you hauling those men 
out of the gutter of discouragement and dis 
eord by the positive that must first have been 
developed in yvour own breast? 


BY CAL HORTON PIERCE, 
Author of ‘‘Scientific Salesmanship.’’ 


Let us see! Have you yourself, for example, 
made a study of the positive and its- results on 
character? Have you ever realized that since 
no two things can occupy the same space at the 
same time, no negative can live in the pres- 
ence of the positive? 

Therefore, how about weak characters: Are 
there any? No? Why not? Do you realize, 





C. H. PIERCE 


for example, that the only weak thing about 
your man is simply a lack of the positive, and 
that if he lacks the positive you are to blame 
for not giving it to him. No man is lacking 
in character who sees the ultimate of the work 
ahead of him. 

Take your men to the top of that mountain 
whence you yourself are viewing the horizon of 
success, and point out to them the rules for suc- 
cess; show, then, the self respect necessary to 
true character, not only in your life (starting 
at home, always) but in the lives of those 
men you are privileged to call successful. Dif- 
ferentiate, if you please, between the man sim- 
ply making money for the sake of accumulating 
a pile, and the man with a worthy thought 
behind his aceumulation. Point out to your 


salesmen that the object is not to run up the high 


Opportunity for Inventive 
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A communication has come to the editor 
OFFICE APPLIANCES from a newspaper writer of a 
western state that suggests not only one concreté 
example of a need within the field of typewriter 
manufacturers but also opens an inquiry as to 
what is being done and can be done in a field 
comparatively little cultivated by office appliance 
men generally. 

Our correspondent asks: ‘‘Is there such a thing 
as a typewriter which carries above the platen a 
roll of paper that will constantly feed the ma- 
chine without the necessity of the operator paus 
ing at the end of an article (newspaper iten 
report) to insert a new sheet or otherwise provide 
paper for the next piece of work? In rapid writ 
ing, such as we are obliged to do in newspaper 
work, such a contrivance would be wonderfully us¢ 
ful. Oftentimes we work under great stress of 
hurry and the mechanical necessity of supplying 
the new sheet for each new item or article is a 
serious handicap that might well be eliminated 
Our pages of ‘copy’ require no headings similar 
to letterheads, and there is no reason why we can 


not use a continuous sheet, cutting off each page 
for ourselves at the length desired. I have often 
thought that if such a roll of paper could be hung 
above the platen of the typewriter and a sharp 
edged bar provided in front against which the 
sheet could be torn off when the writing of any 
given bit of copy is completed it would expedite 
the newspaper reporter’s work very greatly.’’ 
Such rolis as our correspondent suggests have 
been used for some purposes, such as the exhi- 
bition of automatic demonstration of a typewriter, 


ete., and there is no reason why this appliance 
should not be adapted to the need which this 
young man describes. It is readily seen that it 


would be very helpful not alone to the newspaper 
man but to the writer of long manuscripts or 
reports ‘‘in the rough,’’ first drafts of all sorts of 
work, commercial statements, inventories and other 
like writings. The number of users of machines 
for this sort of work is great and a provision for 
their needs would be well justified from the prob- 
able sales standpoint. A brief investigation would 
lemonstrate to a clever mechanical mind the 


est score in the history of the sales of the com- 
mereial giants of the world. 

One man, making $80,000 a year (a poor boy 
a few years ago) said recently: ‘‘I educate 
my men. I send them to the I. C. 8., or some 
other good school, and when they get educated 
to the point where they feel that they are too 
good to stay with me, I say: ‘God bless you, 
get out and hustle for yourselves. You and 
I are here to help each other, and I’d be a 
poor sort of a man to stand in your light, 
wouldn’t I?’ ’’ 

That’s the kind of positive men we need in 
our business world today: the men with the 
positive in view; the men with the ultimate 
good always in view. No use to preach the 
negative to these men; no use to tell such a 
man with his Horeb height of vision: ‘‘ Don’t 
ever touch the prospect on the shoulder or show 
him any lack of courtesy.’’ Might as well tell 
a king not to eat with the swine. Anything 
in common, do you think, between the noblemen 
of our business world and the swine scrambling 
back and forth from their homes to the city 
in droves, reminding you of the way cattle hus- 
tle at the stockyards? 

No! The nobleman is clear of thought; calm 
in action; positive in look, manner, accomplish- 
ment. And now, Mr. Wage Earner! Where do 
you come in? Are you one of the driven, at 
present? Then let us take a look at the posi- 
tive that will do you good, and lift you out of 
the rut that foretells a fateful end. 

The first thing you need is a positive cha 
of thought. Change the thought that is hold- 
ing you down to the grind and the battle for 
existence. Perhaps it is greed; perhaps envy; 
perhaps sluggishness; perhaps unfaithfulness to 
your employer or to yourself; it would be hard, 
would it not, to imagine a man with envy, 
jealousy, malice, criticism of his employer, un- 
kindness to his family, or unlovely qualities of 
any nature; it would be hard to think of such 
a man manifesting unlimited abundance. 
Crabbed men don’t bring out much. They may 
have millions, but there’s something about the 
miser that don’t correspond with your concept 
of a successful man, such as you are aiming at. 
Therefore, let us look into our own thought 
and see that it is positive—not negative. Envy, 
you know, is a negative thought. Pride (not 
self-respect) is a negative thought. Jealousy 
is a negative quality. 

Get out of these thoughts. Conquer them 
with kindness, open-heartedness, courtesy, tact 
—with the very reserve of your possibly na- 
tural tendency. Then, when you have agreed 
quickly with your adversary—the negative tend- 
ency—your reward is with you in healthier 
thoughts, better morals, more joy, more peace, 
more success, more sales and more salary. 


Genius 


special obstacles to be overcome in applying such 
a device to the typewriters now in use, and little 
difficulty should be found in meeting this demand. 

At the same time the inquiry of this worker in 
a busy field rouses interest in the question as to 
what is being done or can be accomplished in pro- 
viding for other needs of the editorial rooms of 
newspapers, where time-saving and labor-saving ap- 
pliances would surely be as readily appreciated as 
in the business office. For example, we have no 
knowledge of any really adequate provision that 
has ever been made for the filing of ‘‘cuts,’’ 
proofs, copy and the like specially adapted for the 
use of newspaper editorial departments, and the 
line is certainly worth study. The demand is great 
and the firm which will give attention to it will 
be amply repaid both in sales and in the gratitude 
of thousands of hardworking men of brains, who 
have long been too busy even to talk about their 
troubles of this sort. Suggestions from other 
newspaper men and from inventors will find a 
welcome in these columns, as will reports of de- 
vices planned to meet them. 














. 
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The Evolution of a Visible Typewriter 


INTRODUCTION BY WESLEY A. STANGER. 


In former days it was customary for a man, when he had conceived 

a great idea, to cry out in the joy of his heart ‘‘Eureka!’’ and then sit 
by and bask in the sunlight of satisfaction in his own perfection or excel- 
lence. 
In modern days this rule no longer applies. When Alexander Graham 
Bell first heard the human voice over the diaphragm of the telephone he 
did not rest at his labor. He worked incessantly and continuously to 
improve on his diseovery and make it as valuable to mankind as possible. 
He perfected a receiver and a transmitter that would actually carry 
sounds great distances and had he been of the ancient school, satisfied 
with his labors, he would have rested at his ease and amused himself 
with his toy. 

This he did not do, however. He saw great possibilities for his inven- 
tion. He saw nations cemented together with a mesh of copper wires. 
He saw the future generations with the world at its elbow, and so, he 
worked day and night until he at last gave to the world a mechanical 
device that has done more to develop modern business than all else under 
the sun, save one thing. That thing is the modern typewriter. 

A few years ago when typewriters came into general use it was 
assumed by many that the height of typewriter perfection had been 
reached and that there was nothing left to do except sell the machines 
and put them in general use throughout the world. Times have changed 
and every day brings up some new feature in the art of using the deli 
cate machine that puts human thought in tangible form and transmits the 
ideas of one mind to other minds. 

[ had been looking over the typewriter field and, self-satisfied, thought 


THE ‘‘SECOR’’ WRITING AND BILLING 
MACHINE. 

It will be noticed that this typewriter is not 
offered as a mere writing machine, but com 
bining special features that particularly adapts 
itself to billing, and therefore satisfies a more 
general field of demand. 

Some five years ago the first model of the 
‘*Secor’’ machine was completed, and from 
then until the year 1906 the work of making a 
perfect typewriter has been steadily prosecuted. 
That first model was as good as the first model 
of any typewriter that is usually offered to the 
public, but the ‘‘Secor’’ as it is now presented 
in its perfected state establishes a new standard 
of efficiency. It is covered by more than fifty 
patents in the United States and foreign coun 
tries and possesses the greatest combination of 
exclusively new ideas thus far brought together 
in a writing and billing machine. These 
features (because of ‘their being patented can 
be found on no other typewriter nor can be 
used on any other) place the new instrument of 
efficiency beyond present day competition. 

In offering the ‘‘Secor’’ to the public it is 
done with the satisfaction of contributing to 
the progress of this marvelous age of invention 
an instrument that not only represents a distinct 
advancement in the production of a _ writing 
and billing machine, but in the world of me 
chanical development as well. 


A New Controller Idea. 


moving and replacing the escapement, the car 

‘ , riage tension spring and its connections—those 

: ange aon ae A ee Freee rv +) things which are the vital parts of a typewriter. 

i te : . ~e — s - a os, Couns — ‘> It permits frequent and thorough cleaning of tion 
re re > > , » ) " 2 e . 

the ¢Mee _ & ee vee > ie 5 ee "ie - these vital parts, thus insuring better service 

cor an surgery has done for the and longer life. So ingeniously framed and mechanism and insures at the same time } 


I had seen all there was to see, and weary with much searching, sat dow 
to rest and refresh myself and digest the thoughts that had been s 
gested to me in my search for knowledge. 

Having settled many questions in mind regarding modern writing 
machines I bethought me that surely it was a wise man who said 
‘*There is nothing new under the sun,’’ and I became almost convinced 
that when he said it he referred to typewriters. 

Resuming my journey, I came across a man who had a new idea Ar 
idea that gave great promise of a fruitful future. An idea which took 
old principles, turned them about and made new principles of them. An 
idea which invented out of thin air and much thought plans and schemes 
that seemed little short of marvelous, and when he had them all together 
in steel and iron, he had produced another writing machine. 

The only semblance that it bore to other typewriters was that it was 
a writing machine. A device for transmitting thoughts and ideas in 
tangible form. A medium through which thought is erystalized. 

With pride and joy did this man exhibit his new product. Not only 
in his heart did he shout ‘‘ Eureka!’’ but with his voice and his actions 
he emphasized his expression. An inquiring mind led me to inyestigat« 
further this new creation in the realm of typewriting and I found a 
mechanical device that contains wonderful promise. 

He told me of it in such rapid-fire fashion and with such earnestness 
that I thought this surely must be something of surpassing nature, and 
of such great value did this newcomer appear, that I asked him to con 
dense his thoughts and reduce them to tangible form, and here they ars 
A wonderful story of a truly wonderful machine. 





SECOR WRITING AND BILLING MACHINE 


a partial curve to fit the circumference of the 


wheel, when the releasing end is pulled 

the catching end must rise exactly in propo! 
to the downward movement This makes 
the quickest movement known to automati 


aow! 


ery tary . has made r — =a eee protected are these parts that it is impossible tive automatic regularity. Since the principl 
‘oa © > at > > * . . . . . i: . 
old child to remove and replace the heart, as i for them to be injured either in or out of the involved requires the slightest possible mov: : 
machine. ment of the escapement, the effort to operate it 


is correspondingly slight. This fact emphasizes 





SECOR CONTROLLER. 


were, of the ‘‘Secor’’ machine without in any 
way disabling it. Yet when in position it is 
not only better protected and better connected, 
but more substantially secured than in the 
ordinary typewriter. The ‘‘Secor’’ is the first 
writing and billing machine possessing this 
superb and important feature of instantly re- 











‘*Speed Escapements’’ Unnecessary. 

The escapement of a typewriter is as vital to 
the machine’s long life and good health as is 
the heart of a human being. It is the heart- 
beats of the machine that make it work. They 
must be regular and positive. The heart of the 
**Secor’’—its escapement—presents an entirely 
new idea, though based on one of the oldest, 
time-tried and proved principies in mechanics 
the famous anchor movement principle. Noth- 
ing like it has before been applied to a writing 
and billing machine. Its movement is wholly 
positive, though so slight as to be less than 
fifty thousandths of an inch. 

The principle involved makes it impossible 
for the carriage to slip or skip, because the 
movement releasing the escapement wheel auto- 
matically catches the next tooth. The secret 
is in the manner of operation. Being made in 





the further fact that practically everything 
about typewriter operation is connected wit 
or dependent upon the escapement. The effort 
to make the carriage move is_ transmitt: 


through the touch to the key levers, and f1 
them through the universal bar, and from 
universal bar to the escapement. Speed is 
pendent upon the carriage moving instant 
upon the printing of the type-bar, and the car 
riage movement is controlled by the heart 
beat action of the escapement. 

The ‘‘Secor’’ idea, applied to an old pri 
ple and for the first time used on a typewrit: 
makes the heart-beats true, and furnishes 
adequate and satisfying solution of this vita 
problem, recognized by all writing machin« 


manufacturers as the most difficult. An) 
**Secor’’ escapement will fit any ‘‘Secor’’ ma 
chine. 
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Type-Bar Action Fast. 


However, with all the perfection possess 
by the ‘‘Secor’’ escapement, unless the typ¢ 
ar and type-bar action are equally responsiv: 
and perfect, the result would still be short of 
the highest efficiency. The ‘‘Secor’’ idea of 
automatic action is no more pronounced in the 
escapement than in the type-bar and its action. 
Among all the unique features of unparalleled 
merit p ssessed by the ‘*Seeor’’ machine, the 
one which will instantly challenge the intens« 
interest of the wnole typewriter world (both 
user and maker) is, that there is no word in 
the English language, with the possible excep 
tion of some strictly technical term known prin 
cipally to the dictionary and _ lexicographers, 
that when written on the ‘‘Secor’’ will cause 
the type-bars to collide. On every other type 
writer there are what are known as slow com 
binations of letters—that is, certain combina 
tions of letters cause the type-bars to collide 
because the type-bars are so together 
when at rest that when these slow combinations 
are made the returning bar is struck by th 
succeeding bar. While this is an exclusive 
feature and is, perhaps, not possible on any 
other machine because of the difference in the 
manner of construction, still in order to pro 
tect the idea a patent has been applied for and 
Is now pending 


close 


The Type Guide and Bars. 
Another 


‘Seeor’’ 


exclusive type-bar feature on th: 
is the control both of the impressio1 
and the aligninent. It has a type guide which 
is a pivot-pointed ball, bringing every type-bar 
to absolute nt without friction, com 
controlling the type-bar, no matter how 
badly worn, against movement in every dire 
tion, both upward and downward and sidewis 
except to and from the platen. (A type-bar is 

t of alignment when the type strike too high 
or too low The ‘‘Secor’’ has the only guide 
that controls and prevents this trouble. Th« 
guide on all other machines controls only on the 
side. This feature is patented, and therefor« 
cannot be applied to any other machine. 

The type-bar is made of tempered yg 
steel, wonderfully strong and _ substantial, 
though light in weight and well balanced. All 
type are aligned before the type-bar is put int 
the machine, so that in replacing or changing 
or style of type the entire bar is r 
placed, thus insuring uniform impression and 
alignment, It is the stiffest, strongest typ: 
bar ever made. 

The type-bar bearing is likewise a new idea 
applied to an old and well-known principle. To 
say it is frictionless would be to state an ab 
surdity, for the elimination of friction is‘ un 
known to mechanics, but it is so constructed as 
to reduce the friction to as low a point as is 
consistent with durability. The bearing meas- 
ures three-quarters of an inch and the type-bar 
hanger is ground and lapped. No other type- 
writer manufactured has so perfect and so ear 
fully constructed a type-bar hanger. It is made 


t 


alignm< 


plete ly 


spring 


the size 


o give the best servi e. 
The machine has a back space key, which will 
be highly appreciated by operators for making 


} 


corrections in regular correspondence and in 
billing work. The mechanism is exceedingly 
Sir ple and is always out of touchewith the 
working of the machine, except when actually 
in us therefore, there is no friction or con 
plication and abs tely nothing to get out of 
order 
A New Ribbon Movement. 
Che Sse. yr’? Is i front strike visible writing 


Its ribbon movement presents ar 


her new idea. The ribbon never moves sav 
when the key levers are depressed, since th« 
space bar operates independent of the ribbon 
nivers ba Running the carriage from ons 
side to the other of t machine does not affect 
he ribbon, whicl ains perfectly stationary 


When the ribbon does move it moves exact] 
so that the type do 
in the same place 
It automatically reverses itself by a very sin 
] ld the raising of a lever 
the mbbon may he thrown below the printing 


the width of the type face, 


strike the ribbon twice 
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JEROME B. SECOR, 


Inventor Secor Standard Visible Writing and 
Billing Machine. 


point and the type will strike the printing sur 
face free, as in cutting stencils, etc. By touch 
ing a key on the keyboard » color work may 
be had. Perhaps the most unique th about 
the ribbon movement is the fact that ribbon 


ilways moves exactly the same distance, w hether 
one spool is practically empty or not \ patent 
] 


protects this feature, making it exclusive also. 


A One-Key ‘‘Decimal’’ Tabulator. 


Every ‘‘Secor’’ machine has as a part of its 
make-up a decimal tabulator with a capacity 
of fourteen figures, or eleven figures, two com- 
mas and a period. The tabulator is so simple, 
so accessible and withal so accurate that, were 


there no other superior features about the ma 
’ 


chine, every user of a typewriter would choose 
it in preference to all others. As many columns 
mav be made as the sheet w hold. It is oper 
ated with one key, but the irriag¢ stops ex 
actly where the first figure is to é struck, 
whether it 18s 100,000,000 or ] W hen the Car 
lage stops there is no rebound, as it is ocked 
solidly in positior ’ patented <clusive 
‘Seecor’’ idea 
Absolutely Visible Writing 

The writing is entirely sible at times 
from the first to the last letter An. width of 
paper may be written on wit! ise al facility 
up to ten and one-half inches wide l papel 
fingers automatically move t of the w of the 
type, so that there is 1 possibility f writing 


ver them and battering the types 
Standard Keyboards. 


he keyboard is the universal single-s! 


. 


No. 1 writing seventy-six characters and the 
No. 2 writing eighty-four. The shift key may 
te locked down for writing eapital letters by 
simply touching the shift lock, and may be in- 
stantly released by touching the regular shift 
key. 

The machine throughout is made from tools 
designed and invented by the inventor of the 
machine, and without doubt is made from the 
finest set of tools employed in any typewriter 
factory. Every piece and part is thus made to 
an exact standard. The material used is the 
best that years of experience have demon- 
strated to be adapted to the uses of a type- 
writer. It is well known that typewriters of 





the same make often do not give the same ser- 
vice. This is due to the fact that every part of 
the machine is not made to a gauge. Every 
part of the ‘‘Secor,’’ being made by specially 
designed machinery, means that ‘‘Secor’’ stand- 
ards can be maintained in every machine. 
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The Wholesale Typewriter Co. 


‘*A large man, in a large place, with a large 
business’’ fairly and squarely characterizes the 
present standing of our esteemed friend and 
energetic neighbor, W. W. Ramer. Energy, ac 
tivity and a ‘‘square deal’’ have so expanded 
the business of the Wholesale Typewriter Co 
that they outgrew their old quarters at 309 
Broadway and found a happy resting place ‘‘in 
the heart of the typewriter district,’’ as friend 
Ramer so aptly puts it, at 108-110 Duane street, 
New York City. Broadway could not have dons 
so well for him. ‘‘The large man with the large 
business’’ demanded ‘‘a large place’’ and he 
has it. Not only large, but conveniently situ 
ated and eminently adapted for the purpose. A 
few steps from Broadway finds you at the door 
On entering a long railing faces you and within 
the railed-off space is a floor which could com 
fortably seat 300 people. This is covered with 
tyepwriter tables carrying typewriters of all 
makes, which the would-be purchaser can test to 
his heart’s content. Around two sides of the 
walls are shelves upon shelves of typewriters 
running from floor to ceiling—a panorama of 
machines; a display of writing machine inven 
tion which no other store in the country can 
duplicate at a single glance. It is the largest 
single floor devoted to typewriters in New York 
City, and when we say that we can possibly add, 
in the world. There are 5,000 square feet of 
floor surface occupied by this firm, and the an 
nexed photographs give but a faint idea of the 
extent. The man must indeed be hard to please 
who cannot find among the hundreds of machines 
upon the shelves all that he wants in the line of 
typewriters. Mr. Ramer buys them by the 


wholesale, and sells them 
sale’’ fashion 
At the further end of 
s the offic Plenty of light 
stenographers and 
Ramer’s private office is 
quiy ent 318 on a par wilt! 
of the show roon 
, room Here machir 
and put In such 
in expert to determine whe 
t l The benches are 
ers, and they work with a 
d by the wholesoulnes 
knows what it is to w 
g plenty of room ar 
f itions for a repair shoy 
issuredly have 
Adjoining the repair s 
om. Here machines ar 
rts of the country 
of all needed requirements 
hines are boxed and dé 
pre mptitude. There is a « 
ghness about the premuss 


the fact that here he ean s 
ali he can possibly want s 
ire concerned 
Mr. Ramer intends to 
es, and to have a stock 





W. W. RAMER, ee 
every requirement He is 
PROPRIETOR n the excellent move h« 
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nave Known him and wat 


ypewriter Co. that impres 





Ss a raé 
M 
S , 
tT Tr > 
. 
‘ 
‘ W 
t isy \ 
n 
4 
} 
a} 
s r) 
| 
oT T 
y tive 
Vit rT 
S and } 
W holes 
sitor Wi 
1 
meu wv 
r wy 
| y 
S \f 
I 
oy need 
! ( the 
be at iia 
nda nas 





GENERAL VIEW 


SALESROOM, WHOLESALE TYPEWRITER CO., NEW YORK 
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The Evolution of Business: Successful Men are Those Who 
Grow With Its Growth 


oom Business may be said to have begun with the As the brain is the last of human organs to learning and culture, can fail to keep Up with 
ded first man who had something he did not want and reach maturity, so is the office the last thing the work of these specialists. He must fill his 
Mr wanted something he did not have. Thus the to come in the evolution of business, and it library with their books and his head with their 
its primitive man had a problem, and the problem stands in exactly the same relation business thoughts. Otherwise he will be known as he 
ore was to find another man who wanted what he had that the brain does to the body. And so it truly is—an intellectual failure. 
re and had what he wanted. The effort to solv may be truly said that modern business without There are also men who make a business of 
vel that problem was the beginning of business the modern office would be not unlike a power bringing office equipment and method to greater 
kes The riginal business man was put to a gt ful but ignorant athlete, capable of great things perfection. They are scientific specialists, busi- 
o1 deal of trouble an st much time in many ways leed, but not capabl f the greatest—not ness economists in the broadest sense. They are 
ork He had to go fort foot to hunt up his man a even assured of certain success within the range the inventors and discoverers of newer _and 
rel was compelled to ear mn his back the things hi of his own physical possil ties better office appliances and methods of all kinds. 
ver wanted to swap with him. His principal con With less than the physical strength of nearly No one who wishes to get on as a businéss man 
ple netitor was the man who could walk faster nd animais man 18 easliy the master f them ean fail to keep up with the work of these 
ali farther and carry bigger load, a competition he all, and his mastery comes from greater brain specialists. He must fill his office with their 
ost learned 1 veren) when he discovered that th levelopment and greater brain cultivation. And appliances and his head with their methods. 
back of an animal was much better suited to the so the business man, with less than the capital Otherwise he will be known as he truly is—a 
ing earrving of burdens than his own. ind commodity output of many of his competi business failure. 
to WT a an wae tenet: aes as tors, will easily come to master them if superior The parallel is perfect, for evolution is the 
. é 1 while s e business man saw : ‘ . ” 
full neers anll more then he quell ener? and to them in office equipment and method. His same in all things, whether it be a system of 
ma sae ian a alia denen Sin tiede Seen of will be the natural triumph of mind over mere thought or a great commercial enterprise. The 
t " physical strength. business man must do everything to make his 


thinking that created the wagon at last creat . . 
; Every business, of « rst ias an office just business easy, and easy means nothing more 


ior , 
the railroad, and along with the progress tl . . Sige A 
sale a ‘in 5 snortatios ; ; a is every animal has a brain, for an officeless than large economies of time in its transaction, 
s mace iT ‘ r ns § ion OT goods ere . . ae . . 
rith ~ na . business is just as impossible as a brainless ani all of which must be originated and realized in 
+} ilso went a like progress in their manufactur ; . - 
ith zs nathan mal, and so the one question is: What are you the office. 
ers mee set loing in the way of office education and cul Speaking of Nature and art it was Shake- 
It 1 long w from the zate be ginnings ture? When we equip the brain with correct speare who said: 
the ol erce to the factory, railroad and war system of philosophy we equip it with a correct ‘Nature is made better by no mean, 


led house and wholesale and retail centers, but system of thinking. What are you doing for But Nature makes that mean: over that art 
eve ry ne¢ or the steps 11 that dire tion was uf the office the brain, the thinker of your busi Which you say adds to Nature, is an art 
ted result of éfforts to economize time. With thi ness? The brain that thinks correctly is the That Nature makes.’’ 


the application of  sté and electricity to th brain that accomplishes the most for the body And it may be correctly said that its office 


rho problems of comme as we understand the n a given length of time and with the least is to every successful business what Nature is 

ss word in its modern sense, it would seem tha expenditure of mental an physical energy. to art; it is that which brings about the evolu- 
the limit of time econon 1cs had been rea Such a brain has discat | every system of tion of all business, and just as great artists 
but s 1 view erlooks the fact that th thought that the world s f nd deficient and look to Nature for inspiration and success, 80 
railr egray factory are to commeres no longer to be depended upon in the getting of do great business men look to the office for the 
only what arms, legs and stomach are to mai results. continued growth and further success of the 
The cor ned wor p f the different members There are men wl ! } business { bring house. 
of the body w t only be of no avail but ng human thought to greater perfection, sci What have you done and what are you doing 


even impossibl unless they centered Zs brain entific specialists of all kinds who are working for the evolution, the advancement of your own 
which rlatnat: ected and controlled thei it newer and more correct theories of life on business? Are you successful—that is, are you 
movements hoth its practical and eal sides. No one who growing?—with the growth of the times! 


The business 1 s the brain of commeres wishes to get on as er, as man of James Armstrong. 
Keep Posted All the Time 

Buvers for manufacturing concerns must lition of prices on stay typewriter deaier men are continually adding to their store of 
know at all times the condition of stock and should be able to tell prospective purchasers of knowledge. The men who make the greatest 
always keep it to certain limit. It would d the new uses his machi! n be put to; an success are those who are never too busy to 
the company n harm should he allow his 1dding machine man should watch for systems inspect new devices, new problems and systems, 
stock to run out, thus hampering the process of that will help him; and buyers of these com or to take over new ideas. 
manufacture Su ss in all manufacturing is modities should get ‘‘the inside facts’ f these Once a month is often enough and little 
the keeping of a epartments running st a things that they will know how t talk enough for any man to devote a few hours to 
ttle ahead of the demand. turkev’’ to those who trv to sell th ‘‘his trade journal.’’ Spending $1 a year for 

The same. thing applies to the selling { man to be successf whether he be manu this paper is the best investment a man can 
Sellers should keep posted as to all the new n facture? manager salesmal igent lealer, make if he be interested in the tools of busi- 
provements and ni specialties that come int must not let his edueation f t) es he ness, office equipment or appliances as covered 
their fi \ st er should know of the Y indles t fall 1 kwards, and t successful by this publication, 
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‘*Well,’’ said the Office Boy to the City 
Salesman as he deliberately dropped the type 
writer he was carrying, with a bang to the 
sidewalk and deftly rolled a cigarette, ‘‘ this 
is the third time this week I’ve toted a machine 
down here seventeen blocks from nowhere and 
then lugged it back again the next day.’’ 

Having vigorously twisted both ends of his 
cigarette and lighted it with a match bor 
rowed from the City Salesman the Office Boy 
seated himself on the curbing alongside his type 
writer and continued: ‘‘That man Jones is a 
blamed old fool, and I don’t believe he intends 
buying a typewriter any more than I do. He 





is just ¥ 
‘*Why, kid,’’ broke in the City Salesman, 
‘‘Mr. Jones——,’’ then the Salesman stopped 


short, smiled a patronizing smile at the Office 
Boy which seemed to say: go ahead, kid, let’s 
see what is in you, anyway. 

‘* Yes, sir,’’ said the Office Boy, ‘‘that man 
Jones is just making a monkey out of you. It 
is almost two months ago since I took that 
first typewriter down there ve 

‘Almost three months,’’ again broke in the 
City Salesman, taking a little memorandum 
book from his pocket and examining carefully 
some closely written pages. ‘‘ Yes, here it is, 
‘Jones Manufacturing Co., June 28th, Model 
1/4726 on trial.’ Today is August 30th. So 
you see Mr. Jones has had that machine on 
trial for over three months, or to be exact, 
three months and two days.’’ 4 

‘*Then,’’ said the Office Boy, ‘‘about thirty 
days ago they made you believe they wanted 
a wide carriage machine and I took one of 
those down to him also.’’ 

‘*Yes,’’ admitted the City Salesman, again 
looking at the figures, ‘‘Aug. 2nd, Model 
3/14121 on trial.’’ 

‘*And about a week ago,’’ 
Office Boy, ‘‘he found out we had a model two 
machine he had never seen so I had to take 
one of those down there, too, for him to look 


continued th 


at.’’ 
‘Go ahead,’’ said the City Salesman, ‘‘ you 


seem to have a very commendable memory; 
let’s have the rest of it. 

‘“Well,’’ answered the Office Boy, ‘‘that’s 
about all there is to it except that during this 
whole blessed week I’ve had to change that 
last machine almost every day. First the type 
were not large enough and then they were too 
large. I suppose by tomorrow he will want on 


without any type at all.’’ 

The Office, Boy jumped up, grabbed the type 
writer by the strap that encircled it and said, 
‘*Come on,’’ to the City Salesman, ‘‘there is 
our car,’’ but the City Salesman put his hand 
gently but firmly on the Office Boy’s shoulder 
and pushed him back to his seat on the curb 
ing. 

‘*Now, you look here, kid; this thing has 
gone far enough, and I don’t know how we can 
spend the time any more profitably than to 
wait ten minutes for the next car and let you 
hear the other side of the story you have 
been trving to tell me. 

‘*You are just like a whole lot of old 
heads in the typewriter business and you think 
that this trial proposition is all bosh and shor 


rust 


he done away with at once You are 
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BY A. FRANK MANN. 


He Discusses With the City Salesman the 
‘*TRIAL’’ Proposition. 


(Copyrighted, 1906.) 
the blind man who went to see the elephant. 
All he eould see of the elephant was the very 
small portion at a time that he could feel of, 


for as you know a blind man sees with his 


hands, He was, therefore, utterly unable to 
take in, so to speak, both sides of the elephant 
at one time. All you know about this trial 


proposition is the little part that you feel at 
a time with your hands—the little part that 
affects you the most becomes the whole ele 
phant You object to the trial proposition be 
cause you have to deliver and occasionally 
bring back the typewriter. The shipping clerk 
at the office objects to the trial proposition be 
cause he thinks it makes more records for him 
to keep. The bookkeeper has identically the 
same reason. ‘The manager is afraid the Home 
Office will call him down for loading up with 
too many machines, and the President of the 
company wants to make the biggest possible 
showing to his stockholders for the amount of 
money invested. What is the result, each and 
every one of you are looking at this trial propo 
sition in exactly the same manner as the blind 
man saw that elephant. 

‘The Jones Manufacturing Co. use a great 


many typewriters. They are a large concern 


and their business would mean a whole lot to 
us. Mr. Jones told me himself nearly a year 
ago they owned over twenty typewriters of one 
make alone and a few months ago they put in 
several more new machines of that same kind. 
[ have been trying to get Mr. Jones interested 
in our machine for fully a year, but he would 
never give me any encouragement. About three 
months ago I was watching one of his oper 
ators trying to write on the very bottom of 
one of their filing ecards and he couldn't do it 
m the machine he was using. I at once called 
Mr. Jones’ attention to the fact that our ma 
chine was equipped with a new device espe 
cially for holding cards and I finally secured his 


mission, although very reluctantly, for us 


pe 
to submit our machine especially for this card 
work. That is the machine vou took up there 


on the 28th of August. 


As a typewriter for card work, Mr. Jones 
d our machine to be a complete success 


. 2 hac 1 thousand ind one ihieet rons 


it for any other work, or at least y 
he had. The machines he had been using 
been a part of his office equipment for a 

years or more and it seemed st like 
ducing a stranger into his family to take on a 
new make of typewriter. 

‘IT did not urge Mr. Jones t y at first, 
but gave both him and his operators plent 
of time to get accustomed to the new machin 
I was not working for the sale of that 
typewriter only, but was looking for big 
gameé = 

**One day I approached him on the s 
of billing and got him so interested i: 
system of billing and charging at one oper 
tion, that he gave his permission for us 
submit a wide carriage machine for that 1 
pose. \ week later he let me send over a ! irg 
type machine for making out factory rders 
This required a different style of type fro 
our regular machine and also. some special 
acters During the past three or four days 
while they have been experimenting with n 
chines with several different styles of types 
the factory work, I have persuaded Mr. J 


to put in a small Elite type machine for 
private correspondence, and that 3 the 


you took up there just now 


** Today I received Mr. Jones rder f 
four of those machines and I’ 
vear’s hat that I’ll sell the J s M f 
ing Co. as many more hefore I eat ar 


Christmas dinner. 


‘Just one thing more, kid; t ‘ ore 
tt into your head that there is going to be 
let up to this trial business Ever time 
Jones Manufacturing Co. introdu new sys 
tem, or wish to improve on any f their 
ent ones, I’ll be right there, ‘John 7 
spot,’ with one of our typewriters 
strate to them its adaptability a1 ts sure 
rtv for their work, and I have ‘ ht 
right here in my territory alone, re are | 
dreds of concerns who, like tl fones Mar 
facturing Co., are simply waiting t be show! 
Then, honestly too, kid, fully tw ty-five 
eent of the typewriters sol t the present 
time in this city are sold throug the al 
of the salesman to create a demand for his 
chine for some specific work Dozens of 
writers are being sold in this city ne ev 
month, to persons who wot ever nave 
thought of using a typewriter, ha t one bee 
brought to them, very ofter 
against their will, Yeu remember the ma 
I sold last week to that big Office es] 
cern? Well, what do vou think the manags 
hought it for, to write on? N ! 
simply bought that typewriter to show off 
line of desks with, said any old machin " 
good enough to write on Che é ext 
| ss in old eolored washerwoma low! 
the river bottom identically the same st 
machine for her thirteen-vs 
tl 

Just then the car hove in sight As 
on Bov and the Cit s ~ 
the latter remarked, ‘‘the or 
ple who are afraid of this ti I : 
those whose machines are no go 

\nd the writer of this 

‘ ‘ Sales . . 7m 
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SYSTEM OF COMPUTING INTEREST. 


The Business Systems Department of the Bur 
roughs Adding Machine Company, of Detroit, aré 
sending out a circular describing a means of con 
puting interest on daily balances by use of thei 
idding machines. 

For the benefit of our readers who are inter 
ested in such things we take pleasure in showing 
herewith the complete table, with an explanation 


Date Balance Interest on Balanc: 
] 3,202.00 @ 8% (overdraft 
2 2,003.00 84,716.11] 
3 4,021.03 84,716.11 
4 1,404.00 8 471.61 
5 1,404.00 8,471.61 
6 1,404.00 847.16 
7 4,040.21 847.16 
8 3,405.00 84.71 
” 2,303.00 84.71 

10 2,303.00 

1] 2,303.00 188,239.18 

12 2,303.00 

13 2,030.32 Interest $18.82 

14 2,030.32 

15 4,060.64 

16 2 200.45 Interest on Balance 

17 2,200.45 @ 4% 

18 2 900.45 84,716.11 

19 5,020.00 8,471.61 

“”~) 2555.00 847.16 

21 5,030.2 84.71 

22 6,000.60 

23 3.020.45 94.119.59 

24 2,040.40 

25 2040.40 ‘Interest $9.41 

26 2,040.40 

27 2,040.40 Interest on Balances 

28 2,902.00 @ 2% 

29 2,600.30 84,716.11] 

30 5,008.09 84.716.11 

84.716.11 84,716.11 
84.716.11 
Table of Constants 84,716.11 
2 0555 8,471.61 
o% OS33 8,471.61 
1% 111] 8,471.6] 
5% 1388 8,471.61 
a 1666 8,471.61 
7° 1944 847.16 
8° 2222 847.16 
9% 499 847.1 
10% 2777 847.16 
To find constant, 847.16 
vide rate of per cent by 

number of days in year; 170,174.40 

this is generally figure: 

360 days Interest $4.70 

Explanation. 
To compute interest on daily balances, list ba 
ance each day and balance does not vary, 


continue to list the same amount, then total these 
items and multiply the total by the constant op 
posite the rate per cent as shown in the table 
and make the multiplication as shown in the illus 


tration. 
You will notice that in multiplying, the total of 
the daily balances is registered the number of 


times shown by the left-hand figure of the con 
stant. One figure is then dropped from the right 
of the total of the balance, and the remaining 
amount registered the number of times represented 
by the next figure of the constant, and so on until 
all the figures in the constant have been used 
When you have obtained the product, mark out 
the four right-hand places; what is left is the 
nterest expressed in cents. In case the constant 
shows a zero in the first column, mark out five 


places instead of for 


An adding machine man today may represent 
a typewriter company next year. 


Never be too busy to inspect the doings of 
the balance of your trade. There are very few 
without competition 


The publishers of OFFICE APPLIANCES 
are always pleased to correspond with those in- 
terested either in the buying or selling of office 
devices of all kinds. 


equally convenient to the 


progress, so that 
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THE EDISON COMMERCIAL SYSTEM. 


HOW IT HAS MADE THE BUSINESS 


PHONOGRAPH A SUCCESS. 


There are two distinet periods in the develop- 


ment of an instrument like the Edison Busi- 
ness Phonograph—the period of mechanical de- 
sign and the period of adapting the design to 
the wants of the users. 

It has been the same with many 
devices that the reader can readily 
For instance, the bicycle in its first 
tion was of the high wheel design and as soon 
as the public found that this was unsafe the 
yw wheel was promptly designed and found 
public favor at once. 

It is this secondary 
phonograph in the past 
has been neglected and is the reason for the 
less extensive use of so valuable an office as- 
sistant. Until the Edison entered the field it 
may be said that the phonograph did nothing 
more than to perform the simple function of 
reproducing the human voice in a mechanical 
manner which was but little improved over 
the first type invented by Mr. Edison twenty 


mechanical 
remember. 
concep 


development of the 
eighteen years which 


cight years ago. 

It ean be claimed with all fairness that the 
Edison Commercial System has been the means 
f awakening the manufacturers to the require 
ments of the ideal phonograph, and in intro- 
dueing it into the offices of business firms in a 
systematic manner so that doubt and experi 
ment are no longer the accompaniment to 
phonographic 

You ask what is the 
em? To define the system the 
juested to think what the ideal phonograph as 
in amanuensis should accomplish. Think of 
vhat your stenographer does for you in repeat 
passages after an interruption; in insert 
intelligent corrections and additions; and 
other small but important details where you 
elieve the phonograph would be inadequate 
for your use think of a machine and a system 
so worked out that it will perform all of the 
ities of a human amanuensis without any 
of the faults inherited by flesh and blood. 


eorre sponde nce 
Edison Commercial Sys 
reader 18 re 


i 


y 
r 


n 


To be more explicit we ask the reader to fol- 
low us in a short description of the machine. 
You will grant us that the Edison Business 
Phonograph records the lowest and most deli- 
ate voice in the most accurate manner. The 
nstrument is attached to the side of a desk 
on a bracket like a telephone so that it is 
dictator; a foot-trip 
placed conveniently underneath the desk oper 
ites the instrument only when dictation is in 
there need be no haste on 

part of the business man, and he may al 
ow any length of interruption But let an in 


terruption occur and have the dictator return 

his instrument with the mind blank nd the 

snal re titior necessa Lhe ist para 

iph of his letter hefors ¢ in conti! e with 

~ tation i SO! Syste sie has 

turn fron the é rding | t the 

= 4 ch is held in the swivel 

the wax ¢y er, and without re 

g = aking tue nave any art ol 

lictat , t the inde! bre ont clear! 
Chis + 





7 


O Edivon. 


producer is the one feature which has made the 
instrument a human counterpart. 


There is the inevitable correction. How to 
make a correction on the phon h? Notice 
the scale which is on all of the phonographs 


similar to the ones on the t ter. When 
a correction becomes necessary make a check 
mark on the printed dictation pad (shown be- 
low) and send it along with the cylinder. Your 
transcriber notes that you have made remarks 
there and slides the carriage of the phonograph 
to that point indicated by the seale of her in- 
strument and listens for the additions or cor- 
rections which you have dictated. The printed 
dictation memorandum which contains the 
scale repeated on all the phonographs is the first 
index that has ever been given a transcriber 
of an otherwise blank cylinder. Instead of 
listening in a tranee to the dictator’s remarks 
on a ¢ylinder the transcriber now consults the 
scale for the length of every letter and listens 
at other portions to hear if there are any spe- 
cial directions in connection with correspond- 
enee. The scale is old, but worthless on any 
phonograph unless connected by this system 
form, which is so easily handled by the dictator 
and so important to accurate and intelligent 
transeribing. 

The numbered box shown below is an im- 
portant step in the building of the phonograph 
system. Formerly the blank cylinders were 
placed on the numbered pegs. Cylinders thus 
handled were often broken and the surfaces 
scratched so that the letters could not be read- 
ily written. Again the evlinders were changed 





from one peg to another by careless persons and 
because there was no indication on the surface 
of the eylinder of a number, it was often that 


eareless persons changed them about and 
caused the loss of important dictation. The 
Edison system box gives the number on the 
outside of each cylinder and enables the dicta- 
tor to handle single cylinders in a flexible sys- 
tem with the knowledge that each transcriber 
will identify his memorandums and give the 
proper attention to all of his dictation require- 
ments. 
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A Combination Typewriter-Adding Machine 


Much has been hinted at by the publishers of 
this paper of the opportunity about to be pre- 
sented to the office appliance fraternity to sell 
a new device capable of handling part of the 
accounting system in any commercial house or 
corporation. . 

Many have doubted the possible field for a 
combination adding machine, while others have 
questioned our statements as to whether the 
typewriter man of the present day, or the 
ordinary adding machine man, were to be jointly 
interested in such a device. 

Let us figure out what the possible field is, 
and then the market. 

There are today in round numbers about 
60,000 adding machines of the standard makes 
now on the market, while the sale of writing 
machines is somewhere close to the million mark. 

These two figures studied a minute will give 
an idea as to the possible field for the sale of an 
adding machine capable of doing a combination 
work, or one within reach of the average busi 
ness man. 

If but a quarter of the number of people using 
writing machines can be interested in a machine 
that will handle statistical work, it leaves a 
large field for action open to those who are to 
offer the business world something of this kind. 


The Market. 

The typewriter is today accepted as a most 
necessary piece of machinery in any office, and 
it is the very first piece of office equipment pro 
eured by any person or persons in the beginning 
of new enterprises. 

With a market of 250,000 possible users, who 
have ample use for an adding machine, if it be 
only once a month or at inventory time, it will 
rest with those manufacturers who come first to 
market with a perfect machine to secure this 
trade. 

It is fair to suppose that at least 25 per cent 
of the present users of typewriters would buy an 
ading machine attachment for their typewriter 
if they had one offered them at a reasonable 
price. The possible field for such machines even 
goes to a far greater proportion, for in time it 
will almost be a crime to ask an accountant to 
handle figure work without the use of mechani 
cal means, and once a man ‘‘ gets the habit’’ of 
using mechanical devices in place of ‘‘gray mat 
ter,’’ there is no turning backward or away 
from such devices as are to be offered the pub- 
lie for just such work. 

There is a well-known company already doing 
business with a combination typewriter-adding 
machine, but this month we take pleasure in 
showing our readers a new principle. 

The National Way. 

Here are presented for the first time pictures 
of the ‘‘ National’’ adding machine, which can 
be used in conjunction with a typewriter or in 
dependently. 

In conjunction with the National adding ma 
chine the use of any make of typewriter is pos 
sible, It is simply an auxiliary set of trackers 
on a special table connecting the adding ma 
ehine to the typewriter that is necessary. A 
knee shift automatically disconnects the ma 
chine for the independent and free use of either, 
and figures can be written without additions or 
with one movement on the typewriter, added on 
the ealeulator. 

With the union of these two labor-savers it 
is possible to make out and add commercial 
statements in one operation. It simultaneously 
specifies and computes each item. 

This machine has no power lever, and the 
work isn’t done by muscle, but by the machine. 

Having but ten keys and the additions being 
secured from a light finger pressure, like a 
typewriter, the operation is easy and not strain 
ing on the fingers. 

This machine will handle problems up to ten 
billion, and prints the totals and sub-totals in 
red ink, and each completed item is visible to 
the eye. 





THE NATIONAL 


Special Features. 

The key action and the absence of a power 
lever in this machine renders it inexpensively 
possible to connect it with any typewriter of 
standard make, with nothing more than a set of 
trackers connecting the two. 

The operation of the typewriter has no effect 
on the adding machine, although the latter’s 
keys are normally connected. They are, how 
ever, thrown out for free and independent us¢ 
by a lever. 

Tne adding machine, like the typewriter, is 
portable, and can be removed about and used 
separately. 

It is possible with this machine to add any 
number of columns of figures that are required, 
or as many columns as may be written across 
the page of the typewritten sheet, thus putting 
no limit on its work. 

The National will eross-foot and handle addi 
tions in any manner possible 





THE COMBINATION 


ADD 


DING MACHINE 
The Company 
The National Adding Mach Company has 
ee) rganized in Cleveland, Ohio, with Hen: 
D. Marble as president and FE. C. Plyley as se 
retar\ This company secur the assets 
patents, rights and titles to the Bankers’ Add 
g Machine Company in Dec r, 1904, ar 
since then have been pushing their combinati 
uider to a high state of perfect 
The company had a display at the recent Cin 
iti Fall Festival, which closed Septembe 
2, and those in charge secured something over 
prospective sales for this machine and 
ilt] gh contrary to the rule, most of the pros 
pects are turning out at par, which only goes 
to prove the enormous demand for such an it 
strument and the great possibilities before thos: 
who are able to please the public with some 
that will handle the class of work thes: 


nes are intended for 


ADDING TYPEWRITER. 
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The Standard Folding Typebar Visible Typewriter 


In our August number we gave a preliminary 
sketch of a new typewriter designed to occupy 


Its name, the Standard Folding Typebar Vis 
ible Typewriter, is intended to partially cover 


It is ‘‘Standard’’ in being a front stroke 
machine, with the universal keyboard—in its 
easy, elastic touch, slight key-depression, rapid 
response, light, rigid, easily-moving carriage, 
manifolding qualities, automatic ribbon move 
ment and general adaptedness to all kinds of 
work 

‘Typebar’’ indicates the type of machines 
that use typebars for printing in distinction 
from the wheel machines. The typebars are 
of stout steel and their fulerum bearings are of 
hardened steel more than three times the siz 
and length of those generally used. 

This tends to prevent the looseness found on 
similar machines, as soon’as the bearings begin 
to wear lo aid in keeping the alignment per 
the typeheads are locked at the print 


mane! 
ing ] 

‘Visible’’ calls attention to the fact that 
this machine all the writing is in sight all the 


time, in distinetion from the blind writers, 
as from others on which only a part of 
the writing can be seen a part of the tim 
the operator’s time, increases 
speed, tends to prevent mistakes, relieves the 
brain from the task of remembering the work 


‘ Saves 


done and the hands from frequent lifting of the 
carriag* 

‘Folding’’ is us to designate a special 
merit peculiar to this writer. This not only 
makes ompact | keeps it safe from harm 
and free from dust and dirt. 

it has always been taken for granted by i 
ventors and the publie that typewriters must be 
large, umsy, complicated, heavy, noisy and 
made f thousands of parts. 


4s long as inventors simply imitated older 
machines. this was no doubt true, and it r 
mained for the inventors of the Folding Typ 
writer to produce a ichine so simple as to ri 
e size and weight to an almost incred 
increasing the durabil 


tl 


duce 
ible degree while rea 


THE RONEO-FRANE COPIER. 


Engl men a ibout to invade the Ameri 
market wit! 2 new machine for copying letter 
Man} while ] ting carbon copies, object t 
them ise alterat ire freqntly made in tl 
original letters, wh » not appear in the c« 
Agai the) t ofter mutty, and alteration 
be so readily made n them that it is doubt 

l rl opies would be accepted in a ourt 

law W imy terests were at staks 
rt i vf ty \ letters in letter book 
wit! " rew pres re not always unqualif 
successt eing oft« blurred or faint, and it 
isually difficult to get more than two copies at 

time Letter book too, require indexing, whic! 
| rtical and individual filing dispens« 
wit 

The Roneo-Frane Copier which is being tf: 
troducec t this « tr by the Neola Compar 
f 1 } 49th street, New York, has many ad 
vantag er the methods alluded to No water 
s used witl this machine A roll of specia 
Roneo-Copier paper hemically treated is placed i1 
the n ‘ a cut of which is given below let 
ters ar ed into the n hine, the handle is turned 
nd the etters are nied on the roll of paper 
Che letters can be placed in the machine very fa 
nd t genik hanical arrangement 
tw t in be ed at one time As ‘ 

i Dp ire made n the roll a bell rings ind 
the ope vy gent plying a lever at the back 
of the n hine bring t knife into action ind 
this t the who opies simultaneously t 
rm size y can then be readily 
n ed r the nd immediately filed 
Ww I 1 in the process. 

As n : elg es can be taker 

ne writter I ing ink letter, ea 
Z nd mr possibly be imagine 

e fron ir, cr r mutilatior The | er 

d y ed ind is so effective t if 
t w writing ink 

Copile Ww be on exhibitior 
b wat M lison Square Garden in O 
ber f American machine |! 

t be xed. but it will be moderate The 

g é the proce ire that there ar 
brushe t wet LZ wringing rollers 
damr e bhaths itt arbons, no prepar 

vr i ring, no creasing 
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ity and usefulness of the typewriter It is, 
therefore, quite a revelation and a revolution to 
produce a machine weighing in its case when 
folded less than six pounds, and so small that 
it can be carried in a hand bag, and yet that is 
superior to the old clumsy models weighing from 
25 to 45 pounds in a case, and several times the 
size of this machine. 

Among the many valuable features in the 
mechanism of this machine are the following: 

The return movement of the universal bar de 


pends on two springs only This produces a 
uniform, light, elastic touch and a quick return, 
which greatly increases the speed. These springs 


are easily adjusted by the operator to obtain 
the speed and touch desired. The touch varies 
from 3 to 5% ounces, depending on the spring 
adjustment. The key-depression is uniformly 
five-eighths of an inch. The type is easily 
cleaned and the dirt will not fall into and clog 
the machine. 

The ribbon is moved automatically after each 
letter is printed (which prevents the blurring se 
common in ribbon machines), and is protected 
from dirt and kept even and smooth by an ad 
justable cap that completely covers it, and on 
which it winds through a narrow slot. 

It has regular line spacing, but can be ad 
justed to write on lines or with any spacing re 
quired, 

The paper is easily inserted and removed, and 
1s perfectly controlled by the movement of the 
rolls and paper guides. 

It takes paper 9144 inches wide, prints at the 
top or bottom of the page as desired, and writes 
on ecards without extra attachments, as well as 
on paper. 

4 simple arrangement turns the paper for a 
new line as the carriage is moved from left to 


right. 

Jeing made chiefly of uminum (with the 
wearing parts carefully bushed) it cannot be 
damaged by moisture or rust, and the frame 
cannot be broken by accidents 

We are glad to welcome this new typewriter 


to the field so rapidly widening in its demands. 
Typewriters are rapidly becoming an absolute 
necessity in every department of activity, and 





this machine will help to increase and to fill 
the new demand. 

Nearly all business men and lawyers have a 
few letters daily that they would prefer to write 
personally, rather than dictate them to a ste- 
nographer, while many, who have no stenog- 
rapher, understand the importance of sending 
out typewritten letters. 

One of the most valuable adjuncts of the 
schoolroom would be a Standard Universal Key- 
board Typewriter. Every girl and boy should 
be able to use it. It not only helps them in 
spelling, the use of capitals, punctuation, cor- 
rect form and other school work, but will prove 
a great aid when they are seeking positions 
after they are graduated. 

Every live teacher should have one of these 
writers for personal use and should make every 
effort to have them made a part of the school 
appliances and of the regular work. The pupils 
would be delighted with this innovation and 
would eagerly apply themselves to learning to 
use if. 

The college student would find this writer a 
great labor-saver in preparing his essays and in 
many other ways. Thousands of these machines 
ean be sold to the young men and women who 
would instantly appreciate their value and use- 
fulness. 

Parents would also appreciate the value of 
such a machine as this in their homes, both for 
their own use and for their children to learn. 

This machine, oceupying but little space, eas- 
ily carried from one place to another, so simple 
that any one can use it, and sold at half the 
price of less desirable writers, exactly meets 
these needs. 

The inventors and manufacturers of the Fold- 
ing Typewriter are men of great experience and 
are giving the work the closest attention, even 
to the smallest details. The factory in Harlem 
is equipped with the latest and best machinery, 
the finest tools have been made to produce ac- 
curate work, the material is carefully chosen, 
of the highest grade, and every care is taken 
to make this machine the best possible product 
of the art. 

The office of M. W. Hazen, the president of 
the Rose Typewriter Company, which manufac- 
tures this writer, is at 27 Thames street, New 
York. 





THE RONEO-FRANE COPIER. 
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Analysis of “New” Spelling 


Whatever reason the English may have for 
denouncing the simplified spelling as a reckless 
innovation, American writers and teachers have 
none. The more closely the list of words given 
out by the Oarnegie board is studied the less 
excuse appears for the hostile or flippant com 
ment of numerous newspapers. 

When the whole matter is summed up it is 
clear that the board proposes no startling novel 
ties. What it has done in many cases is mere- 
ly to ask the public to accept the simpler form 
of a word where two forms are given in the 
dictionaries and have the sanction of well-estab 
lished usage. What there is in that to excite 
wrath and ridicule the clamorous critics of the 
new system may be able to explain, but no 
cause for emotional outbursts has been discov 
ered by cool heads. 


‘*‘New’’ Words Long in Use. 

Newspaper writers should remember that the 
‘‘new’’ words have been in good standing 
among the most careful writers for the press 
for many years, and nobody has worked him 
self into a fit of hysterics over the matter. 

Of the 300 words in the simplified board’s 
list about two-thirds are in such general use 
that many writers will wonder why it was con 
sidered necessary to include them at all. For 
example, words like arbor, armor, behavior, 
eandor, color, dolor, favor, humor, terror, valor 
and vigor have not been spelled with a ‘‘u’’ 
in this country within the memory of the oldest 
living American, except by a few purists who 
eare more for hoary tradition than for con 
venience and common sense. Labor Day was 
duly observed, and nobody wrote ‘‘Labour’’ 
Day, yet labor is on the list. The needless and 
long-disused ‘‘u’’ is stricken from forty-five 
words by the simplified board. It would be 
more correct to say that it was knocked out 
by general agreement long ago, and the board 
follows custom instead of leading it. 

The words from which the unnecessary ‘‘u’’ 
is eliminated are: 


Arbor Flavor Parior 
Armor gage Rancor 
Ardor Giid (not Rigor 
Behavior ulld) Rumor 
Candor Harbor Savor 
Clamor Honor Savior 
Clangor Humor Smolder 
Color ,. Labor Splendor 
Colter Mold Succor 
Demeanor Molder Tabor 
Dolor Molding Tenor 
Enamor Moldy Tumor 
Endeavor Moit Valor 
Favor Neighbor Vapor 
Favorite Odor Vigor 
Fervor Vizor 


In words ending in ‘‘re’’ or ‘‘er,’’ the au- 
thorities giving both forms, the board prefers 
the simpler form and the list ineludes twenty 


words as follows: 


Accouter Meager Saber 
Caliper Meter Saltpeter 
Caliber Miter Scepter 
Center Niter Sepulcher 
Fiber Ocher Somber 
Liter Reconnoiter ecter 
Luster Theater 


There are twenty-one words in which the 
sound of ‘‘z’’ is properly represented by ‘‘z,’’ 
not by ‘‘s,’’ but here again the simplified board 
merely gives its approval to general American 
usage, 

The words in this class are: 


Apprize Comprize Naturalize 
Artizan Criticize Partizan 
Assize Exorcize Patronize 
Brazen Gloze Raze 
Brazier idolize Recognize 
Catechize Legalize Surprize 
Civilize Materialize Teazel 


Defense, license, offense and pretense are also 
all thoroughly orthodox spellings, preferred to 
defence, licence, ete. 

The board dispenses with ‘‘q 
in the following words: 


” ” 


and ‘‘ue 


Bark (not Check Licorice 
barque) Checker Pedagog 
Catalog Decalog Prolog 
Demagog 


Reveals No Reason for Heated and Hasty Criti- 


cism. 


A needless ‘‘e’’ is omitted from the follow- 
ing words: 


Acknowledg- Judgment 


Abridgment 
ment Lodgment 


The same conservative spirit dictates other 
changes proposed. The diphthong will not be 
missed from words of Greek origin like anes 
thesia, archeology, chimera, encyclopedia and 
paleozoic. For a long time the use of the diph 
thong has been declining. It lingers, for no 
good reason, in subpena, but it will not linger 
longer if the simplified board has its way. Why 
era, phenomenon and pedobaptist should be in 
the group of classic words from which the diph- 
thong is dropped is not clear. Aera and phe- 
nomenon would be almost as archaic as batte, 
sette or any other cumbrous spelling of Eliza 
bethan times. 

Here are the thirty-seven words from which 
the diphthong goes: 


Anapest Egis Homeopathy 
Anemia Encyclopedia Medieval 
Anesthesia Eolian Maneuver 
Anesthetic Eon Orthopedic 
Archeology Era Phenomenon 
Chimera Esophagus Pretermit 
Coeval Esthetic Primeval 
Cyclopedia Esthetics Phenix 
Ecumenical Estivate Questor 
Edile Ether Subpena 
Etiology 


From twenty-five words, all except ax of 
Latin or Greek origin, the board drops final 
silent letters, but there is little that is new in 
the group. Program and deposit certainly have 
a familiar look in print, and antitoxin, gelatin 
and glycerin have been long in favor. The 
words of this class are: 


Ax Eponym Preterit 
Antipyrin Gelatin Program 
Antitoxin Glycerin Epaulet 
Coquet Gram Omelet 
Dacty! Henatin Quartet 
Deposit Homonym Quintet 
Develop Paraffin Septet 
Envelop Polyp Sextet 
Synonym 


The employment of ‘‘f’’ for ‘‘ph’’ in fan 
tasm and fantom should meet with no carping 
objection, since fantasy is accepted without 
remonstrance. 

Pursuant to a general policy of getting rid 
of needless letters, the board advises the omis 
sion of the doubled consonants in 


Bans (not Dulness Pur 
banns) Distil Skiiful 
Bur Fulfil Wiiltul 
Bun Fulness Woful 
Cutlas instil Woolen 


With all respect to Professor Matthews and 
his associates the inclusion of fagot, jail, plow 
and sumac in their list seems to be unnecessary. 
It is a long time since a wicked American went to 
gaol or rode in a waggon. Yet wagon is on the 
list. There may be some reason for whisky, 
although teetotalers would be glad if the dis- 
position to give up the drink were as strong 
as the tendency to drop the ‘‘e’’ in its name. 


Departure From Usage. 


In the following words the ending of the 
past particle is changed from ‘‘ed’’ to ‘*‘t’’ 
where the final syllable has the ‘‘t’’ sound: 


Accurst Curst Kist 
Addresst Deprest Lapt 
Affixt Distrest Leapt 
Blest Drest Lasht 
Biusht Dipt Lopt 
Carest (not Dript Lookt 
caressed) Droopt Mixt 
Chapt Dropt Misst (not 
Clapt Discust missed) 
Clipt Dasht Nipt 
Claspt Exprest Opprest 
Comprest Fixt Possest 
Commixt Gript Profest 
Confest syeape Prefixt 
Cropt Husht Propt 
Crost imprest Past (not 
Crusht passed) 


Prest Slipt Topt 
Rapt (not Snapt Trapt 
rapped) Stept Tript 
Ript ae a Vext 
Strest Stript Washt 
Stedfast Suffixt Whipt 
Supprest Tost Winkt 
Sipt Transgrest Wisht 
Skipt Tapt Wrapt 
Tipt 


4 


In the group below the unnecessary ‘‘g 
omitted: 


Altho Thoro Thoroly 
Tho Thorofare Thru 
Thruout 


Domicil, gazel and woful are other examples 
of words shortened by dropping silent letters, 
A list of miscellaneous changes is as follows 


Adz Good-by Pigmy 
Apothem Harken Piow 
Clue Hiccup Rime 
Controller Hypothenuse Simitar 
Cue Hock (not Sithe 
Dieresis hough) Silvan 
Dike Jail Sulfate 
Dispatch Lacrimal Sulfur 
Dram Mama Sumac 
Draft Mullen Wagon 
Fagot Practise Whisky 
Gipsy Wo 


In view of the output of humorous and satir 
ical comment, in prose and verse, on the simpli 
fied spelling movement, it seems necessary to 
repeat that those who advocate reform do not 
favor sudden and violent changes, such as would 
make them and their cause ridiculous. They 
understand that a revolutionary attack upon 
the spelling of English would be doomed to 
failure from the start. The members of the 
simplified board and these who share their 
opinions disclaim all desire to overthrow recog 


nized rules and analogies. They seek rather 
to extend the rules and to obtain greater regu 
larity. Nor is it proposed to make changes 


that will obscure the meanings of words. 

It is pointed out that the gradual changes 
made without formal action by any body of 
scholars do not produce such obscurity. Is 
engulph, it is asked a better word than engulf? 
Yet engulph is used by a writer as recent as 
Parkman. And how about fysshe, trewe and 
dimme, words of the sixteenth century? Who 
would prefer them to fish, true and dim? 

To the charge of inconsistency the Simpli 
fied board replies that it does not attempt to 
be consistent. Its work is progressive. The 
board’s own publications will conform to rules 
made up to the date of issue, and as time 
passes the inconsistencies complained of will 
heeome fewer. 

No change is proposed in the spelling of 
proper names, especially of surnames. Geo 
graphic names often need regulation, but that 
is a matter in charge of societies and official 
bodies that take good care of it.—Fourth Estate. 


A MATHEMATICAL AUTOMATON. 


A new automatic arithmetical machine has 
been invented. It is operated by electricity, 
and is encased in a square box made of gun- 
metal. All one has to do is to turn a little 
lever, and any example in addition, subtraction, 
multiplication or division not exceeding eight 
figures in each column is worked out in from one 
to twenty seconds. 

The machine, which was invented by Alexan 
der Rechnitzer, of Vienna, is an American prod 
uct. It has not been placed on the market, but 
an informal exhibition was given in Brooklyn 
recently. When it does go out for sale, big 
banking interests, insurance companies and 
many other concerns having use for it will be 
required to pay $300 for each machine. 

All the mechanical assistance that is needed 
is to indicate, by means of pointers or numerical 
wheels, the problem to be performed. A move 


ment of the single controlling lever then sets in 
motion an electric motor, and all further move 
ments are effected automatically. 
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EDITORIAL. 
Looking backward to December, 1904, we 
recall the first Office Appliance and Business 
System Show, held in Madison Square Garden. 


We recall that there were many doubters who 
predicted failure for any show of this naturs 
The show was repeated last fall with a greater 
success, and this year it promises to be the most 
interesting affair of its kind ever held. It has 
also grown in name and is now popularly know: 


as the ‘‘ National Business Show.’’ 
This is the third exposition of its kind 
in Madison Square Garden and the fifth show 


all told. When we look back to the first and 
compare the objects exhibited, the number of 
exhibitors and the broadened scope, we marvel 
at the rapid advancement in all such things 


At the show about to take place there ar: 
be exhibited many new devices and appliances, 
and hosts of new faces are to be seen in the 
garde n who have been attracted to these events 
by the publicity given these expositions in 
past. Each new attendant cannot but help e1 
eourage others to come in the succeeding vears 
Success to the shows! Long may they live! 
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PROGRAMS AND ADVERTISING SCHEMES. 

The usual programs to be found circulated at 
expositions and large shows contain a small 
amount of information and very little data con- 
cerning the goods exhibited or of the companies 
making displays. 

The management of the National Business 
Shows, after experimenting with various pro- 
gram privileges, decided last March to-allow the 
publishers of OFFICE APPLIANCES to embody the 
program in one of their regular issues. The re- 
sult was the exposition was served with a cata- 
logue of events and illustrated directory show- 
ing all of the important articles on exhibition 
and giving a complete arrangement of the ex- 
hibitors, both alphabetically and listed by 
trades. Aside from this the issue contained 
other data and information interesting to all 
who buy programs for reference, 

The publishers of Orrice APPLIANCEs for a sec- 
ond time eame forward and offered to go to 
considerable expense to duplicate the former 
program arrangement, and with our October 
issue we take pleasure in presenting the most 
complete program ever seen or compiled for a 
show of this nature. 

Men who are really interested in the installa- 
tion of office equipments and devices will derive 
much more benefit from this sort of a program 
than is possible from any other. 

Between the two covers of this issue will be 
found more illustrations and more data than has 
ever been placed between pages before. 

Such a program as is here presented is the 
only kind that will bring the advertisers the 
value they anticipate receiving from program 
advertising, for we not alone have a circulation 
in the exposition building but the paper is cireu- 
lated throughout the world to the vast army of 
subscribers who enjoy reading the issues each 
month, thereby giving them a chance to see the 
show on paper. 

In presenting the ‘‘illustrated directory’’ of 
the exhibits the publishers necessarily have 
gone to considerable expense, an expense never 
resorted to or possible with ordinary programs, 
and as the pictures are much more important 
than descriptions, much value should come to 
all who are so favored. 

For an advertiser to derive benefits from pro- 
gram advertising he must necessarily have the 
program retained by one who will refer to it 
after the shows are over, and with so many in- 
teresting departments as contained in this issue 
the purchaser will retain it for his leisure and 
refer to it as a complete reference book. Give 
this man a bright, interesting magazine, with 
the program section full of MEAT that he 
knows is valuable, and he will keep that pub- 
lication among his files and preserve it as he 
would valuable papers. 

It is only possible to show all the illustra- 
tions displayed here, through such a publication 
as OFFICE APPLIANCES. The usual program pub- 
lisher could not afford to devote the space we 
have to such things, for the reason that he is 
not paid for it, and although we are receiving 
no direct payment for the space allotted each 
exhibitor, we know that such attention paid 
them now will bring us returns later, and make 
our paper valuable to readers all over the world, 
thus it helps us build our property by assisting 
others at this time. A program embodied in a 
publication with a known circulation will bring 
returns, and advertisers are only looking for 
RESULTS. With this method we bring them, 
and this only. 


TRULY A TYPEWRITER SHOW. 

For the first time in the history of the Na 
tional Business Show the typewriter interests 
have come forward and have arranged to make 
this coming event the greatest meeting of type 
writer talent ever brought together. Aside from 
the representatives of the companies who are 
to attend, there are to he two tynew riter speed 
contests of note. drawing both the publie and 
the trade, and the convention of the typewriter 
fraternity. which will also attract many writ- 
ing machine men, so that during the show the 
Madison Square Garden should be crowded with 
those who make their living through the sale 
or use of writing machines. 
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WE ARE PLEASED BECAUSE WE HELPED. 

Orvice APPLIANCES takes some pride in know- 
ing that it had much to do towards the 
National Business Shows a success and in at- 
tracting many large buyers and interested 
todies to these affairs. e know we did so, 
because we have been told by both the exhibitors 
and the buyers that influence has been brought 
to bear through our columns. OFFICE APPLIANCES 
was the very first paper to encourage, to exploit 
these shows, and we are glad our little efforts 
towards making them a success have been 
awarded. 

Then, again, we have pleased many others 
interested in these shows by the show 
to their desks. Those who were unable to leave 
their business and were subscrihers to OFFICE 
APPLIANCES have been assured that they would 
have the entire affair on paper and would un- 
derstand, after reading our paper and examini 
the many pictures, just what the entire e - 
tion consisted of and form a good idea of what 
took place, 


MAKE YOUR OBSERVATIONS COMPLETE. 


Those who are fortunate enough to have this, 
the October number, the ‘Official Program 
Issue’’ of Orrick APPLIANCES, and are desirous of 
cone their sightseeing at the National 
Business Show, should not fail to arra for a 
copy of the November issue, which will follow 
the show and will explain all that took place 
and will be illustrated with dozens of half-tones 
of the various booths. It will also contain sev- 
eral specialties not illustrated in this issue— 
those coming in too late, or being shown b 
or through other exhibitors accredited wit 
another line. 


‘‘AND NOW COMES’’— 


And now comes still another ‘‘disinterested’’ 
party with a scheme for organizing an associa- 
tion of office appliance manufacturers, or deal- 
ers, or both, or composed of anything or any- 
body who is willing to separate himself from 
$2.00 per year, ‘‘surely cheap enough.’’ 

The object of this association is to afford ‘‘a 
means of regulating purchasing and selling 
prices, conduct an employment bureau for sales- 
men and repairmen, keep a watch-dog on the 
crooks who might try to enter the business, 
ete.’’ 

We will take it for granted that this asso- 
ciation already has a membership of 300 with 
a total revenue of $600.00 a year, or even 500 
with a revenue of $1,000, . 

Office appliance dealers and manufacturers 
are too wise these days to imagine that they 
can get the services of any capable man or in- 
stitution for a whole year for that amount. 
The man who is willing to serve 500 people in 
all directions indicated by the object of the 
association, above set forth, is a cheap man, 
‘‘surely cheap enough’’ to dispense with en- 
tirely. 

Of course, it must not be overlooked that this 
$2.00 will not only make every contributor a 
charter member, but give him free of charge 
‘‘a year’s subscription’’ to a certain magazine, 
and as we read the notice before us giving us 
this information, we cannot but feel that the 
last two paragraphs are very closely wrapped 
up with each other, the former stating that 
the publishers have ‘‘no interest in the plan,’’ 
while the latter offers a ‘‘ year’s subseription.’’ 

The redeeming feature of the notice is the 
warning, ‘‘Do not send money for membership 
fee as yet,’’ and we presume that since the 
office appliance fraternity, both as manufac- 
turers and dealers, appear to be one of more 
than ordinary intelligence, this injunction 
has been pretty well complied with up to date. 





Don’t miss the November issue of this paper 
—‘‘*Office Appliances.’’ It will tell all about 
the National Business Show. 





BE SURE to send for the November issue of 
this paper—“Office Appliances.” it will contain 
many illustrations of the Business Show. 





— ~~ - 
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THE SECOND EPISTLE OF AN OLD HUSTLER 


TO THE BOYS EVERYWHERE 


BY M. A. ESESARTE. 


In these days when the land is full of those who possesseth the Best Proposi- 
tion Ever, it behooveth thee to look well to thy Equipment, for there be an 
abundance of Good Ones; but there remaineth always room at the Top for a 


Cracker-Jack. 


First of all learn to deport thyself calmly and with dignity in the presence 
of all men. Be not more abashed when the Mighty Magnate sends thee his 
frigid negative greeting by Something in splendid brass buttoned livery, than 
when the Persistent One, who is trying to Get There with only desk room in 
the sky parlor of a place which the building inspectors have Forgotten, telleth 
thee that he knowest thou hast a Good Thing, but he hath not the Wherewithal. 


* * * 


When thou goest forth to precipitate thyself against the Game, have thyself 
clad with the armor of Thoroughness, for if thou knowest all things but One 
Thing, thy prospect is apt to call on thee to demonstrate that One Thing; then 
thou wilt wish thyself Elsewhere—anywhere, even shopping with thy sister or 
thy wife. 


* * “ 


And thou shouldst gird thy loins with a little of the Foxy, and oil thy armor 
with Discreet Flattery, whether it rusteth or not, for lo, all men have many 
points in common, but the commonest of these is Vanity, and even though a 
man be Next to thee, a little salve Spreading maketh him feel better, how- 


soever. 
. * s 


For with the Mighty as well as with the Humble, every man hath some thing 
which is a Joy to him: it may be a strong right arm, or a swift foot, or a 
quick wit that he taketh pride in, but whatsoever, to this Apple of his Eye 
adjust thy Lingo and hold steadfast, and thou wilt Land him. 


* «€ * 


While it is meet to clothe thyself properly, attach not too much importance to 
Appearances, for they are deceitful perchance, and it is mostly the Stuff within 
thee that maketh men Sit Up and Take Notice. If thou hast anything to 
say, and sayest it well, a man will listen to thee, though thy raiment cometh 
from a bargain counter, thy hair be the color of carrots, and thy eyebrows 


cat-a-cornered. 
* * ~ 


When thou hast in tow a fair and shining Mark, be not in haste to show 
him the greatness of thy knowledge, nor the strength of thy wisdom; rather 
speak to him that which hitteth him hardest in the Right Spot. Thou mayst 
be able to talk a hole through an Iron Fot, and yet fail to convince a man 


thou hast what he needeth. 
* « * 


For thou knowest if David hadst not aimed at the soft spot in the Giant’s 
skull, Israel would have been shy a fine king, and the sweet singer would 
have spent his life in humming little ditties to the shepherds only, hadst 
Goliath permitted him to make a Get Away. 


* * * 


Therefore I say unto thee, whenever thou goest up against Anything that 
looketh Good to thee, have enough of thy Ideas corralled to make a stampede, 
if need be, and cast thy words where they will do the most Good, and bring 
forth fruit, even to a raise in Salary. 


* * * 


If thou hast not faith in thy Goods, thou art like a warrior robbed of his 
sword. The battle meaneth nothing to thee, for thou hast nothing with which 
to fight, and shortly thy state is like unto that of a certain New York Sen- 
ator. Whereas if thou armest thyself with fine words, and sellest a man that 
in which thou hast no faith, thou art worse than a lizard that crawleth over 
the earth: The end of both cometh full soon, the New York Senator findeth 
a place where words availeth not, and ere long the lizard turneth his belly 
skywards and expireth. 


* oe * 


There are those among ye, who walketh from Dan to Beer-Sheba to save a 
carfare, and still those who handeth out carelessly a dollar to a cabman for 
being taken two blocks to the depot, and I beseech ye to take counsel of 
this, and be not seen in the company of either, for the day soon approacheth 
when the one becometh known all over the land as a Short Skate, and the 
other as a Sport. Be thou fair to middlin’ in between the Two. 


* * . 


And lastly, remember I say unto thee when thou drawest near to the domain 
of an Old Customer to keep thine eyes peeled and thine ears keyed for signs of 
his times, and the things that pertain unto him, and those who follow after 
him. If thou knowest that a bit of gayly colored bunting brighteneth up his 
show window, keep not the information from him, for there be not any living 
who appreciateth more than he, a few Friendly Tips, and an interest in his 
Welfare; even an inquiry if the Twins at home have yet cut their eye-teeth, 
maketh his heart wax warm towards thee. 


(To be continued.) 


REASONS WHY ‘‘OFFICE APPLIANCES’’ 
MAKES A GOOD ADVERTISING 
MEDIUM. 


When we ask a man to spend money for 


vertising in our paper we feel that it is up t 


us to give him our reasons for doing so, and if 
we ean ’t give GooD reasons, ima ¢€ nough 
them. then we don’t deserve bis patronage. That 


is why we are listing these reasons for YOU, 
and we want to ask you to give them your most 


careful consideration. 


First. 

‘*Office Appliances’’ will be good mediu 
for you because it is the only paper in the wo! 
devoted from cover to cover to the ciscussion, 
illustration and furthering of general interest in 


THE VALUE OF ALL KINDS OF OFFICE 
APPLIANCES. We say ONLY paper, because 
we want to emphasize the fact that when othe 
magazines of a general circulation get out a 
special issue on a given subject they find ready 
patronage for advertising fron manufac 
turers representing those interests If Me 
Clure’s runs an automobile article, all the auto 
mobile makers rush in and buy space, becaus« 
of the special interest that that ONE articl 
creates. OUR paper creates this special interest 
in every issue, 12 times a year. That alone 
makes it worthy of your patronage, becauss 
YOU share, in the long run, in the benefit of 
the general interest which it arouses. 


Second. 

‘* Office Appliances’’ goes RIGHT to the peo 
ple who make their entire living BUYING a 
sort of office appliances at ONE price, and s« 
ing them at ANOTHER. We don’t 
stand up here and tell you we reach EVERY 
one of these people, for WE DON’T, but we DO 


propose t 


SAY that we reach the majority of then, ar 

more than that, WE REACH ALL THE BES! 
ONES, for any man who pretends to have any 
ambition to want to keep abreast of what is 
doing needs our paper as much as a _ broke: 


needs a ticker. 


Third. 


‘* Office Appliances’’ is a direct: 
ers. They consult it every month to see WHA‘ 
IS NEW in their line. To them the ‘‘ads’’ ar: 
of just as much IMPORTANCE and INTERES]! 
as the editorials. They make their ENTIRE 
living -in this business, and HAVE to be i: 
terested or step out of line. 


ry to its read 


Fourth. 
\n advertiser in our medium need only 
one, JUST ONE, connection a month, a new o1 
and his entire advertising expense with us wi 
be wiped out. All over the world, and 
paper goes into every civilized « ntrv on earth, 
men are anxious to LEARN what is doing 
this field, and WHERE they ean find certa 
articles which will perform certain work. \ 
four or five inch double column ad per mont 
will be paid for several times over by ON! 
good selling agency every mont! 
Fifth. 
We have known of cases where a single or 
in three months cleaned up our advertising bi 
with us for a whole year. 
Sixth. 
\dvertisers in our paper shi | show LARGI 


illustrations of their goods, if they aré 
chanical, for our readers was get a fa 


idea of an article from the PICTURE whi 


they see. We have known of some men wi! 
used a little mussy cut in a smal! ad. Th 
sult no results, of course. And vet, when we 
took these same propositions, and by begging 
and coaxing finally got permission to doubl 
treble and even quadruple the space for a few 
months, the RESULT was that IT PAID the 
even at four times their first cost. That proves 
our story. 
Seventh. 
Our paper goes direct to men who buy, sell 


or recommend office appliances because their 














business makes it necessary for them to do so. 
It is a direct route. No round-about way busi 
ness there. They are just as much interested in 
EVERY issue of our paper as you are, or would 
be IN A PICTURE OF ANY DEVICE which 
looked similar to your own. They may not read 
other papers because they don’t really FEEL 
the need of it in their business, BUT THEY DO 
feel the NEED of our medium. IT’S just plain 
business with them. No literature, no jokes, 
no entertainment, no fiction, BUT JUST THEIR 
BUSINESS NEWS in their OWN FIELD. 


* 7 * 


A paper, like ours used consecutively for a 
sufficient period of time CAN’T HELP but pay. 
It won’t bring a wagon load of inquiries in 
every mail, BUT CULTIVATE THE FEW IT 
DOES BRING WITH CARE, and your invest 
ment will yield you big dividends—bigger than 
you can get in any medium we know of, cost, 
labor, risk and all other things considered. 


* * * 


If these reasons are not sound in the main, 
then we don’t deserve your business. If we 
ean get a man to use ‘‘ Office Appliances’’ for 
from three to six months, we KNOW WE 
HAVE GOT HIM FOR KEEPS. We’d a good 
deal rather NOT have one time business than 
have it. We’d rather have a man spend $60 
in our paper in six months than do it all in 
ONE. Sixty dollars in six months means SUC 
CESS as against a partial loss at least if spent 
all in ONE issue. In the long run, long time 
contracts mean more for us both. 


‘‘PUT IT THERE.’’ 


4 recent discussion as to the laziest act on 
record brings out this tale: The lazy man was 
lying on a plot of grass at the crossroads. A 
motorist stopped and asked the way to his des 
tination. The man jerked the toe of a _ boot 
in the proper direction. ‘‘If you can do a 
lazier thing than that I’ll give you a quarter,’’ 
said the admiring motorist, stepping onto the 
roadway. The man inclined his head toward 
his left-hand trousers pocket. ‘‘Put it there,’’ 
he murmured, peacefully, and dropped to sleep 
again. 


ENTHUSIASM. 


By E. C. Thurnau, 
of OFFICE APPLIANCES—Chicago. 

Listen. 

Ever see a dead engine move a train of cars? 

Ever see a dead man sell goods? 

Not yet. 

Enthusiasm is life at its best—boiling, seeth- 
ing, foaming, steaming LIFE, and unless your 
business is red hot with it, your efforts will be 
clammy—your results a frost. 

Steam up—every one of you boys who have 
charge of these booths. Get a good grip on the 
handle of things, and then put your whole heart 
into your work. Push that heart with your soul, 
and there CAN be only one result. 

Many of you will make dimes here, while 
others in the same line will make dollars. If 


YOU want that extra 90 per cent steam up en- 


thusiasm and GO AFTER IT. 

Don’t blame the show for shortcomings which 
are all your own. Remember, it’s up to the in- 
dividual. 

Enthusiasm! Zeal! Earnestness! 


Get the germ. Expose yourself to it. It’s a | 


health germ, and when you get it, let it run ram- | 


pant in your system. 


It will make you feel like a full grown man, | 
and make you yourself believe that you were | 


created in the image of your Maker. 


Don’t miss the November issue of this paper | 
**Office Appliances.’’ It will tell all about 
the National Business Show. 
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Have You Ever Considered the Claim as 
to Being “Best” According to its Source 


DOUBTLESS NOT 


Every Manufacturer Claims His Goods are 
“The Best” 


There Can Only be One THE BEST 


TheWorld has Recogr ‘zed 
Our Our 


Typewriter ‘Typewriter 




















Ribbons Carbons 


THE BEST 


This is no perfunctory claim, but there is Reason 
for it. And besides our methods are also the best 
WHY ? 

One uniform discount to All the Trade. No favor, 
no discrimination, no rebates. Also we are 
manufacturers for the Trade Only 


MITTAG & VOLGER 


SOLE MANUFACTURERS FOR THE TRADE 























PRINCIPAL OFFICE AND FACTORIES 
PARK RIDGE, N. J., U.S. A. 





BRANCHES 
NEW YORK CITY CHICAGO, ILLINOIS 
Stewart Bidg., 280 B’ way 108 La Salle Street 
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DEALER=DO YOU: SEL 
THE DUPLIGRAPH 


The Best Dupli- 
cator ever Made 











secret composition which draws the ink off the original and gives 
it back in equal quantities to the copies. 
position duplicator in that it cleans itself automatically on account 
of an acid in the composition which breaks up the ink and makes 
it disappear of its own accord. 


@ It leaves the copies dry the instant they are printed and leaves 
no sticky substance on the paper. 


the paper curl. 


No Washing 

No InK Roller 
No Stencils 

No Wetting 

No Dotted Lines 
No Cleaning 


@ You simply write whatever you desire, in any color of ink, or 
a number of colors at once, on ordinary paper with the typewriter 
or pen and ink, and the machine does the rest. 


q@ If you are a dealer and a hustler we have considerable good 
territory left and will be glad to quote you our best terms for 


handling our machines. 
that we claim for it. 


q@ If you are interested write for circular and samples of work to 


THE DUPLIGRAPH COMPANY 


SOLE MANUFACTURERS 
105, 45 State St., 


Head Office, 


No Dirt 

No Trouble 

No Printing Ink 

No Odor 

No Expensive Supplies 

No waiting for copies to dry 


We guarantee every machine to do all 


@ The Dupligraph is a simple 
and inexpensive duplicating ma- 
chine for reproducing typewrit- 
ten or pen-written copies. It 
will print 100 copies in 10 min- 
utes, at a cost of 2c per 100, and 
will reproduce 75 first class 
copies from a typewritten orig- 
inal and 125 copies from a pen- 
written —not once but every 


time. 


@ The process consists of a 


It differs from the com- 


It has no tendency to make 


Detroit, Mich. 














THE NEW FOREIGN POSTAL RATE. 


Commencing October 1, 1907, or ist about 
one year from now, the foreign postal rate will 
be about half the present charges, which are 


the terms of the Universal Postal Convention 
held at Rome. 

The new rate will* be 5 cents for the first 
weight of one ounce or less, and 3 cents for 
each additional ounce or fraction of an ounce. 

Please bear in mind that this rate loes not 


take etre til October, 1907. 


DISAPPEARING PAPER. 


Invisible or sympathetic inks are beaten en 
tirely by a new invention, in which the paper 
itself disappears. To prepare this peculiarly sen 
sitive paper, it is first steeped in sulphuric acid, 


diluted more or less, as to the lease of life the 
paper is in 
dried and glazed, and the acid superficially neu 
tralized by means of ammonia vapor. But the 


tended to possess. It is afterward 


|} acid still remains in the pores, and the paper 
re or 


is infallibly doomed after an existence m« 

less prolonged as to the strength of the acid so 
lution. It certainly will be considered a most 
useful invention by those who cannot trust their 


correspondents to ‘‘burn this letter,’’ but it 
would be rather unpleasant for the hold: f an 
I. O. U. to have the document crumble to dust or 


vanish long before due. 


NEW IDEA IN ENVELOPES. 
‘*A new idea in envelopes,’’ said the station 
er. ‘‘I think it ought to go.’’ 

The envelope was made like any other, save 
that the flap was not gummed. The necessary 
gum was on the envelope’s back, in a V-shaped 
strip to correspond with the flap’s edges 

‘*You see,’’ said the stationer, ‘‘this new 


idea does away with gum-eating. When you 
apply your tongue to this flap, you don’t lick 
up a lot of gum, to give you a bad taste in your 


mouth for the next half hour, but simply 
lick the plain white paper edge of the flap, then 
press it down as usual, and it attaches itself to 
the dry gum, and is firmly sealed. 

‘*It’s the same idea as that of licking the 
corner of the envelope, thus escaping a gum 
luncheon, when you want to apply a postage 
stamp.’’ 


THE LARGEST EXHIBITOR. 


Charles E. Matthews, the office furniture manu 
facturer of 275 Grand street, New York, is the 
distinction of having the largest space at th 
National Business Show this year, occupying se 
tions 86, 87, 101 and 102, containing al t oO 
square feet of space. The exhibits of Mr. Mat 
thews are always imposing and interest all bus 
ness men, as only a fine line of furnitur ul 
Mr. Matthews himself is in attendance at all times 
and has followed the Business Shows since their 


beginning. 


REMEMBER WHAT ONE SEES. 


When a person Visits an exposition 


National Business Show and sees so many ew 
things all at ne time, and is explain 
various workings of those most interesting, it 
is no wonder that many leave without remem 
bering half they saw. A most excellent means 
for retaining this knowledge gained at the show 
is to secure a copy of this issue of OFrFIcE AP 
PLIANCES, marking his exhibits as see! 

serving it for future reference. 


FALSE RUMORS IN CHICAGO. 


it was widely quoted in Chicago, both among 


the trade and in the press, that the Remington 
company were to put up a ten-story building 
This is in error, and before we go to press 
again, or possibly before we close our last forms 
for this issue, we may have a surprise f 
trade. , 


DON’T MISS the November issue of this paper— 
“Office Appliances.” 
tional Business Show 


it will tell all about the Na- 








LYMAN C. SMITH NAMED FOR INSUR- 
ANCE TRUSTEESHIP. 


Lyman C. Smith, who has been named by 
the United International Policy Holders’ Com 
mittee with twenty-three other prominent men, 
as a candidate for trustee of the Mutual Life 
Insurance Company, did not know that his name 
was being considered until he received a tele 
gram while he was on his recent trip through 
the west. 

Mr. Smith, after investigating, decided to 
accept the trust. The men on the ticket serve 
without compensation, not even their expenses 
being paid while engaged in the business of 
the company. 

The Policy Holders’ Committee before mak 
ing a selection used care to be assured that 
the men on the ticket were qualified for the 
trust and were of high standing in the com 
munity. The following report was made to the 
committee in the case of Mr. Smith: 

‘*L. C. Smith is president of L. C. Smith & 
Bros.’ Typewriter Company, capital $5,000,000; 
president of the Hudson Portland Cement Com- 
pany, capital $6,000,000; president of the Na 
tional Bank of Syracuse, capital and surplus 
$840,000; president of the United States Trans- 
portation Company of the Great Lakes, having 
a fleet of twelve large steel steamers, capital 
$3,060,000; president of the L. C. Smith Transit 
Company of the Great Lakes, having two very 
large steel steamers, capital $510,000; president 
of the Rochester, Syracuse & Eastern Railway 
Company, capital $6,000,000; chairman of the 
board of directors of the Haleomb Steel Com 
pany, capital $1,200,000; vice president and 
treasurer of the Toledo Shipbuilding Company, 
capital $1,500,000; vice president of the board 
of trustees of Syracuse University, and director 
in a number of other companies.’’ 

Mr. Smith’s name is also on the ‘‘third’’ 
ticket for trustee of the same company. 

With him on the full ‘‘united’’ ticket of 
the Mutual Life Company is former chief judge 
of the Court of Appeals, Charles Andrews. 
Syracuse Post Standard. 


PLAYING THE PIANO WITH A TYPE- 
WRITER. 


According to the New York Sun the time will 
soon arrive in which expert typewriters will be 
able to play the piano almost as well as they do 
their machines. A musical genius in New York 
has invented a new keyboard for the piano which 
corresponds to the keyboard of a typewriter and 
it will be as easy to make music when this pat 
ented machine is put on the market as it is to 
make correspondence at present. The useful 
ness of such an apparatus suggested itself to 
the inventor, who realized how many ready-made 
piano players there were now in existence if 
only a keyboard which would enable them to 
utilize their digital skill were put on the market 
So he set to work to dope out the new invention, 
which has turned out to be an entire success 
and will inerease the already large army of 
piano players who have conquered the task with 
out the work of preparation that used to be 
thought necessary. 


NEW UNDE&SWOOD MODELS. 


Telegraphic communications from the Under 
wood Typewriter Company, received just be 
fore closing our forms for October, advise us 
that they are to exhibit three new models of 
the Underwood billing machine at the National 
Business Show. 

These models are to be formally placed on 
the market at the show, having been held back 
during the past year on account of a shortage 
of machines and waiting the completion of th 
company’s new factory addition. 

From what we know of the features embodied 
in these models, there should be many interested 
in what the Underwood company have to offer 
at this time. These models and many of the 
improvements about to be offered were made 
under the direction of H. 8S. MeCormack, man 
ager of the billing machine department. 
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GENERAL OFFICES 


A. B. DICK COMPANY 


(INCORPORATED IN 1884) 


SOLE MAKERS OF 


Edison Mimeographs 


And All Supplies 


161-163 WEST JACKSON BOULEVARD 
CHICAGO 


Largest Manufacturers in the world of Duplicating 
Machines and Supplies 








To ihe Trade and users of Mimeographs: 


About a year ago we called attention, through the trade 
journals, to certain existing Letters Patent owned and controlled 
by us and relating particularly to typewriter stencil paper, and to 
the litigation under way to enjoin infringement. To preclude mis- 
apprehension, as well as for the purpose of giving public notice of 
our rights with regard to Letters Patent concerning both stencil 
paper and stencil-duplicating apparatus, we here schedule certain 
of these as follows: Nos. 466,557; 525,675; 559,687; 563,355; 
584,787; 657,920; 679,140; 709,885; 732,542; 732,564; 746,930; 
746,931: 749,983: 749,984: 750,863; 809,287. 

Infringement suits are now under way against 


The Equilibrator Co., 
William G. Fuerth, 

David Gumport, 

Charles F. Schneider, and 
Underwood Typewriter Co. 


Such further suits will be brought as may be necessary for 
the protection of our rights. 

Apart from direct (as distinguished from contributory) in- 
fringement, the sole legal right is vested in us to furnish the ink, 
stencil paper and other supplies used on the Mimeograph. This 
right also, in addition to our right to immunity from direct in- 
fringement upon our many patents, we propose to enforce in the 
future as we have in the past. 


A. B. DICK COMPANY 
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AMERICAN 
CHAMPIONSHIP 
CUP 








Prescnied by the 
publishers of 


“OFFICE APPLIANCES” 
MAGAZINE 


to the winner of 
the championship 
of America— 
typewriter speed 
contests 
oe 








National Business Shows 
NEW YORK AND CHICAGO 
us A. 

















A CHALLENGE TO THE WORLD. 


Former Champion St. wohn is now in the east 


practicing with the new ‘‘Secor’’ 





CURTIS ST. JOHN, 
which will be on exhibition at the National 
Business Show. Mr. St. John is to enter the 
speed contests and will use this new typewriter, 
and after experiments with this machine—not 
alone by St. John, but by other speedy experts 
—the Williams Typewriter Company challenges 


} any operator to make the ‘‘Secor’’ machine 
‘ skip, to tie it up or to break down the end line 
i lock. The ‘‘Secor’’ uses no speed dogs. 
F - 
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typewriter, 


THE AMERICAN CHAMPIONSHIP TROPHY. 


Again this solid silver trophy will be con 


tested for by the fastest operators of the coun 
for the 


try and a second chance allowed most 


worthy one to acquire it for permanent keeping. 


Little Miss Fritz is defend 


preparing to 





Miss Rese L. Fritz 


first honors against all comers, and this year she 


is promised several 


' 
them Mr. Curtis St. John, who years ago held a 


new competitors, among 


record for long-distance typewriter work. Mr 
St. John will operate a new ‘‘Secor’’ type 
writer, while Miss Fritz will manipulate the 


*‘ Underwood.’’ 





her 


‘S TYPEWRITER 
=< 








ALBUQUERQUE, N. M 
operating as Rams 


George 8S Ramsey, 


writeorium at 401 West Railroad ive this 
city. reports that his business is getting bette 
each mont! Mr Ramsey handled t 
wood typewriter as a dealer 
ATLANTA, GA. 
Edwin A. Hardin, the well know typewriter 


dealer of Atlanta is leaving for a few weeks 


vacation, necessitated after many montl I 
on realty deals in which he is intereste 

feels it necessary to take a needed rest s is 
Mr. Hardin's first vacation in eight y ? Mr 
Hardin is, aside from being at the head of Edwi: 
A. Hardin & Co typewriter dealers side 
of the Peachtree Realty Company, Etow ght 


and Power Company, and secretary of 
Hardin Investment Company 


ALLENTOWN, PA. 


Berkemeyer, Keck & Co., of this cit 
ing the L. C. Smith & Bros. typewr 
by two salesmen who have beer 
many machines in this territory 

ALGOMA, WIS. 

Joseph Kwapil who makes his he 

here, has’ bee ‘in the woods re 


Remington typewriter 
BIRMINGHAM, ALA 

S. H. Cody, formerly of this place 
at 241 The Arcade, Cleveland, Ohi I re 
the Fay-Sholes Company 

BISMARCK, N. D. 

H. L. Vesperman has secured the ag 
territory for the Monarch typewriter z 
a number of these machines in this 
BOSTON, MASS. 


orders for the 


We used to show quite a piece of Bost “ 
collected by everal correspondents t t 
but our friends haven't got the habit ag 
their summer ition 

> > > 


J. E McColgar manager of the 
Exchange Bromfield street, has be g 
after thes nterests for some three ys 
considerable success and satisfactior to 
pany. 

> > > 

Mr. Georg: W Dickerman vice pre 
the Monarch Typewriter Company, has 
Boston for some few days in the inter 
private affairs ifter spending several 
Europe. 

BUFFALO, N. Y. 

F Jarrett manager of the Buffalo 
the Underw mpany, was in New y 
cently on business in connection with t 
pany 

BALTIMORE, MD. 

R. J. Nichols tl energetic and hust g 
writer dealer this city, who has an ex 
store and stock at 112 North Howard ty 
increasing his business as the years eg 
in an effort to keep posted on matter rR 
to his trade, wi visit the National Bu S " 
this month 

CHICAGO, ILL. 
(By Our Special Reporte: 


the expert typew 


William C. Pranks 
te the Rockwell-Bar 


pairer connée witl 


pany, of Ch g£0 paid us a 


month, and reports that the machine end 
firm has never been better than just now M 
Pranke has had considerable experier t 
handling of typewriters. including a ye 
Remington and Smith Premier offices 
which makes his services quit 
tockwell- Barr firm 
. > > 
The closs« f business with the Smit I 
Typewriter Company of this city ur t 
management f W G Lenderson shows 
of 69 per ent over a corresponding 
year during month of August 
> > > 
4s is the present custom of the Fay-S) 
pany, they are putting out a very 
and yet iy description of their new 
model typewr gotten up in perfect ty gr 
ical effect and showing the company’s new 
mark 
. > > 
J. W. Culpepper and H. H. Defenbaug 
Remington met return to that rgar 


Chicago ifter some few months in busi 

themselves 

> 7 > 
] 


F. L. Sholes, that genial fellow found 
head of the Monarch interests in C!} iz 
honored by the ty fathers by being app 

pt committee for the e1 


the general ‘ i te 
ment of the League of American Munici 
which convened n Chicago during the 
September 


. > > 
D. C. Harris and his brother, two “‘old R g 
ton men,” are sy these days as the activ: é s 
of the new Crandall Typewriter Compar N 
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OLIVER TYPEWRITER CO.’S BASEBALL TEAM WOODSTOCK, ILI 
ha but the “Crandall’’ type preparing to erect a ten-stor I ling of its own 
wr 5 : ma ring plant at 75 Nort! next to the Colonial theater However! e is 
Desp reet, C) This machine will r trutl in the report but the Remington 
mar} Se ms k & Co., who take the company is not the interested party “Office Ap 
entire | t pliance has been given the details connected 
. ° with the matter, and it will be a grand surprise to 

I M typew business in the Chicag ny of the fraternity not a ‘ Chicag but 

territory easing month, and Manage! er the world. 
Sholes i ¢ g1 d on the fine showing - = 3 
made, du his den and experienced at H. T. My has be I : ym a ritory 
ity in hand y is and encouraging them orthern Illi is to ssignn ti general 
to thoroug indetr their machine and the fice of the Oliver my eding R Ss 
field it ’ 

> > > _ . « 

As tior interest manifested M. B. I ke, a special representative for the 
things ewrite ture, assisting the sale Eliott-Fisher Company in the Cl io territory, 
men | their nm i it is probably a fact promises to give his friends notl su! for 
that « sma t Monarch organizatior this very popular machine that is being talled 
in tl ( Z field j regular reader of ‘Offic into the systems of so mar o} io hous 
App That pirit that is bound t 
bring Ww ‘ inclined to think “‘o , -. % 
own li “ l’ isa it is interesting, and it is The Smitt Bros. typewriter! - iother of the 

ot w tit wakes us with a jolt that newcomers that is finding its wa into n Chi 
many lize t mebody else is in the cag mercantile houses ind each montl ees an 

ame 1 t se it r business. Manager Newport 
- eS vised our reporter that their business was in a 

The man Ww probably known t most im eee SF nditior me Teer Sepee vas 

ry w n the Windy City ee er ee ag po ayy neces - 

they will be able to deliver for some time 
territ man w ied as much business 
is is } for an ex] enced, well read, up-t 
date s to car! We refer to Frank |! 
Morga “ was for mar years the senior sals 
man for Smith Premier Typewriter Compar 

Chicag territory i who some months ag 
forsook t typewrit ness for automobiles 
Mr. Morg as returne his old love and |} 

d compa d is Ww eling out of the con 
pany’s off t Syracu N. Y., as their homé 
ffi rep! tative M Morgan has just ym 
pleted a throug Pent vania, and spent a 
few day Chicag zg enough to collect |! 
family | rings a ve them to Syracu 
Mr. Morga well t for the special work 
is assig ] knowing well the require 
ment f ffice a being versed in all the sell 
ing feati f this né We welcome hin 
back to x 1, and can only pred 
that we s rs him in the future M 
f Mr. More tar to be kept dowr 

o.oo % 

rhe ¢ ffice Oliv Typewriter Con 
pany tl al re lance of Manager P 
ningt d th ! eted champions! 
bant f Augu st, which is going tl 
round Oliver off We notice that PI 
idelp! ~ d boy lited with clipping 
few t ! f ti fringe as a st ve 
f ha rR ] g a previous montl 

> 7 

R. ¢ I has | noted from the ger 

ffices of oO to take charge of 
ympa;r . £ t t 
we ie 

I Rer . Company has le 
from F. M. M s tl ind basement at 
Wa ~ ‘ tl nt location. for a tert SOUVENIR OSTA 
it ar $18 s alone will suffice t . ' 
ki I that t we known company w 
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The employment department of the Monarch 
company in Chicago is beginning to be as impor- 
tant as some of the older companies and is fur- 
nishing many applicants with excellent positions. 

7 . > 

Cc. W. Whitnall, one of the most successful type- 
writer salesmen in flinois, was in Chicago re- 
cently looking after business. 


> 7 > 
The local office of the Hammond Typewriter 
Company has just received from the factory a 


new bi-chrome ribbon machine, which is a new 
feature put out by this firm. The local office has 
been busy recently showing the feature to many 
of their friends. In handling the two-color ribbon 
the Hammond mechanism that controls this device 
is simple and effective. Manager Ashcroft is busy 
these days getting his share of the typewriter 
business with this polygot typewriter. 
> * * 

Typewriter Headquarters, on Dearborn street, is 
exhibiting a sample of the continuous writing line 
typewriter invented by a Lutheran minister of 
Milwaukee, as described in this paper some months 
ago. The paper carriage presents a very peculiar 
appearance, having an upright position. 

. - 

About the only thing the Underwood company is 
worrying over in its Chicago office is the lack of 
machines to fill orders the boys are sending in. 

. * . 

The employment department of the Underwood 
Typewriter Company is a busy place, and during 
September over 600 calls were received, the com- 
pany filling about two-thirds of them. Miss Gan- 
son, who has charge of the department, is a 
very busy young lady, but took time to explain 
to our reporter how hard it was to secure enough 
competent operators and stenographers to fill posi- 
tions 

. + * 


The Remington company has nothing new or 
startling to report from recent events, except that 
its business has been exceptionally good. Mana- 
ger Bayes is now well settled in his old town and 
has renewed many of his old acquaintances. 

* = * 
M. Vaughan, formerly of Peoria, who is now 
assistant manager in the Oliver company’s Chi- 
cago branch, is a “limelight” shunner, and would 
not make any statement relative to himself and his 
advancement. However, his record in Peoria has 
been a splendid one, and he earned his promotion. 

. . * 


H. 


Each week sees more of the typewriter frater- 
nity “dropping in’’ to see the editors of ‘Office 
Appliances” in the Republic building. We are 


“the boys,”’ and are never too 
Come one, come all. 
* * o 

John, who has been in Chicago for 
has been engaged by the Williams 
of Derby, onn., as their 
demonstrator at the National Business Show in 
New York, and will enter both the typewriter 
events and try for the honors, particularly that of 
the ‘“‘American championship trophy” offered by the 
publishers of “Office Appliances"’ to the person 
winning it three times. 


CINCINNATI, OHIO. 

Manager Hall, of the L. C. Smith & Bros. Type- 
writer Company, gave a dinner to the press repre- 
sentatives September 19 in the Rialto. Arrange- 
ments were made for a typewriter speed contest 
which will be held during the local show, on Cin- 
cinnati day. Some seventy-five girls, so it is re- 
ported, entered for a prize of $25. 


always glad to see 
busy to “talk shop.” 


Curtis St. 
some months, 
Typewriter Company, 





ILION, N. Y. 
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W. F. Maloy, 
Typewriter Company out of Cincinnati, 
among friends in Piqua, Ohio. 

CLEVELAND, OHIO. 

Frank H, Beverly, a well known system man, 
who for a considerable length of time was con- 
nected with the Edliott-Fisher Company in their 
Cleveiand office, has accepted a position with the 
billing machine de tment of the Smith Premier 
Company in this c ty. 


traveling for the Smith Premier 
was seen 


Theo A. Haberkorn, formerly salesman with the 
Smith Premier company in New York, is now with 
the Cleveland office of the same company. 

COLUMBUS, OHIO. 

The Bennington Spowstlss Company has located 
in the Harrison building, this city, and has pur- 
chased the Doney farm, five miles east of here, 
which it will cut into city lots, offering same as 
bonus to subscribers to stock in the company. 
Full description of the deal is given elsewhere. 

DALLAS, TEXAS. 

Ed Foy & Co., who were incorporated not so 
many months ago in Texas, dealing in store and 
office service agpeaness. furniture and specialties, 
have added to their line and are now representing 
some of the best lines to be found, including auto- 
graphic registers, time clocks, adding machines, 
typewriters, etc. At one time Mr. Foy sold nothing 
but typewriters, but branched out and is now a 
representative office appliance dealer of Texas, 
making headquarters in Dallas. 

DETROIT, MICH. 

The Oliver Typewriter ommnny is now conduct- 
ing its own branch office in this city, but previous 
to this time Charles F. Zielke and others conducted 
the agency under the incorporated name of the 
Oliver Typewriter Company, and since the entry 
of the manufacturers with their own office the 
local company has been dissolved. The Oliver 
office here is under the management of R. 8 
Tracey, with offices at 82 Miam! avenue. 


The Michigan Ty 
here and has its o 


writer Co. has been organized 
ce at 63 Griswold street, and 
has secured the agency for the “Sun"’ typewriter 
and will also handle a complete line of rebuilt 
machines and other office appliances. The busi 
ness is under the charge of F. C. Ledyard, for- 
merly city salesman for the Remington company 


Manager Hamil, of the Remington, reports the 
August business as the largest in the history of 
the office, and since taking charge has redecorated 
and remodeled the office, which together with new 
furniture and fixtures makes it one of the most 
attractive in the city. | ‘ 


The Smith Premier company will, in the near 
future, move their office from its present location 
on Griswold street to the new building now being 
erected opposite the postoffice, on Lafayette 


avenue. 
* ee 


8. B. Hall, field representative of the Monarch 
Typewriter Company, was in Detroit recently, with 
the object of establishing an agency for the sale 
of their machines. sf 

T. Abby has severed his connections with the 
Underwood company in Toledo and is at present 
in this city. ay 2 


William J. Derby, formerly connected with the 
selling agency of the American Oliver in Toronto, 
Canada, has returned to this city and is now, and 
has been for some months, connected with the 
L. C. Smith & Bros. ya a where everything 
is happy and business good. 

DES MOINES, IOWA. 

Cc. B. Viggers, who went to Chicago some months 
ago and joined the American Multigraph Com- 
pany, has returned to Des Moines and is busily 
engaged selling Underwood typewriters for that 


company. 
DULUTH, MINN. 

Charlies E. Ellis, for some three years connected 
with the Elliott-Fisher Company in their Minne- 
apolis office, has branched out for himself and 
has established ‘‘The Office Equipment Company” 
to deal in all kinds of office appl ances. Mr. Ellis 
visited Chicago recently in the interest of his new 
firm and complimented the publishers, as indicated 
under the department of “Opportunities,"’ in an- 
other portion of this issue. 

DECATUR, ILL. 

Cc. J. Pennington, representing the Oliver Type- 
writer Company here, is the only exclusive type- 
writer agent in this city, and he is certainly doing 
the business, with a sale of some thirty-four ma- 
chines to one business house. Mr. Pennington is 
a hustler and enjoys the business he is getting. 


J. H. Melsher, representing the Fox 


formerly 


Typewriter Company, has had some differences 
with the company, and recently brought = suit 
against it. Te 


L. Chodat & Co. are agents for the “Sun"’ and 
Densmore typewriters in this territory, but will 
robably close a deal whereby they become agents 
or the new Fox machine. 

EAU CLAIRE, WIS. 

According to reports from this city, L. 8. Dunbar, 
the local agent for the Remington Sypowrmer 
Company, made a sale of some fifty machines in 
a local school, and in making the deliveries, re- 
cently, the machines were conspicuously displayed 
in bam eg with appropriate bunting, followed by 
a carriage containing the proprietor of the school 
and an agent of the typewriter company from 
St. Paul. The procession was accompanied by a 
local band, which certainly drew plenty of atten- 


tion and advertised the fact of the sale in a most 
unique manner. 


OFFICE APPLIANCES 


FORT SMITH, ARK. 

The Fort Smith Typewriter Company are now 
general dealers for the Fox typewriter and are 
putting many of these machines in this territory. 
They control the territory of Arkansas, Indian 
Territory and Louisiana. 

GRAND RAPIDS, MICH. 

In the case of James B. Stone vs. the Fox 
Typewriter Company, the Fox Machine Company 
and William R. Fox., relative to dealings between 
the parties, commencing in 1890, the decfsion has 
been reversed in favor of the defendants. The 
deal related to the sale of the Fox Universal Trim- 
mer, a machine invented by Mr. Fox and put out 
by the Fox Machine Company, the courts showing 
that there was no breach of agreement on the 
part of the defendants, and dismissed the bil! 


HARRISBURG, PA. 
The Elliott-Fisher Company's plant here and one 


other manufacturing company were the only two 


that remained open on last Labor day. The type- 
writer company is so far behind on deliveries that 
it was found necessary to keep open on this uni- 
versal holiday for machinists. 

HENDERSON, KY. 
Lightfoot has been promoted from local 


Leroy 
Oliver Typewriter Company to a 


agent of the 





Typewriter Agent—“And as for swift- 
ness, why, this machine will run away 
with you.” 

The Broker—“‘Then I am afraid it 
won't suit. The last time a typewriter 
wanted to run away with me my wife 
got on to it and almost sued for di- 
vorce,”’ ft 

traveling position for the same company 


Kentucky. 
ILION, N. Y. 
Frank Hammond, an employe of the Remington 
Typewriter Company, was married recently to Miss 
Mildred Anderson. 


in western 


> > > 
In addition to the Labor day sports in Ilion, a 
special program was arranged for the many visitors 
from out of town, particularly many of the Rem- 


ington selling organization from New York city 
and other points, who visited Ilion to see the 
games. After the events in Recreation park the 


visitors were given a “smoker'’’ in the New Osgood 
Rathskeller. 

> . > 

employee of the 
works, some years ago received injuries from a 
fall that has bothered him since. Recently his 
mind became a blank and after several days wan- 
dering he found himself at Coney Island with but 
1 cent in his pocket. With this penny he pur- 
chased a postal card and wrote to his wife, begged 
enough to get to New York, where he met a 


William Mason, an 


friend who assisted him on his way homeward 
He is now under the care of a physician. 
> . . 
The baseball game of Labor day, played tb 


tween picked teams of the Typewriter League and 
the visiting New Yorkers, resulted in a score of 
24 to 9 in favor of the ‘‘professionals’’ at Ilion 
INDIANAPOLIS, IND. 
The Elliott-Fisher Company recently moved their 
Indiana office from Richmond to Indianapolis. The 


Richmond office was formerly in charge of Mr 
Gilchrist, who has been compelled to resign on 
account of his health. William Brady, of New 


York, has been appointed to succeed, and is now 
in Indianapolis. 
JACKSONVILLE, FLA. 
S. J. Ford, representing the Remington type- 
writer in this territory, spent a few days in the 
woods recently and dug up some business for this 


machine. 
KANSAS CITY, MO. 
(By Our Special Correspondent.) 
The Schooley Stationery Company, of Kansas 
City, is doing a remarkable business with the Mon- 
arch typewriter, although its office has only been 


typewriter 





open some four months. In September an order 
for some fifteen machines is recorded. 


Mr. Dixon, formerly with the Underwood com- 
pany, is now floor manager and city salesman 
for the L. C. Smith & Bros. Company. 

* . 7 

J. D. Welch, special representative for the Oliver 

company, is again out over the Kansas City terri- 


into the regular men, 


tory injecting enthusiasm 
which our friend has the happy faculty doing 
through good salesmanship and fellowship that 
tends to produce work, which is usually termed 
“executive ability.”’ 
. > 
W. E. Warren is manager for the Oliver com 
pany, having been here many years ind has 
established the Oliver company well! in this field 
= - . 
The Remington company has remodeled its office 


on West Ninth street, and Manager Thornton feels 


proud of the window display he is now able to 
make. 
> > > 
The Kansas City force of the Smith Premier 
company were awarded the $100 cash prize for 


April, and are still in the list of producers who 


are sure to come again for prize money. 
> . . 

The Modern Typewriter and Supply Company, 
with Burt Gottlieb, a brother of Joseph A. Gottlieb 
of St. Louis, as manager, has been started. This 
office will be conducted as a branch of the St 
Louis one, and more business is naturally expected 
With the only ‘Joe’ at one side of Missouri, and 
his brother ‘“‘Burt’’ at the other, there should be 
nothing allowed to escape from the state in the 
shape of office supply orders. 

KENOSHA, WIS. 

It is reported that the Visible Typewriter Com- 
pany, of Kenosha, has again started operations, 
having put a number of men to work, and it is 
expected that within a short time the plant will 
be running under full force. 

LOUISVILLE, KY. 
with the Oliver Typewriter Com 


Harris Hurst 
transferred from Louisville to the 


pany, has been 


southern Texas territory, with headquarters at 

Houston T McLaughlin, formerly of Columbus 
takes charge of the Louisville office 
LITTLE ROCK, ARK. 

John McRaven has been appointed official repre- 

sentative of the Remington Typewriter Company 


in the state of Arkansas, as per articles filed with 
the state recently. 
> . 7 
Curtis Faulkner, of the Oliver Typewriter Com- 
pany, spent his vacation in Dardenelle, Ark the 


guest of his parents, Rev. and Mrs. E. C. Faulkner 
> > * 

The Parkin-Longley Company, formerly state 

agents for the Oliver, are now representing the 


interests of the Fox machine. 
> > . 


The typewriter men of Kansas have presented 
Colonel Thomas W. Baird with a handsome gold- 
headed cane upon his retirement from the business 
The ‘old man,” as he is familiarly known, intro 
duced and sold almost continually the Smith Pre 
mier in this fleld 

LEXINGTON, KY. 

A. L. Racener, who has been with the Underwood 
Typewriter Company as district manager, has been 
promoted to the mianagement of the Evansville 


ind., office, with offices at 407 City National Bank 
building 
MILWAUKEE, WIS. 
M. E. McCarville, agent for the Fox and Blick- 


ensderfer typewriters, spent a few days in Chicago 
recently on business 


MUSKOGEE, I. T. 


The 8S. A. Charles Typewriter Repair Company 
was reported at this point during the first of 
September, and remained until about the 15th of 
the month This is the company that makes a 
business of traveling from point to point making 
repairs of typewriters and office machiner urry 
ing their tools, parts and specialties with them, 
and maintaining several repairmen at all times 


The company is headed by 8S. A. Charles, formerly 
of St. Louis, Mo 
NEW HAVEN, CONN. 
(By Our Special Correspondent 
The Smith Premier Typewriter Company has re 
moved from 25 Center street to the Malley build 


ing. It is now a sub-office under Hartford, with 
B. L. Smith in charge. 
. . 
John P. Willing has severed his connections with 
the Underwood Typewriter Company in this ity 


and has abandoned the business and is now en- 
gaged in New York city. 
- > > 
The Remington Typewriter Company is exhibit 
ing a 4x6-foot photograph of its factory | 
group, recently taken at [lion It is attracting 


us 


considerable attention, and the “old veterans are 
to be seen in it quite distinctly. 

> > > 
_Henry Barth, of the Underwood company’s New 
York office, has been in town for some weeks on 


special business 
. > > 
It looks as though a cyclone had struck “‘type- 
writer row’’ in this city, as the city has ordered 
the removal of all swinging signs, and the type- 
writer people have enjoyed this privilege for years 
using this pattern. All are now busy devising new 
styles of attractive signs. 
. . 7 
Frank L. Heimer, manager of the New Haven 
office of the Underwood Typewriter Company, was 
in New York recently looking for a good supply of 
machines to meet the many orders he is receiving. 
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The Only 


One of 
Its Kind 





& 


Automatic 
Accurate 
Honest 


The Syracuse 
AUTOMATIC TIME RECORDER 


The reason why business men everywhere are install- 
ing the Syracuse Automatic Time Recorder in 
preference to all others is asplainas day. Just take 
all the claims made for any other time-recording 
device, then add a certain few time-saving, bother- 
saving features exclusive to the Syracuse — that’s 
the reason. 


A time recorder that is not ve/zad/e isn’t worth the 
room it takes up. If it gets out of order in any 
way, if employees can tamper with it— it’s just a 
good-for-nothing ornament that belongs in the 
junk-pile. 


The Syracuse has such positive, distinct advan- 
tages over all other time-recording devices on the 
market that no employer who appreciates system 
in his office can afford to be without it. 


First of all, it is automatic. ‘In’ and “out” 
without shifting —no matter how many employes 
are using it, going both ways at the same time. 
No other recorder can do that—and no other can do 
it at the rate of thirty a minute without crowding. 


The Syracuse prints a clear, clean slip — never 
blurred, and never twice in the same place. The 
bell rings when the employe registers — and it can- 
not be stopped or muffled. And when the bell rings, 
the register prints—and nothing can stop (haz. 


It is a metal-cased Recorder—and cannot be tam- 
pered with without the aid of a hammer. 


No waits—the mechanism doesn’t jump. Even 
the lever handle is always quiet and never swings. 


The time is printed in plain figures opposite em- 
ploye’s number — and it is done automatically. A 
mistake is mechanically impossible. Nothing 
short of literally battering it to pieces will prevent 
the Syracuse from telling the exact truth upona 
clear and plainly printed record. 


No business man can afford to dire ard the time 
and money that an investment in the Syracuse 
Automatic Time Recorder will net him. 


Wouldn't you like to know just how you can save 
yourself hundreds of dollars every year — even 
though your business is comparatively small ? 


If you have been putting off the time recorder 
matter till somebody proves to you in spite of 
yourself that you ought to have one—send for our 
“Time Record” Booklet. 


And if it's just a matter of which Time-Recorder 
to install — above all things don’t put your money 
into a “time-saving” device that wastes its own 
time, but find out about the Syracuse! Send for 
the booklet. 





Look for Our Display at the Business Show, Madison Square Garden, New York 


Your $2-a-Day Employe who Loses Five 
Minutes a Day Costs You $5.80 a Year 


THE SYRACUSE TIME RECORDER CO. 


223 WALTON STREET. SYRACUSE. N. Y. 


Western Representatives 


J. H. WILSON CO., 31 Dearborn Street, Chicago 


Texas Representatives 


ED. FOY CO., Dallas 


Eastern Representatives 


R. D. STACKPOLE CO., 310 Broadway, New York 


California Representatives 


FULTON SUPPLY CO.,1109 Golden Gate Ave., San Francisco 
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The Wales Visible 
Adding Machine 


Embodies all that is Essential and 
Desirable in an Adding Machine 








Its simplicity, ease of operation, flexible 
key -board, visible printing, visible 
totals, speed and accuracy make it a 
prime favorite with the operator. 


Its superior mechanical features which 
add life to the machine and reduce its 
cost of maintainance to the minimum, 
make it a favorite with the purchaser, 


It is Neither Some- 
thing New Nor An 
Experiment 











Its two years’ use in the leading busi- 
ness houses of the United States has 
demonstrated beyond question its su- 
perior worth. 


If you have never used a Wales, you 

* cannot appreciate these statements. Once 
use one, and you will never be satisfied 
to use any other. If you have any 
doubts about the matter, try one and 
be convinced. 





CATALOGUE ON APPLICATION 








The Adder Machine 
Company 


WILKES-BARRE, PENNA. 
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NEW YORK CITY, N. Y. 
(By Our Eastern Editorial Representative.) 

Possibly never before in the annals of the type- 
writer has business been more brisk or of greater 
volume, Usually in the summer months there has 
been a very appreciable decrease in the amount 
of business done, but the past three months have 
shown a high water mark totally unprecedented 
This increase has not been confined to this or that 
particular machine, but is truly and rightfully 
claimed by all After making every allowance for 
“hot-air stories’’ and the natural tendency of the 
typewriter man to ‘“‘boost’’ things. there still re 
mains the undeniable fact that the business has 
been done There has been no cutting of prices 
extra allowances, or inducements of any kind, but 
a good, steady demand for machines, which has 
depleted the stocks of all manufacturers and kept 
the various factories working at full time all the 
summer 

If the ‘“‘good old summertime’ has proved such 
a bonanza, it is natural to ask, what is the fall 
going to do for the typewriter man the country 
over? The bounteous crops promise a magnificent 
harvest, and this, we all know, means a boom in 
business and the starting of a vast number of 
enterprises which will call for typewriters and 
office appliances of all kinds This demand is 
bound to come as surely as the sun rises in the 
east, and it will find the typewriter man less pre- 
pared to meet it than ever before. Not becauss 
the production of machines is less, for the various 
companies are prqducing more machines than 
ever, but on account of the fact already stated 
the great summer demand for machines and ap- 
pliances Dealers and those requiring early deliv- 
ery of typewriters, etc., should put in their orders 
at once. There is danger in delay. Almost the 
first articles purchased by any person starting in 
business are typewriters and equipment, and the 
indications already noted show clearly that the 
demand for machines will call forth the supreme 
efforts of the manufacturers to keep up with it 

Another reason for the wonderful typewriter 
business is the vast development made along the 
lines of billing and invoicing. The general public 
have only just begun to realize the possibilities of 
the typewriter in this respect, and although the 
bare surface has only been “scratched,” it has 
meant the placing of hundreds of machines where 
none were Sefere and where the pen formerly did 
service Inventions along the line of billing are 
coming thick and fast, until today it is as easy to 
write an invoice, and make two or more copies, as 
it is to write a letter on an ordinary machine. The 
invoicing, the billing, the bookkeeping is done all 
at one writing with a rapidity, clearness and 
legibility that makes the business man stare with 
wonder This plan effects such an economy that 
he hesitates no longer, at once gives his order, 
and the typewriter man is put to his wits’ end to 
find machines enough to go around The harvest 
indeed is a large one, and it behooves the sales- 
man to leave no stone unturned to bring the merits 
of the billing typewriter prominently before his 
customers. He will have less difficulty. we prog- 
nosticate, in getting orders this coming season 
than he will in filling them. 

. . > 

The F. S. Webster Company, of Park place, have 
sold out the typewriter end of their New York 
business to that enterprising firm, Alexander, Mc- 
Donald & Greene. The business comprised a large 
number of rented machines, which Alexander, Mc- 
Donald & Greene have taken over This makes 
the gentlemen with the Scotch names easily the 
largest retail second-hand machine dealers in the 
city Their energy and activity have built up a 
business of which they are naturally proud in an 
unprecedented short time. 

. . 7. 

The quarterly distribution of prizes for sales- 
men of the New York branch of the Smith Pre- 
mier typewriter took place on Sept. 12. That hard 
worker, A. T. Hatch, captured the first prize in 
class A—a gold mounted fountain pen E. J. Dal- 
ton was made supremely happy with a solid gold 
watch charm, the trophy for class B. These prizes 
certainly have the effect of bringing out the in 
herent qualities of salesmen. 

>. > > 


A glance around the floor of the Smith Premier 
Company's office one day recently disclosed the 
fact that they had not a single machine in the 
place that they could send out. All had been sola! 
The factory was being besieged with telegrams 
asking for more. 

> > 7 

Mr. Timothy Woodruff is now in a straight line 
for senatorial honors It will indeed be a pleasur: 
to the typewriting fraternity to see this manly and 
worthy exponent of the writing machine interest 
wearing the much-envied toga Here's wishing 
him success! 

. > . 

A. J. Hoffman, formerly member of the firm of 
Hoffman & Stackpole, of 310 Broadway, has re- 
turned to his first love—the typewriter He has 
a city territory with the L. C. Smith Company and 
is doing finely 

> > . 

Mr. John Underwood, president of the Underwood 
Typewriter Company, has returned from his Euro 
pean trip 

> > > 

George Crouch, of the Underwood typewriter, is 
once more in harness. He went to England to see 
the ‘“‘old folks at home” and had a glorious time 
He spent a few days in Paris and took in the town 
His only worry now is to get machines enough to 
fill his many orders. 

7 > . 

The Smith Premier Company do not intend to be 
left behind in the effort to secure a share of the 
billing machine business. They have a new appli- 








Mr. Dealer 


In these days of keen 


Competition 





you can't afford to lose one single customer 
by handling infenor 


Carbon Paper 


Buy the kind of Carbon Paper that means a 


PLEASED and 
SATISFIED 
CUSTOMER 


who not only continues to buy Carbon 
Paper of you but other things as well, and 


Brings His Friends With 


Him. 





Every sale of 


EAGLE BRAND 
ONION 
SKIN FINISH 


Carbon Paper meansa Pleased and Satisfied 
Customer and adds to the Good Repu- 
tation of YOUR Establishment. 


Inferior carbon drives away not only your 
Carbon Paper trade, but other lines as well, 
for the customer has the right to think that 


The dealer who sells 
inferior Carbon Paper 
sells inferior goods in 
his other departments. 


Selling the BEST CARBON PAPER is 
building for the future. 


OUR GOODS ARE RIGHT 
OUR PRICES ARE TOO. 


Write for samples and further information, 
then you can be the Judge. 


American Ribbon & 
Carbon Co. 


ROCHESTER . . NEW YORK 
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MANUFACTURERS 


If you have not already arranged to exhibit your 
goods to over 200,000 business men at the fifth 


NATIONAL BUSINESS SHOW 


MADISON SQUARE GARDEN, NEW YORK CITY 


OCTOBER 27th, TO NOVEMBER 3rd, 1906 


IT IS NOW TOO LATE 


IF YOU ARE NOT one of the 200 manufacturers who are going to reap 
handsome profits from exhibiting their lines at this Show, we extend to YOU a 
cordial invitation to attend. We want YOU to have a first-hand view of the 
value of these Shows as result-getters and profit-producers. Through our adver- 
tising announcements we have been trying for months to impress upon YOU, 
MR. MANUFACTURER, the value of these Shows as a marketing factor for 
YOUR GOODS. We have used some strong arguments, have used plain 
language—have kept everlastingly at it. Our claims have been rather large, you 
may have thought, but now we ask the chance to prove all these claims for your- 


self, by a visit to the show. 


We want YOU to make a study of the whole proposition for yourself. \ You 
have heard all our arguments—now come and see the results. We want you to 
ascertain PERSONALLY the exact value of the Business Shows to your propo- 
sition. Comeand see the opportunity that every live, progressive manufacturer 


has at the New York Show. 


Then make up your mind to exhibit in the Chicago Show, which will be 
held March 16th to 23rd, 1907, at the Coliseum, under the same management. 
While in New York you can arrange for space in the Chicago Show, thereby 
having the opportunity of making an early selection. 


The man with initiative is the man who gets results now-a-days. You will 
have this proved to your satisfaction at the New York Show. 


COCHRANE & PAYNE, [IANAGERS 


PARK ROW BUILDING NEW YORK CITY 
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The key-board is so wonderfully responsive to the touch of the 
finger tips, that speed comes without effort. 
he factors that make for speed are its visible writing, its light, 


elastic key touch and its all ’round simplicity. 
possible wearing points, and it prints with a downward stroke. 


Them. 


OLIVER 


enal rate. 


way. 


once. 
and hustle. 


THE OLIVER TYPEWRITER CO., 
We want Local Agents in Canada. 
Principal Foreign Office—75 Queen Victoria Street, London. 


The Standard Visible Writer 


is a flawless piece of mechanism, combining the strength of tested 
steel, with the perfect adjustment of the works of a watch. 

You can use an Oliver a lifetime, and the type will not lose 
alignment. 

It never suffers from nervous prostration; requires only a little oil 
and plenty of exercise to keep it at the highest point of efficiency. 

The hum of Oliver Typewriters is heard in the most progres- 
sive business houses in the land. 
Get acquainted with the Oliver! 
Write for the Oliver book—we send it free with our compliments. 


To Complete Our Selling Organization 


we will appoint a number of Local Agents in unoccupied territory. 
This is an opportunity for making big money in an easy dignified 


Our Traveling Salesmen personally instruct Local Agents, and 


help them make sales. 
But don’t ask for the agency unless you mean to do business 


Address at once. 
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THIS IS THE TYPEWRITER 
== That Delivers the Goods! ==> 


It’s the Oliver — the Standard 


Visible Writer. 

The Oliver Typewriter is just 
like an athlete stripped for a race. 

It is free from unnecessary mul- 
tiplicity of wires and springs. 

No network of flimsy keys to 
get tied into hard knots. 

The nimble fingered stenogra- 
pher can put talk into type with this machine, just as rapidly as she 


takes your dictation. 
For no matter how swiftly she writes, she can see just what she’s 





It has the fewest 


Typewriter 


Sales increasing at a phenom- 


If you are open to engagement, write at 


400 Wabash Ave., Chicago, Ill., U. S. A. 

















if 





ance 1 carbon roll billing mac! Affixed to 
the back of the paper plate are wir it a foot 
in height, on the top of which is iminum 
roll containing sixty feet of irb er TI 
carbon paper is brought from the roll to the cylin 
der of the machine, the invoice forn serted ar 
writter ! When the portion of cart paper 
used uy steel plate cuts it off and ther por 
tion is brought down The device d the trick 
beautifu and rapidly; the bills ! inserted 
and jwithd: awn very quickly mainta ng strict 
register When the carbon is not e a lever 
is touched and it flies up within t like 
window shad Another step for t pewriter 
for billing purposes 
> > > 

The Hammond typewriter No. 12 is SY ted wit 
a bichrome ribbon atta hment It works sim, 
and read a he Hamm id with its : e writing 
and new b me attac hme nt is t y main 
taining its ith ym in the front 1 < f .moder! 
mactl 

> >. > 

The Hammond was on et ae me ut Dutcel 
Count I r e Poughke during the month « 
September The exhibit. was In charge of Mr 
Hodges, the Huds n river towr tative 
the npa 

> > . 

Talking about exhibits the Han il Type 
writer Company are going to mak«e displ 
at the Business Show They have lways bee! 
staunch supporters of the show and tl ear will 
be no exception to the rule Manager Gardner 
will gladly welcome all visitors 

> > > 


The Oliver Typewriter Compa: 
window display during the past few w ! 
f the new Hudson river day line teamer Her 


drick Hudsor The model is a beautiful copy 
the steamer, which has a length of 4 feet. bean 
82 feet and carries 5,000 passengers rhe boat r 
ries several Oliver typewriters for uss f the 
sengers 

> > * 

Mr. Adan recently salesman with the R 

Typewriter Company, has returned t } l 
the Oliver 

. > > 


H. B. M. Disbrow, the old-time typewriter nm 
who was with the New Century typewriter fo! 
good mar years, has been appointed n ger 
the L. C. Smith Bros. branch at Brool 


Manager Humphrey. of the L. C. Smith Bro 
typewriter, is collecting a fine working force ind 
reports business as exceptionally good ! the 
mont! 

> > > 

The M h Typewriter Comy 
last month was an exceptionally } f 
them Their advertising from the beginning } 
been of a very high order, and they are just get 
ting out what practk , imounts to a book, ¢ 
titled The First Ye It contains istory 
the Monarch up to ‘its first birthday 1 wi 
it has achieved in that remarkably t period 
It is a good sto well told and bea rinted 

> > > 

W. M. Hazen reports that 
typewriter progressing very nicely hi opes t 
the first of January to be Ir i posit t tur 
out 100 machines per month, after w the f 
tory w be enlarged This machine f v h w 
published a_ report our August is will t 
ealled tl Standard folding typebar 
writer 

> > > 

The : f the Remington typew 
past nine months of 1906 have sur] 
ington sal for the entire year of 
be mentioned incidentally that 1905 w 
od the largest sales in the history f t 
te ty writer 

> > > 

The result f the baseball mat " 
Remington New York team and the |! fact 
team of the same company was that I lefeat 
New . i to 9 Those boys 
well ew s 

> > > 

i ¥ I kirk, assistant 
lom f th Reming 
nee 1 New York, aft 
it t? 4 

> > > 

J. H McDowe manager of the N 

of tl ( typewriter, was 

nt ) ss lt con? t W 
pany H “ surprised to 
si Ss t ided to the f 

> > > 

J. H. Dert I irs issistar 
New York T f the Oliv pew 
visit re« to | ld hom I \ 

> > > 

Louis § nar formerly xpert 
rato 4 he Elliott-Fis} 
pany N ilesma witt l I 

> > > 

rr test rt Office Aj i 
Cup att Busi ss Show, now |! ] 
will be } 1 Thursday rh 
stead o I iy, as ann d 
This change hast nade t 
ity of tl judges t attend I 
principals of l s and ha 
Friday evening 

> > > 

The Underwood Company have | 
most life-size picture of Miss Fritz oy ting the 
machine It is a splendid reproductior ft I 
tograp! ind every one that sees it w 





to 
foot 











Some of the Oliver salesmen have been making 
great stunts during the past few months, and 
their sales have exceeded anything known in the 
history of the company 

> . > 

H. C. Powell, formerly Fay Sholes representative 
of Baltimore, is now a member of the New York 
organization of the same company. We welcoms 
Mr. Powe to his broader field of labor 

7 . > 


J. P. Daves, the New York manager of the Fay 
Sholes Typewriter Company, reports that they ar« 
being swamped with foreign and domestic orders 
The salesmen are all looking bright and cheerful 
which is pretty good idence of prosperity. There 
has been such a demand for machines that ths 
stock throughout the organization has been ex 
hausted 

> > > 

The latest reports indicate that Edward Chas 
seaud has resigned his position as general sales 
manager for the Royal Typewriter Company in 
New York and is succeeded by L. D. Camps, with 
J. E. Neahr as~- general manager. These three 
hanges, coming as they do with so little ceremony 
and so close on the heels of recent appointments 
of all three gentlemen, indicate there is some 
thing doing in and around the Postal building and 
241 Broadway. Complete details will be given ir 
our next issue. 

> . > 

The members of the Smith Premier Salesman’s 
Club presented Robert R. King, their New York 
manager, with a fine solid gold mounted pen 

> J > 





During the recent illness of Mr. King, manager 
of the Smith Premier office in New York, H. I 
Seddon, the company’s billing machine department 
superintendent, had chargé and it must have 
seemed like old times”’ to be again in that neigh- 
borhood looking after sales 

. o > 

The Elliott-Fisher Company are issuing a monthly 
publicatior r house organ, entitled ‘‘Elliott-Fisher 
Ginger It is a lively, snappy magazine of some 
twenty pages, nicely printed and attractively illus 
trated It is cramful of live topics of interest to 
salesmen and users of the Elliott-Fisher machines 


G. A. Baldwin is to be congratulated upon his edi 
torial abiliti 





> > + 
J. M. Rimington, chairman of the Blickensderfer 
Typewriter Company, Ltd of 9 Cheapside Lor 
don, favored us with a t during the mont! 
> > > 
The Union Typewriter Company have declared a 
regular semi-annual d end of 3% per cent or 


the first preferred, 4 per cent on the second pre 
ferred and 3 per cent common stock, whicl 
was paid October 1 


> > > 

The Underwood Typewriter Company are to be 
given the credit of making the coming typewriter 
speed contest at the Madison Square Garden a 
fair and far-fetching test of both machines and 
operators It had been planned to allow only the 
exhibitors of typewriters to furnish machines for 
the operators, but the Underwood Company in- 
sisted that all makes of machines be allowed to 





be used, making no favorites and throwing the 
ontest open to all competitors. 
> > > 
Are yi going to the National Business Show 


If you don't secure tickets it will cost you 
cents per admission, and if you take a friend 


whether gir! or fellow t will cost you a dollar A 
dollar will pay for one year’s subscription to tl 
paper We will give all who are subscribers 


who may subscribe between now and the time tl 

show commences, a pair of tickets, without cost 
thus getting you the magazine for the year and 
the admissions for nothing Admission tickets this 
year are not going to be plentiful, and you will 


want to visit the show once—we know 





that Either write or ull 3 Broadway, New 
York. or Republic building, Chicago, and we w 
fix you ut That’s al 
NORFOLK, VA. 
I ur specia rrespondent.) 
E. G. Weinschank, wl was formerly manag‘ 


for the Columbia Bar-Lock Company here, is now 

ted with the Jamestown Exposition, in the 
press and publicity department Mr. Weinschank 
expects to get back in the typewriter business after 
the exposition is over, but as the exposition people 
made him a very flattering offer he decided to get 
out of the writing machine business for a year or 
more Both Mr. and Mr Weinschank have mads 





1 host of friends since the have been in Norfolk 
Mrs. Weinschank is gifted with a very fine voice 
ind is sol 1) Christ's Church, Norfolk We do 
not yw more popular man in Norfolk thar 





with the local typewriter fra 


fn ad 
Mr. Weinscl 
ited to see him leave |! 


ternity and ev J 
old line of work. 





> > > 
Mr. Weinschank was s eeded by a Mr. Kra 
mer, who is now manager for the Columbia Bar 
Lock here Mr. Kramer is new man in the typ 
writer business, having held a responsible position 
with the A. ¢ L. R. R. for a number of years He 


1 hustler and will r loubt get his share of the 
business. 
J] > > 
R. E. Cel who for the past year or two wa 
onnected wit the Underwood Typewriter Com 
] hmond, Va., is now wit! 


pany. working out of Ri 
the L. C. Smit Br inder their Washingtor 


] > > 
The Underw .. writer Company has beer 
represented ully by Vickery & Co. for a nun 
ber of year wh have ened a sub-office heré 
which is i: harge of Neville Blakemore M 
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Ohe 


NDERWOOD 
REVOLVING 





DUPLICATOR 


Better, faster, cleaner and more durable than 
any other Duplicator on the market. 


O LICENSE 
RESTRICTIONS 


See it at the National Business Show 


Catalog on request 


Underwood Typewriter Co., Mfrs. 


241 Broadway, New York. 


Branches the world over. 
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ORITER 


Every Other Feature 
that is Desirable 






Carriage 9 in. wide. 


PERFECT VISI 
WRITIN 


— 





Carriage 12 in. wide. 
Writes a 9% in. line. 


Carriages of Different Lengths 


When you buy a Fox Visible Typewniter of the regular size and find 
later that the carriage is not wide enough for some special work, it is not 
necessary to purchase a larger typewriter to do the work, but simply a 


longer carriage, which is instantly inter- 
changeable with the one already on 
the machine. Notice the saving you 
make. Your work at any time may 
be such that a long carriage is a 
necessity—with a Fox it is easy 
to get it. 


charge; its operation is extremely simple. 


Two Color Ribbon 
Self-Reversing Ribbon 
Oscillating Ribbon 





Carriage 16% in 


These are only a few of the features you secure when you buy a Fox. 


= 


wide. Writes a 14 in. line. 





Carriage 14% in. wide. Writes 12 in. line. 


TABULATOR 


Every Fox Visible Typewriter is*supplied with a tabulator, no extra 





When you buy any other 


typewriter, no matter what kind, you do not find them, though they are recognized as essential to any high 


grade machine 


When you buy a Fox you KNOW you have the best. 


We want to prove this in YOUR office. It costs you nothing to find out 


lege today 


WRITE OUR EXECUTIVE OFFICE 


Give us he privi- 


FOX TYPEWRITER COMPANY 


Executive Office and 
Factory: 


860-900 Front Street, 
Grand Rapids, Mich. 


Branche in Principal Cutie 


Carriage 19 in. wide 










= 


Writes a 16‘ in. line. 


Writes a 7% in. line. 





Blakemore is an old typewriter man and 
a long time with the Oliver and Monar 








nies in New York, but for the past year or so he 
has been connected with the Richmond branch of 
the Underwood Typewriter Company The nder 
wood is a very popular machine in Norfolk and Mr 
Blakemore will doubtless make it more withir 
the next few months, as he is a jolly g 1 fe “ 
and an excellent salesman Mr. F ‘ “ had 
charge the repair department with Vick 
Co., is lt ! ge of the repair departn 
new office Underwood, and he w 
see that derwood machines 
best possible shape 
> > > 
Vickery & C who were agents f 
wood for number of years, hav« i 
agency f ! Fox Visible, and will j é é 
of this machine in Norfolk Their typew er dé 
partment 1 charge of Mr. J. F. Alf l, and 
when ws iround and sé what r ti 
Underwood Company we cannot hel; 
our congrat tions to the Fox Compa 
ing his ser es rhey will still keep 
and make a specialty of typewriter 
office furr 
> > > 
Our friend Ro Ren 
pany weal b the “A 
he laims t of t I 
Company i bu ‘ x 
troy Mr Hart ir WwW i 
and as ma 
rtall ‘ yu 
doubt he a Peg 
> > > 
; B. K wl is | i 
the L. C. Smit Bre machir 
getting | ! f tl busi ~ M 
a hustler will doubtless mak 
comparati new typewriter mal £ ‘ 
connected wit tl Newport News Shi gz 
Dry Dock at Newport News, Va., for ‘ 
years, and ¥v nderstand that he w re 
for the Underwood people in Newy t New ng 
this time which probably ac ts f now 
being in tl pewriter business 
>. > > 
Norfolk must be a good t 
as ali of ti mpanies report sucn pg 
and Messrs. Howison and Hobgood 
tional busi: for the Smith Pren 
the past sixty days With all of 
that the Smith Premier now 
down it nd most of the k 
readily cor de this point 
. > > 
B. F. Sigrist, who has charg 
partment tl Smit Premi¢ 
pany, of t t has just returned x 
tended trip through Virginia, North ¢ 
South (¢ I Smith Cor 
looking after the machines that t 
customer re always glad to see Mr. 5 4 
gets thre the t ite be oO ‘ 
months 
> > > 
The w n i of the buildings 
the Jamestow Exposition, which is t 
next year eing pushed very ray 
are very ma new people locating her 
which ! makes additiona 
of th typewriter ompanies 
OKLAHOMA CITY, O. T 
W. R. I te managing tl 
the Smith Premier Company at OK " 
iwarded a g i wat for howing tt t 
creas ternational contest n 
OMAHA, NEB 
Vern W Miller. who used to be 
writs n this ity has 
calling tf t t of ad rtising 
nected wit the Omal Daily New 
PROVIDENCE, R. |! 
pecial corres ! 
Jol I s OF 1 fT 
new and A rT 
ture ca ad ti 
perso! \ ( } wl 
change |! new 
minster t 
‘ . 
Frank M representing the O 
in Pr ! resigned his 
to Bost gen er 
by Frank |! Simmor fi ri 
( il Con i w ~ t 
Park M ng Comy \i Ss 
} ave } t} fT \ } 
him l t t iz 
ay Te 
M S e Smit I 
s to i A t Ww 
not ! } ks 
gam 
i a 
ihe M 5 } 
my iz S WW 
ter 
. + 
F J ner 
I the v t l 
my} 
> > > 
Da I ead 1 
gto eft Aug 
sed ich ft t 
fr is Ww mari | Mi Ella |] 
Dorchester, Mass 
PATERSON, N. J 
P ‘ former ma ‘ 


Continued n page 61 
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Record Ribbons. 


Record Ribbons of most com- 
panies have about half the tife of 
Copying Ribbons. 

Keelox Record Ribbons wear 
longer than Copying Ribbons. Try 
them. 


Never use Copying Ribbons un- 
less you copy your work. 


We Make 


Rapid Roller Ribbons that will 
yield five copies from one impress- 


ion. 


Strong Copying Hectograph 
Ribbons in Purple, Blue and Green. 


Bi-Colored Ribbons for ail 
machines that use them. 

Record Ribbons produce 
brighter colors and neat work 
which will not rub, and should be 
used in connection with carbon 
copies, 


Ribbons of all colors for the 
Multigraph Machine, with type- 
writer ribbons to match. 





A Ribbon whose Impressions Always Stand 
in Original and Copy. 


A Few Words to Dealers and Buyers of Typewriter Ribbons. 


Did You Know That there never was such a large demand for cheap typewriter ribbons as there is to-day? 

Did You Know That most of this demand comes from large corporations whose records should be such as to lat for many 
years? 

; That old manufacturers, who have formerly used good permanent colors in their ribbons, are now turning 
out ribbons made from cheap colors and cheap fabric to meet this great demand for cheap ribbons? 

Did You Know That no buyer or dealer can tell one of these ribbons from a good ribbon from their appearance, and only 

a little by their work ? 

Did You Know That one maker of typewriter ribbons pays from 30c to 50c per square yard for the strongest sea island 

cotton fabric and charges it with the strongest and most permanent dyes which cost about $2.00 per pound? 

That there are other makers who are using a 15c cambric and charging it with color which costs from 15c 


Did You Know 


Did You Know 
to 40c per pound ? 

Did You Know That copies made by ribbons produced in the latter way will disappear off the paper in a few years, while 

those made by the former will not fade, but last for a long term of years, some as long as the paper itself? 

That a short time ago one of our largest Railroad Companies lost Sixty Thousand Dollars ($60,000.00) by 

being unable to produce its records made four years previously? When they referred to them there were 

no indications that a copy had been placed on the paper except the signatures in ink. 


Did You Know 


Did You Know That $60,000.00 would pay for more first-class ribbons than they would use in 150 years? 

Did You Know That many people, who only have use for copies about six months, are using a cheap brand of ribbons 

because their copies will only last from twelve to eighteen months and they can then use their copy-books 

over again? 

Did You Know That ribbons of this kind are being put up in boxes marked ‘‘ Non-Fading, 
Filling ’’? 

Did You Know That 99% of the people who are buying them supy 

years? 

That you are just as liable to get a gold watch for $5.00 or a good suit of clothes for $6.00, as you are to get 

bbon for one-half the price that reliable and reputable manufacturers have charged for 


’ ” 


’ ** Non-Drying’’ and ‘ Non- 


ose that the copies they make are going to last for 


Did You Know 
a good typewriter ri 
years? 

Did You Know That the Kee Lox Manufacturing Co. use more color that costs $2.00 per pound in the making of their 
goods than that of any other price? 

Did You Know That their ribbon was made full length for every machine and from the strongest, long-fiber, sea island 
cotton fabric to be had? 

Did You Know That it is risky business for any concern who value their records to buy anything but a ribbon made in 
this way? 

Did You Know That the ink in the Kee Lox ribbon is prepare d in such a way that it travels in the cloth so that when 
pounded out in one spot it will fill in from the unworn surface around? 

Did You Know That this feature does not exist in any other make of ribbon on the market? 

Vrite us for further information, catalogue, prices and discounts. 





Manufacturers of the Largest Variety 
of Typewriter Ribbons and Carbon 


EE lox, Manufacturing Company — xcs seo mone orice 


ROCHESTER, N. Y., U. S. A. 























up and out stripped com- 


| OW is it that in five brief years the Ker lox, Manufacturing Company have come 
: J - petitors who have been making goods for fifteen years ? : 








Is it because they have scoured the country with salesmen 











No! For no salesmen have traveled from our factory in three years 
































fi { 
f Is it by extensive advertising ? 

i No! For this is the first advertising they have placed in an American publication. 

i} Then how do you account for it ? 

We UB : 

i . The simple reason is this: they came on the market with a perfectly clean, Non-Grease Carbon Paper which they 
n} originated themselves. The contrast between it and the goods then being marketed b-- other concerns was so great and } 
Pi 4 | radical that as fast as users learned of their merits they created a demand which has kept this company busy increasing its 
if | . <5 capacity until they were compelled to build a factory of their own this year. 

sy 1 | | Could anything speak louder of the high quality of a product than the fact that its own merits have built up a busi- 
ness in five years which others have not accomplished in fifteen years with a force of salesmen and constant advertising? 
. T . 
| We make a special- Feather Weight = 4 Ib. 
| | ty of getting out car- F 
| bons for any particu- Flite = += = 5\b. 
Tt i . . 
y | lar purposes and invite - . 
| | tials @ Standard Weight 7 Ib. 
inquiries Irom con= 
Hf cerns who get out THREE 
HY | business systems. 
' | CARBON PAPERS 
fi | THAT HAVE NEVER 
} | 
§ | BEEN EQUALED. 
; | The Most Successful 


Extreme Cleanliness, Neat 
Impressions, combining with 
Great Durability. Every doz- 
en sheets put up in a stiff 
holder which prevents car- 
bon from curling and acts 
as a wrapper when being 
rehandled in small quanti- 
ties. 


me 


i | and Experienced 
Supply Dealers in this 
Country are handling 


The Kee lox, Lines 





18 brands of regular Typewriter Carbons, 
14 brands of Pencil and Pen Carbons, 


| We Make _ Sarious kinds of Carbon in rolls, 


Nearly 50 Specialties made to meet the requirements for special 
purposes that other Carbons will not successfully fill. 


+} + 


Among these is a Carbon so clean that we use our business card on the back and a Pencil Carbon that is as clean to 
handle as a piece of white paper 
We also make a Pencil Carbon which is used for printing on the back, such as is used in order books and other dup- 


licating systems, which does away with the loose sheet. 


No make of carbons combines cleanliness, good work and durability so completely as the Keelox, brands 


Imitations by other makers are not just as good. They are always deficient somewhere 


rh BRANCH OFFIC ; 
| 
Wo | 
Wh CHICAGO 
pa New York W. Cary Lewis & Co., 
A’ ite ~ 21 Quincy Street 
(a 87 Nassau Street ST. LOUIS 
Modern Typewriter Supply Co., 


; Boston 614 Pine Street 
176 Federal Street SAN FRANCISCO 
A. C. Busteede 


Phitadetphia Manufacturing Company 22 Manger tre 








JONNJAV NOSIaVW 


NS | - 
ee | 18-24 South 7th Street i 
‘ ) The Lingham Importing Co., Ltd., 
By Cincinnati Manufacturers of the Largest Variety of Typewriter Ribbons Sydney, N. S. W. 
ie | | | 516 Mercantile Library Bidg. and Carbon Papers in the United States. The Oliver fall Co.. Ltd. 
alg | | Detroit Factory and Home Office tee * ae 
j t i | 414 Buhl Block ROCHESTER, N. Y., U.S. A. The Oliver Typewriter Co., Ltd. 
ie || i | 
| i } | | ( See Next Page ) 
i | - 
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Abner Laboratory Co 

Acme Staple Co., Ltd 40 
Adams & Grace Co 116 
Addressograph Co 114 
Advertising Mirrorgraph Co 


Entrance 


Aiken, Lambert & Co 27 
Amberg File & Index Co 123-4 
American Code Co 10 
American Diagraph Co 59 
American Hist. Art Pub. Cc $ 
American Multigraph Co 55 
American News Co 

Anderson, C. G. 63 
Anderson, C. W 2 
Bamforth & Company 6 
Bates Machine Co 72 
Bates Manufacturing Co 82-96 
Beck, Ernst L 109 
Benton Manufacturing Co 28 - 
Blanchard Co.,. Isaac 68 
Bookkeeper Publishing Co 120 
Boost Club Box 
Bradiey Stencil Machine Co 12 
Bushnell Co., Alvah 58 
Business World Box 
Bundy Recording Co., W. H 35 
Canton Art Metal Co 39 
Carver Co., C. R 84 
Chicago Recording Lock Co 17 
Coin Counting Machine 118 
Columbia Phonograph Co 88-9 
Comptograph Company 103-4 
Crouse-Hinds Company 105 
Cushman & Dennison Mfg. Co 117 
Detroit Mailing Machine C« 129 
Daus Duplicator Co., F. F 121 
Department of Commerce and Labor +7 
Defiance Machine Co 41 
Dey Time Register Co 130-1 
Dick Company, A. B 113 
Doubleday-Page Co 60 








ALPHABETICAL LIST OF EXHIBITORS 


Eaton-Hough Company 5 
Electro Pneumatic Tube Co 19 
Elliott Addressing Machine Co 115 
Elliott-Fisher Co 3-4 
Feit & Tarrant Mfg. Co 111-2 
Follett Time Recording Co +9 
Fox Typewriter Co 32 
Hapgoods 7 
Hammond Typewriter Co 139 
Hano ls = Tg > Philip 83 
Harrison, H. 15 
Hawkes- a. H... Co 64 
Hendricks, Isaac G 4 
Hints Publishing Co 11 
Holtzer-Cabot Electric Co 58 
Hoyt, Arthur 69 
ideal Ventilator Co Entrance 
indestructible Sign Co 41 
International Time Recording < 3-4 
Invisible Roll Screen Co 81 
Iirving-Pitt Mfg. Co 64 
Jonas & Bro., Chas. S 62 
Jones Imp’d Loose L. Ledger Cx 116 
Kalamazoo Loose L. Ledger Co 21-2 
Kee-Lox Manufacturing Co 7 
Krag Imperial Cabinet Co 50 
Lamson Con. Store Serv. Co 76 
Latham Machinery Co 128 
Macey Company, The 5-110 
MacLean Publishing Co 13 
Mann Company, William 07 
Matthews, Chas. E 86-7 and 101-2 
Miller Company, H. C 74 
Mills, Thomas E 18 
Mittag & Voiger 9 
Modern Pen Company 9 
Mohawk Manufacturing Co 27 
Monarch Typewriter Co 85 
Moon Desk Company 108 
Mount & Robertson 56 
National Asso. of Manufacturers 81 
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National Phonograph Co......:....6-s00ceeees 
New York Beck Lamp Co...........scceeeeee 
New York Telephone Co.............5.ceeeees 
Niagara Clip C 
“Office Appliances” Magazine................ 
Oliver Manufacturing Co................ fine 
Parsons Paper Company..............-...++: 
nw ee res ere ee eS See 
Pike Adding Machine Co..............5.0005: 
Rapid Addressing Machine Co................ 
Ring Paper. GH GOs sc cevisecssues pesbsceenece 
Robinson Binder ry’ * pee ee RA ores ose 
Roneo Gompany, 

Royal Typewriter y EOE subde ete er besw ees 
Safety Systems Company 

Sarle, John F 
Schapirograph Co ia ete 
Schmidt-Wickes Electric Co.............6555. 
Sondre, Whe bie one ccakvews ves cede ppyissers 
Shepherd index & Ledger Co................ 
Sheppard Company, C. 
Sieber & Trussell Mfg. Co............ 
Simplex Time Register Co......... 
Stackpole Company, R. D.......... ie ainda 
Standard Adding Machine Co................ 
Stationers’ Loose L. Spec. Co........... fed 
Sterling Debenture Corporation........ 
nae ee Carison Telephone Co....... ‘ 
System ompany i's 
Three-in- One. 
Trow Directory, 
Twinlock Company.......... ¥ 
TyPOwmtOer TEs ccccccetensetsetvicusts wed 
Typewriter Trade Journal.................... 
Ullman Manufacturing Co...............00555 
Underwood Typewriter Co..........-...secee- 
Underwood Revoiving Duplicator Co........ 
Union Towel Supply Co.... 6 ah 
Waterman Company, L. E. 
Weeks-Hoskins Company........ 55h ett 
Williams Typewriter Company............... 


Ty; ewriter Ojl Co.. 
g. & Bookbdg. Co..-..... 
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CIAL SCHEDULE 


SAT, 














TUES. WED. THUR. FRI. 


WEEK OF THE 
NATIONAL BUSINESS SHOW 
OCTOBER 27th to NOVEMBER 3rd, 1906 


27 
2%|29' 30'31'1 2 


THURSDAY, NOVEMBER Ist. 


SUN. MON. 














SATURDAY, OCTOBER 27th. 





During the day preparation is made for the 
6.00 p. m.—Grand Opening—Fifth National Business Show 
MONDAY, OCTOBER 29th. 


8.15 p. m.—Lecture in Music Hall, by Carl H. Pierce on the 
subject, “The Training of Salesmen.” 


TUESDAY, OCTOBER 30th 
8.30 p. m.—Typewriter Contest. (One half hour from dictation. ) 


WEDNESDAY, OCTOBER 3ist. 


New York “Boost Club”-—Stationers’ Night. 
Waterman Co., on History, Origin 


8.00 p. m.— Lecture by L. E. 
and Making of Fountain Pens—stereopticon views. 
8.45 p. m.— Speech by Chas. H. Mann, President Stationers’ 


8.30 p. m.—Typewriter Contest, for American Championship, 
contesting for cash prizes and ‘‘American Cham 


pions hip Cup. (Contest: One hour’s writi 
from manuscript 
FRIDAY, NOVEMBER 2nd. 
8.00 p. m. — Address by Geo. H. Patterson: subject l'ype- 


writers and Their New Fields. (l\lustrated.) 


8.45 p- m,—Stereopticon Lecture by Geo. H. Seward 
ject: Arithmetical Devices. 


SATURDAY, NOVEMBER 3d. 


Association of America. 
Musical Program by Mr. Baker and Assistants. 


OFFICIAL SCHEDULE OF TYPEWRITING CONTESTS 


First Event---Tuesday Evening, October 30th, 8.30 o’clock---(One half-hour from dictation). 
First Prize, $35.00; Second Prize, $20.00. Contestants must have their own readers for this contest. 


Second Event---Thursday Evening, November Ist, 8.30 o’clock---(American Championship Contest). 


10.30 p, m.—Grand Closing. 





(One hour from manuscript.) First Prize, $50.00; Second Prize, $25. 00. 


The publishers of OFFICE 


fifteen inches high, mounted on an ebony base, to the person winning this event, 


addition to the first cash prize. 


The cup is to be engraved with the name of the winner, but to remain in the posse 
’ » succeeding winner, 


winner of a like competing contest, engraved withthe name of the 
Championship whose name appears thereon for three years in succession. 
This trophy will be ip C 


APPLIANCES, recognizing the importance of this championship ec: 


cnown as the American Championship Cup, donated by The Office 


est, will pre 
according to the rules and abiding by t 

n of the 
and becoming the 


publishers and 
proper 


Appliance Company, pul 


phy t 
i ft juage 
it each successive S 
pers« vinning tl! \ 
f OFFICE APPLIANCES 


; Contestants May Use Any 





| These Contests are Open to All. 


Machine of their Choice. 


Tables, Paper and Chairs will be Furnished by the Management 
Contestants Must Furnish their Own Machines. 





RULES GOVERNING THE TYPEWRITING CONTESTS: 


The contests will begin promptly at 8.30 o’clock. 

For every error named below, five words will be deducted from the total 
number written. 

Striking the wrong letter. 

Failure to space between words. 

Omission of a word. 

Piling letters at the end of a line 

Failure to begin line at space one oj scale, except at beginning oj paragraph 

Deviation from the manuscript in paragraphing, punctuation, capitalization, et 

These requirements will make accuracy on the part of the operators a necessity 

Readers will read the paragraphing, punctuation. capitalization, etc 

All contestants will write double space 

Legal size paper will be used. 

In the various contests, the operators writing correctly the greatest number 


of words in the given time, after t 


be declared the winners. 


‘opy for all contests will be selected by t 
before the contest 


testants by them just 
[he contests will take place on the stag: 


will yd ee to be on this st we 
» given to each pers 
while acti 


uich will be 


None but the Judges and Contestants 
stage while co! 


mitted on the 
contests are held, then one reader 
Contestants not operating must aw 

If a machine breaks down in any of the 
into consideration by the judg: 

[his entire schedule can be added to 
tion of the Show Management 

he decision of the fina! 


Card, w 


Judges is 


ior ¢€ ach ope rator will 


nalties have been le 
he judges and | 
Start 

n the Concert Hall. and 
unless they have a ( 
yn who has registered t 
ially operating v 
re taking place Wi 


| he 


inded t 


their turn off the stage 


ntests, this fact will 1 


subject to chang 


All Entries must be in NOT LATER than 7 o'clock on the evening the contests take place. 
Entry blanks for the contests will be forwarded upon application by addressing 


COCHRANE & PAYNE, Managers, Park Row Bldg., New 


TELEPHONE, 5939 CORTLANDT 
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York 
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XHIBITOR 











: X 


GND 


CLASSIFIED 














ADDING MACHINES. 
Comptograph Company 
Comptometer Company 
Eaton-Hough Company 
Elliott-Fisher Company 
Feit & Tarrant Mfg. Co 
Pike Adding Machine Co 
Standard Adding Machine Co 
Whales Adding Machine 
Bundy Recording Co., W. H. 
ADDRESSING MACHINES. 
Addressograph Company ‘ 
Elliott Addressing Machine Co. 
Rapid Addressing Machine Co 
ASSOCIATIONS—CLUBS. 
**Boost”’ Club 
Nat’! Asso. of Manufacturers 
AUTOGRAPHIC REGISTERS. 
Hano Company, Philip. 
COIN COUNTERS. 
Coin Counting Machine Co a 
CODES. 
American Code Company 
CARBON PAPER AND RIBBONS. 
Kee-Lox Manufacturing Co.... 
Mittag & Voiger..... 
Hano Co., Philip. 


CARD INDEXES. 
Macey Company, The 
Safety Systems Company 

CHECK PROTECTORS. 
Defiance Machine Co.. 

DUPLICATING MACHINES. 
Addressograph Company 
American Multigraph Company 
Beak, Greet fi ccvesa 
Daus Duplicator Co., F. F 
Dick mea Hig? B.. 

Harrison, H. 
Roneo ceca Limited 
Schapirograph Co 

Underwood Revolving Dup. Co 

EMBOSSING MACHINERY. 

Carver Company, C. R 
FILING SYSTEMS. 

Amberg File & Index Co 

Macey Company, The. 

Mohawk Manufacturing Co 

EMPLOYMENT. 
Brokers ; 
INKS, ETC. 

Abner Laboratory Co. 

LOOSE LEAF SPECIALTIES. 
Irving-Pitt Manufacturing Co...... 
Jones Imp'd Loose L. Spec. Co.. 
Kalamazoo Loose L. Binder Co 
Mann Company, William 
Miller Company, H. C. 

Robinson Binder & L. L. Co 
Safety Systems Co 

Shepherd index & Ledger Co 
Sheppard Company, C. E 
Sieber & Trussell Mfg. Co 
Stationers’ Loose L. Spec. Co 
Twinlock Company.. 


Hapgoods—Brain 


— 
-O 
-wW 

~ 


's : 
NSN & 


114 
115 
97-8 


Kates Madison Ave. Box 
81 


83 
118 
10 
7 
99 


83 


95-110 
99 


Adams & Grace Co 
Benton Manufacturing Co. 
LEAD PENCILS. 
Pencil Exchange.... 
MISCELLANEOUS 
Hoyt, Arthur ....... 
Invisible Roll Screen Co 
New York Beck Lamp Co 
Mills, Thos. E.. 
METAL FURNITURE. 
Canton Art Metal Co 
Krag Imperial Cabinet Co 
NOVELTIES 
Anderson, C. G...... 
Senderling, M. L 
NUMBERING MACHINES 
Bates Machine Company 
Bates Manufacturing Co 
OFFICE FURNITURE. 
Anderson, C. W. 
Macey Company, The 
Moon Desk Company. 
Matthews, Charles E 86-7, 
OFFICE FIXTURES 
Mount & Robertson 
OFFICE SPECIALTIES 
Niagara Clip Company 
Ring Paper Clip Co 
Adams & Grace Co 
Weeks-Hoskins Co 
OIL. 
Three-in-One Typewriter Oil Co 
PENS AND PENCILS 
Aiken, Lambert & Co. 
Modern Pen Company 
Waterman Company, L. E. 
POST CARDS 
Amer. Historical Art Pub. Co 
American News Co : 
Bamforth & Company... 
Hendricks, Isaac G 
Ullman Manufacturing Co 
PRINTERS AND BINDERS. 
Blanchard Company, Isaac 
PUBLISHERS. 
Bookkeeper Publishing Co 
Business World Co. 4th Ave 
Doubelday-Page Co 
Hints Publishing Co 
MacLean Publishing Co 
“Office Appliances’’ Magazine 
System Company 
Trow Directory, Ptg. & Bkbd. Co 
Typewriter Topics 
Typewriter Trade Journal 
PAPER GOODS 
Bushnell, Company, Alvah 
PAPER 
Parsons Paper Co ; 
Sarle, John F on 
PAPER FOLDERS 
Dick Company, A. B. 
PENCIL SHARPENERS 
Dick Company 














92 
39 


> 
‘ 


63 


95-110 


108 
101-2 


56 


119 


116 
52 


13 
127 
126 


—=LOoU’S 


137 
57 


113 


113 


PERFORATING MACHINES. 


Jonas & Bro., Chas. S.... .......- baseuceeaned 62 
STAPLING MACHINES. 

Acme Staple Co......... 0b06 S0sbeapepehenbene 40 
Latham ‘Machinery Co........... savabecdavécs 128 
SIGNS. 
oe. ueerwre Give cece pvedene Entrance 
Indestructible Sign CO.......cccssessecceccs < 41 
eveaien, MACHINES. 

American Diagraph Co.......... co's SbaD bHees 59 
Bradiey Stericil Machine Co..............ss+5 12 
STATIONERY SPECIALTIES. 

Cushman & Dennison Mfg. Co.............055 117 
Weeks-Hoskins Company......... Pe Re ee 52 
Hawkes-Jackson Co....... eeabahes tha ok tba’ 64 
STORE SERVICE. 

Electro Pneumatic Tube Co.............+.... 19 
Lamson Con. Store Service Co. a eae 76 
SEALING AND STAMPING samen meat 
Detroit Mailing Machine Co........... 

TIME Locks. 

Chicago Recording Lock Co...........eeee0. 17 
TALKING MACHINES (Commercial). 
Columbia Phonograph Co........ceesssscceecs 838-9 
National Phonograph Co..........6:.-eee00: 82-96 


TIME RECORDERS. 


Croupe-ttnae COccosece SOnSeURE ERED eek euseeoes 105 
Tleme ROMO? GOs 6s0 cen ses chewiswekicess 130-1 
lett Time Recording Co.........s.eseceees . 49 
jnteomaiineed Time Recording Co............. 53-4 
Simplex Time Register Co...........scssseeee 77 
Stackpole Company, R. D.........-.cccecsees 70-1 
Bundy Recording Co., W. * peatsgeeiis, 9) bebe 35 
TIME STAMPS. 

Follett Time Recording Co...........s.seeees 49 
International Time Recording Co............ 53-4 
THUMB TACKS. 

Hawikes-Jackeesn~ GO ..0 ¢ 0006s dekh ccveveees 64 
TOILET SERVICE. 

Union Towel Supply G@icccctcosccvvicescccse 61 
TYPEWRITERS. 

Elllott-Fisher Co........ $0tbGOsERES Cas cecvces 93-4 

Fox Typqwrtter Gis iste ctie bas tdbereiewencesé 
Hammond Typewriter Co..........6...se0000. 139 
Monarch Typewriter Co...............eceeeee 
Royal VyROmreNer GOvn icc s+ cdbapbloscccceccsce 135-6 
Secor TRUM ik c0nbcodoe ip cbebies bbctense 132 
Underwood Typewriter Co................0005 80 
Williams Typewriter Co............cccceceues 132 
TELEPHONE SERVICE. 

New York Telephone Co........ccccccscccees 66 
Stromberg-Carison Tel. Co......cccssescccecee 90 
TELEPHONE APPARATUS. 
Schmidt-Wickes Elec. CO.......cc.secccceucs 33 
Sterling Debenture Corporation.............. 8-9 
Stromberg-Carison Telephone Co............. 90 
Telegraphone Company......... ERS Pe 8-9 
TELEPHONE HOLDERS. 

Oliver Manufacturing Co..... hin be ce 59 
UNITED STATES GOVERNMENT. 
Department of Labor and Commerce........ 47 
VENTILATORS. 

Ideal Ventilator Co....ccccsccesccces Main Entrance 




















AMERICAN MUL TIGRATTS COMPANY. 


(Booth 55 Cas nd Kelly avenue, 

nd, O New Y¥ rk ff 338 Broadway. 

iying the Gammet Multigraph, or fac- 

tter pr In chargé f Arthur A. Adle 
sisted | t New York s force 


Cle 
D 


r 





CODE 


FIFTH 
EDITION 


PRICE $700 


AMERICAN CODE COMPANY 
Booth 10 . Na 1 street, New Y 

































































ANDERSON, Cc. W. 
(Booth 92.) 42 Beaver street, New York, N. Y. 
Displaying a line of office furniture and cabinet 
work. 








* See their advertisement in this issue. 
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BAMFORTH & COMPANY 


(Booth 6.) West Twenty-first 
York, N. ¥ Displaying line rf 
cards 

















& 
02 
ADAMS & GRACE COMPANY. AIKEN, LAMBERT 4&4 CO. 
(Booth 116.) 17 Cedar street, New York. Dis (Booth 127.) 19 Maiden Lane, New York, N. \ 
playing a line of loose leaf specialties \ ee Exhibit gold pens and pencils 
Maher in charge, attended by R. W. Sheffer, Zeno = 
Hanly, EB. J. Klink, W. N. Groes 


Spohn, J. H. 
beck and George P. Coolidge 

INDEX COMPANY. 
New York office, 
line of filling systems 
vertical cabinets 








AMBERG FILE AND 
(Booth 123°4-5.) Chicago 
Duane street. Displaying a 
self-indexing cabinet files and 


79 














ACME STAPLE COMPANY. (*) 


Twelfth street, Phi 








BECK, ERNST L. (*) 


(Booth 109.) Beaver street, New \ 
Displaying Champion compositio duy 
charge of Ernst L feck 



















































































(Booth 40.) 500 North 
phia, Pa Displaying a line of stapling devices and 
binders John H. Bernheiset secretary of the 
company, in charge 
ABNER LABORATORY COMPANY. (*) 
AMERICAN DIAGRAPH COMPANY. (*) (Booth 10.) 5627 Musgrove street, Philadelphia 
(Booth 59.) 12 North Second street, St. Louis, Pa Displaying a line of ink and stain eradicator 
Mo.: New York office, 140 Franklin street vis - Professor Inghram in charge BENTON MANUFACTURING CO 
slaying the Diagraph, a stencil cutting machine. (Booth 28-9.) 8S Abingdon Square New 
n charge of O. C. Pope and J. Lamberg, assisted AMERICAN HISTORICAL ART PUB. CO N. ¥ O. E. Bingham in charge 
by Carl E. Berglund (Booth 4.) 111 East Fourteenth street, New = 
—__——, York City, N. ¥ Displaying a line of picture post BLANCHARD COMPANY, ISAAC 
cards (Booth 68.) 268 Canal street, New York, N 
= Displaying a of printing and book-binding 
AMERICAN NEWS COMPANY. — 
(Booth 5.) 39 Chambers street, New York, N. Y BOOKKEEPER PUBLISHING CO 
Displaying a line of picture post cards (Booth 120.) Detroit, Mic! New Y¥ c 
— 1170 Broadw Publishers of The Bu \ 
ANDERSON, C. G. Magazine and other publications I rg 
(Booth 63.) 516 Third avenue, New York, N. ¥ =. SS. Campau. assiies by & competent fo 
Displ: 74 ] e of art ovelties " 
ee ERD BOOST CLUB OF NEW YORK CITY 
(Booth 21.) Duane street, New Y a 2 
In charge f good fellows ‘*‘Roosters 
The Bradley Stencil Machine 
Mot . ” 
w 
vA. J. BRADLEY 10) Beckman 5 
Overrel belies Agow few Tork CA 
BRADLEY STENCIL MACHINE CO 
(Booth 12 101 Beekmar reet N 
a a ris g< a stencil cutting n 
&)* EL Bradley w ir hares 
AUG 22 1905 123456 —_ ints 
rac SKE PRESSION rec SIMKE wrRer ae ‘ 
ADDRESSOGRAPH CO. (*) BATES MACHINE COMPAN 
(Booth 114.) 232 West VanBuren street, Chicago py mooth 72.) 696 Jamaica avenue, Brook N. 
Ill. Displaying a system of machine addressing ne, ne SS SSee oe SRG Cal 
and the Dupligraph fac-simile letter printer Ex ng a hines Booth - . rge of |} B. ¢ 
hibit in charge of F. H. Jordan, assisted by C. J ssisted by M. W. I Walte rob 
Welford, M. L. Ramdall and operators G. J. Boulsh = = 
PATTONS 
| 
NUN ROOF 
PAINTS 
——— BUNDY RECORDING COMPANY, W 
- (Booth 3 1 South West street, S 
oo . Y. Dis g f tin 
Qe . G) Columb ting id 
al . ing. cs ] 
BATES MANUFACTURING COMPANY ———— 
ADVERTISING MIRRORGRAPH CO. Booth 82-96.) s ! New York. N. ¥ BUSINESS WORLD. 
(Booth at entrance.) 231 Hudson avenue, Brook Dis} ing a ne if automat imbering (Booth, Fourth avenue box IM 
line of illuminated signs wil ting machines It hare at tf \ I New ¥ N Pub t 
subject 


Displaying a 


lyn. 
Kelly in 





chargé 


J ules manager 






























liam D. 








* See their advertisement in this issu 
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Booth 84 bitteer 
; " D> 
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COMPANY, C. R 


CANTON ART METAL COMPANY. 


ug 


Kins 



































Booth 39.) Canto 0 dw Ww 
i \ Displaying ‘ re 
BUSHNELL COMPANY, ALVAH. (*) 
(Booth 58.) t North ‘1 rteenth street, Philads 
P Displaying the Paperoid specialties 
pying h nd binding straps 
DAUS DUPLICATOR CO., FELIX F. 
(Booth 121.) 111 John street, New York, ™M. Y. 
Displaying a line of composition pe: At- 
tended by Madeleine Daus, Leonard us, ‘Thomas 
Kaufman, Milton Jackson, Fannie Morell and Lil- 
lian Graf. 
COMPTOGRAPH COMPANY 
: Booth 103-4.) 146 Black wh treet, ( re 
' IS] \ gz tl t ( mptog h I 
g ma e. G. S. Brackett, John I 301 
} Dowi A. ( Mu I l I I will 





I 











ey, 
macl ‘ 


Booth 118.) 








COLUMBIA PH CO. (*) 
New 


PHONOGRA 
Booth 88-9 0 VW i 


iwa 





| 


H 
DEPARTMENT OF L 
Booth VV 





“DOUBLEDAY- 
6 133 East 


CUSHMA — 
7 


N & DENNISON MFG 
Booth 117 ; . t ra 
N.Y. I f ink stand 


co 


Booth 











COIN COUNTING MAC 





PAGE COMPANY 





DEFIANCE MACHINE COMPANY. (*) 
(Booth 41.) Rochester, N. Y. Displaying a line 
of check writers and protectors. Booth in charge 
of Canfield Brothers, New York agents. 


Sa 
— 








co 


} 
{ } i Al 
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DEY TIME REGISTER CO. 

(Booth 130-1.) Syracuse, N. Y.; New York office, 
57 Broadway Displaying a drum dial register, 
ard time registers, etc., in charge of George Chor- 
penning, assisted by H. B. Martin, H. A. Decker, 
W. Sacket Duell, W. D. Brown, August Bastin 
and E. C. Rockwell, vice president of the com- 











ABOR AND COMMERCE 
' DICK COMPANY, A. B. (*) 
(Booth 113.) 161 West Jackson boulevard, Chi- 
igo; New York office, 47 Nassau street. Display- 
ing a line of duplicating machines, paper we 
machines and pencil sharpeners. In charge of E. 
W. Hill and TD. W. Van Wagenen, assisted by 
others. 


‘ 








See their advertisement In this issue. 
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EATON-HOUGH COMPANY. (*) 

(Booth 75. 237 Broadway. New York, N. Y 
Exhibiting Wales visible adding machine, both 
] hand and electric power. W. C. Hough and Mr 
} Eaton in charge, assisted by Frank E. Roth, J. H 
McFarland and L. O. Luckett. 














a Ee 
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ELLIOTT-FISHER COMPANY. (*) 
(Booth 93-94.) 329 Broadway, New York, N. Y 
Exhibiting their billing machines and book type- 
writers, with adding machine attachments and 
specially devised accounting systems. Combined 
billing and adding machines. C. J. Halle, New 
York manager, in charge, assisted by G. A. Bald- 
win, G. K. Kendall, W. H. Riggs, H. B. Shipman, 
' P. A. Clark, M. C. Beard, G. H. Seward, E. B. 
: Brinley, D. H. Taylor, M. E. Ballou, P. V. Cloke 
W. A. Hardy, T. A. Triggs, E. Spalthoff, Miss E 
EB. McKay and Miss A. M. Dynan. 











New York office, 299 Broadway 


bert Baker, B. W. 


Sherman, L. D 





ELLIOTT ADDRESSING MACHINE CoO. 
(Booth 115.) 100 Purchase street, Boston, Mass 

Displaying their 
cutters and flies 
issisted by J. Her- 


Crosby Oo. lL 


machines, stencil 
of E. E. Mills 
McClellan, O. 8S 
Chew and others 


iddressing 
Booth in chargé 











FELT & TARRANT MFG. CO. (*) 

(Booth 111-2.) 652-56 Lilinois street, Chicago, Il) 
New York office, 350 Broadway Displaying the 
famous Comptometer adding and computing ma 
chine A. J. DeBerard, eastern sales agent, ir 
charge, attended by John C. Nevins, general sales 
manager; J. G. Klees, New York office A. G 
Waterhouse, Buffalo office: S. H. Mowbray and 
Otta Tesar, joston office; C. L. Metzgar and 
Thomas Brown, Philadelphia office, and George ‘ 
Owens, of the Baltimore office. 











FAC-SIMILE OF IMPRINT 





New York; New 
Displaying a 
office furniture In 
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———— 
HAMMOND TYPEWRITER COMPANY 
(Booth 139.) Sixty-ninth street and East 
: York sales office, 212 Br 
line of Polyglot typewriter 
charge of Charles O. Gardner 























HINTS PUBLISHING CO. 
(Booth 11.) | Bib House, New Y 


to games, ets _ - 























HANO COMPANY, PHILIP 


(Booth 83.) 806 Greenwich street, New J} 
N. Y. Displaying a line of Autographic register 
carbons and es | 

ll and chars tems 
Hano, assist t ' 


Booth in charge of I 






























{ 
. JUL 25194 9 47 AM 
; 
3 
; FOLLETT TIME RECORDING CO. 
ba (Booth 49.) 41 Cortlandt street, New York, N. y¥ 
4 Exhibiting a line of time recorders and _ tim« 
\j } stamps In charge of Henry Kastens, assisted by) 
! : John W. Brooks and Miss Aliberti — — 
ke eee Ue . 
i snaae® eae | H.H-HARRISONS 
ye . HAPGOODS. \ PATENT 
(Booth 91.) 309 Broadway, New York, N. Y. I 
i oa) lustrating their system of employment,—as ‘“‘brail RAPIDOGRAPH 
. brokers.” TAKES OVER 100 COPIES 
/ FOX TYPEWRITER COMPANY. (*) - 
; : Booth $2.) Grand Rapids, Mich.; New York HENDRICKS, ISAAC G. HARRISON, H. H. 
a office, 82 assau street. Displaying both “blind (Booth 4.) Seventeenth and Venango street Booth 15.) 63 Canal street J r] D 
! and “visible writing’’ Fox typewriters. In charge Philadelphia, Pa. Displaying a line of pictur Dissiaving I dogt ipl Gipiie rf ie n } 
i ) of W. R. Fox, president, and E. C. Underwood post cards Booth in charge of H. H. Harrison. 
* See their a r tisement in this issue 7 








* See their advertisement in this issue. 
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* See their advertisement in this issue. 
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INDESTRUCTIBLE SIGN CO. 
(Booth 41.) 220 East Twenty-first street, New 


York, N. Y. Displaying a line of advertising signs 








IDEAL VENTILATOR CO. 


(Booth, Main Entrance.) 338 Weybosset street, 
Providence, R. 1L.; New York office, 120 Liberty 


Displaying a line of ventilators 


























































































































i street 
eee (10,@04108e9@ " 
oe Ped ee’ “Sl ee 
-_ T . a a 
2 » me. :;@ +2} 
hh eae JONES IMPROVED LOOSE LEAF LEDGER CO. 
(Booth 116.) 9 South Ann street, Chicago, Ill. 
,saeee ‘a ee Displaying a line of Improved loose leaf special- 
. ame eee ties. Booth in charge of W. Gifford Jones and 
e Lincoln Clark. 
ee ‘@e@eé ae. 
tt ie oF oe eee Pe 
a@a@é ey 2 F. 648546 
anes ‘wy 2 fi) yY Y.y* 
tte oe YY i 
HAWKES-JACKSON COMPANY. (*) 
(Booth 64.) 82 Duane street, New York, N. ¥ 
Displaying line of stationery specialties, includ 
ing “thumb tacks,”’ fasteners, and eyelet plyers 
Arthur F. Jackson will be i charge, assisted by 
Miss S. O 
HOYT, ARTHUR. ‘ 
(Booth 69.) West Broadway, New York, N. 3 KALAMAZOO LOOSE LEAF BINDER CO. (*) 
Displayit of Jellitac specialties (Booth 21-2.) Kalamazoo, Mich; New York of- 
———————— = fice, 150 Nassau street. Displayi a line of loose 
leaf a In charge of F. Bushong, 
general manager of the company, assisted by A 
B. Wilson, manager of the New York office. 
INVISIBLE ROLL SCREEN CO. 
Booth 81.) 446 Adelphi street, Brooklyn, N. Y 
Displaying a line of steel, copper brass window 
reens In charge of R. A. Bagnell and Cc 
Jenkins, attended by W. P. Buckley, H. J. Cohen, 
» C. Mills and P. J. Krietsch 
| Wiens a 
7 if iy 
Sete } ELS) a 
FasL me. oe Vip 
t stf 
i 
: Inc? 
leg Orkm 
HOLTZER-CABOT ELECTRIC CO. iw 
(Booth 58 Brookline, M Displaying inter | es 3 Bi 
telephone ystem wat man’s clocks, etc Boot! ae 
in charge of E. F. Mct ind A. P. Watern i 
ft I ffice st : 
maieaianimegiinaas aeeeearsnssene —_—— ok KEE-LOX MANUFACTURING CO. (*) 
SHe Gee (Booth 7.) Rochester, N. Y.; New York office, 
Eas > 87 Nassau street. Displaying a line of typewriter 
; eeeni ces ribbons and carbon papers. In charge of John H. 
t ome em ial Beck, New York manager. 
IRVING-PITT MANUFACTURING CO. (*) 
(Booth 64.) Kansas City, Mo.; New York office, 
) Broadway. Displaying a line of “L-P.’’ loose 
f specialties and binder! It harge of Walter 
wn, secretary of the compar issisted by H. 
S. Carley of New York 

INTERNATIONAL TIME RECORDING CO. (* 

(Booth 53-54.) Binghamton, N. Y.; New Yor KRAG IMPERIAL CABINET CO. (*) 
flice, 949 Broadway. Displaying a line of Inte JONAS & BROTHER, CHAS. &. (Booth 50.) 816 Fulton street, Chicago, Ill.; New 
national ther tir re ders, and time stamp (Booth 62.) 29 Beekmaz e New York, N. Y. York office, 87 Maiden Lane. Displaying a line of 
I charg T. Channing Moore, assisted by tl I playing a line of perforating machines Charles metal furniture and specialties. In charge of C. E. 
New York staff S. Jonas in charge, assisted by Richard A. Jonas. Sheppard. 

t 1dvertisement in this issue. * See their advertisement in this issue. * See their advertisement in this issue. 
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a | 

! MAC LEAN PUBLISHING CO LTO 

: Booth 13 Front street, E., Tor t ( 

# Publishe f ness magazine ind tr 

} c | harg ward J Dodd { 

i a : _ Ee ——— 
MODERN PEN COMPANY. (*) 











(Booth 79.) Hames street, New Y 
iving ! fountain pens, gold per 
irge of W M. Marsh 


























F 
MACEY COMPANY, THE (*) 

(Booth 95-110.) Grand Rapids, Mich.; New York 
iffice iS Broadway Displaying a line of office 
furniture sectional filing cabinets and card sy 
tem F. A. Montelius in charge, attended by 
Charlies W. Roth and George W. Clark 

: ———SES Ee —————— 
; LAMSON CONSOLIDATED STORE SERVICE CO. 


(Booth 76.) 161 Devonshire street, Boston, Mass. 
New York office, 1269 Broadway Displaying store 
service systems and carriers 


ote see 


































































































‘ i 
| Hi 
| 1 | 

MONARCH TYPEWRITER COMPANY \ 
: (Booth 85.) Syracuse, N. Y.; New ¥ 
: Se i19 Broadw Disp vVingail e of M 
sf writers elznt I aeis I iuding i 
a MILLER COMPANY, H. C. (*) Sate” alee tn caine nee 
j (Booth 74.) Milwaukee, Wis.; New York off seinen mall a Ge annie 
HT } Broadway Displaying a line of loose leat pee tte 
; | pecialties Attended by O. E. Peltzer, C. J. Bry — 
' int, J. M. Greenfield, William A. Ernst, William \ 
: E. Wilson, H. C. Miller, R. 8S. Powell, Miss Thomp | 
son and Minot Denniston H 
: a 
MILLS, THOMAS E. 
: (Booth 18.) 110 East Twenty-third street, New 
j York, N. y¥ Displaying a line of optical good i 
a a f 
LATHAM MACHINERY COMPANY. p 
(Booth 128.) 197 South Canal street, Chicago I 
Iil.; New York office, 8 Reade street Displaying a I 
line of wire stitchers, perforators, numbering ma i 
chines and other printers’ and bookbinders’ mater 
lal 
=== —— ———- ; 
4 
MOON DESK COMPANY 
(Booth 108.) Muskegon, Mi D h 
ffice d tvpewriter desk et | ’ 
we ] \l ! ' 
tt } M New } 
MITTAG & VOLGER ) 
' (Booth 99.) Park Ridge, N. J New York offics 
S0 Rroadway Displaying a ling ft tyvpewr 
ibbons and carbon papers Ir I ge of W H 
Peaslee ittended |! I ©. Mitt \ Hi Bark 1 
MATTHEWS, CHARLES E. (°*) ng and others. ale & 
(Booth 86-87, 101-2.) 275 Grand street, New ae ae 
York, Displaying a line of office furniture in 
cluding desks, chairs, divans, et In charge of 
Charles E. Matthews, assisted by J. Russell Hund 
ley and James F. Boyer 
. MOUNT & ROBERTSON. 
Booth 56 S ] er treet, New 
DiAVINg t ft ‘ } Titi< 
ck boa 
NATIONAL ASSO. OF MANUFACTURERS 
; (Booth 81 I dw New y R 
MANN COMPANY, WILLIAM. (*) Sao S 
(Booth 107.) 529 Market street, Philadelphia NEW YORK TELEPHONE COMPANY. 
Pa.; New York office, 59 Maiden Lan Displaying Booth 66 ' ’ New % : 
a line of loose leaf specialties In charge of MOHAWK MANUFACTURING CO Operating a hat ee 
Theo, H. Bailey, of New York, assisted by Messrs Booth 27.) Mohawk, N. Y Displaying { “ey ws ~ } 
Henderson, Machemer, Green and others f ‘ ibinets and sectional book casé¢ McCant t : + 
ei  @ Bae the ivertisen t in this iss _ a a Taye aE a meray i 





* See their advertisement in this issus 
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NATIONAL PHONOGRAPH COMPANY. (*) 
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ROYAL TYPEWRITER CO. (*) 
(Booth 135-6). 253 Broadway, New York, N. Y. 

















- . 4 . eee“ OFFICE APPLIANCES MAGAZINE Displaying two models of the Royal typewriter— 
Y (Meplaying. ine of are ba Booth 138.) 1 Republic Building, Chicago, the Royal Grand ($100), and Royal Standard ($65.) 
r corresp ndence dictation machines. In chargé New York offic 66 B aw . sens 5 ol 
of Nelson C. Durand ted by others er, ( g the following trades 
tes ines. time 1 lers 
a thie ities and t ting tl 
de uzents , 
| rg {G ge H. Patt d 
: ssisted I h 
} ithe 
a | 
RONEO COMPANY, LTD. 
(Booth 78.) 64 Great Eastern street, London, 
Enge.; New York office, 201 East Forty-ninth street. 
Displaying a roll copier or duplicator. In charge 
of J. W. Stevenson, assisted by O. E. Slater, F. J. 
Parks and others. 
NEW YORK BECK LAMP CO. 
(Booth 33.) 8S West Fif treet, New Yo 
N. ¥ Dis; nz a li f imps and lightir 
ystem It ree f kt ge R. Berger, assist« 
by other 
NIAGARA CLIP COMPANY. 
(Booth 119 7 Parl t et New York N 
Displaying ne f office pecialties 











OLIVER MANUFACTURING CO. 
Booth 59 s PI} ade ly 











RAPID ADDRESSING MACHINE COMPANY 
Booth 97-8.) B A } N 
‘ . | Pf ’ 
cr. 
[forks 
( 
((RINKLIP ) 
Map // 
SAFETY SYSTEMS COMPANY. 
Booth 30-1.) 34 Hubert street, New York, N. Y. 
Displaying a line of loose leaf systems, cards and 
. . a bound books. In charge of J. L. Pilkington, as- 
RING PAPER CLIP COMPANY sted by T. H. Sharpe, F. E. Pitts, F. C. Pilking- 
Booth 51 ton, J. R. Carpenter and George F, Reardon. 
SARLE, JOHN F. 
(Booth 57.) 58 John street, New York, N. Y. 
r— I line of paper. 


/ AUTOMATIC 
BINDER 


PATENTEr 





PARSONS PAPER COMPANY 


7 
ana NSOns 
’ HOLaeWAY / 
LOEp 














Booth 137 : D g 
paper : 
PENCIL EXCHANGE. (*) 
Booth I re 1 Abbet 4 
ey | Dis} ne of lea ; 
= —- ROBINSON'S TWENTIETH CENTURY LEDGER 
PIKE ADDING MACHINE CO 
Booth 67. ‘ \ j New York off 2OBINSON BINDER AND 
I dw ding Booth 16.) \ 
I \\ M I ] 


ROBINSON J 





Displaying a 











SCHAPIROGRAPH COMPANY, (*) 


265 


(Booth 73.) 


Broadway, New York, N. Y. 
Displaying a lings 


of composition duplicators. 








See their advertisement in this issue. 
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SHEPPARD COMPANY, C. E. (*) 
(Booth 50.) 87 Maiden Lane, New York, N. Y. 
Displaying a line of loose leaf specialties; also a 
line of metal furniture. In charge of C. E. Shep- 
mard, assisted by F. J. Sheppard, J. B. Kemp, T. N. 
jawn and J. H. Moore. 


SENDERLING, M. L. 

622 West Forty-seventh street, New 
Displaying the Uno paper clip and pa- 
Francis T. Owens in charge. 








(Booth 39.) 
York, N. Y. 
per cutter. 


D 
pe 
oC 








STACKPOLE COMPANY, R. D. (*) 
(Booth 70-1.) 310 Broadway, New York, N. Y 
isplaying a line of time recorders. R. D. Stack- 
le in charge, attended by W. E. Tenney, William 

North, W. I. Morrow and James A. Jenkins. 











SCHMIDT-WICKES ELECTRIC CoO. 
(Booth 33.) 135 William street, New York, N. Y. 
Displaying a system of intercommunicating tele- 
phones; also a telephone bracket. In charge of 


F. L. Benzon. 








Y 


loose leaf devices, for the trade 
charge of C. J. Bryant. 


STATIONERS LOOSE LEAF SUPPLY CO. (*) 
(Booth 74.) 269 Dearborn street, Chicago.; New 


ork office, 203 Broadway. Displaying a line of 
only Booth in 











SHEPHERD INDEX AND LEDGER CO. (*) 

(Booth 38.) 206 Center street, New York, N. Y 
Displaying a line of loose leaf specialties, and spe- 
clally arranged indexes for loose leaf systems. 








l 

a 
b 
a 
b 
a 
a 





STANDARD ADDING MACHINE CO. (*) 


(Booth 134.) St. Louis, Mo.; New York office 
Displaying a line of Standard 


300 Broadway. 
dding machines, standard and fractional key- 
oards. Exhibit in charge E. J. Gantz, sales man 


ger, and George N. Hinchman, M. E., attended 
y the Canfield Brothers, New York and Boston 
gents, and W. P. Laing, of the Philadelphia 
gency. 











SIEBER & TRUSSELL MANUFACTURING CO.(*) 

(Booth 122.) 4000 Laclede avenue, St. Louis, Mo.; 
New York office, 82 Duane street. Displaying a 
line of loose leaf specialties. In charge of W. J 
Ward and C. H. Higgins, attended by F. W 
Risque, secretary of the company, and assisted 
by others. 











SIMPLEX TIME REGISTER COMPANY. 


(Booth 77.) 1213 Filbert street, Philadelphia, 
Pa.; New York office, 377 Broadway. Displaying a 
In 


line of time recorders, watchman's clocks, etc. 
charge of G. H. Howard, district manager, assisted 
by Frank C. Hobbs and Charlies G. Kipp, local 
representatives. 


New York office, 1 Madison avenue 
the 
In charge of F. R. Crowe, attended by Kingsland 
Hay, C. B. Van Tassel and F. A. Slote. 





SYSTEM COMPANY. 
(Booth 106.) 151 Wabash avenue, Chicago, II! 


business magazine System, and business books 
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STROMBERG-CARLSON TELEPHONE CO. 
(Booth 90.) Rochester, N. Y. Displaying 
of telephone apparatus. 
of Rochester, assisted by H. A 
delphia, and others from Rochester office 


iL iitit 
In charge of F. W. Kin 
Jones, of Phil: 





a 


i- 








Publishers of 








* See their advertisement in this issue. 


* See their advertisement in this issue. 





STERLING DEBENTURE CORPORATION 

(Booth 8-9.) 56 Wall street, New York, N 
Displaying a machine called the Telegraphone 
telephone dictating machine Booth in charges 
". C. MacLean, assisted by Charles Seabury; 


M. Minor, S. Rogers and C. H. Briggs 





(*) 








TROW DIRECTORY, PTG. & BOOKBDG. CO 

(Booth 65.) 89 Third avenue, New York 
Publishers of City Directory, and displaying 
mens of printing and bookbinding 











TWINLOCK COMPANY. 
_(Booth 133.) 422 Main street, Ci 


New York office, 95 Duane street Displaying 


line of loose leaf specialties. In charge of 


H. Wolcott and H. C. Sterling 








* See their advertisement in this issue. 
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ULLMAN MANUFACTURING CO. 
(Booth 1.) 338 East 59th street, New York, N. Y 
Displaying a line of picture post cards 




















LARCE HEE Joe 
Sauk MEE te 








ee ee tent ome 





THREE-IN-ONE TYPEWRITER OIL CO. 
(Booth 13.) 141 Broadway, New York. (G. 
Cole Co.) Displaying if lubricating 
cleaning oils 


Ww 


a line ¢ and 








TYPEWRITER TOPICS. 








14 B ' N York. Publi WILLIAMS TYPEWRITER CO. (*) 
(Booth -) 309 Broadw New York ublica- P 2 ’ 
wr l . rel “hools (Booth 132.) Derby, Connecticut Displaying a 
a gon yty a hy pm nd CUMNERETENNE SENS ir of typewriters, including the new Secor vis 
' pce: ns ible writing and billing machine Charles A. Kirk 
and and C. H. Woodward in charge, assisted by 
TYPEWRITER TRADE JOURNAL. Curtis St. John, demonstrator 








DETROIT MAILING MACHINE CO. 


(Booth 129.) Towar Court, Detroit; Mich. Show- 
ing a new automatic envelope seali and stamp- 
ing machine. Jos. J. Shermack in charge. 














(Booth 138.) Republic Building, Chicago, II — — 
New York office, 265 Broadway. See Office Appli ; 
ances maga Devoted to the manufacture, i 
sale and handling of typewriters and their affil ’ 
iated interests. George H. Patterson, in charge 











cum 









































WATERMAN COMPANY, L. E. (*) 
UNDERWOOD TYPEWRITER CO. (*) (Booth 126.) 173 Broadway, New York, N. }¥ 

(Booth 80.) {1 Broadway, New York, N. Y D splaying a full line of en! fo intain pen ind 
Displaying a general li of Underwood visible a er Also a disp nw My PE gage. led _m re 
typewriters cluding t ew billing machin¢ emblem, colleg nee na th 7 Ae 
models. B ing machine lepartment in charge of pen specialties inks Pe od I —~ - my a a] 
H. S. McCormack, assisted by others. Booth under Under charge of F. § aterma attended by 
charge of M. 8S. Eyler sted by others from Walter F. Mullen, Mortimer O'Conr W. H. Ke 
New York office P . rT ind others 

Monday 
UNDERWOOD REVOLVING DUPLICATOR CO.(*) 

(Booth 100.) 11 Broadwa New York, N. Y¥ 
Displaying lir of revo g drum stencil dupli 

itors I ge of 8S Smith, Jr., assisted 
by others 

UNION TOWEL SUPPLY COMPANY. WEEKS-HOSKINS COMPANY. (*) 

(Booth 61.) 6 Grand street, Jersey City, N. J (Booth 52.) 354 Broadway, New York, N. Y¥ 
New York off 114 Twenty-third street. Display playing a li of general stationery goods and 
ing a system of toilet serv s of all kinds for e ral office 

See their ertisement this issue. ~* See their advertisement in this issue 








ELECTRO PNEUMATIC TUBE CO. 


(Booth 19.) Times Building, New York, N. Y. 
Displaying a store service system. Price 8. How- 
ard and George 8. Dasso in charge, attended by 
Cc. H. Burton, W. J. Netterwald, Mrs. P. 8. Howard 
and Miss A. F. Bepler. 











THE CHICAGO BUSINESS SHOW. 


The great interest manifested in the National 
Business Shows is on the increase, as is mani- 
fested through the large number of exhibitors in 
the New York Show, and reports from the man- 
agers say that many have already signed up for 
space in the Chicago Show, which will take 
place next March. 

Among those who have engaged space for the 
Chicago Show are: 

Amberg File & Index Company. 

International Time Recorder Company. 

Dearborn Desk Company. 

Miller, Bryant & Pierce Company. 

Elliott Addressing Machine Company. 

National Phonograph Company. 

A. B. Dick Company. 

Cushman & Dennison Manufacturing Com- 
pany. 

Crown Stationery Company. 

Comptograph Company. 

Jones Improved Loose Leaf Specialty Com- 
pany. 

J. H. Wilson Company. 

Perry Time Stamp Company. 

Defiance Machine Company, 

William G. Lloyd Company. 

American Multigraph Company. 

OFFICE APPLIANCE Magazine. 

Carver & Swift. 

John B. Wiggins. 

And many others. 

Many of the New York exhibitors who have 
not already secured their space will do so dur- 
ing the show week, and the list will be ma- 
terially increased. 

The next Chicago Show promises to be a most 
interesting one, and will inelude several new 
typewriters and adding machines, 








i NE Ee 
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Numerical List of Exhibitors 


Entrance Advertising Mirrorgraph Co. 
Entrance ideal Ventilator Co. 
Uliman Manufacturing Co. 


3 

4 Hendricks, Isaac G. 

American Hist. Art Pub. Co. 

5 American News Co. 

6 Bamforth & Company. 

7 Kee-Lox Manufacturing Co. 

9 Sterling Debenture Corporation. 

0 Abner Laboratory Company. 

American Code Co. 

11 Hints Publishing Co. 

12 Bradley Stencil Machine Co. 

13 Three-in-One pyeosrmer Oil Co. 
MacLean Publishing Co. 

14 Typewriter Topics. 

15 Harrison, H. H. 

16 Robinson Binder & Loose L. Co. 

17 Chicago Recording Lock Co. 

18 Mills, Thomas E. 

19 Electro Pneumatic Tube Co. 


20 
21-2 Kalamazoo Loose L. Binder Co. 


26 

Mohawk Manufacturing Co. 
Benton Manufacturing Co. 
mang Systems Co. 

Fox Dn aap we Company. 
New York Beck Lamp Co. 
Schmidt-Wickes Electric Co. 


35 Bundy Recording Co., W. H. 


Ti 
—-oNn 


SEK 


38 Shepherd one & Ledger Co. 
39 Senderiing, M. 
Canton Art Metal Company. 
49 Acme Staple Company. 
41 Indestructible Sign Co. 
Defiance Machine Co. 


47 Department of Labor and Commerce. 


49 Follett Time Recording Co. 

59 Krag Imperial Cabinet Co. 
Sheppard Co., C. E. 

51 Ring Paper Clip Co. 

52 Weeks-Hoskins Company. 

53-4 International Time Recorder Co. 

55 American Multigraph Co. 

56 Mount & Robertson. 

57 Sarle, John F. 

58 Bushnell Co., Aivah. 
Holtzer-Cabot Electric Company 

59 Oliver Manufacturing Co. 
American Diagraph Co. 

60 Doubleday-Page Co. 

61 Union Towel Supply Co. 

62 Jonas & Bro., Chas. S. 

63 Anderson, C. G. 

64 Hawkes-Jackson Company 


irving-Pitt Manufacturing Co. 

65 Trow Directory, Ptg. & Bookbdg. Co 

66 New York Telephone Co. 

67 Pike Adding Machine Co. 

68 Blanchard Company, Isaac. 

69 Hoyt, Arthur. 

70-1 Stackpole Co., R. D. 
72 Bates Machine Co. 
73 Pencil Exchange. 
Schapirograph Company. 

74 +H. C. Miller Co. 

Stationers Loose L. Spec. Co. 

75 Eaton-Hough Company. 

76 Lamson Con. Store Service Co. 

77 Simplex Time Register Co. 

78 Roneo Company, Ltd. 

79 Modern Pen Company. 

80 Underwood Typewriter Co. 

81 National Association of Mfgrs. 
Invisible Roll Screen Co. 
National Phonograph Co. 
Bates Machine Co. 

83 Hano Company, Philip. 

84 Carver Company, C. R. 

85 Monarch Typewriter Company. 
86-7 Matthews, Charies E 
£8-9 Columbia Phonograph Co. 

90 Stromberg-Carison Telephone Co. 

91 Hapgoods. 

92 Anderson, C. W. 

93-4 Elliott-Fisher Co. 
Macey Company, The. 
97-8 Rapid Addressing Machine Co. 

99 Mittag & Voiger. 

100 Underwood ie nl Duplicator Co. 
Matthews, Charlies 
103-4 Comptograph Company. 

105 Crouse-Hinds Company. 

106 ern Company 
ann Company, Wm. 

108 Moon Desk Company. 
109 Beck, Ernst L. 
110 Macey Company, The. 
Feit & Tarrant Manufacturing Co. 
113. Dick Company, A. B. 
114 Addressograph Company. 
115 Elliott Addressing Machine Co. 
116 Jones Improved Loose L. Spec. Co 

Adams & Grace Co. 
117 Cushman & Dennison Mfg. Co. 
118 Cein Counting Machine Co. 
119 Niagara Clip Company. 
120 Bookkeeper Publishing pompany. 
121 Daus Duplicator Co., F. 
122 Sieber & Trussell Mfg. Pa 
Amberg File & Index Co. 

126 Waterman Company, L. E. 

127 Aiken, Lambert & Co. 

128 Latham Machinery Company. 

129 Detroit Mailing Machine Co. 
139-1 Dey Time Register Co. 

132 Williams Typewriter Company. 

133. Twinlock Company. 

134 Standard Adding Machine Co. 
Royal Typewriter Company. 

137 Parsons Paper Company. 

138 “Office Appliances’’ Magazine. 
Typewriter Trade Journal. 
139 Hammond Typewriter Company. 
ith Ave. Box Business World. 
Mad. Ave. Box Boost Club. 


Se Ye Le 


INFORMATION 


National Business Show—Madison Sq. Garden 


The office of the management is located in 
the main lobby for the transaction of business 
connected with the Show, etc. It is the earnest 
desire of the management to have the service 
as nearly perfect as possible, and to this end 
the codperation of exhibitors and visitors is in- 
vited. Requests, complaints and other com 
munications should not be made to employees, 
but should be put in writing and directed to the 
office of the management. If this advice is fol- 
lowed, all such communications will receive 
prompt attention, resulting in the improvement 
of the service. 

a 


MAIL—Apply for all mail at Bureau of In- 
formation in main lobby. 
” 

LOST and FOUND—All articles found in the 

building should be left at the Bureau of In- 

formation in main lobby. Inquiries regarding 


lost articles should be made there. 


HAT and COAT ROOM is located in the main 
lobby. 
o 


TELEPHONE BOOTHS are located in the 
restaurant. 
4 
THE OFFICE OF THE PRESS REPRE- 
SENTATIVE is located in the Press Bureau, at 
the southeast corner of the building, Fourth 
avenue and Twenty-sixth street. All matters 
relating to publicity in connection with the 
Show are handled there. 


BUREAU OF REGISTRATION—It is par- 
ticularly requested that all buyers, dealers and 
manufacturers who visit the Show leave their 
card at the Bureau of Information, giving their 
names, temporary and permanent addresses, so 
that they may be found by anyone desiring to 
make appointments. 





BUSINESS SHOW SECTION—‘‘OFFICE APPLIANCES” 
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TYPEWRITER NEWS. 
Continued from page 48.) 
Haven office of the Smith Premier typewriter, has 
N 


been transferred to Paterson iJ where he wil 
ict as a resident salesmar 
PENSACOLA, oe. 

Porter Whaley, of this ci ntradicts the state 
ment that he has accepted the Sun typewriter 
gt and that he is pushing the Densmore 
) t ? r 

Pl iITTSBURG, PENN. 
(By ) Special Correspondent.) 

The new au arters of the L. C. Smith & Brothers 
typewriter ome any are probably the finest in the 
city, and it KS as if Manager Price was going to 
make a strong bid for his shar of the business 

> > 

We are pleased to note that - L. Eldert, manager 
for the Hamm« ad here, after eral weeks’ serious 
illness, is able » be at his "tom again, allowing 
him to superinte nd the increased business this com 


pany is enjoying 
o > > 
J. A. Stranahan, formerly with the Oliver com 
pany in this city, has joined the selling organization 
of the L. C. Smith Bros 
> * > 
Thaddeus Wilkerson has taken the chair of man 
agement for the Elliott-Fisher Company in Pitts 
burg, and as he is a record maker some good things 
should be doing for this firm The Elliott-Fisher 
has always enjoyed a large business in this field and 
should continue to do so 


+ > « 

The management of Luna Park, a pleasure park 
of Pittsburg, offered $25 for the speediest typ« 
writer operator, and a Miss L. B. Patterson, en 
ployed by a local architect, won the money, writ 
ing 415 words in five minut with only five mis 
take 

. > . 

Ww. J. R resident manager for the Mor 
irch typewriter spent 1 few days in Chicago 

nt ind | d our paper a visit 

Ae a ge mit sp PA. 

I c th & Brothers Typewriter Com 
pany have se red a charter to do business i: 
Pennsylvar ind nave isked to be allowed 
manufacture ll nd deal in typewriters 
adding machines, ‘calculating machines and thei! 

ipplies, R tnlis aga 
> . . 

Eleazer | miy, Jr.. who was formerly manage 
f the El tt-Fisher Company in this city, is now 

the head of what is known as the systems d 

irtment « t Remington Typewriter Compar 
making his headquarters in New York. After 

iried experience in the billing line he should most 
issuredly make good in new position. 
* ¢ « 

The Hammond Typewriter Company, of this cit 
ire remodeling their offices and when competed 
will have 1 most attract e place Mr. Lesley the 
genial manager of this office, reports a most sat 
sfactory start in the fall trade 

el eng ORE. 

rhe bra f t on Bros. here 
Fifth street - Will: iam ‘ Bacon in chargé 
re doing zg business with the Stearns mach 

I d filo ] ition 
RICHMOND, VA. 

The new ew ge, which was est 
lished her 5 4 5 ¥ s Main street, is doing 
flourishing business i rding to reports, and 
now an important factor the local market This 
is a brancl f the American Writing Machin 
Company's business and voked after by R. M 
Beardsley . ¥ ctical typewriter mar 

RACINE, WIS. 

Ihe I erwood ry writer Company ha 

ned a ff in this ty and have put M 
Browr : 4 Milwaukee ffice in charge, und 
wi I S is cont! I 

ST. LOUIS, MO. 

4. A. G preside f the Modern Ty} 
writer Suy Compar this city has stab 
ished brar in K Cit ind pl aced 
rother B in cl) re rhe new compar 

px $ with George Snodgt 
is secret treasure! Allowing that the 
ure n g l ind t! will permit J 
; tw l« ul | 
mi M And 1 
\ ird be ing 
x Ss I tti t y ing ad 
] } answe s } 
. 

cS. K. & Hammond Compa! 

mitting for third : ibscription to 

ip i l ] t of the best 

I IY ] iring t i Thar 7 Brot} 

S } } who shar 
I l f t ears W 
B M g Company 
med gemet! l ed off 
Si at I Octol | < bh } 
f mily a i ] 
St. Ldu wl 
. , 9 2 
} iz I 4 
Mcl I I ing S I 
r ~ i ma le 
; g D t S 
wi t 
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Subscribed and Sworn to 


STATE OF NEW YORK ) 
Monroe County SS: 
CITY OF ROCHESTER | 


I, GEORGE BAXTER, being duly sworn, say that | am 


the Treasurer and General Manager of the Vacuo-Static Carbon Com- 
pany, a domestic corporation, incorporated under the laws of the State 
of New York, and that deponent has personal knowledge of the fact 
that there have been made 170 clean, clear, legible copies from a 
single sheet of Vacufloss Carbon Paper and that such copies were made 
on 16 lb. Bond Paper on a Smith-Premier Type writer. That such cop- 
ies were made under the personal supervision aad divecilon of deponent. 


Sworn to before me, 
September 4th, 1906. 


HENRY R. GLYNN, GEORGE BAXTER 


NOTARY PUBLIC. (Signature.) 


PROFITS “2 
CHILDREN OF OPPORTUNITY 


IN ONE MINUTE 
YOU Can be Convinced that Our Proposition is 
YOUR OPPORTUNITY 
Take an IIlustration: 
You sell one box Vacufloss Smearless Carbon Paper for - $3.00 
It costs you. ; ; , : ; ° ° : 1.20 
You make ‘ 


























. . > . . o >. * l. 
OR 150% PROFIT 
Do Only That Much Each Day for One Year, say for 300 Days and You Will Make 


ne $540.00 PROFIT 


It will not require over 4 hour per day on an average,or 150 hours=at $3.60 per hour. 
MANY DEALERS SELL THIS NUMBER OF BOXES IN A FEW MONTHS. 


WHY NOT YOU? 


It will be equally as Profitable for your Customers. Here is a comparison: 

A party buys a box of Carbon of 100 sheets for $1.50 and if from each sheet he is able to get 35 
copies, the average of any other Carbon, he will get 23 copies for one cent. Now, you sell him a 
box of Vacufloss Carbon of 108 sheets for $3.00 and if he only gets 100 copies from each sheet,— 
about 23 the number he ought to get, he will be getting 36 copies for one cent, or 50% more from 
Vacufloss $3.00 Carbon than from the $1.50 or any other make. In other words the customer would 
have to use 3 boxes of $1.50 or any other make, to get as many copies as he would from ONE box 
of Vacufloss and at a cost of over 50", more with no cleaner, sharper or more lasting copies. 


YOUR OPPORTUNITY 


To demonstrate the above statement, is to procure a trial order of ten boxes, any color, any size, 
814 x 11, 8 x 13, 84 x 13 or 84 x 14, which we will send you on receipt of $2.00, and any time 
in sixty days that you are not satisfied, return the paper at our expense, C. O. D. 


GET OUR SPECIAL OFFER to DEALERS 


INCLUDING OUR PLAN UF CO-OPERATION WITH THEM. 


VACUO-STATIC CARBON CO., rocuesrex,».' 
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THIS IS OUR 


| INO. 12 VISIBLE 








It is now the highest achievement in the manufacture 
| of writing machines, and we challenge the world 
to produce its equal. You can change from 
one color to another by simply pressing 
a lever and using a polychrome rib- 
bon. You can write on a postage 
stamp with our 30-inch car- 
riage machine and use the 
widest paper on our 
smallest (stand- 
ard) machine 











ne Ae ee in a OS — 


Write for Catalogue 


THE HAMMOND TYPEWRITER COMPANY 
69th to 70th Streets and East River 
NEW YORK, N. Y. 
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W. J. Scherck, formerly manager of t employ 
ment department for the Remingtor nore 
ently demonstrator for the Moor 





pany’s typewriter-adding machine, ha r 
connection with the latter company Ss f the 
lox typew! r mpanies are | Mr 
s« AN 

> > al 

Edw J. McLaughlin, I x 
make 8S uis s home in the fut w 
have ge f the office of t) Mcl 
writer Ex nge 

> > > 

FE K = I ar 4 
Compar tr rgest g 
that yt \ 

> > > 

Wa made 
the r Sr I 
signed a territory in the city 

SAN FRANCISCO (OAKLAND CAL 
By sp orres I 

Alfred Fris ig 
typewrit ‘ ated 
G ry st A i ere 
meeting w t success 
considering that very 
facture w t coast 

> > 

We } leasure ‘ r Z 
who i benefited y me of the sugges 
tions his pap 4 
Com! y fr € I 
$100,( " ( ree { I T 
Georg March v I sid t H 
Jenkir tary- s J 
the con moved to 2 Mark Ww 

irrangements to ind 2 
ull Kinds. Since 
gz tw offices E 
ton str ikland, and the other a 
street, 5S Francisco The compar i ired 
a long term lease in Oakland and t lt idd 
a line of everything that will : t ffice 
ir ing l adding mact 
> > *. 

Cl Dug i, tl San | ta 
tive <¢ I iott-Fisher < New 
York a ent ind r S 
Francis ny booming 
ngs are g erected al rt 
ng . a perman 
the ght nateri 

> . > 

I Fox pewriter Com 
ser w t G ree I r 
the 4 wi a x I 
otl 

> > 

R I « £ 5 
typewrit red 
their is t Mark 
street, wl e sé ] 
years rl x9 Ww g 
it, and g | 4 
ire pr ] ly 

> al > 

The I ew r 
for San F tl gh Ss 
pany, wit it t h’ ~ 
Francis J. Ly ind R. R. § 
former i wit tl Ss 
writer Con \ 1 have oy; 

a yunt Mr. Stiles form 

repair : é r the 8S 

Lynct x} l and 
. > . 

The § Cor 
Sutter 

> > > 

F. Cc. Met f M 
Los Ang Ww 9 
Bornemar ging 
cisco offi 

> . 7 

cS mo f tl eorg 
any, g s Ang ( g 
brancl f ipa 
the Fox 

> > > 

oo * y 2 f 
Stear V ty] y WwW 
bidder fiv 
Pacif I & § npa 
petitive - f some s week 

SALT LAKE CITY, UTAH 
r spe l rres} } 

Mr. A gz. W ft S 
ecent M " 
Id « r $ 

7 > 

Manu ) 
good | 

nteé ” ; \\ 

Reming Ss I S 
>) = 
wit 

Mar 2 
he Br S 

m ¢ { r weeks t . 

ST. PAUL, MINN 

Brow & Sperry C fs 

ewriter 

7 SYRACUSE, N 
Ss. A 
He S x 
= ear . A 
has I ger f h ‘ 
ypewriter ipany’s fa ry a n : 
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The Remington 
many years were located at 116 Yesler Way, hav« 


moved to 
ters, whi 
and grow 


and dispat 





Bacon Brothers h ake n more space in tl » 
} ; ‘ . “ . vt, 

‘ nan b ided another salesma ~ 
St ttle office. Their busi % 
only ed to the number of Feat: 

smen The Stearns typ¢ ei 
ers, by the brothers ar: u 
ming t iantities and are meet ts 
ng wit! the northwest ’ 
' : 


for the 
ments of 
other visi 


The Oli 


office here now, which nerly was handled 
the Norris Safe & Lock Company. 

The Monarch Typewriter is being handled by; 
Gould & W enberg wit nsiderable success. 


Ralph W Cain, manager for the 


Typewrit« 
moted an 
the City 


October 


In the r 
Benedict 





writer Re 


street, Wi 


sert Bre 


Oliver Typ¢ 
five-year-ser 


We take 


re f x kr 
players, Ww s ind ted n our last number 
had defeated many of t I teams 


(By 





Since the ing of t Washington office f 
Monar ewriter ymmpany last November 
semething like 150 ma lave been sold to 
government ‘ T s re rd is not ilwa) 
shown by a mpar t one year old 
2 
We qu ] p ir ii that 
ertain t x h ed - 4 
machines the postoffice department Tr 
is erro we have had the statement 
cted and 1 t b several other 
mpanies d. 
It seems dey tment ask for bids, 
ull comp mit b nd are accepted. Ti 
does tr t th hines will be bought 
but t the r nies whose bids are 
Lcce the right t sell machines to the 
gov the mpany who we reported 
ast ’ g 1 400 have placed ver} 
few I tr question 
. > > 
Washing s to represented at the 
coming Na Busine Ss w At this writing 
tl following sentlemer ive arranged to visit 
, luring the expositior Geo. L. Palmer 
ti Underwood Company: E. H 


pany, und 





iver Typewriter Company have a brar 


liss s referee 
avor of the types 


Spriggs, who } 
ng the Remingt it this 


smber, and returned to his home in Rome 





OFFICE 


SEATTLE, WASH. 
(By Our Special Correspondent.) 
Typewriter Company, who for 


their new i and have finer quar 
h allows then carry on their larg: 
ing business with far more satisfactior 


ipply Company, agent 

receiving larger ship- 

1achines d threaten to give the 

ble 1 hard run in the near future 
. 
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TERRE HAUTE, IND. 
nning, agent for the Fox typewriter 
visited C go recently, renewing 
tintances 
TOPEKA, KAN. 
Remingtor 


r Company at peka, has been pro 


i transferred to the company’s office 
Mexico, w position he takes ur 


Ms Wa 

tter f Wycoff, Seamans 
igainst Ellis & Rose of this city, Hor 
given a decision 


UTICA 
of the 


PSY Ss 2K i Ca ben PES 


writer firn 
WHEELING, W. VA. 

is been for the past year 
point was 
with typhoid fever during the middk 


ARN AM? 
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WICHITA, KAN. 
j > iting as the Typ 
building Compa it 229 E. Douglas 
hita Kar 

WOODSTOCK, ILL. 
wer, of the factory organization of the 


ey is | Ww era 


writer Company recently received } 
badge from the company 
- ao 


j wing this month. a } 
ow O er team of baseball 


WASHINGTON, D. C. 
Our Spec Correspondent 
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ry Office Supply Com- 
Mr Minnix f the Typewriter Ex 


nth’s é we mentioned tl 


fact that fif were used during the 
( Se examinati “ failed to say that 
thirty-five the wer Underwoods. The Devil 
is credit i t Prir s glory 
> > > 
SS 2. 2 manager f the Underwood Type 
writer Con returned from his trip abroad 
re rts vat he very pleasant tin 
‘ . +h - 
a, -* «< 
he R . Compar has 
, ¥ 7] ‘ 
7 ¢ p-t ¢ ¢ : apita 
> : 
] A T £ res tative of t 
rw . this cits 
pe t i for the var 
reg 
© > > 
I ( Sr Bros. " ewriter Company cor 
ir r fut moving from tl 
I s d« to tl wn district 
oz 
( A. SI I P. E. Almond 
r iger I S Company w 
g ge il Typewrit 
+ I ‘ 
. . 
It is cor 1 r compa 
n Was g A r r have the 
ost attr . iow 
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The Best 
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THE TRADE 





Send for a Sample 


and 


Look at it with YouR Eyes 


Then you’ll understand 
why both the dealer 
and the consumer pre- 
fer to have the 


I-P Loose LEAF PRICE BOOK 


Carried in stock in all 
eight rulings for each side 

ugh the trade exclustvely. 

Catalogue and discounts on application. 


IRVING- PITT MFG. Co 
KANSAS CITY, MO. 


practical sizes, 


5 ‘a Lh? 
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DUPLICATING 








Ya Good Thing That Hasn’t Been\| @if=2"™|=, 
Pushed As It Deserves To Be clini Races 


The Neostyle Company at their Boston office 
have taken possession of a fine new ground 








HERE never was a good Ink Well till this one was put on the market, and it was never pushed , shih Tahaceeed Le 
much because it was only a side issue with its former owner who has another large business Moor and basement Score at 109 Franklin St., 
But even this has not prevented its finding its way into thousands of offices, and thousands the — of the office appliance business in 
more would be in use if it were only better known this rans 
that there is so perfect an Ink Well as the This is the only office in New Eng 1 de 
voted solely to the sale of duplicating machines 
Hayne Suspended Ink Well J. <A. Stafford, manager for the (merican 
<r gee at Rochen. spent a few days in New 
—— York during September. Something ibo 
spirit is mentioned, which we take as being 


We have taken hold of this 
Ink Well and will spend a 
lot of money advertising it. 
We'll create the demand. 


‘Multigraph Spirit,’’ which is so cat g 
he was hunting. 


Buffalo, N. Y. 


F. M. Wright has been added to the fores 
of the Multigraph in Buffalo, and Dan C. Swat 
der, formerly of Buffalo, has been promoted 
the management of the Pittsburg offices f the 
same company. By the way, friend Swande: 


We Want Dealers—Stationers—Agents |} © '1% =» fiers ss 


Detroit, Mich. 
Everywhere to supply this demand. There is a good The Dupligraph C sth Be = 


a — profit. Do You Want Some of It ? a tremendous business, stating that ma y of 


the largest firms in the United States who have 


, "| been using their devices for many mont 
not only exceedingly pleased with the results 
15, : ORM DIP but are placing repeat orders in go qua 
NOTE UNIF 






















tities. 
New York, N. Y. 
f eels : ‘le oft a ——e You can only get just enough Ink. (See dip) Bertrand Paradise, formerly a salesman f 
ee ee : NK DOES NOT rise above point of tube the National Cash Register Co. and the Am 
It keeps your DESK CLEAN. Can't upset it 7 K DOES NOT rise above point of tube. - ~ - ~ . 7 g1 : . - 5 the \ ner 
It holds Two kinds of Ink and Three times the No complex thing to get out of order York - , oi the Mult, Soe a). xs ? a 
quantity of the ordinary Ink Well Has place for holding Pens and Pencils ‘ be sce . < a 7 * 7 ; Oo. and 18 sta 
: iw O with a record above the avera 
It can be put on or — off in coenee. No Has place for Pins and Rubber Bands : oti . 
screws, only a pair of small spring clips. Has C . ae 
‘. as Calendar P > Well. 
The Ink cannot evaporate or gather dust, or | : . dar Plate on each Ink Well Manager Adler, of the Multigraph ‘ ‘ is 
get thick. | Cannot be upset. ‘*busy, busy, busy.’’ With the large met 
: politan business he is securing and preparing 
The Hayne Suspended Ink Well for the exhibit this month at the Garde he 
has his hands full 
is for both Roll or Flat Top Desks, and is an — . 
ornament besides being Ink Well perfection : The Underwood Revolving Duplicator is now 
—— a doing a tine tft siness in New York. and fact 
NO SCREWS-——"NO BOLTS—NO NAILS eee iles: Meeeilies alidekl! Meds. Tien oemeaien 
JUST TWO STEEL CLAMPS |S ALL established, and will continue to grow as they 
It increases desk room by 15% to 20% and needs are able to make better deliveries. This 
90% less attention than others. It will save enough pany is S » make a display a yming 
ink to pay for itself many times over to any user. show, and will attract much attentior 
The Beck Duplicator Company has entl 
: ’ ac¢ red e business of C. A. Cenwort . su 
Permits use of your entire desk surface — . - , K wr , , 
cessor to Ferris & Kenworthy; Zuhr & Ken 


ind the E. Z. Duplicator Co., and wi 


1 . > 2 worthy i 7 * 
Made in Five Styles of Finish || e:si:er e000 ine ctoth-tacie roi!’ manut 


tured <enworthy. 





Two Flint Glass Ink Wells, sponge or pin tray and hand 
some calendar plate for the months of the year. Has all the ea 
THE DUPLIGRAPH COMPANY GROWING 


















good points of all others—and many more besides. 
We ar advised by Arthur G. Penmar 
manager of the Dupligraph Company, Detro Mi 
n that they have enlarged their factory and 1c] 
e aX en ers better prepared now than ever before to t n o 
lbupligraphs fast enough to satisfy the I int 
everywhere to send for our special increasing demand made upon them by tl ding 
r , office appliance dealers throughout the country r} 
Ts ; se ' 
Fitted to bookk ' desk dealers’ proposition at once—NOW business of this company has grown at a t 1endous 
wuee WO Becunsepers Cee rate during the past year, and to use Mr. Penman’'s 
Ow! ords t has been almost bigge: n wv 
Our general advertising campaign will create a demand on you-——so better a. a 
order a sample order—else we'll have to sell direct in your field—while we prefer that you This speaks well for the Dupligraph as ¥ 
represent us. Scores of dealers are now supplying this Ink Well_—all doing good business—so can you the selling abilities of Mr. Penman, who has had 
. : ntire charge of that end of the business 
DISPLAY IT PROPERLY AND IT WILL SELL ON ITS OWN MERITS The company will probably exhibit at 
Dealers who have a stock on hand will favor us and benefit themselves by writing us and learning York [usiness Show, in which case M Penr 
. . ! } : ‘ wersonall an 
of our co-operative advertising plan = . arse DO a y é 
G00D DEALERS WANTED a, res CO. falas aobewne ro SS dere ke 
first-class salesme! and states that it 
| CHICAGO, - - ILLINOIS two very t ing propositions to offe g 
Kin 
—} DON’T MISS the November issue of this paper 











Office Appliances.’ It will tell all about the Na 
tional Business Show 
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CARBON PAPER. 

One of the principal rtues of carbon paper 
should 1} xtreme nliness., This featur: 
ilone is Vv nportar n carbon making, pr 
vided mm featur sacrificed to obtain 

1s (is se i inv instances, becaus« 
inliness elf rbon paper makes it 
th: ul it i dle it freely witl 
3 ng fing when the fingers 
re so iti ind everything 
perat s is soiled. Grease car 
ns i ie hands » smut in the type 
writer as 8s is th rface is weti broken 

But the ré niv a few of the advantage 
fa ea bo l itest business systems 
all fe I W kK I on a typewriter 

(Carl if of es are made and 
bound ir s whi the journal. Bil 
ng work s k made up largely 
figures ar is handled a great 

il, €S] wher to form a journa 
It is ery ssary s i earbon in this 
} il wor | in ssions of which will not 

in har gy, a s is where the clean 
arbons ha a grea vantage over others 
Their i ns ar and sharper, and 

v « ind r the paper like the 
npresst ced | soft, greasy carbo! 
\ lear i ig t nake thirteen or more 

pies a pressi 

hese é all th a clean carbor 
ind dealers > WwW give them the con 
a rati t] ae selecting stock wit! 
which to s he Since these clear 
carbons i a fe rs ago, every man 
facture! ! rving make them, a! 
it 1s nat make carbon with 
i hard y l extremely difficult 

itter Ss is not deficient 

a . ' if those for whicl 

al ss ain niv a soft coating 
with a ar s! \ as this hard finish 
s br he | leanliness is gone 
na sions \ ! the same as tne 

r t ( ns which ean _ be 

i , the give an impression 

re tl lee ‘ Ing in a stock 
FOUNTAIN PENS. 

| ‘ ntalr t 1 fountain yp it 
perl . 1 reputatiol among 
those wl ‘ i tr in those manufas 

d j \ 1 i of Thames street 
New Y t 

rT" uw 1884 and ha 

‘ wing business which 

" iintaining the higt 
| manufactur 
\ 1 high grade lin 
f re t! j which has grown 
w lert P few irs They claim 
f xt me if ye tion 
t ! n be quality 
I ! ffs ed by 
, f that “tn pen wil 
! ng of unife rm — 
oie’ a r the bookke 
“ work also mae 
| n Ww h is said to gi 
p d for their mediu 
pr d is t iny pen for the 
T ‘ A marke 
t ir 1 into tw parts 
t é ‘ nted by he 
Indey = the higt rhe ] 
good I Ju I pe which w 
S € pendent is Lid 
t t ! general wW iting 
It } vlde-r, best quality 
reg 4 with | d irid 
in I vl t y care will last 
t n ! nd eas 
l is n 
" } fo tai 


MODERN INVENTIONS AT THE FIFTH NA- 
TIONAL BUSINESS SHOW. 
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A Yale Lock 


on your loose 


leaf Ledger— 

















Your vital papers 
LEDGERS may be fitted with YALE 
TUMBLER LOCKS, insuring absolute 

security. Binders open and oak ONE KEY 


MANN 
Ik 


a Yale Lock and Key is your choice of Protection to your 
home—and and the valuables it contains, WHY NOT let it 


TAKE CARE OF YOUR BUSINESS RECORDS? 





MANN LOOSE LEAF OUTFIT 


Consists of a 


MANN LEDGER (with or without Yale Lock) MANN TRANSFER BINDER 
SPRING HOLDER and DEPRIMA FLAT OPENING LEAF 


Best workmanship and material only are used in 
the manufacture of our binders and leaves, 
while the actuating mechanisms are simple and 
strong, and the finished devices have the lines 
of perfect books. Send for illustrated booklet. 


TO THE, We Want An A No. 1 EXCLUSIVE 
TRADE® AGENCY in every city. Write us 


WE ARE OWNERS AND MANUFACTURERS 
OF LESLIE BINDERS AND LEAVES 


WILLIAM MANN COMPANY 


Blank Book Makers, Stationers, Printers and _ Lithographers 
Manufacturers of Copying Books and Papers and Loose Leaf Devices 


59 & 61 MAIDEN LANE 529 MARKET STREET 
NEW YORK PHILADELPHIA 
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The Bill. 
J. H. Brown, 


Brooklyn, N. Y. 








5 prse Shoes 
2 «¢« Gloves 1.75 3.50 


3 Spools Silk -10 -00 
2.25 2.25 






The Result. 


Complete, printed and added simultaneously. 













It saves time— 
—‘Time is money ’— 
—Ask us how P 






The Elliott-Fisher Combined Adding and 
Billing Machine 







Elliott-Fisher Co. 


329-331 Broadway, New York City 
London Paris 


Branches in all principal cities 












jand your next-door neighbor will 
j g 


ON THE TIP OF THE TONGUE. 


Typewriter Trials. 
Eight years ago I fell into the typewriter 
habit owing to an attack of nervous prostra 


| tion which disabled my chirography. 1 hated 


for my friends and my editor to see a palsied 
handwriting. They might think I had been 
out all night, or had an attack of ‘‘ drop-wrist 

So, then, the typewriter. One machine after 


|another was tried, each costing $100 cash. I 


never dared try the wise plan of some folk | 
know, who take one machine for a trial of two 


| months, don’t like it, try another for two 
| months, don’t like it, try a third for two 


months, don’t like it, and so on until they get 
— 


their typewriters free for a year or two, with 
| 


insane idea that I might be caught in a dirty 


|out deciding to make a purchase I had an 


| bit of business. 


Trading Off. 


Seven typewriters came and went, and every 


| time a change was made I was $55 or $65 out 


If I used a new machine for three months and 
wanted to exchange it for an improvement, | 
received only from #35 to $45 for my returned 
one. Jt required hard pulling to get as much as 


$35. And the improvement always cost $100 
My average work is about 4,000 words a day, 
and a machine under my touch for three months 


is as good as new. I do no manifolding But 
it is graded as second-class and that is the last 
we hear of it. We do not foliow it to the fac 
tory to see it rejapanned, a new platen added 
and a fresh set of types soldered what a 
ehance for the reform spellists!) o1 A littl 
polishing for a final touch and there y are 

a new $100 ‘‘improvement.’’ 


Typewriter Noise. 


The typewriter should be practical Lois 
less, but after a little use it pounds like a pile 
driver. Why do not the makers give with each 
purchase a chromo in the shape of a 


ductor of sound? 


half an inch thick to put under the rubber feet 
of my machines to quiet them; but in a few 
days the felt is so mashed down that it is wors« 
than a piece of tin. Recently I have been ex 
perimenting, and with some little suecess. Mer 


I have bought squares of felt 


chants who deal in bottled goods surround the 
bottles, to prevent breakage, with i sort of 
honey-combed pasteboard. Get hold of s f 
this board and place a piece on your desk, and 


on top of it lay some fe It. Ah! The noisy type 
writer will then sound like a stringless piano, 
ll quit mplair 

ing. 

Rapid Progress. 

Typewriter improvements come nea! is fast 
as automobile improvements. If 
latest desig: today there will be another test 


design tomorrow. The automobile of six years 
ago 1s as a ‘‘one horse shay’’ in comparisor 
with the extraordinary mechanisms of the hour 
The man who paid $3,000 for th: shav’’ 
ecouldn’t sell it for as much as $3 rapid 
has been its deterioration. It needs Vander 
bilt, an Astor, a Gerry, a Whitney, a Rocke 
feller, a Morgan, a Thomas, a Shepard Gates 
a Keene, a Silent Smith or a Carnegie | Kee] 
pace with the progress of the auto car 

| Jack Astor has thirty-one machines, and t one 
is his own invention. Our multi, wl nade a 
trip to Mars, seems to have run out of leas 
Willie Vanderbilt, Jr., a sort of dare-devil, has 
twenty-eight cars There is an invest t f 
about $200,000. Astor’s machines r 


racers. Vanderbilt’s ARE 
Ills of a Typewriter. 
It requires an income of $100,00( 


keep up with the automobiles, as th: irs st 
from $2,500 to $17,000 apiec: To keep pa 

with the typewriters (not tvpewritists % mal 
must feel ree to expend at least $100 year 


Little enough. The so-called nickel-plate rusts 
The japan cracks and peels. The type bars cor 
rode. The bearings get clogged with the ste« 
filings, which fall from the erasers and refus« 
to be lubricated. In hot weather we sweat—if 


we are in health. Sweat is salty. The sweat 
hands and wrist are ever in contact with parts 
of the typewriter, and salt is destr t 

















metallic substances. A heavy touch indents the 
platen. The ribbon mechanism ($1 a ribbon) 
is an infernal nuisance. The carriage declines 
to run. The escapement will not escape. The 
types soon get plugged up with ink. The align- 
ment won’t align. The ‘‘e’’ is forever in 
trouble—like the mental nut to crack: B-e-D; 
a little dark e in bed (darky). The ‘‘m’’ and 
‘‘w’’ annihilate space. 
Care of a Typewriter. 

The typewriter is now one of the great Ameri- 
ean institutions. It interests so many people 
that it is worth writing a few lines about. I do 
not know if it has been converted to the reform 


spellist fait! But a typewriter will spell any 
id way. If the finger starts for the letter 
‘*d’? and the brain suddenly changes to the let 
ter ‘‘b’’ it is $7 to a doughnut the finger will 
hit the ‘‘d’’ before it hears the brain’s com- 
mand to go to ‘‘b.’’ Soak a piece of cheese 


cloth in some good lubricating oil and wipe off 
the machine once a day with it. There will be 
much less rust and the japan will not crack 
so quickly. Take off the keys and platen once 
every six months and thoroughly wash the ma 
chine with kerosene. Dry it and reassemble, if 
you know how. There is no valid reason why a 
typewriter should not be partly ineased to keep 
yut the dust. 


THE REMINGTON AT ALGECIRAS. 

One does not have to be specially interested 
in typewriters to have his curiosity aroused by 
the strange looking document a facsimile of 
which we show herewith. It is a testimonial let 
ter written in Arabic to the Remington Type 
writer Company’s office at Barcelona, Spain, and 
the English translation reads as follows: 


Testimonial to the Remington Company. 
The writers have used your typewriters with 
Arabic types and pronounce it as useful, good 
and praiseworthy in every respect. 
SID MOHAMED EL MOKRI. 
SID ABDERRAMAN BENNIS. 


we ecole) 


BA?) 21S) 2,44 wi 
Cp mn Cee le den 9 9( 


nw vleay Jae gre 


Sid Mohamed E!] Mokri and Sid Abderraman 
pennis, the two individuals who sign this letter, 
were no less personages than the plenipoten 
tiaries of the Sultan of Morocco at the recent 
international conference at Algeciras, and this 
letter derives added interest from the fact that 
it was written throughout by El Mokri himself. 

The new Arabic Remington has only been on 
the market for a very short time, but already it 
is opening up another big field for the writing 
machine in a large number of Oriental countries 
Apropos of the above interesting testimonial 

note that the Remington Typewriter was 


we 
used exclusively at the Algeciras conference. 
The Remington has already earned the title of 
‘‘Peacemaker’’ through its successive achieve- 
ments at the conferences of Paris, Pretoria and 
Portsmouth. Its performance this year at 


Algeciras adds another achievement to its record. 


UNDERWOOD’S NEW ADVERTISING 


MANAGER. 

Late reports from New York advise us that 
Mr. Nelson A. Miller is returned to. the 
rganizatio1 f the Underwood Type writer 
Compal ng the position as advertising 


nanager Forther detail n November 


OFFICE APPLIANCES : 67 




















“ DUPLIGRAPH 


is the most 


Wonderful 
Office 
Device 


of the age. 


There are other devices 
which do one thing— 
ms do it perfectly, 


THE 
DUPLIGRAPH 
PERFORMS 
THREE 
DISTINCT 
FUNCTIONS 


—all at the same time. 


—all perfectly. 
—all economically. 


THIS IS WHAT IT WILL DO: 


It will print 800 to 1,000 complete letters an hour at a cost of only 30 cents 
per 1,000—and while printing the letter it also ‘fills in” the names and addresses 
at the top,—a different heading for each letter.—AUTOMATICALLY changing 
the salutation from ‘‘Dear Sir” to ‘“Gentlemen”—as the case requires, and affixing 
your facsimile signature in different colored ink to each letter—ail with one 
impression. 

Other machines for producing form letters print the body of the letter only, 
the heading and salutation being filled in afterwards with a typewriter; the 
signature put on witha hand stamp. As the typewriter ribbon becomes worn, 
the ‘‘match” between the body of the letter and the heading does not retain its 
uniformity and the effect is lost. As the ink rolls run over the body of the letter 
and the address at the same time the match is sure to be perfect every time—all 
the time. It can’t turn out an imperfect letter. 


SAVES 90% OVER ANY OTHER METHOD 


The DUPLIGRAPH is the twin sister to the ADDRESSOGRAPH. 
Anybody can operate it. Letters set up quickly in your own office. 


SEE IT AT THE NATIONAL BUSINESS SHOW 
Madison Square Garden, N. Y., BOOTH 114 


or write us and get ILLUSTRATED BOOKLET and particulars. 
REMEMBER—IT PRINTS—FILLS IN—SIGNS—simultaneously. 


THE ADDRESSOGRAPH COMPANY, 


Van Buren and Peoria Sts. CHICAGO, ILL. 










































Typewriter 
Ribbons .% 


“CROWN” BRAND 


manufactured 


Highest possible grade ribbon 
Very durable. Materials and colors are the best ob- 
tainable. Record ribbons are of remarkable intensity 


Copying mbbons are strong in their copying prop 


GLOBE” BRAND 


Second only to “Crown™ brand. Sold at a lower 
price and of the highest possible quality at that price 





Carbon Paper 


“CROWN” BRAND 
Medium Hard Surface 
Clean; produces sharp and intense copies. 


“GLOBE” BRAND 
Extra Hard Surface 

Strictly high grade. Surface a little harder than 
the “Crown”™ brand. 

“PIONEER” BRAND 
Soft Surface 

Softer than either “Crown” or “Globe™ brands 
but is clean and comparatively free from smutting 
tendencies. 

All of the highest quality, remarkably durable 
and suitable for use in any climate. Sold at prices 
which, considering the quality, make them the best 
Ribbons and Carbons on the market 


WE WANT AGENTS 


and will make Special Prices and Discounts for Export 
Trade. Write for catalogues and information 


The Crown Ribbon 
& Carbon Mfg. Co. 


ROCHESTER, N. Y., U.S. A. a 

















“NOVO” 


The Most Perfect Ink 
Stand Ever Invented 
Holds a quarter pint of ink 


and does not need frequent re- 
filling. The close fitting brass 


cap prevents rapid evaporation, 
Best of all, the “Novo"’ has an 


ADJUSTABLE DISC 

which regulates the depth of 
the pen dip. The penholder cannot become 
inky to stain the fingers. Does away with ink 
slinging—a bad habit which soils ink well, desk 
and floor and wastes fully 38% of the ink 

The “Nevo” is on sale at stationery stores. Your 
dealer can get it for you. If not, we wil! send one 
carefully packed, charges prepaid, upon receipt 


of Gc. SIDNEY SPECIALTY CO., Box A, Sidney, 0. 
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CHICAGO, ILL 
It is anticipated that several new adding ma 
chines will make their appearance on the Chicago 
market during the next few months, one of them 
being the Wales Visible 


DALLAS, TEXAS. 
Elbert. Beeman has just closed a contract with the 
Comptograph Company of Chicago to represent them 


in the state of Texas, with headquarters at 285 
Main street, Dallas, Tex 
DETROIT, MICH 

( A. Foster, connected with the home office of the 
Burroughs Adding Machine Company, spent a few 
days in New York, investigating the matter of sales 
generally, with which department he is connected 

. . . 

The Burroughs Adding Machine Company expect 
to be able to oecupy the new addition to their plant 
by January ist, which will permit them doubling 
their present output, which the demand for their 


machine has made necessary 
. . . 


Manager 


also been 


A. J. Lanber, an assistant to General 
Macauley of the Burroughs Company, has 


in New York in the Interests of the company 
. . 7 : 

KR. G. Chapman, Jr., connected with the mechanical 
department of the Burroughs Company, has been 
Inspecting the New York field, and has made several! 
improvements which will tend to place this end 
of the business in New York In better condition than 
ever 

. . > 

fhe Burroughs Company are preparing for a very 

active campaign for business this fall The new 


improvements recently placed on the machine promise 


a greater demand 
> . . 


Mr. Alvan Macauley, general manager of the Bur 
roughs Adding Machine Company, is preparing to 
visit the National Business Show, and will spend 
at least a week in New York 

> > > 

Mr. Edward Rector, one of the directors of the 
Burroughs Company, has just returned from a trip 
abroad 

>. > > 

Harry Abbott and E. L. Kuhl, two employees of 
the Burroughs plant, had their living room robbed 
during the first of September and lost goods valued 


at $150 
. > 7 


In the production of adding machines and coin 
controlled machines, Detroit is the leading city of 
the world by far, producing each year about $3,000, 
ooo worth of these products. The Burroughs Add 
ing Machine Company makes 75 per cent of all the 
arithmometers made in the world, and, with Its 
capital of $5,000,000, Is one of the greatest com 
panies in the city Of cotn controlled machines, the 
Caille Brothers Company is the leading maker and 
their products are to be found in every summer 
resort In almost all parts of the world 

DAVENPORT, IOWA. 

1. L. Thulin has just returned from Detroit, wher: 
he has been undergoing a course of instruction tIn 
the repair of adding machines at the Burroughs 
plant, and opens in Davenport as their tinspector 


with an office on Third street 


Mr. Thutin is now the authorized inspector for 
the district, and his short schooling should bring 
him in much more trade and allow him to maks 
repairs to much better advantage 

MILWAUKEE, WIS 

rhe Wales adding machine, under the guldan 
of 1 I) Haven. is making some good sales in the 
Milwaukee territory, with the business increasing 
every month, and which will necessitate at no dis 
tant date going into larger quarters 

NEW YORK CITY, N. Y 

Walter KK. Manny, of the Vike Adding Machin« 
Company, has returned from Europ Hie had a most 
njoyable trip and traveled several thousand miles 
in an automobile 

. > > 

Gg. S. Brackett, New York manager of the Compto 
graph Company, has just returned from his vacation 
up the state Arrangements have been completed 
to exhibit the Comptograph at the Business Show, 
which will enable them to hold the enviable position 
of being th only adding machine in th entra 
ais 

> > . 

I il Low of sft Louis, formerly witl t 
Lat de Gas Light Company of that city is now 
salesman at the New York office of the Comptograph 
‘ npany 

> >. . 
rh Wales Adding Machin Company report a 


splendid month of business for September 
‘ “ xhibitors at the Business Show, and wi ! 
n hand with some novelties, including both hand 
! ectric adding machines 
> > > 
HW. ¢ Peters New York manager for the Bur 
he Adding Machine Company is booked d 


liver three lectures on the subject of “Adding Ma 
chines” during October They will be delivered 
before the Young Men's Christian Associations in 
New York, Brooklyn and Newark 

. . . 


Machine (Company 
men to their New York 


The Burroughs Adding 
added experienced 
selling force during the past month 

> > > 


severa 






rhe new machine of the Automati Adding Ma 
chine Company is not yet ready, but satisfactory 
progress is being made with It, and we hoy to 
publish a port about it in the near fut 

PORTLAND, ORE. 

Roy Gault Durham, son of R I Du r 
president f the Merchants’ National | hk ed 
Lug 29! it Riverside Cal Heart rie wa 
the cause 

Roy Dur im was only » vears [ ge i ma 
of splendid physique and ntila yt ent { n f 
appendicitis he was apparently in good hea 

Mr. Durham was well known in Port! 1 and 
repre sented the Burroughs Adding Ma ! 
Oregon. with w h company he was mnected f 
years 

NEW HAVEN, CONN 

The Connecticut Computing Machine Co I ist 
beginning to send out samples of their new machine 
and now have a display room in New Haven, and a 
machine on exhibition in New York City rhere's 
something doing here, very shortly 

PHILADELPHIA, PA 

On Sept. 27th and 28th, the bankers of | state 
of Pennsylvania held a convention at the B vur 
Stratford in this city There were about four 
hundred present The Burroughs Adding Machin« 
Company, the Vike Adding Machine Compar the 
Universal Adding Machine Company and the Standard 


Adding Machine Company each had a display o reir 
wares and report a very profitable session 
> > >. 


Burroughs at the Bank 


orster genera Sales 


Those who represented the 
Cc. J 


ers convention were 
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GOOD 
The Lion—Who 
there, Mr. Cabra? 


ADDERS 


are your friends down 


The Cobra—They are Adders. Don't you 
gee, & plus & equal 16? 
manager A. G. Chapman, Jr., in charg f ti n 
spection department at the factory, and A. J. Lauver 
an assistant to the general manager 
> 

W. H. Riggle. who was formerly cont ted witl 
the Pittsburg! fice of the Burroughs Con ! s 
now working the Philadelphia branch nd Frank 
Spiekerman, their manager 

. > > 

E. A. Tuchschmidt, formerly of Det t s now 
working in the Vhiladelphia territory f Dur 
roughs Compan 

> . . 

The Vhiladelphia office of the Burroughs ¢ | 
had the second largest month in th story f th 
company 

> . > 

The Standard adding machine ts 1 it 
this territory y W I’. Laing, who for al seven 
years has n handling this machine t 
and littsburg For three years | was l’itts 
burg. and t past four years had | lled 
I’hiladelp! f 1. with some mighty good Is 38 
to show f is fforts 

> . > 

J W Mat ws who has been ov ng f 
h Standard (Company takes hold f t tory 
it Ihilad i Iie has been wit t 
same tw ‘ s 

LITTLE ROCK, ARK 

W. B. Kent presenting the Pik Adding Ma 
hine out I Rock, has been interesting ar 
bankers In this new product in the Arkansas f | 

ST. LOUIS, MO 

rhe Univers Adding Machine Company pr 
paring to put t ih a strong impaign ft siness 
now that t ive the recent important suit against 








them off hands started out already 
with son good ady sing terature that speaks 
volumes 
> 2 > 

An exceed y int ng of news will coms 
forth fr > Louis s if reports from tl 

ld are t true nd some few changes ar 
expected 

SAN FRANCISCO, CAL. 

The Ca nia Adding Machine Company hav 
temporary riers at 626 Market street, and 
< ved a 8 ent of ft r machines from the East 
during ] Ss ber 


THE PIKE ADDING MACHINE COMPANY IN 
PHILADELPHIA. 
The Pike Adding Machi ( 


mpany had on exhibi 


tion at Bankers’ ( ntion recently held at 
Philadelp! three of t new improved models 
which attracted considera attention 

Especia ntion was iid to the combined ek 
tric and mac} which in a few seconds 
can be changed to either power or handle operation 

Among tl! severa mprovements made in thes 
different models we find a very ingenious arrang 
ment in tl way f a mirror which makes the ma 
chine a visi printer, enabling the operator to s 
the work at a glance Another improvement and 
one much called for by sers, is a counting dev 
set in tl front of tl machine in full view 
the operator which ec ts th number of items 
listed and added and als when using sheet paper 
where several columns quired and so many 
items in olumn t wi notify the operator 
when the item has been recorded, overcoming 
the dangé f running fr t sheet This dev 
besides its great usefulness is an ornament to tl 
machine ur idds to S ady pleasing appear 
ance This device does not record when spaces are 
nade or when totals ar taken, but simply wher 
items are ft listed and added Taken altogether 
this new machine is most completé 

Mr. Jobn F. Calef, manager, of. the Philadelphia 
branch was assisted a this convention by Mr 


J I Langhorne Mr W cr. Treadway, Mr. J. H 
Norris and Mr. B. ¢ Alexander, resident inspector 
PEN VS. TYPEWRITER. 

Most tr the det iation of the typewr ter 
is a ft t social respondence comes from 
people wl ») their typewriting at second hand 
or by pros that is, from people who dictate 
their I nstea f typewriting them p« 
sona ly 

The man who manipulates the machine 
proper person Knows that it can turn out just as 
hearty al rdial letters as ever flowed from 
the poir f a per | bjection to the type 
written letter is finick ind unfounded, 

Admi i he iter is a mechanical 
levie wha 2-48 n but a mechani 
levi I pers ivor of a letter is 
in Its physical appear e but in the sentiment 
wl } xpresses 

It is f . there is individ 
it in lig phir writing and none in ty}] 
writin l nut be admitted and 
onstl nly 3 bjection to the ma 
hine I typewriter has so many points 
fa , ge that s offset the sing 
sentimer pyecti 

\ er always be read 
which is more than « e said of a large 
port written epistles It is writter 
easil) " fluently f the writer enjoys an 
familiarity with the ma ne It is compas t ar 
sightly nstea of being scrawled over n 
sheets of r manuscript It is 
not a ar e4 task tf t te a letter upor 
typewrite hine nor is it an ordeal for 
recipient | 

Like a g ma er matters of a sé 
menta 6 ne } iwainst the writ y 
machi social letters 
matter reasor 

Gun ve ra long in 
¢ it ‘ 1 upon Sir 

y x () T ied using fi 
ind 8s s Ss we! in 
Sy is se ‘ il that all f 
\ r r s be gy 

wW i I 1 be 
T i rap ind 
mac 

Peop ‘ grow 1 

‘ s ver I 

i v th 
5 g t ram pe 
irksome r of t (hieago Chror 


issue of this paper 
about the Na 


DON'T MISS the November 
Office Appliances.’ t w tell all 
tional Business Shaw 
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a ae 
You can add $500 to $5000 
to Your Yearly Income 


Just as many other OF FICE APPLIANCE DEALERS are doing 
if you're the right sort of an Office Appliance DEALER—full of vim and 
to make more money in a clear, free field. We want you to get in touch with us at 
appliance 


once. Thete isn't an office 


Dealer— 


Stationer —- Typewriter or 
Adding Machine Man who, 
if he put in some time on our 
proposition, would find that 
to be his most paying end, 
because all Manufacturers, 
Merchants, Wholesalers, Re- 
tailers—in short every man 
who employs help and pays 
out wages is learning 


THE VALUE OF 
MEASURED TIME 


Time bills paid on any other 
basis than the measured plan 
are a dead loss. Noman will 
pay a $10.00 bill with a 
$11.50 check—and yet this 
is how many men pay their 
pay rolls. You are the 


Logical 
Salesman of 
Hawley Time 
Recorders 


in your locality. You know 
the people, sell them their 
ofhce equipment—they know 
you. It is no trick to prove 
to any man in business that a 
Time Recorder will save him 
money. You know that 
Then it is merely a matter of 
simplicity, durability, system 
and price. 


Can You Beat This}2 


for simplicity and system ? 
The rest we guarantee, 


Good OfficeAppliance Sales- 
men will find our proposition 
a fine Opportunity 
because the field is big and 
not overcrowded. 

We back you up; help 
you; work with you. Write 
us today and let us tell you 
more about it. 


CROUSE-HIINDS COMPANY 


Sole Manufacturers 


SYRACUSE, NEW YORK 


go"— anxious 





THE HAWLEY TIME: 
“The Inch an Hour 


| R E G | STER, Clock,” makes the simplest, 


most accurate and easiest record to compute of any oe 
Here and its 


is a week’s record for six men— 


made 








This total shows week’s pay 
' roll. 





Here is rate per hour. 
Total hours put in. 


How to read the 
White Lines 


No.1 is R. P. Brown. 
White line record shows 
six full lines from 7 to 12 
and 1 to 6, or 60 hours. 

One line a day. First 
line Monday’s record, 
last line Saturday’s rec- 
ord. 

Now take No. 4, This is 
H. O. Block’s record. 
Shows 5 full white lines, 
but line 6 is broken from 
9 a. m. to 10:30, showin 
1% hours absent, or 58 
hours total, as shown 
above, instead of 60. 
His pay is pro rata. 

Take No. 6. Wilson. 
Late 15 minutes Monday 
a. m., half hour Tuesday 
a. m., off all Monday after- 
noon and Wednesday from 
3:30 to 6 p. m. 

His case needs attention 
unless it’s for good cause. 











“a From here on the 
overtime or night work 
is recorded. 


reduced Record is an actual picture of the work putin by each 
No guess work. No playing favorities. All based on facts, 
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64e DURABILT 
PRICE BOOK 








Notice:—The simplicity of construction — the 
mechanism consisting of two tubes made of hardened 
steel, resting on the steel back. The tubes are rotated 
by means of the slide, opening or closing all of the rings 
instantly. The slide operates on a wedge principle 
and it not only closes the rings but locks them firmly. 
The rings are riveted into the steel tubes and they are 
as secure and almost as strong as the tubes. 





The objection to most price books is the space 
occupied by the rings or binding mechanism. The 
DURABILT overcomes this as far as possible, the 
sheets being closer to the back, and in consequence the 
book is narrower and may be more easily carried in 
the pocket. 

If you wish to handle the best price book, a 
book you can guarantee without fear, a book you 
will sell with enthusiasm, WRITE TODAY 
FOR A SAMPLE, and if it is not better than 
those you are now handling, return at OUR expense 


Don’t faii to see our line at the Office Appliance 
Show, New York, Booth 74. 


Stationers Loose Leaf 
Supply Co. 


‘Sells to the Trade Only.’’ 


269 Dearborn St., - CHICAGO 
2035 Broadway, - NEW YORK 














For use in Offices, 
Banks, Schools, etc. 
eet ae Good” 
See that your papers 
are fastened togethe 
securely by using 


Washburne’s Patent 
Adjustable 


aa ”” 
On ha’ eet. 
The “O, K.” has the advantage of a tiny 
indestructible piercing point 


throngh every 
ing with a smal! protecting 


ting sleeve, to 
bind and hold with a ed No 
Handsome. 


put on or taken off with the thumb 
tedly, 


= an be repea 


and ~s . 
and hey Cy s work. Made es brass. 
zoree 3 wba up i in pete See es of 
asteners eac At all enterprising 

Oc. for peed box 


Stationers. Send 10c. 
50, assorted sizes. Booklet free. 


Liberal Discount to the Trade 
V. Washburne, Mfr. Syracuse, X.Y. 
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Chicago, Ill. 


C. J. Bryant, the new manager of the Sta- 
tioners’ Loose Leaf Supply Co., of Chicago, is 
going at things in his usual progressive man- 
ner, and although in his new position but a 
short time, he has sueceeded in doing a fine 
business. 

As a former sales manager for one of the 


largest loose leaf manufacturers in the country, 
with which he was connected for many years, 
he is well equipped not only to inaugurate but 
to carry to a successful conclusion the active 


campaign which is being made in béhalf of the 


products of the Stationers’ L. L. Supply Co. 
The company’s line is sold exclusively through 
the stationers and office outfitters. 


Cincinnati, O. 
J. Schultz Tenacity Co. was incor- 
for $75,000 to manufac- 
The incorporators 


The W. 
porated here recently 


ture loose leaf book devices. 
are W. J. Schultz, Clarence M. Perden, 8. G. 
Brown, Maddax Bruce, Herbert Gerding and 
Edwin Geimeier. 
Kalamazoo, Mich. 
The Kalazamoo Loose Leaf Ledger Co. have 


moved into their new quarters on West Kalama- 
zoo Ave. 

Starting in a humble manner but a few 
years ago, the business has grown wonderfully. 


The new location give the company four times | 
offices 


The 


the space they formerly occupied. 
are located on the first floor. The factory will 
be modern in all its equipment and will do 
much toward the benefit of Kalamazoo. 

St. Louis, Mo. 

The H. C. Miller Loose Leaf Co., of St. Louis, 
was incorporated here with capital stock of 
$2,000. H. C. Miller controls 100 shares, A. 
B. Skinner and W. J. Kennedy, 49 shares each 


2 shares. 
company will manufacture and 
and retail, loose leaf devices, 
and supplies. 


and J. H. 
The 


wholesale 
stationery 


Kerr, 
sell, at 
books, 


THE SHEPPARD LOOSE LEAF LINE. 

The C. E. Sheppard Company, of 87 Maiden Lane, 
New York, report a very healthy growth in their 
business which has continued right through the 
summer months. Mr. C. E. Sheppard, president of 
the company, has just made a tour of the branch 
offices at Boston, Philadelphia and Chicago, but 
did not visit the California branch. They have 
been enlarging their factory facilities considerably 
in preparation of heavy fall trade, and in spite of 
their increased business they will maintain their 
prompt schedule of deliveries, which has built up 
their business so rapidly among the stationers. 

They carry a large stock of goods at the Chicago 
office for western shipments, so that they can 
compete with any of the western manufacturers 
and the western stationers are rapidly taking hold 
of this line. 

Their new catalogue and new devices added 
through the summer have largely increased their 
output. Every stationer selling this line should 
have one of their handsome window cards, size 
10x14 inches, printed in three colors. 

They are making extensive preparations for the 
coming Office Exhibition at Madison Square Gar- 
den, where they will occupy booth No. 50, show- 
ing their line of loose leaf goods, steel cabinets and 
manifold books, and they invite all their friends 
who are planning to attend this show to send to 
them for complimentary tickets, which they are 
pleasec to send out to the trade as long as their 
limited supply lasts. 


A COMMON ERROR. 

“loose-leaf ledger’’ when you should 
Many salesmen make 
can save 


Do not say 
say “‘loose-leaf sales book." 
this error. Not one firm in a thousand 
time keeping ledger accounts upon the typewriter 
You can do loose-leaf work of all descriptions upon 
the typewriter with the possible exception of post- 
ing totals to the ledger.—‘“Underwood News.” 








A Long Time 


THESE 


Handy Bits 


Office 
Furniture 


ECONOMICAL 
PRICES 


No. 169. Cata- 
log or Maga- 
zine Rack. 
also be 
used in the 
Den and 
Library 











- 











No. 169 No. 170 


STATIONERS AND DEALERS 
WRITE FOR TRADE PRICES 
No. 169— Magazine or Trade Paper Rack 
No. 170—Correspondence Classifier—7 wire baske« 
No. 156—Transfer file Cabinet with shelf Holds 1¢ 
Letter Files. 
No. 167—Office Hat, Coat and Umbrella Rack. 
All are finished in Mission or 
Golden 





No. 170, 
Wire 
Basket 
Rack i 
for 
classi- 
fying 
mailisa 


= 
Ls 


Big 
Seller 
All 
Desk 
users 
want it. 
Our 
whole 
line is 
OO. K 
Good 
profit to 
trade 

















No. 157 
Battle Creek, Mich 
DEPT. D 
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It shows how thor igh ly and systematically ys yur territory is being 

covered and if t best advantage, routes of traveling sales 4 

thelr territory, whether too much or t ttle, how covers : where 

your customers, agents or business interests are located t 
out good towns where you have no trade; helps you t 

shortest and least expensive routes for salesmen Shows competitive 






freight rates, adv ntracts, inquiries, prospective 


trade, collections, et 


rtising signs 







Built uf 
with Top, Base, 
Four,Six or Ele 
en Drawers, M 
Sections, 3x< or 4x 
Card Index Sect ‘ 
Stand Any nu er of 
States desired, 

293 DEARBORN SI 
CHICAGO 
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FREE. 


The Perine 4 Mosely Co. 
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MODERN LOOSE LEAF GOODS. 

We desire to call attention to the ad of the 
Morden Manufacturing Corporation, of Waterbury, 
Conn., in this issue. The demand for metal sets 
of special lengths and sizes has been so great 
that they have greatly improved their facilities 
for the manufacture of these goods, and having 
thus specially equipped themselves for this class 
of work, have decided to give their customers the 
benefit of new prices. One special feature of this 
change is prominently brought to notice by charg- 
ing the same price for special as for stock sizes 
in Flush metal sets. 

Besides the goods listed they are causing much 
favorable comment by the construction of prac- 
tical rings for school and college note books. hese 





are made in 1-inch and 1%-inch sizes, inside diam 
eter. They have in addition eight other sizes of 
rings for other purposes, ranging in size from \%- 
inch to 2 inches; also six sizes of oblong or arch 
rings, the largest being 6 inches high. Their 
%-inch rings, recently added to their line, when 
mounted on their Flush metals for binders, makes 
the most practical thin book manufactured. 

This concern has many other valuable devices 
which will be advertised from time to time in 
the pages of Orrice APPLIANces. They offer liberal 
discounts to the trade, and it will pay to watch 
their advertisements. 


REMINGTON TYPEWRITER MEN IN ILION. 

llion, Sept. 4.—About seventy men from the 
New York office of the Remington Typewriter 
Company came to this village to spend Labor 
Day. The Ilion members of this great family 
gave to the visitors a fine reception and the 
New Yorkers returned feeling that they had the 
time of their lives. The morning was passed in 
visiting the typewriter plant. After dinner at 
the New Osgood there was a parade about the 
village, headed by the Ilion Typewriter Band. 
The parade also included the Typewriter Fire 
Brigade and the Utica Turn Verein. Typewriter 
men from Binghamton, Albany and Rochester 
arrived during the afternoon. Following the 
parade a game of baseball was played between 
the New Yorkers and the Ilion men and it re 
sulted in a victory for the Ilion team by a 
score of 24 to 9. 

When the game was finished General Man 
ager John Calder presented to the twelye mem- 
bers of the baseball team representing the 
Ward Eichler and Diss departments miniature 
baseballs of gold, to be worn as watch charms. 
This team is the winner in the Typewriter 
League, which is composed of six teams of fac 
tory employes. 

Next there was a tug of war between the 
Typewriter teams and the Armory team and 
the armorers won. In the evening the New 
Yorkers were entertained at a smoker in the 
Rathskeller of the New Osgood. The Typewriter 
jand played and there was vocal music by 
Messrs. Bishton, Pelton and Capes, of Ilion. 


NEW RENTAL PRICES. 

We notice that the Remington company have 
a new standard of rental prices which prevail, 
and may be interesting to others to note. The 
prices are as follows: 


Models Nos. 6 and 7. 


First month $ 4.00 

Renewals 3.00 

Six months (in advance) 15.00 
Models Nos. 2 and 5. 

Per month $ 2.50 

12.00 


Six months 
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care for every 


Very Black IFor general 
For very heavy/S°ft and black 
writing and * lwriting, check 
marking for 
newspaper, 
railroad and 
express work 
Sketching 
photo and 
ther work 


ing and mem 
jorandum work 
|A very soft 
stenographic 
pencil 


; Doz. ‘a 
—_ 
6 Doz. “ 
12 Doz. (1 Gross) 
DISCOUNTS — 3 Gross, 3%: 








. The “KIM-BER-LY’ Pencil | 


A hexagon pencil without a rubber tip, finished in a rich yellow 
polish, stamped in gold, the lead being graded with the minutest 





Very Soft and Soft and Black Soft Medium Medium Hard Very Hard 
For all ordinary | Writing harder For book- For ledger 
writing purposes than an H B, being| keepers or any |work, entries 
Same as a No. 2 ofiequal to a No. 3 of |purpose re- of figures, 
any other make other makers. quiring thin memorandums, 

ir lead being Adapted for entries|and hard writ- jetc., to be 

smooth and of fine |in small memoran-|ing, fine carbon|easily erased. 
writing quality idum books, small |copy writing, for draft- 
4 soft mediun writing or carbon jetc. ing, etc. 
stenographi« copy work, etc. 
pencil 


Prices for the "KIM-BER-LY" PENCILS are no higher than prices of inferior 
domestic manufacture. The quality of the "KIM-BER-LY'® is as good as 
ported pencils, which by reason of more than 50% duty cost more than double 
of the "KIM-BER-LY'" pencil. Prices include free delivery by mail or sane 


1 "KIM-BER-LY" Pencil of any grade . . aa 


5 Gross, 5%; 10 Gross, 7%; 25 Gross, 10%. 
TERMS — Remittances must accompany orders and may be made in coin, stamps, checks or 
Responsible firms, schools or colleges ordering in excess of $1.30 may remit 10 yn after 


PENCIL EXCHANGE, Booraem Avenue and Forest Place 


requirement demanded of a high grade pencil. 
o 








PRICES 


i 


the 


ef 
3 


Pencils in One or Assorted Grades 
1 

6é “é (ti “ 2. 
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JERSEY CITY, N. J. 











DON’T MISS the November issue of this paper— BE SURE to send for the November issue of 
“Office Appliances.” it will tell all about the Na- this paper—‘“Office Appliances.” It will contain 


tional Business Show. 


many Illustrations of the Business Show. 








A DEALER 


Lor OF OUR ROTOPRESSES 











WRITES US AND SAYS:- 


“Gentlemen: 


I like to sell the ROTOPRESS because 
1. Its PRICE IS RIGHT,—absolutely right. 
2. It is the FASTEST copying press on the market and 
does the BEST work of them all. 
3. My salesmen can carry a fullgrown ROTOPRESS 
around with them,—it’s so light and compact. This 
does away with a ‘dray’ which one needs to sell others.” 


HERE IS THE WHOLE STORY. 


DEALERS “*3s%ane"" 


Get Free Illustrated Printed Matter. 


Do you know about our new Loose Leaf 
“System for Filing Co ae 
BOOK FORM? You should. You can. Free. 


THE ROTOPRESS CO., MARION, INDIANA 
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OUR NEW “FLEX?” MODEL of 
THE EQUIPOISE TELEPHONE ARM 


Thousands upon thousands of the Elite Model have been sold. 
~ Write for trade discounts. 


OLIVER MEG. CO. 


422 Sansom St. 
PHILADELPHIA, PA. 
Booth 59—New York Business Show 






















The ‘Flexi’ selle at sight. 


DOUBLES THE 


References, 
or_private secretary. 


crowded, it 
Room, Phone Booth, Order 
Made of solid oak 
paid anywhere in the U.S 





DIVIDE s————, 


AUTOMATIC ADDING MACHINE CO., 481 Broome St., New York City 


3x4 inches 





—<—— ae 





OON FOR THE MAN WITH A CROWDED DESK 


COLLAPSABLE vrcviccs STAND fs, 


Locks In Any Position.. Will Not Swing Away. 
the way beside your desk when you are not using it 


VALVE OF YOUR DESK SPACE 


It is just as indispensable to the man who uses Card Indexes, 
ks, Charts, etc., as it is to the stenographer 
Should be on every desk 

not have to be held in place with the knee. 


YOU CAN USE IT FOR THIS: 
Indexes, Telephone, Papers, Magazines, Books, Dun or Bradstreet, 
Letter File Rest, Letter Basket Rest 
will relieve that trouble 
Can be attached to any Desk, Wall, Post or Upright in the Office, Shipping 
Clerk's 
leaf 14x18, oxidized finish 

Manufactured by 


BROOME MFG. CO, Serine scaeaniest asses 


MULTIPLIES 





The Stand that folds up and out of 
Put up in five seconds 


—AIpepio4 Sy 


Typewriter, Card 


in short--when your desk is 


Accounting Room 


$3.75 


Department or 


metal parts e pre- 





GEM 


S 
15 ADDING MACHINE 


WITH A RESETTING DEVICE THAT 


clears the dials to zero instantly. A High Grade Mechan- 
ical Production. Does the work of High Priced Machines 


CARRIES TOTALS automatically 
Adapted to all lines of business 


‘Gem"’ is our latest creation, and is identical 
, 
with 


The * with 
our famous Automatic Adding Machine ($10.00 the 
addition of the resetting device, which is the only success- 
ful one on a low-priced machine. Guaranteed for two years 

Let us send you a Gem" on trial at our expense 


Price (including Leather Case), $15 00 
Write for Agenis’ and Dealers’ Terms. 


LV Lee 








THE TYPEWRITER IN NEWSPAPER WORK. 
‘*The 


newspaper man who wants to be up to 


date should have a typewriter of his ow: He 
should not rely on taking his chance of finding 
the few in the editorial rooms not in use when 
he comes in to typewrite his story. It is bad 
practice to hire a machine and it is worse to 
hire a second-hand one.’’ Thus writes Con A. 
Mahony for a recent issue of the New York 
Journalist. 

The writer believes there are seven points 
which a newspaper man should consider before 


he purchases a typewriter, and they are as fol 


lows: 

First. The typewriter should be as light and 
compact as is consistent with strength ar the 
power to stand considerable knocking about 
without injury. A strong traveling ase of 
leather is sold with the majority of typewriters, 
and one should be bought if traveling—as is 
usually the ecase—has to be done. 

Seeond. It should have the smallest number 


of parts possible to do good work. The greater 
the number of parts the greater the liability to 


get out ef order and the shorter the life of the 
maéhine, 

Third. The speed of the machine sho be 
greater than that of the most expert typist and 
fully up to the stenographie standpoint The 
greatest speed is now attained by the ap; a 
tion of electricity to the automatic typewriter 
a deseription of which will appear in a f re 
paper. 

Fourth. The touch should be, if anything, 
more gentle than that of a piano, so as to at 
tain speed and avoid fatigue. The old-time type 
writers were heavy as a eart, and reminded one 
of pounding down cobble stones on the hig! 
way. 

There are two varieties of machines, whic! 
differ radieally in their construction—the type 
bar and the type wheel. The Remington is an 
example of the type-bar and the Hammond of 
the type wheel machine. Both styles or type 
writers do excellent work, and it is a matter 
of choice and taste as to which should ke se 
lected by a newspaper worker. The type-bar 
machines are generally given the preference 
where much manifolding has to be done, but 


the type-wheel model will make four good mani 
many 


fold copies, which is about as as the 


nary journalist ever requires to make. 


Sixth. Make up your mind as to the diff nt 
kinds of work you want your typewriter 
and then see that the one you buy is com; 
in itself and can do them all. Do not buy «de 
vices to enable your macnine to do different 
kinds of work. The up-to-date typewriter is 
complete in itself. 

Seventh. Get a typewriter with a Universal 
keyboard. All machines are supplied with it, a 
though a few have special keyboards of 
own. The advantage of the Universa 
board is that you can typewrite on any st 


machine in the market. This keyboard 
the development of a style of fingering 


the keys are not marked at all, but are plain 


as that on piano. Experts say tnat this 
of keyboard breaks the operator off the habit of 
looking at the keys, and allows him to ! 
trate all his thought on the mental process 
fingers doing their work automaticalls 
* * * 
It is true that the man who ul | 
his living with the point of his pe s fast 
becoming extil No editor, except 
eases, wil iccept a longhand manus 
more than reason. He can read a type 
ten manuseript much quicker than that 
best hand writing and is better able t g 
what amount f space the manuscript in ques 
tion will occupy when in type. The pr 
can set up <2) per cent more typewritter 
than he eat f the longhand, and this is 
tem that is important to consider 
HER FIRST ATTEMPT. 
The Steno. bade her try her hand 
With glee the chair she took. 
She thought she had it all O. K., 
bUT ThiS (ISchoW*%iT lOoKed 





























TYPEWRITER. 


BLAME ON 


PUT 


The phrase lictated | not reread’’ is now 
occasionally seen stampe r typewritten in the 
lower left-l corner of a typewritten letter 
This is the atest ioophols I escape adopted by 
‘autious though very bus nen to avoid reading 

er the k rs they e and at the same 
time to ex] any error made by a careless or 
ignorant stenographer 

By this simple arrangement a business man 
is able to affix his signature to a pile of type 
written letters, trusting t ick that no glaring 
mistakes | been n Again, with this 
printed explanation the Dusiness man may leave 
before the iv’s mail is finished, this explana 
tion making personal signature unnecessary. 

This scheme for relie. one’s self from the 
results of 1 stakes s either by the mis 
understanding of a word at the time of dictat 
ing or the stenographer’s ignorance of business 
terms was first opte I traveling salesmen 
obliged to have most of their correspondence 
done at hotels along the route and never sure of 
the accuracy of the stenographer available. 

As in n ises a salesman is obliged to 
leave for another city before his letters are fin 
ished, the necessity for some such explanatior 
is obvious \ a irbon copy of each letter 
is usually sent to him at his next stopping place, 
the original goes on headquarters of his 
company, ar sometimes tains amusing mis 
takes, the res of ignorance of the terms used 
in his parti ar line of business. 

For instance, not long ago a fire insurance ad 
juster, obliged to dietate an important letter 
just Lefore taking a train, was surprised on his 
next visit to the home office to find that only 
about half f his letter ever been received 
About midwa’y n the letter the stenographer 
had inserted is note 

‘Here the ntlen went so fast I didn’t 
know what he said, but it was something about 

CTOSS-e Ve cement 

After a little thought on the part of the on 
who dictate the letter remembered that he 
had referred to a quasi agreement, an expres 
sion with whi the |} stenographer was evi 
dentiy untamiiliar. 

Another instance Was r case of a young 
attorney who dictate tter to his stenog 
rapher aski brother \ r if he could argue 
a demurrer on a certair ay The letter was 
sent out hurriediv and reread. 

The next iv the letter was returned to the 
writer asking for a1 nterpretation of what 
seemed 1 surprising request. Investigation 
showed tl stenog er had misread her 
notes and é if young lawyer could 

iwree t é —* 1 certain day. 

Dictate I t reread by him’ 
is sometimes é t bottom of a letter by 
means of ber s the initials of the 
parti lar S ilk the letter being 
filled witl pen This method is adopted 
when tl is bes tated by one men 
ber of a fir sign inother perhaps got 
entirel) fa r wi t subject matter 
Washington Post 

TYPEWRITER PARTS AND TOOLS. 

Possibly s and most pra 
tical typewriter part ar t catalogue we havé 
ever had tl easure of receiving is being sent 

it |} th x‘ know fir: f Thorp & Marti: 
Compat Boston The italogue contains 
164 pages we | t profusely illus 
trated with pictures of the parts, tools and spe 
ities ft \ man is Inter 
sted ir 

The parts of most nakes of typewriters 
ire W show with f g its and other 

ins f tving ti necessary pieces 
iny typew r A] S i] tools necessar 
to ha I : nt of the vari 

re} es a « wT 1 plained 

The 7 & Ma ‘ par have bes 

inv months ecting ft ita necessary f 
this ibor g to be congrat 

ited on the result of tl r labor and expense 
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The $40.00 Sun Typewriter is the 
only Thoroughly Satisfactory Writ- 





expensive 
“cheap” 
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typewriter. And for mz 
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its simple, d spac 


mechanism giv 
limited speed; its alws 


perfect alignment; and 


unfailing paper feed, 
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release. 


Carriage 


VISITORS to the 
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thing new and 
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standard type 
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excels in its always visible 
writing, its roller inking 
device, superior to a ribbon 
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their mail addressed in our care. 
ill upon us during this show. 


ing Machine Sold at a low price. 


This is true because the Sun is the only low priced Typewriter that has the 
without which a typewriter cannot be satisfactory. 


kinds, none of which can 


m touch and speed of operation essential to a satisfactory 
bar machine is the o#/y kind worthy of consideration, 


The Sun Typewriter 
is built on standard prin- 
ciples throughout and of 
the best material. It more 
than meets every demand 
of typewriter users, 


It has the universal 
key-board of 27 keys writ- 
ing eighty-one characters, 
takes paper nine inches 
wide, and writes a seven 
and one-half inch line. 


We wish to correspond with responsible typewriter dealers relative to handling 


invited to make our 
We can promise 


Sun Typewriter Company, 317 Broadway, New York 
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THE LINEOGRAPH 


The United States Circuit Cour 


ft he Rotary Neostyle made by the A. B. Dick Company. Write 
for free copy of that decision ) 
Yo mu can sell anybody's ink ly’s sten paper, anybody's 
supplies for any duplicator 

THE LINEOGRAPH oz'r’ks DUPLICATOR 
E OR FLAT 
makes 1000 perfect copies, costs 100 r cent ess than similar 


seen the 


TO 
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tly rendered 
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peals has recen 


restri f the sale nk to licensees 


t buy any dupli 
Write for Circular. 


New York 


cense restrictions Dot 


Lineograph 


112 Fulton St., 
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We wanta 
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in every 
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to act for 

















No Stenographer can afford to be without 
this—the most complete 


COPY HOLDER &: 27 


One on Earth 
SS mpressor ¢ lamp and holder 


book in erect position. 


Wille — Abstracts 


y pre 


awe, 


Loose Papers 


Anything to be rewritten always right before you. 
En able copyist ft t nsures spee od, Saves eye 
stra Made of quartere Joak an id nickel plated steel. 
All parts reinf 1; om eakage; always ready. 


PRICE $1. 50. 
We are making a Special Dealer's Offer on this 
copy holde Eve ewriter dealer, stationer and 
sale n should invest ite it. 


oO. R. BROWN CO., Sole Makers, 
83 Baldwin Building, INDIANAPOLIS, INDIANA, 
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AUTOMATIC 


NUMBERING AND DATING MACHINES 


| OF QUALITY 
ACCURACY—DURABILITY—SIMPLICITY 


FOR SALE BY ALL FIRST CLASS STATIONERS 


Look for the Model Number, Plainly marked in the Front of Each Machine 
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MODEL No. 50 We make over 60 MODEL No. 49 
different models adaptable 
WITH INDICATOR DEVICE for all requirements HIGH GRADE LOW PRICE 






EXTRA FINISH 









MODEL No. 47 


AUTOMATIC 
DATING MACHINE 

















AUG 22 1905 


Fac SIME NFR ESBION 


123456 | e800 


Fac GIMME IMPRESSION 


6 WHEELS Write for new 6 WHEELS 
CONSECUTIVE $ 00 CONSECUTIVE $ 00 
DUPLICATE (5 complete Catalogue DUPLICATE 
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THE BATES MACHINE COMPANY 
 , 
a ee ane e » 696 to 710 Jamaica Ave. 






General Offices 
and Factory 







Brooklyn, N. Y. 
U.S. A. 









SELLING OFFICES 
New York Chicago Manchester, Eng. London 
346 Broadway 315 Dearborn St. 2 Cooper St. 63 Chancery Lane 
















DEALERS — STATIONERS —AGENTS EVERYWHERE LOOK INTO 
INK-OUT. (turer cr any, "bee 


work quickly and simply and without injury. Will instantly cleanse paper, linen, 
leather or the most delicate human skin. 
INK-OUT is a powder. Keeps its strength in any climate and may be 
absolutely depended upon to remove almost any stain. 

Especially useful to bookkeepers, clerks, druggists, photographers and 
housekeepers. 

Price, 25 cents per Bottle 

Each bottle good for 2,000 erasures. Sold by leading stationers and 
druggists everywhere. 


Stationers and dealers wanted everywhere. We do a great deal 
of general advertising which is creating a local demand on you all. 
Be prepared to ill it. 


_ THE ADNER LABORATORY CO. °°” "DoStoy® St PHILADELPHIA 











TYPEWRITER NOTES FROM AFRICA. 
(By our correspondent.) 

If it were for no other purpose than the 
bringing of all sections of the trade into mutual 
trust, your paper would have justified its exist 
ence; this is being exemplified still more and 
more as month follows month. But while you 
are striving to devise means to bring us to 
gether, might not we turn back a little and give 
a cursory thought to the various causes which 
have led to the estrangement which no one will 
deny did exist between members of this our 
cherished occupation? 

Primarily I think the chief cause of estrange 
ment has been through the mistaken idea 
agencies had in assuming that a machine once 
sold by them ought to, by right, belong to then 
for cleaning and repairing throughout its life, 
and to the adoption of the principal of refusing 
the sale of parts to any one in the trade. 

During my entire connection with the type 
writer trade I have always endeavored to over 
come this barrier by supplying to any and every 
one who cared to come and buy from me any 
parts I had in stock. By doing so I made 
profit and did business, while I have found 
that in nearly every case my advances hav: 
been reciprocated. 

Let us now consider whether the decision t 
closely guard duplicate parts acts advantage 
ously or otherwise on the trade as a whole, 
quite apart from the relations of those engaged 
in it. I am of the opinion that it acts very 
disadvantageously, as no matter how good or 


careful an agency may be conducted, or how 
efficient a staff of mechanics it may employ, 
many machines will find their way into other 


repair shops, and to the shops of other agencies 
Here it may on examination be found t ré 
quire cleaning, one or two type would be th 
better of being replaced, while a new platen 
roll would make a world of difference to the 
result. However, before quoting, inquiries ars 
made as to whether the necessary parts are iu 
stock, but, finding they are not, the machin 
is cleaned and overhauled, and the type, whic! 
are still workable, left to hammer away on the 
old platen, the job done at a lower cost, and in 


all probability the customer quite satisfied. The 
work turned out, however, cannot be good an 
stands a direct condemnation of that particular 


make of machine. 
How much better would it not have been had 


the parts been obtainable without difficulty, 
placed in the machine while other repairs were 
being executed, and the work turned t a 


testimony instead of a condemnation 
Exert your influences still further an 
to eradi ‘ate ti is ** non supply’’ princely 


you will have advanced a long way along th 
road to trade fraternalism. 

In a recent correspondence I suggest« th 
inclusion in your paper of a column to the in 
terests of repairmen. If you have de t 
adopt such a column the following short d 
seription of a turn-table may be useful 

I found the metal stands issued by agents 
very unsatisfa¢ torv in conse que nce of too tree il 
action, and to meet my requirements improvis 
a turn-table in a very few minutes, and s 
satisfactory has it been that I have 
to use it for years. Mechanics who visit 
workshop are usually struck with its simpli 
and many have adopted the same. 

Cut two pieces of ordinary shelving 
14 inches by 12 inches; drill a hole throug 
eenter of one of the pieces and mak 

+} 


countersink; now screw the two pieces together 
but not up tight; drive four wire nails int 
the under side of the under board, cutting sams 
off with about a 1-16-inch projection, and plac: 
this side on your table. The top piece may be 
covered with cork lino and will prevent any 
damage to enamel on a machine being 
over. 

Its advantage will be found in that wher 
you attempt to screw up a screw (say, on the 
top plate) you at once find a solid bearing 
while if you attempt to replace a screw in the 
side frame your work will not fly away fron 
you; while, on the other hand, the machine can 
be turned round with comparative ease if you 
desire it. 
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FIRST—There's the SELLING. 


this list 


you to sell them 











Years of advertising in magazines of general circulation has given us a list of 
buyers of filing devices equaled by no other concern in this line of business. 1} 
And by our method of advertising and circularizing we are constantly adding to 


We do not simply sel! you a stock of goods and let you 


LET US TELL YOU OF OUR SELLING PLA 


It will tell you why you can afford better to handle our line than any other, not only from YOUR, but the consumer's standpoint. 


THE SHAW-WALKER Company 


MUSKEGON 


two reasons 


call, and which 


do all the work. We help 


' promptly. 





MICHIGAN 


You sell FILING SYSTEMS for 


To make money for YOURSELF. 
To supply the demand of your trade. 


Consequently you want to handle that line which 
gives the most satisfaction; which has the largest 


MAKES THE LARGEST 
ANNUAL PROFIT FOR YOU 


That is why you should sell the SHAW-WALKER Putt. C abiner Line of Filing Systems. 


! SECOND—The question of DELIVERIES. 


No use selling goods if the factory doesn't back you up with PROMPT DE- 
LIVERIES. If you don’t get that you make customers angry. 


WE HAVE A LARGE FACTORY AT YOUR COMMAND 
employing a small army of expert workmen, and we are able to ship your orders 


—A NEW DEALERS’ CO-OPERATIVE PLAN 














PRINTING AND ALLIED TRADES EXHIBI- 
TION, LONDON. 

The recent exhibition at Agricultural Hall, 
Islington, London, was inaugurated July 14, 
1906, by the Lord Mayor in full state, accom- 
panied by the Sheriffs, Sir Henry George Smal! 
man and Alderman Sir Thomas Vansittart 
Bowater, C.C, 

Although the hot weather interfered somewhat 
with the exhibition, still it was a pronounced 
Messrs. Bridges and Smith, the man 
agers, are to be congratulated upon the success 
of their undertaking, but a large share of the 
eredit is due to the firms who so nobly sus 
tained the management by their generous patron 
age. 

This exhibition is the second of the kind 
which has been held in London, the previous 
one having been given in 1904, 


success. 


Although bearing the name ‘‘Printing and 
Allied Trades Exhibition,’’ it corresponds very 
closely to the ‘‘ National Business Show’’ which 
is held in the United States twice a year— 
in Chicago in the spring and in New York 
in the fall. 

It is proposed by the managers to hold a 
third exhibition in 1908. This proposal does 
not seem to meet with universal approbation 
on the part of the exhibitors and supporters of 
the show. In an editorial on this subject in 
the August number of the British Empire Paper, 
Stationery and Printing Trades Journal, an in- 
fluential exhibitor is cited as having expressed 
the opinion that 1908 is too soon to hold an- 
other exhibition and that it would be much 








better to wait until 1911. Can it be possible 
No. 45 coop 
O. GOOD 


Typewriter Cover 








Dust and Moisture Proof 


Free Sample to the Trade with Prices 


Typewrlier Speciatty Co. 


243 Broadway, New York 


























that our brethren across the water are so lack- 
ing in enterprise in this line that they find a bi- 
ennial show too great a tax upon their time 
and resources? Over here it has been found 
that not even an annual show was enough to 
satisfy the demands of the trade. There is 
such a rapid. growth in this line that nothing 
less than a semi-annual show will meet the de- 
mands of those who desire to keep posted on 
office appliances. 

It is to be hoped that the next exhibition in 
London will be made not later than two years 
hence. 


WITH THE EXHIBITORS 


The Blickensderfer Typewriter Company had an 
excellent display of its well known machines. The 
“Blick” paper clip, a most useful novelty, was also 
exhibited by this company. 

Inks, mucilages, carbon papers and typewriter rib- 
bons composed the attractive and complete display of 
the Carter Ink Company, of Boston. 

Messrs. James D. Carter, Limited, were the exhibi- 
tors of an unusually strong line of office specialties, 
among them the Carter frame duplicator, the Carter 
graph printer and the Titan document binder. 

“Everything for the office’ is the slogan of the 
Cosmos Company, and their display was certainly 
most comprehensive. Typewriters, duplicators and all 
kinds of office appliances were displayed by this com 
pany. 

The Dey time register, consisting of a dual system 
of time sheets and cards, separate and yet combined, 
was exhibited by Howard Brothers This recorder 
of British manufacture is turned out in first-class 
style and makes a good appearance. 

The Bates and Edison automatic hand numbering 
machines and the Chicago check perforator were 
shown by Mr. Samuel Insull, Sr.. general Buropean 
agent for these well known specialties. 

At the stand of the “Kara” Stationery Company 
was displayed a full line of their own specialties in 
files, transfer cases, perforators, file cabinets, etc. 

Messrs. B. Lawrence & Co., Limited, exhibited quite 





a number of their specialties, inclu the “Squirrel 
Tail” files and bind cases, the * umph” eyelets 
and punches, “Kutter” paper piercers, the “ ex” 


flashlights, the “Nicholas” antispetic copying bath and 
the Hotchkiss automatic tag machine, 

Panages typewriter ribbons and carbon papers 
were displayed by the makers, the Lamson- nD 
Supply smpeny, Limited. This product is the re- 
sult of expensive machinery an ears of costly 
experimenting, and was most effectively displayed. 

ny useful office accessories were shown at the 
stand of the Gems — Company. The “Capitol” 
ink stand and the “Pinch” fastener, both but recently 
on the market, are proving. very lar. 

The exhibit of Messrs. Mabie, Todd and Bard was 
nothing if not attractive. Its attractiven how- 
ever, served only to call attention to the utility of 
the Swan fountain pens which were shown by this 
tirm. 

The Pilot line of specialties exhibited by Mr. 8. 
Maier was noteworthy, and especially the new cir- 
cult binder flat file, the Pilot loose | note book and 
the Pilot vertical file. 

Of course the Oliver Typewriter Co ny had a 
display and as usual it was complete, Tructive and 
attractive. 

Quadruplex Company showed — of their non- 
stencil process duplicators, Plex . 1, 2 and 8B, 
which are especially adapted for reproducing hand- 
wens or drawings in large quantities. 

Bundy & Rochester time recorders were shown by 
the Recorders, Limited. These two machines are now 
so well known that they require no special mention 
other than to say that they were shown, as usual, to 
great advantage. 

A full line of rubber stamps, numberi machines 
and dating stamps was shown by Mr. H. Savage. 
This line was very complete. 

Time checking machines, time recorders, tell-tales 
(for watchmen), time stamps, factory time signals, 
Simplex automatic switch, office and factory clocks 
were shown by J. J. Stockall & Sons, Limited, who 
have won for themselves a high position in this line. 

The Pneumatic Rubber Stamp Company (Buck's 
Patent), Limited, were exhibiting an extensive line 
of their pneumatic rubber stamps and also time 
stamps, numbering machines, daters, etc. 

“Anchor Reliance” safes were shown by Mr. John 
Tann, and well deserve their name. This line proved 
very attractive to the many visitors at the show. 
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‘ Door East of Broadway 
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At Spaces 86 and 87—101 and 102 


THE EXHIBIT OF 


Fine Office Furniture 


Unapproached for Dignity, Quality 
and Reasonable Price, is Displayed by 


CHAS. E. MATTHEWS 


> 








275 CANAL STREET, NEW agama? 
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AN AUTOMATIC CARRIAGE REVERSER. 








The user of a typewriter is always delighted 


46a a7 ’ 
THE “GEM” DESK CALENDAR || 2°". 0.2 
which, when applied to his favorite machine, 





enables him to do better and more rapid work 

Flat writing Proved the BEST SELLER of all desk cal- Robert E. Turner has just patented an auto 
surface — No ; endar pads for 1906, and the advance demand matic carriage reverser and line spacer which, 
curling of ow for 1907 pad shows it will have twice the sale if it bears out the claims made for it, will 
leaves i. it had in 1906. prove a boon to many typists By means of 
: ee this invention the carriage is reversed and the 


ACCOMPLISHES THE WORK lines are spaced automatically when the end of 
OF A COMPLETE CARD INDEX Biile hela feos Wak eeioes "BE io fo toond 


ing his hands from the is 





( alendar of Past, Present and oy 2, = — ~~ a in t ( ers 
0 a ine 18 can e done without taking he 
Future months on each paze. hands of the operator from the keyboard 
e.° seeking oO eacl this en he invento 
Best wniting surface of any desk calendar. Prat nin pe if tiated e the >robl n sie ee 
Leaves always perfectly flat. Our “dust proof” can springs or motors, pulling in opposite di 
packages insure perfect condition. Old mem- rections on the same movable point e made 
Japan ies (with nickel plated brass arches) $ 800 oranda preserved, pages being turned over each semeotely to. as nape each 20g r and wind 
- . +* each other | pt Fe e solved it y applying the 
Oxided Copper (with nickel ‘plated mot day not tom off. Has twice the wniting principle of augmenting and reducing power by 
niehesbonmn deem - . . . .. $2.09 surface and occupies less space than others. gearing. 
Additional ads, per dozen tele o> sae Order Now — They Sell on Sight The principle of the mechanism embodies a 
Write for Trade Discounts. y ad eompou! in otor consisting of two springs s 














= geared against each other that a shifting of 

THE TATUM COPYING TANKS the gearing revults in. change of the relativ 
Produce 
Clear 

Copies 


The finest finished copying 
tanks made. Rolls of a 


higher grade than really 
necessary. 
Write for special price. 







One Corporation 
uses Ninety-Seven 


THE “LITTLE GIANT” “THE NEW JUNIOR” “ei ae p? ————— > 


























nately to wind the other and draw the carriagé 
— 


The “Tatum” Line back and forth, and a mechanism for a tomat 


ically or manually effecting the above shifting 


There is also an arrangement which prevents 
of Loose Leaf Books the earriage from returning in the n ‘ ta 


. » 6 word. 
A line developed for efficiency The cushioning of the impact of the irriage, 
rather than number of styles. thus preventing a destructive jar, is amply pr 


Comparison with other makes will 
convince you that in material, work- 
manship and locking mechanisms 
we have established the standard. 





The Strongest Locking Mechanism Made 


THE SAM’L C. TATUM COMPANY 













































































New York Office, 174 Fulton St. CINCINNATI, OHIO Cc 
||_Seed for free copy of our new Stationers’ Catalogue, No. 18 
45 
Steel Filing Devices| == 
Otis — 2 
= —_— . 
C 
We make a complete line of steel Fig 2 
office furniture and will be pleased 
to send catalogues and price-list x Pe 36 
upon request. Q Our Vertical Let- aa 
ter File Sections cost the same as “hl 36 #9 “a 
corresponding grade of wood cab- ne a 
inets and never shrink, bind ot — + m so 
warp. Send for svecial circular. 35 
vided for, and an improvement in t runw 
Krag Imperial Cabinet Co and the .roller bearings of the carriage r: 
- friction to a minimum. 
816-822 Fulton St., CHICAGO, ILL. sgn ype waggle Regions 
its return stroke is utilized to eff 
' spacing, which can also be done from the key 
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board. By an ingenious but simple device the | 

ed setting of either the automatic or the manual 

nt line spacer will adjust the other to conform in 

ie, the uniform spacing of the lines. The invention | f HESE I wo MACHINES 
ean be used with any of the standard makes 


of typewriters, since it does not affect any part 


h. of the mechanism except the carriage motors 
i or springs which it replaces. It will add very 


little if anything to the cost of a machine. 








of 

he An interesting feature in reference to the in 

of vention is the youthfulness of the inventor. 

v When the application for the patent was filed . 

i nearly two years ago, or in February of 1903, | 11 Lhe Defiance Draft and 
le Mr. Turner was only a little over 1% years of 






ne age. As he began the study of the problem Ch k P 
several years before this, his youthfulness can ec rotector $15 00 
o 





or be appreciated. It was, in fact, a mere boy ; : Ms 
w who had undertaken to solve a serious scientifix This system of protecting checks and drafts is now Delivered 
ChE ical ) ob , rs > 
: ; " ein a a een recognized as the only absolute and sure protection 
e tobert igene urner was born in Norfolk. 7 ‘ 
d November 26. 1906: He i the on oC RE against the forger and check raiser. It has been adopted 
ie Turner, general superintendent of the Virginian by the U. S. Treasury Department and is used by 
V Pilot. After leaving the Norfolk high school . 
he devoted his time to the study of mechanical banks and business houses the world over. It stamps 
a engineering and architecture. across the face of the check in indelible ink the words 
- = a ‘ : was nearly press yp . oe "Not over Fifteen Dollars $15.00," or any other amount 
» a paten on 1s invention, ru 1 was nnaliy ob 
re tained through Walter B. Burrow, patent attor from $] to $100,000, and also cuts the fiber of the 
- ney, of Norfolk paper so as to defy the use of chemicals. 


EVERY MACHINE WARRANTED 
DELIVERED TO ANY ADDRESS 


ELI H. ELDREDGE. 


Mr. Eldredge is probably the best known in 


dividual in the typewriter business in Phila IN THE UNITED STATES FOR $15.00 
delphia and has the honor of having served the 

/ greatest number of years of any man in that line Order Today or Write for Booklet CHECK PROTECTOR 
in the city, both as repairman and salesman. 


He has to his eredit many useful inventions, 


among then ts the so-called ‘‘ Yaw Pointer,’’ a The Defiance Check Writing Machine 


device we known throughout the country as 

applied to the Remington ty pew riter. He is : ? P ‘ ‘ . 

alee the inventer of the twitlers (meee) oa th This machine will write your checks at the rate of fifty a minute in any amount from one to two 
a hundred thousand dollars. It is so simple and easy to operate that your office boy can learn to 

use it in five minutes. It also prints the amount in 

a indelible ink, which protects the checks from being 
} raised or altered. If you have many salary or 
‘i dividend checks to write, this machine will save you 
a 


much valuable time. It is in use by many large busi- 
ness houses whose names we will gladly furnish as 


references. 


ILLUSTRATED CIRCULAR 
AND PRICES SENT FREE 








CHECK WRITER 


DEFIANCE MACHINE CO. 


69 E. MAIN STREET, ROCHESTER, N. Y. 
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+ area 
ry 
peti poner, SOMETHING JUST A LITTLE BETTER 
No. 2 Remington and t N : Smith Premier, : j ; 3 > 
which at niversa Se HE progressive business men of the country do not want something “ just as good,” but something ** just 
Mr. Elar 6 the inde ‘ a little better,” when it comes to typewriter supplies, which determine the character and appearance 
- aie —— ey - gs w- ‘ p= d r . a of their business correspondence. iz 
egy le a3 Mo Bes ~ — 1900 , “Quality and Durability’ are the only items thought of in the manufacture of the “Du-Ra-Bul” Ribbons. 
Export Expos! my in Philadelphia - a awn sae Gel an? 
row yeats ago he wer , Los angeles, Lal., to If not, you have missed one of the “ really good things.” 
both his and his wife’s health, and while the , 3 
was in the employ of the Remington Typewriter AMERICAN AGENCIES: 
: (Company From thers ‘ was transferred to Boston Minneapolis Hartford Harrisburg Buffalo Omsha 
' a 3 ’ 1 , > ices Cleveland Grand Rapids Toledo Kansas City Chicago St. Joseph 
the ir Sa eerie te o>, = oa chert St. Louis Los Ange es Ci nna Detroit Pittsburg Springfield 
to Sar Jos to tak irpe of the office ana Washington Albany Baltimor Columbus Philadelphia Providence 


work tl st territ At the time of t 


aka be ieot afl aad Geuleel ae ae New York City Representative: The Ransom-Parker Co., 4-6 White Street. 


delphia was xl e1 rr him, so returns 
East al is ni w conn ti with the same con THE DODGE COMPANY, MANUFACTURERS, SYRACUSE, N. Y., U.S. A. | 











ern, hat ng tv business with most satisfa 
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A SALES MANAGER. 


Most of the typewriter companies and, in 
Eg H E 4H EA by T O F : s fH E fact, all those who are selling fine machines and 

handling the selling game under a scientific 

a Y P E VW R | T E R D | Ss . 2 R | . 9 plan, are dividing the departments off in such a 
manner as to allow certain people to specialize 
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Sitdicitiieitiiniiaal 
CHAMBERS ST x ao => Eo out the best points in a man’s 
; “pent 0 | wit Ral In the Chicago office of the Smith Premier 
/ 5 >| LIN} Typewriter Company, W. G. Lenderson is the 
— — - - — ——__—_—__—_—_ L__ gentleman in charge of the company’s office, 
READE ST. 2) who has general supervision over all matters 
. —) > a relative to this section. He has as a sales man 
| | 11d) ager one who looks to the wants of the sales 
} a ot force and whose business it is to see that all 
o- e - those who are handling the selling game ar 
DUANE ST. Ly > properly looked after and their wants followed 
s | 7 ae | up. This person is D. E. Avery, whose picture 
<i 3 | we show herewith, who has been in the Chicago 
i | —— territory for some six years, formerly with the 
THOMAS sT x Remington. Sa 
= ci 2 a = Mr. Avery makes a success of the department ' 
] — } assigned to him, that of ‘‘punching up th 
ane | sales,’’ and well understands what a salesman | 
a = a A coestetitomemins is required to do, and this he expects only. 
} WORTH ST. , a ) 
ae WELLINGTON ee THE VETTER CHECK FILE TRAY. 
sn s [J smite premier Any dealer who has a bank on his list of cus 
2 NEW CENTURY | ee tomers can certainly make a hit by showing the 
> — - latest office appliance from the Vetter Desk 
ss . 


Works. 

The proper care of drafts, notes, checks, etc., 
is no small item in any office, and when these 
papers are not properly cared for, it reflects on 
the house who is at fault. In a great many 
cases mistakes are made by allowing a note to 


- ‘er due, or sending drafts ahead of timé 

live WHOLESALE 108 \\O DVANT a rags eat hogy Bagh mag. Ms a. othe same 

( bee eglected, tl york f taking car 

TYPEWRITER CO. . NEW YORK Ae 4 \ SF he ee aie hie render oo at rete 
& 
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ere — of work. For this reason was invented the Vet 


OPYRIGHTED 1906 BY WW. RAMER us 


=I with one set of alphabetical guides, one set of 
daily guides and one set of monthly guides 


We now have the largest single floor de- By the use of these various guides banking 
voted to typewriters in this city, which) papers can be arranged alphabetically, or suct 
will be used in furnishing new and second as want attention on future dates, back of the 


daily or monthly guides. 
hand machines to the trade only. Rebuilt machines our specialty. ) | 
Are you on our mailing list ? 


ter Check File Tray. This tray is equipped 


















THE FELT MOISTENER PAD 












Myers’ Matchless Moistener 


Ca ae =~ beats Sponges -Rags-— Mouth Licking all hollow 
Ca for Moistening Stamps, Envelopes and fingers. 


Then ety, 











It’s the money counter’s “ideal” way as well as the 
mail clerks. The best device yet invented for 
moistening Stamps, Seals, Gummed Wrappers 


and labels. 
A use for the unique tray can be found in 


SOMETHING ENTIRELY NEW every office, and almost every department of a 





IT is made of Aluminum, which never rusts and will gq THE moistening surface is 1x4% ins.—just the right large office. It is admirably adapted for filing 
retain its handsome appearance forever. length for envelope flaps, postage stamps and ship- private correspondence, bills, ete., and once in 
> amt hat i , ; at stalled will be found indispensable. The unique 

pad projects so that it Can be easily graspe e- ‘. . ee ° al . ' tied 4 

gq tween the thumb and finger, wetting them only when vertical tray outfits were designed to preven 





gq IT is fed by capillary attraction through the felt pad 
which is thus always saturated but never too wet, needed. mistakes and to save time and money; they 
have accomplished all this and more. 


Price, ONE DOLLAR, postpaid. Ask your Jobber; if he will not supply you, write us. 
Full descriptive circulars and catalogs on ap 


~ 


ZION OFFICE SUPPLY CO., ZION CITY, ILLINOIS ||) plication to the Vetter Desk Works, Rochester 


Bm. . 
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THE VALUE OF TYPEWRITER SPEED 
CONTESTS. 
BY ALFRED CHASSEADD. 


The result of typewriting 
tests, which I 


machine speed con 
gather large audiences, certainly 
stimulates the trade, encourages 
has a beneficial influence on the 
but does such an exhibition or tournament prove 
which machine is the fastest, or rather 
it largely prove that the 
operator or the best trained of the many who 
are competing? If so, what percentage should 
be given to the operator and what 
should be given to the machine? 
And couldn’t this wonderful fast 
who has just won the contest, win another con 
test the next night on some j 


other machine?! 
All credit is due to those who created thes 
contests. Their work 


catering to the wishes 
of the manufacturers should encourage and r 
ceive aid and support, and in time, by the ex 
perience gained through these initial | 
the manufacturers will perhaps join these able 
pioneer show managers and organize an annual 
eompetition which in plan and seope will be so 
near perfect as to determine which typewriting 
machine is not only the speediest, but is deserv 
ing of superiority and the championship emblem 


operator 


contests 


Starting on a basis of 1,000 points and allow 
ing a percentage of say 500 for construction and 
a division of points for the many other neces- 


sary specifications esults, a comparative 


test could be made. 
A committee of mechanical engineers could 
first pass on the constructive merits of the ma 


chines, the percentages being based on the qual 
ity of material used, ass« mbling, typebars, ac 
tion, escapement, etc., ete., after which the 
operators could work it in open contest ghe 


various points, showing actual results, of the 


machines in operation 

A contest to detern which is the best ma 
chine should be conduet from a point of view 
which directly interests the consumer, the busi 


ness man who pays his money to get what hi 


thinks is the best machine—a typewriting ma 
chine which is versatile enough to do all his 


office work, not a part of it; a machine which, 
by reason of its sensib] onstruction, any aver 
age operator can tur! it his letters with clear, 
clean type impression, do any reasonable card 
indexing work, manifold up “to about twenty 


nifold tissue readable 
of course, first-class carbon paper 
not double carbon paper manifold 
thirty-five readable copies on 
dozen good ing paper 
These are but a very few of the 
a good ty 
contest ec 


copies on ma copies 
must be used, 
thirty or 
‘flimsy’’ or a 
pies on fi 
things which 
pewriting machine can do, and the 
ymmittee can allow a certain percent 
age for thes subje ts: another percentage for 
best results in stenci tting, for speed in re 
moving ribbons for this work and placing the 
ribbons back in position after the work; per 
tabulating struction and tabu 
lating results, quickness in removing work from 
the machine at complete sentence and 
returning it to writé lditional words on con 
tinuous line; a percentage for placing ruled or 
complicated printed blanks or legal papers in 
machine and writing immediately and exact]: 
on the ruled lines. 


centage for 


some in 


These are a very, very few requirements of a 
typewriting machine. There are many other 
equally important functions which are expected 
of a machine in a business office, and it would 


seem right and proper, in order to have a test 
of merit, that a contest on some such lines 
would be acceptable te manufacturers—it cer 
tainly would be to the great business public 


EXPORTS OF TYPEWRITERS. 


For the seven months ended July the value 
of typewriters exported from the United States 


amounted to $3,279,281, as compared with $3, 
163,327 in 1905 and $2,529,025 in 1904. The 
Unite ed Kingdom took $908,045 worth; Germany, 
$512.314 worth; Mexico, $204,678 worth; 


France, $287,644 worth, and 
worth 


Japan, $30,066 


operators and | 
manufacturers, | 


doesn ’t 
operator is the fastest | 


percentage | 
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is. 





The 





as they are made and it 


with your accounts, and you dont need a truck 


GRADE ADDING MACHINE 


Men who can earn $1800 to $ 
Standard Adding Machine 


make can do and do it just as well 


$5000 a year 


cellent opportunities 


TANDARD 


Prints all the figures where you can see them as fast 


ONLY TWO ROWS OF KEYS and one figure of a kind,- 


nor a dernck 
and it can be used on a slant-top desk or wherever your work is. 


IT COSTS LESS THAN ANY OTHER HIGH 





WE WANT MEN 


for that is what good live men can make as representatives for the 
a simple high grade adding and listing machine that will do all the work any other 


Remember Its Points— 


asked to 


) plain sight 


The price is only $185.00 — ab half you are 
ther machines that can’t compare wit! 
The Standard Adding Machine prints the figure 
ere you can read them as fast as they are made This 
ith mistakes 
There are only tw “ f key and 1e figure of 
an't get mixed up putting down w g amounts becau 
ifusion 
The Standard is sma mpa im ple 
simple in action never get i f i 


Stop now — Look over the field around 
you and see if it doesn’t offer you ex- 


and then write 


The Standard Adding Machine Co. 


Spring Avenue, St. Louis, Mo. 


For illustrated booklets and also learn what we can offer you. 





As good as 
any___and 
ONLY 









ADDING 
MACHINE 





has 





which means — no danger of getting mixed up 
to move it about. Anyone can carry it with ease, 


$185.00 







ONLY 







; 





» pay for 









does away 
ind. You 
e of “key 






truction~— 




















The | Name " MOON ie 






No. 713 


block attachment. Private comr n a 
hole boxes with quartered oak y* nt "Re y wr 





SELL THE MOON LINE 


of office and typewriter desks to both your 
own and the consumers profit and satisfaction. 


SOLD ONLY THROUGH THE TRADE 


FREE CATALOGUE ? 
THIS DESK is our r No. 713- xf. 


le drawer with 
fa at keyed sub-treasury spring lock. Center drawer. Qall wood 


MOON DESK CO., [All sizes, styles and prices made] MUSKEGON, MICH. 


on Desks Means Quality 


Quality in materials and workmanship; 
Quality in design, equipment and detail. 





Most dealers handle them. Do you? 
Ever seen our beautifully illustrated 
WRITE FOR IT—NOW ! 


es long: 34 inches wide; 50 inches high; weighs 380 lbs. Let- 
index, Card index drawer with follow 


ing bed. An excellent desk. 














Booths Nos. 8 & 9 
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National Business Show, 
Madison Square Garden, 
New York, Oct. 27 -- Nov. 3 





Do you ever use a telephone or a phonograph in your 
office or in your home? Then it is only a question of 
time when you will regard the 


Telegraphone 





as indispensible to you. 


Can you afford to be unin- 


formed about this latest and most marvelous of modern 


utility inventions ? 





entirely at our expense, an illustrated 
pointing out some of the far-reachin 
already beginning to exert upon scientific, 


With your permission, we should like to mail you, 
I oklet 
icone e3 
social and commercial life. 


chances of error in mailing this booklet, please write very 


describing the Telegraphone, and 
which this unique invention is 
Zo avoid all 
plainly: 





Your first name spelled out Middle Initial 
| 


Your residence (City and State 


Mr., Mrs. or Title Your mail address (P. O. box 


Your last name 


r street and number 


“(K6I9GA 





self under no obligations whatever to us. 


Cut this on wae * wa 
allto V 





Our object in the free distribution of these interesting booklets is primarily to 
inform the public of the practical capabilities of this remarkable discovery, 
by returning this blank, with the particulars asked above, you will be lacing your- 
But in the belie 
advantage of a most unusual opportunity to make a small, 
investment, we will mail with the booklet full information as to how you may secure 
a few shares of a limited issue of treasury stock, which is to be made. 


and so 


that you will wish to take 
safe and very profitable 


Sterling Debenture Corporation, 
61 Pine Street, New York City 








Buffalo Times 
that it keeps no record- 


Washington Post 
as clearly as from the human throat.’’ 


Cleveland Plain Dealer 
the dem 


Pittsburg Gazette—“Promises to make as many 


Mergenthaler typsetting machine."’ 


“There is no scratching sound, 


“A thoroughly practical piece of office equipment, for 
and has already outrun the supply.’ 


—“The one weakness of the telephone as a means of communication— 
has been eliminated.’’ 


the words coming from the machine 
which 
fortunes as 


were made by the 











liF You 
SELL DESKS 


and want to 


SELL THE BEST 
TYPEWRITER and 
OFFICE DESKS 


Write for our catalog 


For the Trade Only. 









ROWLETTE DESK MFG. CO., Richmond, Indiana 

















PROGRESS IN CARBON PAPER MAKING. 


Previous to six years ago there had een 


any marke improvement in the manufacture 





of carbon papers; they had dlways 

by the use of a heavy grease combin with 

color and some other materials. Che t 

of different manufacturers varied but I t ' 
tle, because they used grease as a sis r 
their coating and it never was supposs that : 
a carbon paper could be made with a ting ' 
sensitive enough to produce the mpressions : 
with a pencil or a typewriter ar t 

the coating perfectly clean itself Ss 
accomplishment was not creditable to those who 

best understood its manufacture. 


concern came 
previous experience 


goods. It 1s knowr 


Six vears ago a new 
field who had not had any 
in the manufacture of these 
today as the Kee Lox Manufacturing 


Roche ster, N \ and the first proa ict ft 


on the market was a carbon paper with a ibso 
lutely clean coating, and much to the surprise 
of the old manufacturers this coating id ex 
cellent work and did away entirely wit tl 
soft, greasy, sticky characteristic of the grease 
carbons, which alwavs smut. This new con ' 
pany only started with a small caput t i 
their growth has been phenomenal, espe ully i 
in the manner their trade has develope 
They tell us they have not had a salesma! i 
traveling from their factory in three ears 
They also tell us that their anno 
this issue of Office Appliances is the first ad 
vertisement they have shown in any Americar 
publication 
We know this to be true as far as t 


ymncerned, for while they have is 
believe in advertising, 


lication is 
sured us the 





also assure is that their business was reas 
ing so rapidly that they were constant ir ' 
creasing their capacity. Last vear tl in 
formed us that they were compelled f ymeé 
time to decline any new business, as t le 
mand from their old eustomers had 
to such an extent that until thei ew fa ' 
torv was completed they eould not take ny 
more. Last year they built a new f rt 
their own, giving them more than d tl ' 
capacity, ard tney are now in a posit 
handle a much larger volume of business 

In six ears this company has come fron ' 
nothing up to one of the largest manufacturers 
of this line of goods in this country Ph iré 
veritable wizards in making carbon papers 
They make t earbon so clean i 
use it for their business ecard 
make i pencil earbon so clean 
cannot be moved on the paper wit! 
and finger, and yet it produces bri 
pressions and gives excellent wear. make 
special arbons for billing purposes 
carbons which are used to print forms t 
back and ar ndless variety of othe bons 
for as mat lifferent purposes. 

They are make their first exhibit it the 
National Business Show, Madison Square Gar 
den, beginning October 27. Their ex 
be an interesting one, whether vo are nter 


ested in this ne or not They make 


earbon products for those that want r 
hard, the medium, the full, the sen ! 
pencil, stylus, typewriter, et 

The most foreeful thing that can | : is 
to the merits of what this company 
the phenomenal growth they have had 
the assistance of salesmen or advertising 
say some y pertinent things 
nouncement inother page, which wi we 
for every reader to read, who is int 
this line supplies. Aside from the s ess 
in the making of carbon paper the : ike 
an extensive line of typewriter ribl s of high 
merit 


GOOD INDICATIONS. 


Steel makers state that the moto: 
writing machine and agricuitura 
trades are establishing new high re 
chases for forward deliveries Among ! fac 
turers of istrial and mining machin busi 
ness 18 at hig! pressure Tor home il esti 


markets 
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THE NEW BENNINGTON COMPANY. - 

The Bennington Typewriter Company, with fT | 
offices in the Harrison Building, Columbus, Ohio, E. K. PRICHETT Oo. H. L. WERNICKE F. W. TOBEY 
has purchased the Doney farm of 480 acres, five SECRETARY PRESIDENT TREASURER 
miles east of the State House on the extension 


of Broad street and the National road, and is 

having it cut into tracts, ranging from one-half TA 

acre to ten acres. The survey was completed Bi 

last week and blue prints of the various plats e 


are being made. As soon as these are completed 
put on the market. The stock GRAN D RAPI DS 9 MICHIGAN 


the land will be 

of the company, which is in 1,000,000 shares of 

the par value of $1 each, will be sold in blocks ForMERLY THE FRED MACEY co., Lid. 
of $500 to $5,000, and purchasers will have the 
privilege of selection of a proportionate piece 
of land as a bonus. All the land is said to be 
excellent. 

rhe company nas three oes under considera System in business is desirable, but no system 
tion for the location of its factory on the East 


eee. CNS Ce SENS Se Se eee ee can make a business successful where the 


possible. \ factory building to cost about $30, 


000 will be erected. It is intended to make e e 
| or. tme Sete a management is deficient. System is the logical 


the initial capacity from forty to fifty type 
ment of 250 men. The site will be scien an orderly arrangement of things so co-ordinated 
the factory wi ve «clesignes o permit exten 
sions as fast as they are needed. eR and so simple that you can quickly gather 
oe tke clean We: mae there-from all important facts necessary to aid 


H. Meck, of Dayton, and F. J. Norris, of Cin you in reaching safe conclusions regarding a 


cinnati, probably will remain as president, vice 


reside and secretary, respectively, but a e 
Pohasiben "aah Sa Gis given matter. Every successful enterprise 


Columbus man, not yet announced, who has 
bought a large block of stock, will succeed J. 2 ‘ 

W. Henley, of Dayton, as treasurer, and knows its own requirements best and develops 
ex-Mayor William J. Diehl, of Pittsburg, and . 


a another Columbus man, will be added the best system for its own purpose. Our 
to the duree tory. 
enemies Filing Appliances are boiled down to a few parts 
ROYAL-CAMPS-NEAHR. ‘ 
The three combinations go well together, and simple forms, and will accommodate any 
whether we say that Royal camps near, meaning, . , 
of course, that many new camps are to be struck system in any business. The office boy can 


for the ‘‘ Royal’’ typewriter, or whether we say 
a ‘ aye eee ih) = ne makina taees ot 2 understand and use them. Systems should be 
commercial battle and J. E. Neahr is the leader, made to fit conditions. "Macey" Inter-Inter 


there is bound to be a royal feast. 


acntagy ron Pec paling tadpae Memes ds at TOE ae Filing Cabinets are ideal in this respect. They 


Neahr has taken up the management of the Royal 
Typewriter Company, with offices at 253 Broad . 

way, New York, and that L. D. Camps, who has classify better, hold more, occupy less Space 
made some rapid strides in the typewriter world 


during the past year, is also with the same com and cost less than any other line of cabinets 


pany. 


As we are just going to prem, the above in made. It is well worth your time to investigate. 


formation coneerning the engagement of these two 


— prem nating Sled “tis announce in this Let us send you a copy of our 104 page catalog 
. . " " . . 4 . 
oe seeinameen saan describing "Macey" Filing Appliances. It is a 
We don’t remember of ever having seen in business text book 


our entire connection with the typewriter busi 
ness, a line of advertising literature that com 
pares as a whole to the Jot that is being issued 
in serial by the Monarch Typewriter Co., of 




















Syracuse. 
A feature of the campaign is in their taking = 




















one single part of the typewriter and talking 

on that one idea so strongly and so forcefully 

and with such an elegant printing art aid, that 

a customer is bound to become impressed, For The Sengbusch 


instance, the Monarch Co. have taken as a 
theme, the type-bar, the carriage, the key-board 
and the ribbon movement, and have illustrated 
and treated each in such a manner that is new 
and novel and certainly productive of much 
better results than in sending out the entire 


Self-Closing 
Inkstand 


Absolutely the Most Practical 





information under one cover. 
In addition to these, there are several other Inkstand Ever Invented 
handsome booklets descriptive of the machine No. 1—3 in. 
in general, the company and the events cover Price. $1.50 The only inkstand that is Self-Closing, Self- No. 2—-5 fa. Gut Glace 
* ified . . 


Adjusting, Non-Evaporating, Non-Spurting and 4 
Dust Proof. ALWAYS READY FOR USE. _ Furnishes a Price, $2.00 
uniform dip at all times. Prevents Blots, Trouble and Worry. No. 3—3 in. Plain Glass, 


ing the company’s first year in business. 
The general treatment of the subjects comes 











from a master hand, and one who knows well Pri 
the real value of the se of printing ink and TRY IT AND YOU WILL BUY NO OTHER. rice, $1.75 
Mm ers. ” 5 ay _ ——— —= aeremenen 
i SEND LIBERAL DISCOUNT TO DEALERS NEW YORK OFFICE 
Don’t miss the November issue of this paper FOR SAMPLE THe SENGBUSCH SELF-CLOSING INKSTAND Co. 
‘*Office Appliances.’’ It will tell all about TODAY || 30 MonTaomery B.ioc ——————=_ MILWAUKEE, WIS. 369 BROADWAY 











the National Business Show. - i 
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Built as 
a Chair 
Sbould 

Be 


























“giant 


NONE GENUINE WITHOUT 
THIS TRADE MARK 


333 


LOOK FOR TRADE MARK 
ON UPRIGHT UNDER 
BACK REST 














20th CENTURY 
BACK RESTERS 


Office and Typewriter 


CHAIRS 


THE ADJUSTABLE SPRING BACK 


Can be instantly adjusted forward or back- 
ward by simply touching lever. May be 
raised or lowered at will, placing 


THE BACK SUPPORT 
Just Where you Need it 








WE GUARANTEE better results through 
their use, for with comfort more and better 
work is done. 

Chairs sent on approval to responsible people, 
and if not found all we claim for them, may be re- 
turned at our expense, 

Send for Free CataLocue showing 30 styles. 

Most Dealers Sell Them. If you don’t, you 
ought to know more about our line. 








The Davis Chair Co. 


S.N. MoCLOUD, Manager 


Dept. 2 Marysville, Ohio, U. S. A. 
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Sold Rented 


¥5000:* REBUILT 
TYPEWRITERS 


ALL MAKES. ALL PRICES 


Repaired 





TRACE 





NEW YORK 
1% Barclay St. 343 Broadway 


ST. LOVIS 
208 N. 9th St. 





SAN FRANCISCO 
1011 Golden Gate Ave. 





RETAIL STORES: 








BOSTON 
38 Bromfield St. 319 Dearborn St. 
PHILADELPHIA RICHMOND 


605 E. Main St 


KANSAS CITY 
817 Wyandotte St. 


715 Sansom St. 
LOS ANGELES 
138 S. Broadway 
Mammoth New Catalogue Now Ready 
Price List No. 40, FOR TRADE ONLY 








American Writing Machine Co. 


Warehouse, 90 Leonard St. 
Executive Offices, 343 Broadway 


NEW YORK CITY, U.S.A, 

















W. W. YERKES. 


We are pleased to introduce in this issue a 
photograph of one of the most successful type 
writer men of Philadelphia. 

Before entering the typewriter field Mr. Yerkes 
was laying the foundation for the grand success 
which he has attained, first by spending a little 
more than four years with a theatrical company, 
a& position which gives a person a most unlimited 
opportunity for the study of human nature, a 
part most essential in the typewriter business. 
After severing his connection with the McCall 
Opera Company he took up the wholesale drug 
business, and for a period of about ten years cov- 
ered the greater portion of the United States, in 
cluding in his territory something more than thirty 





W. W. YERKES 


states. It is noticeable that in each change M1 
Yerkes went up one round in the ladder, for this 
time he associated himself with one of the best 
known houses in the drug trade, the Henry 
Company, of Philadelphia. 


On entering the typewriter business he was 


given the territory in and around Wilmington, 
Del., under H. B. Febiger, manager of the Smith 
Premier Typewriter Company, and was later trans 
ferred to a more productive territory in the city 
of Philadelphia. For six years he continued t 
fill the position of salesman, until January 1 
this year, when he was appointed to succeed R. F. 
King, who was transferred to the N¢ York 
office of the same concern. 

Mr. Yerkes is a sort of man who does 1 
get that he.has recently been in the ranks 
self, and treats his men accordingly, ther get 
ting the best results and having the g 
all in his employ. 


TYPEWRITING A TONIC. 


Now we may know why so many business 
men marry their stenographers. A Boston physi 
cian asserts that he has a new cure for nervous 


prostration and is prescribing a cours« 


writing for all his patients who are so aff 

He claims that the concentration necessa: t 
operate a ‘‘mill’’ is most soothing 

which are unstrung and beyond control. Oper 
ators of typewriters will not always agre¢ 

the Boston doctor. In a newspaper off 

men who operate typewriters and grin 
= will be ready to assert that the ma 
chines are a relief from the pen and px I 
are not always sufficient aid to preve 

porary nervous prostration when the necessit 
arises for working under high tensio1 The 
typewriter may be a cure for nervous prostra 
tion, but not more so than anything els¢ 

will oceupy the patient’s mind. Wholeson 

pation is the first and greatest essentia 

eure of nervous prostration. Employment is a 
great medicine, and the lack of it is the greatest 


demoralizing force 
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“THE MAN WHO THINKS,” 
A practical business man, with an instinct for at ve ser as en 00 n or 

authorship, has written a practical book for prac- ! 
tical men, whether employers or salesmen, the ° “ 
announcement of which will be found in our busi- il 
y 





Mr. Russell, the author, has been in close touch 
with modern trade interests and methods, on the 
road and as a manager of large interests, for 
twenty years, and this straightforward, interesting 
and helpful contribution to commercial literature WHAT he IT? 


is the Boiled down outcome of the observation 


and experience of ‘“‘A Man Who Thinks.” . 
There is a recognized need of just such a A L se L f Bi d 

thoughtful, sensible and readable summary of the 00 ea n er 
ethical side of salesmanship, so admirably pre- 
sented in this handy volume, as well as a stan- 
dard text book of sound advice upon all the 


ness columns under the title of Ethics and Prin- . 
ciples of Salesmanship, by Edgar Alexander Rus- Wh t F 
a at Every Manufacturer has o Make 








THE 


KALAMAZOO 
Lz. 


Mas just as firm a grip on 


1 «i 1,000 SHEETS 


















that will hold ONE or ANY 
number of sheets up to 1,000. 
We make it, and we are the only 


ones who DO make it. It is the 


“Kalamazoo” 














Expands from 
NOTHING 
to 8 inches 


' 


Patent endir 


We Will Show It In New York at 
the Next National Business Show 


MADISON SQUARE GARDEN, OCT. 27th to NOV. 4th 
SECTIONS 21 AND 22 









E. A. RUSSELL 


elements that enter int honorable and success 

ful merchandising 

nthe, oak commends teit to ther “men who [he improved models of the KALAMAZOO surpass anything on 
torpidly. satisfied with the (readmill™ plan,” in an the market in every respect. 

ige of dynam the message may prove an electric = 3 

every phase of salesmanship, and the book will SIMPLICITY, STRENGTH, DURABILITY 

rove a vaiuabdle asset to ny jusiness man ol 

a en an ee ee They will be shown for the first time at the time and place 
\“ fe By oy Sn iene g Bn By b gym mentioned above. 











who has tested theories by ths ir results, and is 
le oO sta r siness proble i irec 
ae deen anne cul En ee TWO LEADING FEATURES 


essful results . . . . 
of Mr. Ru special fitness Open or close them as quick as a flash. Expansion is from nothing to 8 inches 





The recognitior tussell’s 
for the task ; led him to broaden the field of 


his usefulne by devoting his entire attention to | § e ap A book that gets the same sort 
Soca cwcraasrastctiaea! fF Think of it Zvi 225- . 1,000 Shests of Pa 
. tion of forceful artistic commer- that Nt does on 10, 100, 500 or j per ‘ 


the prepara and 


ial literature, with offices and a competent staff 
f specialist writers and artists in the Metropolitan 
building, No. 1 Madison Avenue, New York City. SEND FOR BOOKLET E 


KEEP-ATIT KALAMAZOO LOOSE LEAF BINDER COMPANY jf 


‘Red Label, Red Label,’’ mused Mrs. Comely 
Housewife. ‘‘That’s the new brand of flour. Corner Rose and Water Streets, 


I wonder if it’s better than what I’ve got. Oh, New York Offi 03-150 N St 

well, I guess the old kind will do, because I’ve ew York Office: 1603-150 Nassau St. 

rot some of it left anyway.’’ W. B. WILSON, Mgr. KALAMAZOO, MICH. 
Next month when she picked up the advertis 
ng medium she saw ‘‘Red Label, Red Label’’ 

again. The flour bin was empty and Mrs. Come- 
y Housewife resolved that so long as ‘‘Red 

Label’’ was such a persistent advertiser it must 

be good. She bought some ‘‘Red Label’’ and 

liked it. Now ‘‘Red Label’’ goes into all the 


eS Ee 





aoe 


“The Automatic Tongue” 


dainties that Mrs. Comely Housewife creates, 

and she’s glad she saw the ad. ; 
It is the same with your typewriter, your fy — Tue AMERICAN ENVELOPE SEALER is 

aatgeen ofting Sathioes =: 9°fe arena ; MPP h.nc simplest and most practical envel- 

belies tee ‘Sicciamme: .aEME themeieneen ae jadieious Bt nn go eer al ope-sealing machine made. Always 

advertising that pays and that brings results ready, and cannot get out of order. 

as sure as daylight follows darkness. It seals all sizes of envelopes, 2,500 or more per hour. Will not mar the 
\ successful general, after winning a battle, finest desk, and no screws are needed to hold it in position. 


does not wait for his opponent to get his sec 
ond wind before urging upon the vanquished 


Our 56-page book, ‘Office Helps,” tells about the American Envelope Sealer, 
the American Telephone Holder, and other time and labor-saving devices which 


that he is whipped. Not a bit of it. He whoops . - . 

it up continuously while he has the advantage. every business man should know about. We send it FREE, postpaid. 

So me you, Mr. Advertiser. Keep right amg Liberal inducements and exclusive territory to agents. 

em t’s money for the advertising medium, 

but it’s more for you. ‘‘Office Appliances’? is THE AMERICAN BOOK BRACKET CO., 126 North 4th St., Philadelphia. 





the mediun 





——— Oe 


i 
| 
| 
| 
| 








The 

Underwood 

Typewriter is 
pre-eminently the best. 


The 

Underwood 

Typewriter is 
pre-eminently the best. 


The 


Underwood © 
Typewriter 1s 
pre-eminently the best. 


You cannot say tt too 
often. 

It improves with the 
telling — because 


It’s True. 


Underwood Typewriter Co. 
241 Broadway, New York. 
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TYPEWRITER 
PLATENS 


We recover Typewriter Platens 
at 50 cts. each. Our 20 years’ ex- 
ged qualifies us as experts. 
he elasticity in our platens is 
found in no other make. We buy 
the best Rubber, have the best 
Grinders and employ the best of 
American Mechanics. 
Finished Platen covers ground 
on dead true steel mandrels 
mailed to any address postpaid 
upon receipt of 50 cts. stamps. 








St. Louis Typewriter Exchange 


ESTABLISHED 20 YEARS 


816 Olive St. St. Louis, Mo. 

















THE DETROIT 
COIN 


WRAPPER 


Millions are used 
annually by large 
handlers of coin, 
such as Banks, Trust Companies, Railroads and Street 
Railway Companies, etc. Made to hold all silver coins, 
nickels, pennies, etc.,in amounts from 25 cents up to 
$20.00. Samples, price-list and descriptive circular free. 


LIBERAL DISCOUNT TO STATIONERS 


Write the 








DETROIT COIN WRAPPER CO., 18 JOHN R STREET, DETROIT, MICHIGAN. 


























“ Made by the Mile, Sold by the Foot.’’ 


Office Partitions at Special Prices 


@ Quartered Oak, 7 feet high, 1 34 inches thick, Florentine Glass, finished in any 
color desired, was $5.00, now $4.50 per foot, put up and finished complete. 


@ Plain Oak, | % inches thick, was $4.00 per foot, now $3.50. 
ORDERS DELIVERED IN 24 HOURS 


marr & ROBERTSON, 28 Beaver St, NEW YORK. [323% | 
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PATENTED SEPTEMGER 26. '905 


The Busy Man’s Tool Box 
HOLDS ALL YOUR DESK TOOLS 


It keeps Pencils, Erasers, Rubber Stamps, Etc., in per- 
manent position for instant use. Guaranteed. State 
style desk. Circularsfree. Dealers write. $2.00 each. 


A. E. FISHER MFG. CO. 
23 North 7th Street HANNIBAL, MO. 














Lots of others sell for 


$4.00 and $5.00, but the 
Little- 
john 

Pencil 
Sharpener 


Retails for only 


$2.50 


and it's 










Every office needs one 


PATENTED 
The reason it’s so good is that it’s built on right lines. 


SPECIAL DISCOUNT TO TRADE 


It's a good seller at a good profit 





Cc. F. LITTLEJOHN, NEW HAVEN, CONN. 






































Hyatt Lemoine, “The Office Supply Man wit! 
offices at No. 105 Decatur street, New Orleans, La., 
has just started out in the office appliance siness 
and is looking for some good agencies From re 
ports, he is a hustler and should make a good agent 


for several manufacturers 
He is a grandson of the late A. W. Hyat founder 


of the Hyatt Stationery Manufacturing ‘ pany 
one of the oldest and largest printing and stationery 
firms in New Orleans, whose heirs are sti onduct 


ing the business 


Mr. Lemoine is personally the secreta the 
Citizens’ Protective Association and the New Orleans 
Progressive Union, two business organizations of 
the city 

> > . 

There has been organized in Duluth, Minn rhe 
Office Equipment Company, with Charles |! Ellis 
at its head, who have located at 1017 Torrey Build 
ing. 

Mr. Ellis has been in Chicago and New York 
during the past month, closing up agencies for 
various lines, which his company will handl Mr 


Ellis will be glad to correspond with any desiring 
representation in that territory 
> > . 

H. Denner, Aparado 63, Mexico City, Mex is 
desirous of corresponding with American manufa 
turers of office appliances who are looking for repre 
sentation in this Republic. Send him your catalogu: 
and write him further for financial ratings 

* al . 

Jose Merelo, agent, Quevedo 10, ent! 
Spain, writes as follows to the Manufacturers’ Re« 
ord: “I want to connect myself with some Am 
ean manufacturing and exporting firms wit i view 
to making arrangements to represent the for the 
introduction of their goods into Spain 

EGYPT. 


Special Agent Pepper of the Bureau f Manu 
factures reports that there is an excellent pening 
in Egypt for the sale of typewriters and gh-grad 
office furniture The American exporter w 
to sell in Egypt must be prepared to giv credit 
for at least ninety days. 

CHILI. 

M. R. S. Curphey, of 98 Casilla street, Valparaiso 
is making a specialty of importing American-made 
desks, chairs and tables, in addition to his general 
line of calculating machines, typewriters d « 
appliances of all kinds. 

The company maintain branches in San go and 
Concepcion, and are well fitted, both financially and 
otherwise, to handle other specialties 


NEW ZEALAND. 


Yerex, Barber & Finlay, Ltd., of 5 Cuba St 
Wellington, N. Z., general dealers in offi ippliances 
and specialties, are looking for new devices » handle 
with their present lines, and are always glad t 


receive literature from American houses 


SALES AGENTS. 
Well-Informed Men Needed for Foreign Ser 
vice. 
Consul J. Martin Miller, of 
an illustration of the importance: 
turers sending to France as their representa 


Rheims, gives 


tives men who know thoroughly the 1 inisn 
of machines offered for sale and wh: in speak 
the language of the country to which accredited 
He writes 

‘*‘Two leading American typewrite hines 
were recently placed in a business | se |} 
for trial. One of these machines had the ad 
vantage of its competitor in reputa 
the least known and undoubtedly the nferior 
machine had the greater advantage of iving a 
live representative, a German with a Ameri 
ean business education and a knowledg: f tl 
French language. This agent explaine 
head of the firm and the operator of the type 


writer all attachments and improvements 
how the machine would write in : 


by simply shifting the _ ribbon. r 
sales agent was on a campaign of ¢ ation, 
and he made the sale over the nati. I 
agent who had a machine with ev 

ment, and, in fact, advantages tl 

not possess The prospective custom: how 
ever, was ignorant of these, and t Frenc} 
agent was not educated in the art of explaining 
what he had in the way of a wondert Amer 


ean labor-saving invention. 
‘*The succéssfvl business of the great agri 


cultural implement establishments, as well a 

















that of the ypewriter machines, typesetting 
machines, cash registers, sewing 
printing presses, and other great manufactur 
ing concerns f the United 
that it is absolutely necessary to reeognize the 
business tions of these countries and meet 
them cheerfully. Do not expect to ride rough 
shod over local traditions and customs. Ameri 
can goods can not be sold that way. After you 
have made our mind to this, set about upon 
a persistent .and energetic campaign of educa 
tion by showing the articles to be introduced 
among the people with whom it is expected to 
build up a trade. This work can be supple 
mented by the American firm using the lan 
guage of the country in their letters and cir 
eculars. But no matter how high your agent here 
may stand in the commercial world, if he does 
not thoroughly understand your article and is 
not prepared to properly explain it he cannot 
succeed. Particularly is this true of mechan 
ical producti ns.’’ , 


Complaints of the carelessness of American 
shippers continue to come from foreign coun 
tries. When will our American manufacturers 
learn that their foreign business requires the 
same careful treatment which is aeceorded the 
home trad nd that more care is required in 
packing? 

Uruguay. 


Consul O’Hara reports that some American 
roll-top desks have been sold in Uruguay and 
are very popular, but that they have not been 
properly introduced and pushed so far. This is 


a splendid field and if handled rightly will 
produce good results \ list of importers at 
Montevideo who handle desks and office appli 
ances can be obtained of the Bureau of Manu 


factures, 
Peru. 


Acting Postmaster General Hitcheock has an 


nounced a parcels-post agreement with Peru 
taking effs September 1. Parcels may then 
be exchanged between the United States and 


Peru not exceeding $50 in value, 11 pounds in 


weight, nor more than 3% feet in length and 
6 feet in length and girth combined. Mail 
containing packages for Peru will be made up 
at the post offices in New York and San Fran 
Cisco, This should prove a great convenience 


in trade with Peru. 
Japan. 


Certificate of Origin Now Necessary. 


The Japanese eustoms authorities. announce 
that after October 1 next the new regulations 
requiring the production of certificates of origin 
on imports will be rigidly enforced. This certi 
ficate of origin must contain the marks, num 
bers, designations, numbers of packages, 
weights and measurements of goods, and the 


place made 


Typewriter Supplies in Marseille. 


Vice Consul General P. H. Cram, in answer 
to many inquiries regarding the marks or kinds 
of typewriter ribbons and carbon paper in us¢ 


in Marseille, says: 


‘Tl have found only one mark or kind of 
French ribbon of inferior quality, which sells 
it 48 cents each. With this exception, all type 
writer ribbons on sale here are of American 
production and retail at 67 to 77 cents each, or 
in lots of not less than half a dozen at 58 to 
68 cents each. The sale of carbon paper is 
similarly confined to American marks, and sells 
at $1.35 to $3.86 per 100 sheets, according to 
quality. Carbon paper pays a duty at the rate 
of $6.91 per 220 pounds net, but the tariff ap 
plied to the importation of ribbons is so com 
plicated as to n ake impossible to obtain a 
definite ruling from the local customs in rela 
tion theret 4 


Don’t miss the November issue of this paper 
‘Office Appliances.’’ It will tell all about 
the National Business Show. 
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machines, 


States, demonstrates 





At Last! 
The 
Perfect 
Typewriter 


Ribbon 














Ask Your 
Dealer for it. 


Liberal Discount 
to the Trade 


Pen Carbon 
Manifold Co. 


55 Warren St., NEW YORK 























Three Great Keasons 

why you should use 
COMMERCIAL 
OSIN SJ a \ 0) aoa 


: dae can prove this by a. 
with your office routine. 


use this system. 
* Tear out this page after 1 have written 
helow We will prompt ou ¢ 








omn aphopt! 
MBia jrand Prix Paris, 1900 


ur name 





FIRST: It will save Fifty Per Cent. of your Time and Expense. 
SECOND: You Dictate any Hour of the Day or Night; at any rate of Speed. 
THIRD: Your Letters will be Better in Construction and Better in Diction. 


a free trial in your office. 


Many great companies like Westinghouse, Sears, Roebuck & Co, and the Larkin Com 
use upwards of 200 Commercial Graphophones. IT 
If it is the best system for /Aem is it not the best for you? 


" and address on the margin. 
« information concerning this modern system. 


“COLUMBIA PHONOGRAPE Co., Gen’l, 


one Dept, 


90 & 92 West Broadway, New York City. 


Double Grand Prize 8t. Louis, 1904. 


Don't fall to visit the Exhibit of the C ese sa ™ hone at National Basin 


—_ j Show, Madison Square Garden, in spaces 88 and 8 





| GRAPHOPHONE 


20-1 


. 27 to Nov. 3 inclusive. 














Interfering in no way 


y 
Thousands of smaller houses and individuals 


Mail to the address 
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FOREIGN TYPEWRITER NEWS. 


(By Our Special Correspondent.) 

Max Hermann, Munzstrasse 20, Berlin, reyresen- 
tative of the Fay Sholes typewriter, reports very 
excellent and substantial increase in the business 
for that company. 

Our Seovempentent spent a very pleasant visit 
with John Birney, es manager tor Glozowski 
& Co., Berlin, general agents Remington typewriter 
for Germany, Austria-tiungary, etc. Mr. Birney 
has had considerable business experience in the 
United States. This firm also handles office fur- 
niture and card systems of their own make, and 
the constant increase in their business has necessi- 
tated establishing a larger factory. They are 
carrying on an advertising campaign both in the 
trade papers, as well as the daily newspapers. 

The three-color ribbon of the Smith Premier is 
in big favor with many business houses in this 
community, and as the Smith Premier people 
have exclusive right on this feature they are turn- 
ing same to ex ent advantage and profit. 

J. Mugegli, Frankfurt, general agent Underwood 
typewriter in Austr Germany and Switzerland, 
is enjoy a very urishing business for that 
machine, einrich Schuitze has charge of Berlin 
territory, in addition to which he conducts an 
extensive’ typewriter supply business. 

The Yost Typewriter Co., 56 Friedrich Strasse, 
Berlin, may boast of the best display window of 
its kind in this field, wherein is displayed beside 
typewriters also duplicating devices and office 
furniture. 

The Oliver Typewriter Co. was recently organ- 
ized with a capital of 120,000 Mark, with main 
office in Berlin, located in the center of the city, 
28 Charlotten Strasse, and the Oliver is enjoying 
a large sale, particuiarly in municipal offices. 


Ferdinand Schrey, general manager of the Ham- 
mond typewriter for Germany, Austria-Hungary 
and other eastern European countries, advises our 
correspondent that the Hammond is meeting with 
wonderful favor in these countries due to the 
ae type feature. Already he has 
exceeded his annual allotment of sales, which con- 
siderably exceeds the total of the whole of last 
year. 

We also had the pleasure of meeting personally 
Mr. Charles Beckshaft, general representative, of 
the entire European Hammond organization. 

The Adder typewriter, which resembles the 
American Wellington and the English Empire, is 
made and marketed by the Adder Bicycle Co., of 
Frankfurt, and its sales organization is materially 
assisted by the splendid selling organization main- 
tained by this company if behalf of its bicycle 
and motor car products. 

The Continental typewriter is one of the leading 
machines of domestic make having a visible writ- 
ing feature as weil as a tabulator. The general 
agents for Berlin and Brandenbery is controlled 
by Franz Kaiser, Berlin, W, Friederich Strasse 
197, who thoroughly understands both the merits 
4 his machine as well as how to effectively present 

em. 

Mr. Carl E. Halbarth, Berlin W 8&8, Friedrich 
Strasse 78, represents the Ideal typewriter, one of 
the most popular of German make, in this terri- 


t . 
Noteworthy is the Polyglott,—enabling its use 
for all European languages and even Russian. 
is the invention of Max Klaczko, or Rigo, 
general agent for Russia, and one of the leading 
t writer men of Eastern Europe. 
he Aktien society for the typewriter industry, 
Berlin, Puttkamer Strasse 15, manufacturers of the 
Kangzler typewriter, were recently awarded a prize 
» Ay Vienna Hygienic Exposition for their ma- 
ne. 

Schafer & Clauss, representatives of the Stoewer 
typewriter made by the Berlin Store Co., Berlin, 
< gen, Str. 19. They also do a general repair 

usiness. 
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TORONTO, CANADA. 


J. C. Reddick, late manager for the Dominion 
Typewriter Exchange, has gone to Halifax, N. 8&., 
to open a branch of the United Typewriter Company, 
Ltd. Mr. Reddick is one of the best known type 
writer men in Canada, and we are sure to hear 
very soon of good reports coming from that terri 
tory in favor of the Underwood machine. 

* > * 


The Will H. Newsome Company, of Toronto, have 
opened branches in London, Halifax, Montreal and 
another is expected to open in Hamilton very 
shortly. This company represent the Smith Broth- 
ers in Canada, and have placed over six hundred 
machines in Canada in about fourteen months, which 
is not a small amount considering the fact that 
none of the agents are getting their orders filled 
at the factory. 

> . . 

A. E. Vandervoort, late of the Smith Premier Co., 
joins the United Typewriter Co., selling Underwoods 
in Toronto. 

> . * 

W. O. Webster of the United Typewriter Co. has 
one to Vancouver, B. C., to take charge of the 
Inderwood interests in the great West, but before 
leaving, the employees of the Toronto office presented 
him with a beautiful gold locket and chain, with 
a “Here's good luck to you, Web.” 


BERLIN, GERMANY. 


Henry Goldman, the author, inventor, accountant 
and office specialist, and owner of the Goldman 
Arithmachine, promises to present to the readers of 
Orrice APPLIANCES an interesting article covering 
several of the topics handled by us, and will in the 
future act as our correspondent in Germany. 


VICTORIA, B. C. 


Baxter & Johnson, who control the British Colum- 
bia Typewriter Exchange, have taken on the agency 
of the Macey line of filing cabinets, and are pushing 
the sale of the Underwood | pewriter. The company 
have their sales office at 53 Wharf street, and intend 
to push more deeply into the office appliance field 
in the future. : 


STOCKHOLM, SWEDEN. 

The Remington Typewriter Co. have opened a new 
branch office here. under the management of a Mr. 
Oy. Oh why he didn’t give us his initials, we don't 
know, but from what we have learned of Oy, there 
is no reason why, Oy shouldn't make a big success 
for this machine. 


GLASGOW, SCOTLAND. 


The Glasgow Athenaeum, an educational institu 
tion, has arranged to present a series of lectures on 
“Modern Office Appliances in Connection With Busi 
ness," the first of which took place Sept. 6th. 
Orrice APPLIANCES Is to take an important part, in 
that it is to be held up as an object lesson indicative 
of the rapid progress made along these lines in the 
States and should encourage many Scotch firms to 
become interested in American devices. 


EUROPEAN ADDING MACHINE NEWS. 


The Burroughs adding machine is represented in 
Germany and Austria by Glogowski & Co., who 
are also, as already stated, general representatives 
of the Remington typewriter, make a strong com 
bination. The machine is very popular and enjoy 
ing constantly growing demands from bankers and 
commercial. establishments. 

Standard Adding Machine Co., St. Louis, Mo., 
is represented in Germany by Benno Knecht, Ber- 
lin, Lindower Strasse 18, who also recently ac- 
quired the agency for the Wales visible adding 
machine made at Wilkes Barre, Pa., U. S. A. 

Universal adding machine, made in St. Louis, 
Mo., is ably looked after by the Shires Multaddiv 
Co. in Vienna and in Berlin by Ferdinand Schrey, 
and both concerns are doing an excellent business 
in their respective territories. 

The Millionaire adding machine made by Hens 
W. Egli, Zurich, is the most popular of the multi- 
plying machines here because of its simplicity 
of operation. Then there is also the Gauss, a 
much similar machine, for multiplication and di 
vision work. This is made by R. Reiss, Lieben- 


werda. 
CASH REGISTER NEWS. 


One of the most interesting, and always attract- 
ive business establishments of Berlin, is that of 
the National cash register, corner Friedrich and 


“MODERN 


Kronen St! Unusual large display room f the 
cash register advantages are portrayed every 
conceiveable manner, while the advertising meth- 
ods of this company are certainly a redit to 
American ingenuity and progressiveness During 
the past month the well known “automati own 
has held forth with its clever tricks and ably r 

inforced by well written window cards 


TYPEWRITER SUPPLIES IN GERMANY. 


Consul General A. M. Thackara, replying to 
an inquirer, points out a way successfully to 
enter and to establish trade in typewriter sup 
plies, such as ribbons, carbon paper, etc., in the 
German Empire. Mr. Thackara sent a list of 
dealers, which is on file at the Bureau of Manu 


factures and may be had upon applicatio! He 
writes: 

‘*Relative to the possibility of introducing 
typewriter ribbons and carbon paper into Ger 
many I desire to say that American typewrite 
ribbons and carbon paper, owing to their ex 
cellent qualities, are in good repute in this 


country. The trade is quite extensive, just how 
large I cannot say, as there are no available sta 
tistics which would indicate its volume. By a 
reliable authority it is estimated that the Amer 
ican products control about two-thirds of the 
business in Germany. 

‘‘There is one German factory which makes a 
ribbon which is almost as good as a high-grade 


American ribbon, and sells for the same price, 
but as a rule the German product is not as good 
as the ribbons made in America. The whole 
sale price for high-grade ribbons at present 1s 
14 marks 50 ($3.45) per dozen. As to carbon 
paper, the American made is far superior to that 
produced in the native factories. The latter 


can only compete with the American low grades. 
The prices are, at wholesale, $1.50 per box of 
100 sheets for first quality and $1 per box for 
second quality. The duty on American type 
writer ribbors imported into Germany is 120 
marks ($28.56) per 100 kilograms (220.46 
pounds), and on carbon paper 110 marks ($26.18) 
per 100 kilograms. 

**German, English or French commercial trav 
elers and agents of American makes frequently 
call on the dealers, hear their complaints, rectify 
any faulty shipments, fill smaller orders than if 
the dealers had to purchase their supplies direct, 
present their newest goods, ete.’’ 


NEW SOURCE OF RUBBER. 


Simultaneous with the report that cotton 
stalks will be utilized in the manufacture of 
paper conres the report that the hitherto worth 
less Mexican guayule shrub will be used for 
making rubber Several processes have been 
invented for the extraction of gum from the 


plant and at the present time many mills are be 
ing built in Mexico where the rubber will be 


made. Land that formerly could not be sold is 
now high priced and guayule has jumped in 
value from $15 to $100 per ton. The industry 
has passed from the experimental to the prac 
tical stage and while the manufactured product 
will not take the place of rubber now on the 


market it will make the best known substitute. 
and will be utilized in making rubber stamps 
and the various and many other devices and : 
ticles in which rubber plays a part. 


"’ MULTI-COPIER 





It is absolutely indestructible. 

It is unaffected by heat or cold. 
Copies are clean and dry. 
Copies do not curl or feel sticky. 
So simple a child can operate it. 


Our NEW BRAZILIAN CLAY DUPLICATOR is acknowledged by Business and Professional 


men to be the most practical, economical and simple device for multi-copying ever invented. 
A FEW FACTS ABOUT THE “MODERN,” 


Writing is removed from surface with « damp 
sponge like erasing writing from a slate. 
© printers’ ink or roller required, and 100 copies 
ean be run off in ten minutes by writing one copy 
with ordinary pen. typewriter or pencil. 


PRICES: 


No. 1 Note, Size 6%x10 - $2.75 
No. 2 Letter, Size9 x12 - 4.00 


We want a Book-seller, Stationer or Typewriter Agent or Agency in each County to handle our machines. We 
give liberal discounts and only a sample machine is needea for the Agency. Write for discounts 


SOLE MANUFACTURERS 


DURKIN, REEVES & CO., 339 Fifth Ave., PITTSBURG, PA. 


No. 3 Cap, Size 10x15 - $5.50 
No, 4 Folio, Size 12x18 - 6.75 
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THE NEW STENOGERAPHER. 

BY MARC SMITH, PARIS, FRANCE. 
Have you just received a diploma from some 
business college as a stenographer and typist? 
I then assume that you have proven that you 


ean take from 150 to 200 words a minute from 
dictation and that you have mastered the touch 
system of typewriting In other words, you 


are master of the technicalities of your trade. 
This is every man’s duty and within the capa- 
bilities of many. While absolutely necessary, 
this mastery should be given no more credit 
than an eye for its good sight or an ear for its 
capacity to distinguish sounds. It should be 
regarded only as a tool with which to force 
our way through the great throng of the unem- 
ployed which one encounters at the door of every 
office. It gives you a reason for being in an 
office. You have, in your trade, something for 
which there is a natural demand. You, as a 
stenographer, form a distinct part of a great 
machine. This is all your trade will ever do 
for you, no matter how well you may have mas 
tered it. Should you want to progress you must 
bring to your aid other and more subtle qual 
ities. 

While all three may be unknown to the aver 
age office assistant, the last named will cause 
the most astonishment when listed as a requisite 
of a business success. If you have it, you will 
know its value; if you are without it, no amount 
of explaining will ever make it clear to you. 
I may add, however, by way of explanation, 
that it is the appreciation of the fitness of things 
and the capacity of seeing yourself as others 
see you. In its lighter forms it will bring 
friends about you and its more serious mo- 
ments it will prevent you from making yourself 
ridiculous in the eyes of the world. 

Individuality and temperament are a little 
easier to get hold of. By temperament, I mean 
the capacity of feeling deeply. As this capacity 
differs from that of those around you, a second 
quality of individuality springs into existence. 
Should these not be under the control of a well- 
developed sense of humor the career will be in 
terrupted from time to time by tangent di 
vergencies from the given circle of action. 

Your capacity to properly value and estimate 
your temperament will enable you to compre 
hend the force that impels and the mind that 
directs the business in the interests of which 
you have enlisted yourself. When assigned a 
certain work you will intuitively know the rea 
sons and a method of procedure will imme 
diately suggest itself to you. You must be in 
tune, as it were, with the individuality in whose 
interests you are working. Do what you are 
told to do and do not ask questions. Act. Get 
something done. A task assigned to you in the 
private office may, at the time, seem to have 
unsurmountable difficulties; but usually a little 
quiet thinking after you have regained your own 
desk wiil make it clear to you. Usually a busi 
ness man knows what he wants and his direc 
tions are sufficient for one who has not only un 
derstood the spoken word, but who has the ¢ca- 
pacity to interpret by means of his own tem- 
perament the impulses of another. 

Keep your temper and always be agreeable. 
Get out of yourself and criticize yourself. A 
few excursions of this kind will bring you to 
realize that when you are angry or displeased 
you are not a very agreeable person to have 
around. Forget your personality. Get rid of 
the false pride that causes you to waste your 
time, and that of your employer, in trying to 
argue yourself out of mistakes. Admit taem 


and go ahead with a resolve not to do it again. 
Take it for granted that it matters little to any 
one whether you approve of a thing or not. 
You are in your position as a nonentity, and you 
will only attract attention through the fact that 


you have forgotten your personality entirely 
and are absorbed in the one great object of the 


organizatio1 f which you are a part. In this 
event you may be asked to turn your letters 
over t > s ymeone else to write so that you may 
have time to devote your attention to more im 
portant work; and the day may not be far 
ahead when you will be asked to discard your 


shorthand work which, with the drudgery at 
the machine, will be assigned to the ‘‘ New Sten 


ographer.’’ 
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of the 


is the 


and 


Surest 
Result: Durability, 
UNDERWOOD TYPEWRIT 


241 BROADWAY 
NEW YORK 





Type Bar 
Mechanism 


Underwood 


Typewriter 





Simplest, Strongest 


Light Action 





[ANCES 87 











Not a Pencil Eater z| 
But a Pencil Sharpener 


A COMBINATION OF THE HUMAN 
HAND AND A POCKET KNIFE 









Speed, 















ER CO, 





Wl 4 -WHITTLER si Stays | Sold 


It is not a grinder nor a 
Does not waste or aor 
Because it can't — Good reason. 












= BOO 


PROFIT to deale 


Finest Made. 








Morton’s Crystal Remember — its “fool proof,’ and that the smallest 
Odorless Typewriter Oil It will Pay You to Push It 


Sample and prices on application. 1414 E. RAVENSWOOD PARK 
MORTON MFG. CO., LOUISVILLE, KY. 


Dealers .. Stationers 
| = few on display and see how 


they'll pry Rese 


Ask for Trade Prices 


rs selling 


office boy can handle it as well as the general manager. 


One "extra" blade with each "Whittler* 
THE GILMORE.-GILFILLAN CO. 








Chicago, Illinois, U. S. A. 
































soncerns in this and « 





HOGGSON TIME STAMPS 
TIMING EVERY ACT, 


Time and Labor for Cx 


Print Year, Month, Day, Hour and Minute 


OPERATION OR TRANSACTION, ®sssivt or Delivers of Mall Telegrams: 
st Systems. In successful use for over seven years by some of the largest 


ther countries. Booklet for Postal. 


S. H. HOGGSON @ CO., 106-108 Fulton St., N. Y. 














(Pat. Applied for) 


The illustration is half size. Weight is 





THE “CAPITOL” INKSTAND The “PADITOI” je g Large Handsome Inkstand 





for the Bank, the Office or the Li . There eo 
loss by evaporation, as the body of is er edits 

and dust, and so rendered clear and fluid until last 
drop is used. Degeenmng of funnel is aves No time 
is lost. Noinjury topens. Just the of 
ink is fed. It to imapasethie to getink on 

are but two pasts remo oving the funnel the glass 
well can be filled or cleaned instantly. 


PRICE 50 CENTS EACH 


EXAMINE THIS INKSTAND AND OTHER OFFICE 
SPECIALTIES IN SPACE 97 


CUSHMAN @ DENISON MFG. CO. 


240-242 West 23d St.,.New York City 


nearly | pound. 
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CORSE ast. 35," 
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THE BROZTELL 


Fifth Avenue, 27th Street ra ae 


Articles of incorporation have ‘ led 

NEW YORK the territorial secretary at Santa Fe for the 
corporating of a new business firm in this cit 

be known as the F. J. Houston Company, in wl 


F. J. Houston is named as president ind = Fre 


ONE BLOCK FROM MADISON SQUARE GARDEN Wernicke, secretary-treasurer. = Messes Wer icke 
pany has a ipital stock of $10,000 They wil 
make a specialty of handling the Macey-Wernicke 


100 Rooms with Bath . . $2.00 per da filing cabinets, office appliances and stationery 














100 “ 2.5 - aa together with the goods now carried 
; “ . Mr. Houston. Mr. Wernicke is a brother of O 
“ “ “ “ “ 
50 . . 3.00 H. L. Wernicke, patentee of the Wernicke system 
of office appliances, and for a number of years was 


with the firm at Chicago Mr Houston s well 
business man here The new company 


PARLOR BED ROOMS AND BATH $5.00 and $6.00 PER DAY a Rye gg ay ag ER: Bb Bago | 


for office appliances and stationery on a wholesale 

scale. 

FIRST CLASS Mr. Houston arranged the incorporatior f the 
new company and purchased the necessary stock 


while east recently 


RESTAURANT and CAFE Sunt TANooga, TENN 
L. B. Graham Company have installed an expert 


accounting department and office system dey; 
ment in connection with their office py 


business 


FRANK A. BROBST Anthony Joyce has charge nang departn t 
| ‘ 1 in the modern device and 








; and is well verse« 
Proprietor appliances that re necessary to conduct moder 
accounting methods 
— CHARLOTTE, N. C. 
—- The Stone & Barringer Company, gener ff 








appliance dealers of this city have lease 
=x second floor of the building in the rear 
present’ quarters, which will double their 


Why YOU Should be Interested ja the New Process of a ghey them ts Gan Game wow Gaemples ond 





























specialties for their fast growing trad 
be 99 CARBON DETROIT, MICH. 
William Weichmann, Jt a lad in his tee en 
PAPER ployed by the Rex B. Clark Company, of Det t 
general office appli ineé dealers, while playing tag 
BECAUSE—Our machinery for poninsing the goods is as near automatic as can be made, thus a ee iading te’ bin oe the elevator age 
saving the cost of labor for attendants, That means lower cost to us both. = ~Bidihese! ox pe 
BECAUSE—The capacity of a single machine is so great that goods can be turned out quickly. eS SEES, SS tees ee oe 
That also reduces the cost to us both. ates turi ng Be nn y? Heshester.” . 7 A . 
BECAUSE—The materials used are the very best. We do not use cheap materials, and do not de ——— it gees de ¥ of ees to placing this 
produc in i¢ oca marke 
cater to cheap trade. DALLAS. TEXAS. 
BECAUSE—The special way the carbon is made, and the finish produced insures not only the Edward Foy & Company, is the new incorporated 
NON SMUT qualities, but the longest wear at a minimum cost. srg Mn ge My nent Men we goog &- 
AGENTS wanted in territory not already assigned. Samples submitted. Wm. Holland, vice-president and F. L. Steph 
is secretary-treasurer The company make 
THE PITTSBURGH DUPLICATOR COMPANY Sale Gakiieitian and euiniina, and teva aes 
successful in the it ““iuction o these dey 
Manutactures the UNDERGLAZED process BAST LIBERTY STATION, this field 60 i egeaiees enema 
carbon papers and typewriter ribbons. PITTSBURGH, PA, . HUNTINGTON, W. VA. 

F. A tiger & Company, have recently take 
over the business of the Gallick Book Store ind 
will continue with the additional premises, adding 

thereto a complete line of office specialties, furt 


ture and other devices 
LITTLE ROCK, ARK. 
The Parkin-Longley Company, who started 


, nw) F 
The DENSMORE } AM some few years ago simply as typewriter d 
o as ’ 4 have gradually added to their line, until the 


- ; -% sce / now well fitted to take care of any order re l 
use d In busine 25 . 1 for commercial devices, office equipment 
- ’ cialties 
hours saves many _ The company handled for years, the Oliver type 
- 5 writer, but have recently taken on the Fox type 
: ; serastti writer, and wi push its sale extensive 
hours for recreation. The company maintain a fine store at 205 West 
Second street and sell typewriters, adding n 
chines, filing devices, loose leaf specialties heck 


protectors, drawing material, safes, addressing 
chines, duplicating machines, and in fact are get 
eral office outfitters 
SIOUX FALLS, S&S. D. 
A new firm has started in Sioux Falls and w 
a full line f office supplies, sundries 


SPEED-— carey a full 
specialties, including office furniture It w 


DURABILITY RUNNINC— Company, Th members of bg KB BS 
incorporatec ur essrs trown & Johnson Mr 
ACCURACY RELIABLE Brown is a sor vaLtne hoe & Saenger 


The Toledo Office Outfitting Company, with L. G 


Raymer at its head, is progressing nicely 


ire adding mar new specialties to their lin« 
latest being the Thexton Envelope Sealer 
line of safes 
_ : > . > 
The time-saving features of %y : The Newton-Rotherick Company, of Toled ex 
: : perienced a fire some few weeks ago. and né 
the DENSMORE make in Dece,., a ee sarily have been enjoying a “‘fire onic ; 
; . R s s . : . TERRE HAUTE, IND. 
it a favorite with busi- : ;, Roy V. Denny. representing the J. R. Dur 
a : P fe , ‘aper & Stationery Company, of Terre Haute. w 
ness - men and operators. ' wr? ‘ in Chicago recently in the interest of the compar 
sob for FREE booklet who make a specialty of handling typewriters, du 
4 , OR te <. ee plicators, filing ibinets, and general office devices 
THE DENSMORE TYPEWR'TER CO. : => | Wes Seis Ces eae hembeny, wees 
a ¢ Morriso Tice e mpl o an t f 
346 Broadway, New York ~ - fices at 1316 G street, N. W., Washington, D. C 
experienced a evere fire about the middlk 


September 

















TIME REC ORDER 











———— _ 
io © Ae OTE 
Pe ~ + A Oe oe of » 
P, 


Binghamton, N. Y. 


rhe Inte ional Tin Recorder Co., of Bir 


hamt N } has general headquarters at 
Leipsiger St: Berli from which point Austria 
Hungary Holland Belgium and Scandinavi 
countries are managed Mr. Krabbs is the sal 
manager, who so looks after the general interests 
of the business in other sections 

The Pert Time Stamp C of Chicago, is ex 
tending its foreign busing having already estab 
lished Eng hand Fre trade relations, whils 
offices for other sections of Europe are in or 
templatior nd under w 

The Adressograph ¢ f Chicago, Ill, has a 
German bran at 181 Friedrich Strasse, Berli: 
which is ir harge of Mr. R. R. Manning. a ver 
iffabl nd popular Eng man, who by the was 
is a thorous master f t German language It 
is als ntemplated tf en a branch in Vienr 
it Tr | i 

The International é Reeording Co., f 
Binghamton, with G« W. Fairchild as presi 
dent, paid Sept l ividend of 2% per 
cent on its preferred stock, making 9 per cent 
for the past ear. At the same time the con 
pany issued to the st kl ders preferred stock 
to the amount of 6% per cent, thereby paying 
all of the a mulated dividends against that 
issue 

The new 1} ling of the International 
Dp her \ louble e company’s capacit 

Syracuse, N. Y. 

The Syr se Time Recording Company, 
which former Mavor J hb Amos is president, 
has under nsideration the establishment of a 
larger factory in this cit) The company may 
decide to build or else rent a larger building. 


The capacity of the present factory at No 


225 Walton street will enable the firm to in 
crease its working force to 100 men, while the 
are now employing only 25 men. Some new 
machinery is being installed to relieve the situa 
tion for the time he ng. 

. ° 

In order to increase the business, the Syra 

euse Recorder Co. has voted to inerease their 
preferred stock to $50,000, thus making a total 
of $150,001 

. . > 


The annual meeting of the Crouse-Hinds Com 
pany, makers of the Hawley Time Register, 


was adjourned until October 12. 


FOUNTAIN PENS. 


As a ! ne or nnection witt ffice 
supplies tment [ f intain pens can t 
made to w good rofit The pens requ 
ery little in W t make a fair showing 
nd the rm t neces I to i est is very moder 
te in t ) wit! I profit possibility Ir 
handling tl ‘ ling mn f pens, th ret 
inder tect r ted Ipor by man 
facturérs ‘ re fit of from $1 to $5 or 
ea a re e of the pen sold 
The busine : t fined te seasons, but 
activ ‘ ind he slightest pos 
sibility f t dealer i! iting an overstock 

Ir some ections f ‘ intry the popu 
priced pet “ s4 A reater rapidity tl 
the better grades I the sections, conditior 
may | eve ‘ meet such continger ‘ 
the manufacturers ar ‘ willing to exchangs 
the 1 a e for nes Furthermore ill 
the prir t manufact r dvertise their war 
exter é magaz ‘ te ind this has 
tendency t the ret er Most retailers now 
handling pe f in excellent plar 
to have « en filled wit nk and in writing 
order t is lost in inducing 
1 customer t test a er 1 numerous sales 
i Try test 

The ¢ tee f eputable manufact 
of fount pre the possibility of 
retailer } ng ny my fect stock left on the 
hands ar M s be exchanged Wir 
dow dist e al 1 toward disposing of add 
tiona é re sed purchasers wl 
are freq bringing about addi 
tional sal f t. the f tain pen department 
wi I ted ng p-to-dat nes, is a 
tar g ne of the perpetual 

mibe t 
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Get the . 


“GOUFF lIELT)” AGENCY 











GRAND Rapios Mich USA 


Don’t wait. The dealer who makes 
money nowadays is the dealer who 
couples himself with a line that pulls 
him to the top. And you know it! 


‘‘Couffield” cabinets are of um’'t secftona/ construction and can be added to 
as required. Eachand every section has a complete and finished appearance, 
and can be used separately or together. The ‘‘Couffield” line includes 


More than 55 Different Sections 


Write for our illustrated catalog and agency terms. Remember, we give 
exclusive right to one dealer in each city; therefore apply now. 


H. L. COUFFIELD CO., 7-9 Pearl St., Grand Rapids, Mich. 


Makers of Unit Sectional Files and Card Systems 


TWENTY CENTS A YEAR 


A Williams Typewriter used by a California concern has cost for maintenance and repairs 
but $1.00 in four and a half years. The machine was hard worked, averaging fifty letters a 


day. Here is their letter: 
JOHN J. FULTON CO., 


5910 San Pablo Avenue 
Oakland, Cal., June 20, 1906. 
“Our Williams was burned in the big fire. We have been using another machine, but want to get back 


to the Williams as soon as possible, so send us over a No. 6 as soon as received. 

Just before the Quake our old No. 4 Williams was printing pale and more ink didn't seem to help, and we 
thought we had a kick coming, when !| discovered that we were still using the original pair of pads, bought with 
the machine four and a half years ago. A new pair put us all right again. T: cost for ink and repairs four 
and a half years, $1.00. So you see the Williams does after all cost something to operate and maintain, viz: 


about 20c a year. Att least that is our experience.” 
JOHN J. FULTON CO., 
A. E. Shattuck, Mgr. 


P.S. “And our machine is hard worked—averages about 50 letters per day.” 

































This record can be equalled by no other typewriter on the market! You know that. 
And when you consider that during the whole time better work was secured than can be 
done by any other typewriter, you cannot afford to have your work done on any other 
machine, We guarantee cost of maintenance to not exceed $1.00 a year, 

Write for Booklet 77. 


WILLIAMS TYPEWRITER CO. 


Factory and Gen'l Offices, DERBY, CONN., U.S, A., London Office, 57 Holborn Viaduct 











C. H. DEXTER & SONS 


Windsor Locks, Conn. 


make PRINCESS COVER 


Papers for Catalogues, and 


STAR MANIFOLD LINEN 


Papers for Carbon Manifolding in all its branches 


a—"Princese” 





Marca de Fabri 












Size of Statements 
4x9; Hard Wood, 
Polished 


For Keeping Small Accounts 


in a neat, compact, simple and convenient form the 


Burlington Ledger File 


ust the thing for saving hours of time and labor. Does away 
a with the Day Book, Journal and Ledger. 
= ANY ACCOUNT REMOVED OR REPLACED QUICKLY 
without disturbing the rest. Has 1,000 uses in ail lines of work. 


Special Terms to Dealers, Stationers and Office Outfitters. 
Good profit. Send for free circular matter, descriptions, etc. 


D. S. COOPER, BURLINGTON, fAz, U.S: Aa 
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| ALL EALERS KNOW MAKE CASH REGISTER 


rigs BMEARBORN GABINETS Ou1C% ee, 


CLASS 8 SMU UNMINLIW SALES ifs “=a 
SAVE TIME, WORRYand ERRORS—IMPROVE QUALITY of WORK—THEREPORE SAVE MONEY 


42 in. tong, 24 in. deep, 38 in. high ARE 46 in, long, 31 In. deep, 45 high ATLANTA, GA. 
— Twenty-five sales agents representing the sou 
> ern territory of the National Cash Register ‘ 
pany met in Atlanta, Ga., during the latter | 
of August to discuss the opening of their 
trade. A. E. Hariless, district manager of thé 
eastern division of the southern territory presided 
The convention was held in the Piedmont hotel 
Selling schemes were discussed, and an interes 
ing feature of the meeting was an explanat 
some of the company's advertising schemes 
Among those present were J. W. Jones, Sa 
nah; H. A. Crandall, Mobile; R. H. King. M 
gomery; H. Montgomery. Charlotte; D. E. « 
Athens; E. J. Paquette, Atlanta; W. A. Mill 
lanta; W. M. Morrison, Atlanta; A L. Kirtlh 
Atlanta; H. A. Raymer, Atlanta; A. J. Taber, Ar 





Sold around the 


WORLD 


Untvesunity known as 
the 


BEST 


Notice how 
COPY HOLDERS 


are placed in direct line 
of vision, enabiing ope- 
rator to sit up straight. 
Saves fully per cent 
of Time, Worry and 
Errors. A piace for 


everything, evrery- - 
eo ie {t place. niston; F. McPherson, Charleston; J. V Wood 
Solid Golden Uak, ward, Columbia; W. W. Wallace, Columbus I 


gusrentee the 
Ont complete ype 
writer Cabinet ever 
sold anywhere nearthe 

ce. We ship respons- 
ble parties on approv- 
. al, to be returned at 

our expense if not 
satis Eatery. What 


W. Smith, Albany; G. E. Morgan, Augusta: W 
O’Connell, Meridian; D. J. O'Connell, Atlanta 
K. Upham, Atlanta; A. E. Harless, Atlanta; J 
Bouscaren, Biltmore a. G 


DAYTON, OHIO. 
The National Cash Register Company 











more can we offer! creased their capital stock from $5,000,000 to $ 
No. & Dearborn Junior Cabinet §3«mUNDREDS OF TYPEWRITER AND OFFICE FURNITURE Wo. 1 Dearborn Special Cabinet 000,000. The addition is to be made on t! 
DEALERS HANDLE THEM. IF YOURS DOES NOT, WRITE DIRECT TO US mon stock. The former stock stood as $1,00 
preferred, and $4,000,000 common 
g ,0O0 DEARBORN DESK COMPANY $ .0O The company was only incorporated during 
=—— ALEXANDER A. SAMUEL, GENERAL MANAGER =———__ in Ohio, being the successor of the compat org 
ized in 1899 under the laws of New Jerse, 
308 Fisher Buildin CHICAGO, U, S.A. ss Zec 
DELIVERED NNN 1 CATALOGUE RUF DELIVERED eae 
— In a recent issue of the Dayton News, the ] 
ject of the differences between the National C 
. Register Company and the City Council, is 


mented on in the following manner 

“Now that the proposal for shipping facil 
for the N. C. R. has been referred to a sp: 
committee, it is to be hoped the matter will bs 
speedily terminated, and that some way may 
found of getting the thing settled satisfact 
to both the city and the National Cash Ree 
plant. 

“It is not necessary at this time to go ir 
details of the great establishment erected by M 
Patterson, nor into Mr. Patterson’s recent lett 
Stating that he was disgusted with the city 
cause of the city’s refusal to give him shipy 
facilities. Any man of sense knows and appr 
ciliates what has been done for this city by t 
great genius of Mr Patterson, and every 
knows of what vital importance it is that 
enormous concern have the most modern i 
It is therefore the plain duty of council 
it that the factory has what, in common dé 
it is entitled to 

“The Patterson letter was an indiscreet, if 
i foolish, thing; but that is not the issu: J 


Orders cared for in rotation— 
Will yours be filled early? ff 
@) Every one of the Many Thou- 


sands of L. C. Smrru & Bros. 


Typewrirers made in our fac- 







tory during the past year (more 


H Patterson, even, is not the issue He 
h h » n as anv his peculiarities Every genius has und 
1 >S Ss ma mind of no one but a genius could ever \ 
t an t ree time a - y d the great world plant in this city We rey 
that Mr. Patterson is not the issus He 





. ee. e Tt? > | almost run his race He is past the meridia 
other ty pew riter firm eV er turnec —s noonday, and the shadows fall toward the 

with him. The N. C. R. plant is a monument 
giant that is and will remain a part of Dayt 


out in their first vear of active manufacture) was sold | #2, tat Js,and will n ea te he | 








and what is it entitled to‘ A square 





around—that's the thing 


before it was completed, and we are still far behind ates. EN 


Suit for infringement on patent has been brous 
in the United States Court recently by the |] 


our orders. ternational Register Company and the Scoito Ma 





: facturing Company against the National < 
" : Ya ee ’ , ’ Dice t iti ELY in sight. | Register Company, of Dayton. The suit relat 
@ It isn’t all prestige. It isn’t so much the name. It’s the machine Writing ENTIR improved devices for cash registers which 


plaintiffs claim as their exclusive property 
omar . oy- g> . x T , re COLUMBUS, OHIO. 
a c. SMITH & BROS. ry PEWRI I ER CO., Syracuse, N. Y se l S.A. The Hallwod Cash Register Company has op: 
RANC OR ND EMPLOYMENT DEPARTMENTS IN All. LARGE CITIES its new sales office here at 358 North High str 
BRANCH STORES ANI ; on the viaduct, and salesmen for Columbus 
Central Ohio are to report here 

The new office is under charge of T. J. Hoff 
and M. T. Jackson, both of whom were forn 


city salesmen for the Hallwood compar a 
I HE SCI 1/ \ I IR ture of the new office is the handsome elect: 
play 


CHATTANOOGA, TENN. 


Let us send you the lilustrated Catalogue 








- is the Original Duplicating Machine (invented and manufactured G. 8. Preston has been appointed 
fo4 e\ in Germany by A. Schapiro) that has a Printing surface of 5% for the National Cash Register Compan} 
—< yards in form of a film which can be used over and over again for ng A J. Taber _ who g es to Atlanta 
— f anythin n or typewritten. The company ha offices in the News 
een ES making copies of any as v4 and with the able management of Mz: Pr 


QUICKEST CLEANEST CHEAPEST should continue t io a large business 


NEW YORK CITY, N. Y. 





process for making 150 facsimile copies of pen-writing in any The Valon Cash Register Compan; 
color and 100 copies ot typewriting. Used with great success in i aa to tua’ apelin oad wast 
Railroad offices and by U. S. Government. policy of fairness to a . first-class machi: 

Pet . . ing all requirements, they are bound to succes 

Write for prices and exclesive territory Their new book of testimonials recently put t / 








‘ gold piece and bearing the advertis 








THE SCHAPIROGRAPH C0., “New VOR eee enn atts tne ine ot 











Not in name only, but 


Automatic in 
Operation 
There is no other file like it. 
! one wit adjustable tilting follower 
natically by a drop or hinged front 
ve patented feature which effectually 
the only ol tior Vertical Filing. 
d and conve reference it is guaran 
1 all oth sale. Shipped on ap 
rhe P a i N ivance payment. Keep 
t have take it away free of all 


“CHICO V Vertical 


Jee gat Cases 
All W d. S oe — g 
Drawe 


"$2.00 
$22. 00 = 


alogue « a 
complete lings 


THE AUTOMATIC 
FILE & INDEX CO. 
Green Bay, Wis. 


Correspondence 
and Billing 
ere 


Are not done 
the best way un- 
less you use the 


Underwoo 
Ty pee riter 


ewriter Co 
New York 
yorld over. 
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cash register company were seized recently in the 
company’s Jersey City office, 257 Washington street, 
by secret service men. United States Commis- 
sioner Rowe recently sent samples of the medals 
to Chief Secret Service Agent Flynn, in New York, 
who forwarded them to Washington, and the de- 
partment decided the medals were a violation of 
the law. 
* 7 > 

The United States Circuit Court recently decided 
that the firm of Grobet & Baumann, of 906 Eighth 
avenue, should be permitted to do business of 
buying, selling and repairing second-hand cash 
registers made by the National Cash Register 
Company. 

The National Company forced the suit, asserting 
that the New York firm had been mechanics in 
their employ, and who in 1904 started business 
for themselves, were reducing the sales of the 
new registers by repairing second-hand machines 
ind selling them at a much reduced price 

READING, PA. 

H. L. Broughton has been appointed sales agent 
for the branch store of the National Cash Reg- 
ister Company, at 7 N. Eighth street, who succeeds 
Agent Laird, who was transferred. 

Mr. Broughton has charge of two counties, and 
with his experience formerly at Dayton, should 
keep business on the upward move 

ST. LOUIS, MO. 

The new store of the May Company, in St. Louis, 
has been fitted with the latest cashier system put 
out by the National Cash Register Company. 

The new system obviates all delays and allows 
packages and change to be delivered immediately 
at the counter where purchases are being made. 

SAN FRANCISCO, CAL. 
(By Our Special Correspondent.) 

The Union Cash Register Company, of San 
Francisco have made arrangements with The Sunc- 
wall Company, incorporated, of Seattle, Wash., 
whereby the latter will have the sale of the Union 
and Peninsular Cash Registers for the states of 
Washington and Alaska. As Mr. Sundwall is a 
thorough cash register man, having been in the 


business for years, it is expected that he will do 


considerable business with the new lines. It is 
reported that cash register sales in the northwest 
are heavier than has been experienced for some 
years. 

7 7 . 

San Francisco is still experiencing a heavy de- 
mand for cash registers and it seems that the 
trouble does not lie in the selling of the registers 
but in getting enough stock to fill orders. It is 
safe to say that this demand will continue for 
some years to come as it will take that time for 
all stores to be again established 

* 7 . 

Charles B. Blessing, manager of the Union Cash 
Register Company, of San Francisco, leaves on 
October 12 for New York and other eastern cities, 
and expects to be gone about three weeks While 
there he will visit the cash register factories 
with which his firm is doing business Mr. Bless- 
ing is planning with some degree of pleasure to 
visit the Business Show at New York 


THE FIRST TYPEWRITER. 


Regarding the illustration in The Literary 
Digest of August 18, and the accompanying 
statement that it is a picture of the first type- 
writer, Mr. R. C. Gill, chief of the model-room 
in the United States Patent Office, writes us as 
follows: ‘‘This illustration and statement have 
been going the rounds of the press for the past 
seven years and, as far as I know, without con- 
tradiction. The first disclosure of a complete 
and operative typewriting machine was in the 
American patent to Wm. A. Burt, of Detroit, 
Mich., dated July 23, 1829. The second type 
writer is shown in the French patent to Projin, 
dated September 6, 1833. The third disclosure 
of a typewriter is in the American patent to 
Charles Thurber, of Worcester, Mass., dated 
August 26, 1843. The machine illustrated in 
The Digest was patented by Robert I. P. Allen, 
of Farmedale, Ky., December 26, 1876. The 


statement that the chief of the model-room is | 


endowed with such a wonderful memory is as 
far from being correct as was the statement 
about the typewrster,”" 

17009. (Ocean Grove, N. Y.) lease give me 
information regarding the following stock to 
hold as an investment: Union Typewriter (com 


Ans.: As regards Union Typewriter common, 
we would say that this issue pays 6 per cent 
1 nets somewhat more than that amount, 
being quoted at 91 bid, 94 asked. This issue 
is @ somewhat speculative one, and it is difficult 
to say just how it stands, as no reports of the 
ympany’s earnings are published. It is gen- 
erally believed, however, that the concern is in 
a position to maintain the present dividend rate 
the stock, the position of which is improved 
by the fact that it has no bonded debt ahead 


of it. 





“SAVE MONEY 
EVERY DAY” 


Each unnecessary stamp you 
use wastes money. 


Use one cent too little and 
your package won't 





> 


You can't afford to guess. 


" THE PELOUZE 
POSTAL SCALES 


Painted she’ moment the fect 
National . 4lbs. $3.00 requ e momen e 
1 ee 2% lbs. 2.50 or package is placed on scale. 


Columbian oo 2.00 You don’t have to figure—the 


Star . 1.50 
Crescent . a 1.00 scale does it for you. 





EVERY PELOUZE 
SCALE IS 
GUARANTEED 
ACCURATE 


and will stay that way. 





The Pelouze Postal Scales have 
a double needle p: inted index 
_ 0 * a and a = 
See 8 a ee ee 16 Ibs. $5.00 
f teamerco uae 23 
m mf . 2 
Accept No Substitute Victor . . 1% ibs. 1.%5 


Send for Catalogue ““P” 


For Sale Everywhere by Leading Dealers 


PELOUZE SCALE @ MFG. CO. 


118-132 W. Jackson Boul'd 








& CHICAGO Me 








DON’T MISS the November issue of this paper— 
“Office Appliances.’’ It will tell ali about the Na- 
tional Business Show. 
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Manufacturer of 


ADDING ROLLS 


FOR ALL MAKES OF MACHINES 





Cash Register Customers Rolls 
Cash Register Detail Record Rolls 
Ruled Autographic Register Rolls 
Police Ticker Rolls 
Barber Rolls 

Time Clock Rolls 
Telephone Rolls fully furnished. 


BENJAMIN E. BUCHANAN 
Manufacturer of SMALL ROLL PAPER 


4th and Commerce Streets 
PHILADELPHIA, PA. 





All sizesand styles 
of small rolls made 
to order. Estimates 
and samples cheer- 
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Fries, RENTAL DESK IF YOU SELL 
ON THE MARKET TODAY TYPEWRITERS 


YOU SHOULD 


SELL OUR DESKS 













BOSTON, MASS. 

: — = ——— : ‘ f September, R A. Skir 

The BEST ever offered the trade general manager of the Derby Desk Company w 
given a surprise by sixty of his friends, who 

sisted him in breaking up”’ his summer hor 

Winthrop The entertaining party started 


FOLDS UP FLAT the manufacturing plant in Sommerville i : 
at Mr Skinne tibout 7:3 “ 





During the amr 


rived r’s hous 
tL supper was served. during the course of w 
Mr and Mrs Skinner were presented w® 
beautiful cut glass punch bowl! and set in be 
of the compan Not reported what the bow 


when in transit as 


shown incut below. sy 
SIMPLY UNFOLD : 
This 






Here is a great tained Editor 






















and it is ready to stand for dem- CHICAGO, ILL. 
. onstrating Mr. P. L. Barrett f the Derby Desk ‘¢ ‘ 
STAND UP FOR USE Folding typewriters. BRS ye iE my 
adding entire ground floor f the Carsor Pirie Ss t & 
Not a screw or bolt Table machines Co.'s retail stor i Chicago with cabinet work 
needed. OR rhe entire work ; done in mahogany nd M 
has made an a ened tres Barrett is authorit for the statement that 
Set up in 1-10th the time of any Th Hi stand: commer Pullman car was « r more handsomely gott 
other small desk on the market e it cial reference Over ten tl Si 1 feet of crotel m re 
aanels have bee ed in counter, show 
KNOCK DOWN Feature of the beck cusped, Sonal werk. ade Gano mae 
. " etc., etc a - a pte A th 
makes it ideal for exporting Y a place in every the beautiful apy nee of it is something w 
r office. the Derby Desk ¢ is every renson to wok 
with some pride 
One of the \ furniture repairers | | 2 
s A. Hanniba the Postal bui.ding. wt 
ears ago began work a modest way makir 
id office chairs ble and old desks w tt 
i better name Jus like every fellow wl 
eeds, he kept mending away until today he k« 
men busy repa ng office furniture 
> > > 
OFFICE OUTFITTERS Scceitiieiatinn ob ahcinas tate anier te 1 


APPLIANCE DEALERS and the following incident is related Our re 
Commercial STATIONERS went to sleep wi terviewing a certain n 
month, who is in the office furniture busines 
: made notes that were a little off For inst 
Write for cur FREE catalog was reported that a certain furniture firm had s 
and special dealers’ terms 1 big order of goods to a certain firm it W 
known bank building Instead of noting the nan 


GEORGE H. BLACK . a —s, a moody a mes ee . the 



























i i i i = : - - mly a few ime ut it drew forth sever 
Selected solid oak; golden oak finish; rubbed top; 2% in. high ; top 18x32 in. ; ‘ Fhe ot . mrs 
drawer 2 in. deep, 9 in. wide, 12 in long. Slide 10x16 in. 40 Ibs. crated BUCHANAN, MICHIGAN —s _——— ba K 7 s ao mas id not 
i yusiness iLxplanations ere in rade 
course At any rate it proves that Office Ar 
pliances’ is being read 


> . >. 
Otis & Matlock, who handle a splendid 
= desks, have made some big deals lately that “ 
up well They indie a number of manufactur 


li 
ines 








The Yawmar & Erbe Manufacturing < 
employ ten city esmen and they all read 
paper—at least r the shoulder of t 
fellow No wonder they sell goods 
+ > > 
Among the number of large contracts 
: ently by Revell & Co. was one of forty ft 
desks to one fir Revell & Co. carry al 
large an assortment f desks as car found 
the city The ing k desks, massive in eff 
ire the best seller 
> > > 
A receiver ha been appointed to the busir 
Visible Writing ot the Dorchester: Mapes Company, doing | 
it 485 West Kinz street, Chicago, manufa 


of filing devices 


Unlimited Speed 





The Macey Company with the Inter-I 
of filing cabinet ire very busy K. L. Fosdick } 
fitted up ir their ommodious salesroon f 


i ipartments decorated to match their quartered 
Permanent Alignment re leg mn ge tity Ae 


early English ind 


Back Spacer that any customer wishing to fit up ar ft 


home can detern ist how the same | ks 
Decimal Tabulator S a most unique scheme and has been a 
. producer 
Uniform Impression In order to fa tate the handling of their 
Free Carriage ing they have ¢ iblished a printing plant 


basement well equipped for irry uy work 


Direct Inking x 
” BLOOMSBURG, PA. 
interchangeable Type The American Seating Company is now f g 


t} 


rder for 13 ) lesks which go to the Are 
Beauty of Work > ® oe ee 


Automatic Printing 
Automatic Key Release 
Automatic Line Spacing 
Automatic Controi of 
Carriage 
Automatic Tabulating 
Automatic Margin Lock 
Automatic Increase of 
Power for Manifolding 
Streagth and Durability 


Republic, ar Lima 


Light Touch numerous other orders booked wl 


of work for son 


Interchangeable Cerriages HIGH POINT, N. C. 
(aay length) The Myrtle Desk Company of ‘this 





decided to build irge addition to their 
ery department he building will be 50xs8 
stories high. w h will make it one f 


An Entirely Automatic Typewriter. Catalogue upon request. desk factories in the soutl 


HOUSTON, TEXAS. 

















ee ¢ The Houston Show Case Company. wl 

4 4 is $45,000, now |} fifty men employed $4 
The Blickensderfer Manufacturing Company. |}: #:°%o 8 Since 
business on the ncrease which is not s , + 4 

this little Tex tow! 
Executive Office and Factory, Stamford, Conn. catia Seaanit dear. ta. 
Thomas A. Hurl representing the ‘ 
New York, Philadelphia, Pa., Chicago, Ill. Brothe rs Cha r Company, of Ne Ww York Cit 

240 Broadway. 709 Chestnut Street. 277 & 279 Dearborn Street. ty -- BR, PAY 43,4, 
ir and as very successful in t nitia —~ 

daction of this we known Ay? on ‘ hair 





























ROCHESTER, N. Y. 
have 


Among the new catalogues which we ré 
cently received. none has appealed to our sens¢ 
of “fitness of things’’ more than the latest effort 
from the Vetter Desk Works Press, called “Busi- 
ness Pointers seventh edition 


WASHINGTON, D. 


William T. Carpenter, general representative for 
the Wabash Cabinet Company, of Wabash, Ind 
recently established a very good agency here for 
the handling of their line of office filing devices 
and sectional bookcases 

WABASH, IND. 

It is announced that the local plant of thé 
American Seating Company will close down The 
machinery is to be sold if the present plans do 
not miscarry, and a plant of another kind will be 
substituted by the new purchasers 

It is also reported that the “school furniturs 
trust” is planning to centralize its factories in and 
about Chicago M. H. Murphy, of Chicago, is the 
general manager of the ompany, who recently 
visited the works here 


COMMERCIAL 





Advertising Manager Brinn, at Chicago, with the 
Columbia Phonograph Company is spending a great 
deal of his time looking after the mail order houses 
and being an old Sears, Roebuck & Co. man, he 
knows how to go after that sort of business 

> > > 

R. B. Richmond, of Decatur, Dl, is handling the 
Victor, Edison and Columbia machines, and in time 
he is to take on the new commercial machines 

> . > 

George Walker, recently in the employ of thé 
Edison Company at Cl igo, has resigned and is 
succeeded by Wm La r 

> > > 

The Edison Company are establishing branches 
at Cincinnati, Cleveland and St. Louis. 

> > > 

Chas. E. Ellis, of Duluth, has been appointed 
agent for the Edison Company Mr. Ellis will do 
business as the Office Equipment Company. 

> > > 

The training school f the Edison Company are 

becoming very popular nd are attracting many 


operators 





MARCONI AND THE GRAPHOPHONE 

A most important accession to the staff of the 
Columbia Phonograph Company's experimentalists 
has been made in the person of Marconi, the in- 
ventor of the wireless telegraph He is not only 
the foremost inventor of tl present day, but he 
is young. while his most nspicuous contemp« 
raries in the electrical f i, have turned the dow 
ward hill of life rhe have practically achieved 
their utmost whil I is years of usefulnes 
before him and a career of unexampled brillianc) 

A very great deal may therefore be expected 
of the ing inventor n the new field he has 
entered, for Marconi has shown marked originality 
in his treatment of everything he has thus far 
undertaker Whil telegraphic inventors 
have developed impr machinery along lines 
that were by 1 means new, he courageously er 
croached upon a realm that was entirely unexplored 
and achieved ends, in perfecting his wireless tele 
graph, tl were thought to be beyond the scope 
of scientific possibilit He set himself the task 
of conque gw the knowr and how brilliant), 
and complet he s eeded is a matter of cur- | 
rent history 

To such man the world may look with 
fidence, f mprovements in the talking machine | 
art that w bring it still nearer to perfection than 
it has vet been brought however near thet may | 
be In the sixty years Morse invented his | 
telegraph, thousands of patents in connection with | 
the art have been granted. Many of the great lights 
in the scientific world have ontributed a share t | 
the work of perfecting telegraph, and new sys 
tems ir ding printing telegraphs, have beer 
among tt m ing appliances for improv. 
ing tt e! ( But, thr izh all these years, unt 
Marconi LY he ssential feature—the wir 

contir d to be ndamental and indispens 
able principl in\ every description f 
electrica mmuni both by land and sea 

A few irs ag proposition to telegray 
or telept e without gz wires was met witl 
ridicule As well i an ocean greyhound 
overland to Califort people said But Marcor 
persevere 1 as the itcome of his genius w 
have the greatest w ill the ages—the wirs 
less telegray 

It is mer f Ma s ginality who put add 
tional touches upor } gs that others have dé 
veloped t t! ist degree that seems humar 
possible i 1 that comes from his hand t 
increas¢ ustre f the irt of recording and 
reproducing ds wW rise those who |! ‘ 
watched } wonderfu reer and noted his su 
cess in accomplishing what many of his scientifi 
contemporaries deemed t be as impossible as a 
visit to interstellar spa with the bicycle as the 
means of conveyance and a sunbeam for a roadbed 
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HIGGINS’ 





Drawing Inks, Blacks and Colors 
Eternal Writing Ink 

Engrossing 

Taurine Mucilage 

Photo Mounter 

Drawing Board and rasan Mucilage 
Office Paste 

Liquid Paste 

Vegetable Glue, etc., etc. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter supplied to the Trade. 


Consumers, emancipate yourselves from the use of corrosive and ill-smelling 
inks and adhesives and adopt the Higgins Inks and Adhesives. 


They will be a revelation to you. 


AT DEALERS GENERALLY 


Ink 








CHAS. M. HIGGINS 


Main Office and Factory, Brooklyn, N. Y., U.S.A. New York — Chicago— London 


s and Manufacturers 
Inks and Adhesives 


& CO., 
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especially 


“VISIBLE 





a4274.411 TERS. 


WHOLESALE 


AND RETAIL 


We have on hand, ready for delivery, the largest stock of typewriters in the United States, 


Dealers supplied at surprisingly low prices. 


TYPEWRITER EMPORIUM, 202 La Salle Street, 







ALL 
MAKES 


WRITERS” 


Write for Catalogue 6. 
CHICAGO 
































DIARY DESK CALENDAR 
REMINDER AND DIARY, COMBINED 


$1.00 POSTPAID ANYWHERE IN THE U. S. 





-_enteeneTm 











Monday 
1D pad made, 
sanvant sight (see cut) 
leaves are 









operat ion 





bother of 


desk. 


HOSKIN 


The handy Memo. Desk Calendar is the most complete and practical calendar 
and is a tickler to help you remember things. 
memorandum sheets 3x4 inches, of good quality, are 
always in position for writing and quick reference. 


engagements and transactions, a diary almost without the 


stand and frame, having rubber covered feet to protect 
Calendars can be supplied in special leather and 
metal finishes for gift purposes. Circular on request. 

Pads only, for those having Frames, 50 cents 





The Handy Memo. Desk Calendar 
at your Stationer’s, or direct from 


301 HOSKINS BUILDING 
354 BROADWAY 


Date is always in 


Is simple of 
turned over each day and act as record of past 


keeping it up. Mounted on a strong nickel-plated 


NEW YORK 
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~ GENERAL NEWS 



































































eo eens 
alesmanship eet : 
The Weis Manufacturing Co. have commenced 
written b) operation in their new plant at Monroe, Mic! 
i. 7 : z and are doing a large business. The firm was 
A Sales Specialist formerly located at Toledo, O., and manufactur 
all kinds of office specialties and supplies. Fro 
» to 100 hands are employed at all times. 
It contains in condensed form (150 pp.) 
* * . 
a treatise on those principles which Two judgments were entered recently against 
have made its author a success as a A. A. Waterman, of 22 Thames St., New York. 
One for $62,890 in favor of Frazer & Geyer Uo 
salesman and manager of salesmen. for goods sold to the A. A. Waterman Pen Cow 
which was dissolved June, 1905, in which he 
was a partner, and the other for $11,454 in 
é | d Di fj d favor of the estate of W. E. Chapman, inco1 
| f porated, on a note of the Frazer & Geyer | 
Practica ’ Force ul an n ignt 1c «: which was indorsed by Mr. Waterman. 
No theories or academic discussions, but a rte 
volume of sound, practical common sense. Here is a little picture showing our friend 
: ; : ‘*Bill Smith,’’ formerly treasurer of the Na 
The opinion of one prominent manufacturer (who purchased a special edition): tional Stationers’ Association, who is connect: 
‘*I have read your book on ‘ EtHics AnD PRINCIPLES OF SALESMANSHIP’ with with the Waterman Pen Co. ‘‘Bill’’ is evi 
much interest, and desire to congratulate you on the very forceful way in which 
you have treated the subject. ' | 
‘‘This book should be of much assistance to every person desiring to become 
a competent salesman, and also of value to every competent salesman, for the | 
best of us at times need to be reminded of the faults into which we may allow 
ourselves to fall.’"—Ws. A. Dyer, Sec.-Treas., The Smith Premier Typewriter | 
‘ Co. Published by | 
; Handsomely Bound in Cloth. EDGAR A. RUSSELL | 
; AND OTHERS (INC.) 
Sent Postpaid One Dollar. No. 1 Mapison Avsg., New York. 
Largest holesale Dealers In dently ‘‘enjoying’’ his auto ride, on the occa / 
sion of his run from New York to Montreal, 
« some six weeks ago. Tire troubles come to even 
those who sell pens that never leak. 
econd=iian ypewriters —s 
LLLLLLAAAAAAl“RRADADAAAm_=mmm———_——— Mabie, Todd & Bard, New York, have estat 
lished branch offices in England, with four 
e e stores in London, three in Manchester, one 
In t e nite tates Paris and a new office in Brussels. 
The Boston Safety Fountain Pen Co. has been 
opened at 1388 Massachusetts <Ave., Bosto1 
? . Mass. 
The Trade Supplied in . a 
. J. S. MeQuilken, for many years advertising 
Any Quantity manager for the Remington Typewriter Com 
at Lowest Prices pany, recently severed his connection with that 
company to join Maxwell J. Martell in the ad 
vertising business at 11 Nassau St., New York 
City. The new firm call themselves ‘‘the Busi 
ness Builders,’’ and with Mr. MeQuilken’s expe 
rience with the Remington, he should have lots 
of good ideas that will prove money makers f 
/ . ? ’ se who enjoy then 
Sa NGE Send for Net Price List. 
EXGMA . 
UNION TYPEWRITER STOCK. 
The Union Typewriter Company declared their 
regular semi-annual dividend of 3% per 
4 first preferred, 4 per cent on second preferred 
enera ype sy riter XC ange and 3 per cent ' ts «common sto ‘' DAV | 
October 1. 
243 B d N y First preferred is selling at 118-121 x. div 
roadway, New York a | 
Second preferred is selling at 118-122 « 
Common stock is selling at 92-95 ex. divi 











dend. 

















The present headquarters of the L. E. Water 
man Co., with Waterman’s Ideal fountain pen, 
ink and other accessories in San Francisco, are 


atermans Ideal © 


fountain Pen. 











ocated at 742 Market street in the heart of 
the reconstruc ted district. 

Western Representative F. A. Kenny and 
Geo. C. Moore, formerly of New York City, are 
looking after the business here. 


AS TO WETTING PENCILS. 

The act of putting a lead pencil to the tongue 
to wet it just before writing, which is habitual 
with many people, is one of the oddities for 
which it is hard to give any reason, unless it 
began in the days when pencils were poorer 
than now, and was continued by example to the 
next generation 

A lead pencil should never be wet. 

It hardens the lead and ruins the pencil. This 
fact is known to newspaper men and stenogra- 
phers. But nearly every one else does wet a 
pencil before using it. The fact was definitely 
settled by a newspaper clerk away down east. 
Being of a mathematical turn of mind, he ascer 
tained by actual count that of 50 persons who 
came into his office to write an advertisement 
or a church notice, 49 wet a pencil in their 
mouths before using it. Now, this clerk always 
uses the best pencils, cherishing a good one 
with something of the pride a soldier feels in 
his gun or his sword, and it hurts his feelings 
to have his pencils spoiled. But politeness and 
business considerations require him to lend his 
pencil scores of times a day. And often, after 
it had been wet till it was hard and brittle and 
refused to mark, his feelings would overpower 
him. 

Finally he got some cheap pencils and sharp 
ened them and kept them to lend. The first 
person who took up the stock pencil was a dray 
man, whose breath smelt of onions and whisky. 
He held the point in his mouth and soaked it 
several minutes, while he was torturing him- 
self in the effort to write an advertisement for 
a missing bulldog. Then a sweet-looking young 
lady came into the office, with kid gloves that 
buttoned half the length of her arm. She picked 
up the same old pencil and pressed it to her 
dainty lips preparatory to writing an advertise- 
ment for a lost bracelet The clerk would have 
stayed her hand, even at the risk of a box of 
the best pencils, but he was too late. And thus 
from mouth to mouth for a 


that pencil passed 

week. It was sucked by people of all ranks and 
stations, ar ll degrees of cleanliness and un- 
cleanliness But ’twere well to forbear. Surely 
no one wh reads this wi ever again wet a lead 


pencil.—Grat 





BE SURE to send for the November issue of 
this paper—‘‘Office Appliances.’”’ It will contain 
many illustrations of the Business Show. 
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~ UNSURPAST 


Korektly Deskribes Our 


RIBONS anp KARBONS. 


wees 
in Kwality 
RITE | in Weare Abitios 
in Prise 
Atraktivly boxt and made in the larjest and most up- 
to-date ekwipt karbon paper plant in the wurld. 
DEELERS: Rite for sampels and terms. 























| KEYSTONE CARBON PAPER MANF. CO. 


Home Office and Factory: FRANKLIN, PENNA. 


NEW YORK OFFICE: LONDON OFFICE: 
26 Broadway, 8 Long Lane, Aldersgate Street, 
N. Y. London, Eng. 
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The Best in Telephone Service 


is the system that brings to each desk or room of an 
establishment or business, a telephone which may be 
‘used for inter-communication within the building, 
local communication in the city and suburbs, or lon 
distance communication with any of the 3,000, 
telephones reached by the wires of the Bell system. 
The above js a description of our private branch 
exchange system of telephone service. 

In New York City on the 1st of October there were 9,132 
private branch exchange systems m operation, with an aggregate 
of 106,518 telephones. 


We have installed a private branch exchange 
system connecting the various exhibits in the Garden. 
Calls between these telephones in the Garden may be 
sent free of charge. 

For full information regarding the different forms 
of telephone service, apply at our exhibit, space No. 
66, main floor. 


NEW YORK TELEPHONE COMPANY, 
15 Dey Street. 
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SELL. TYPEWRITERS 
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Rebuilt Machines at Wholesale—ilustrated Catalogue on Application 


Special Wholesale Prices on Machines not Rebuilt 





Cylinders Recovered, All Makes, 60 cents 
TYPEWRITER PARTS-WRITE FOR PRICE LIST 


TYPEWRITER INSPECTION CO. 


Established 1892 


317 Broadway, New York City, N. Y. 
A. K. GOODRICH, Secretary. 








J. E. THOMAS, President. 


























UNION CASH REGISTERS 


Impregnable—Flexible Keyboard 


USE THE UNION 


and you will 


BUY THE UNION 


REA WHAT OTHERS 
SAY OF US: 
“Given most severe testsand are morethan pleased 
with it.” 
“Best in the world.” 
" “It is giving the best of satisfaction.” 
“Easy and quick to operate and has required no 
repairs.” 
“We are delighted.” 
“You did not in the least overestimate its merits.” 
“A better machine than you have represented it to be.” 
“Perfectly accurate.” 
“Right to a cent.” 


Send for copy of our new Testimonial Booklet. 


“For the 
Moneys 
of all 
Nations” 





Simple in Construction— Automatic in Action 
We Guarantee the Strongest Patent Protection 


Address 


UNION COMPUTING MACHINE CoO. 

















UNION SQUARE, WEST, NEW YORK 


— - 











‘*JUDGE, THAT YE BE NOT JUDGED.’’ 

Every man of sense in the business world r 
ognizes the truth of the old saying that ‘‘‘ 
sistency is a jewel.’’ And it would be ver 
hard to convince some of these men of sense 
that daily practice in their offices tends to pla 
them in the ranks of the inconsistent. 

A watchful and ever more watchful eye is 
turned by proprietor or manager in the big, 
busy commercial house in these days upon the 
work of employes in various departments upo! 
the handling of stocks, the keeping of accounts 
the correct and careful and prompt filling 
orders, the conduct—even the appearance 
salesmen. Yet there is one curious little failing 


4 


which cannot justly be called ‘‘little,’’ while 
it does not seem trifling, that so often creeps 
into the management of such a house as to give 
rise to frequent comment from observers It is 
the lack of study put upon the appearance of 
correspondence, 

Now, the average business man who reads 
the above may leap to the conclusion that a 
criticism of stationery or printing is meant. 


This is not the fact. The fault referred to is 
as often found among the firms who use en 
graved letter-heads and the finest grades f 
papers as among those who put less expense 
upon these things The fault aimed at is that 


of sending out letters to customers of the hous 
or others containing typographical errors, pen 
and ink corrections on type-written pages, 


blotted or soiled sheets, poorly folded sheets or 
other similar blemish which gives the effect 
carelessness or ignorance on the part of 
sender. 

No merchant of standing wants to be judged 
by any improperly managed department of his 
business. That is why he attends so parti 
larly to such matters as the courtesy of his 
clerks to customers, the appearance of his 
salesmen and the text of his correspondence 
And for such a man to neglect the little niceties 
which go to make up attractiveness in the ay 
pearance of his letters is to commit an error 
which convicts him of inconsistency. A writer 


in a recent issue of OFFICE APPLIANCES said 
the salesman that ‘‘nearly all the world think 


£ 


eth as a man is he dresseth himself,’’ and 
true. It is also true that, as a man writeth, s 
is he—in the opinion of most of his 
spondents. There is no accurate way to gauge 
the effect of the appearance of a neat, business 


like, **high eclass’’ letter, any more than 
effect of good breeding in a man, on the men he 
meets, can be measured. But any business mar 


will have little difficulty to recall the sense 
disappointment he has felt regarding s 


house of standing when he has receive 
that house an ‘‘unkempt’’ letter, and he 
readily recognize the truth of the clain 

such letters are ikely to injure business N 
employer would tolerate a salesman who was 
too much of a hurry in his work to care for s 
person. No employer should allow himse 

any employe to be in too great a hurry in rr 


spondence to give proper attention to 
ter’s probable first effect upon the prosp 
reader. Metaphorically speaking, a letter sl 


1 a shine’’ before it meets 


have ‘‘a shave and 
the customer, exactly as should the sales 
and stenographers are few who will watch thes 
details if the man who signs the corresponder 


is lax in insisting upon eare. 


Poor proof in a letter, a blotted signatur " 
pen-and-ink correction on a typewritten page 
bad paragraphing, bad margining, overcrowd 
ing or poor folding are, any and all, about as 


bad as incorrect spelling or faulty Englis! 
and convey wrong impressions to the mind of 
the reader just as inevitably. There are 
faults of the sort, examples of which a 


numerous, in every man’s daily grist of lett 


from other houses to need pointing out ar 

naming here Observation not only of t 

faults of others, but of the effect they 

upon his own judgment of the men or houses 


who make them, will guide the man who handles 
the correspondence into ways that are wis« 


this matter it is a good rule to twist tl 

maxim and ‘* Judge, that ve be not judg 
and so will your letters, like your salesr 
‘ome to have e well-groomed, well-br 
pearance by which the standing of your hous: 


will be measured. H. G. H. 


t! red 
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The Manganese Steel & Safe Company, in 


their new office on Adams street, Chicago, have 
a fine display of safes and they are creating a 
good demand for them. M. J. Sullivan, the 
manager, went west on business recently, and 
Mr. Hughes, also of the company, has been look 


ing after their interests in central Illinois. The 
small model of the Manganese steel safe which 
is carried along as a sample, is a beauty, and 
while a dwarf, is yet perfect in every way. 
* 7 > 

[The Herring-Hall-Marvin Safe Company, of 
Chicago, started seven new salesmen out the 
first of this month. E. T. Weiant, manager of 
the Chieago office, says that while this is a 
new departure with them they have recognized 
for some time that the best way to obtain more 
business was to get out and rustle for it. 

There have been some improvements made on 


the Hall safe lately, and one of them is the 
elimination of the cast iron knobs common on 
all the old style safes. The knobs have been 


displaced by a projecting plate which fits tight 
ly over another, thus leaving no aperture for 
the safe blower to work on. Another good fea 


ture of the safe is the ball bearing hinges that 
the doors work on. Thus a little child can 
easily swing the door of a safe large enough 


to hold millions. 

Another feature of their business that is 
proving very popular at this time is the domes 
tic safe made for use in the drawing room, 
dining room, bed room or elsewhere in the 
house. Each safe is made into furniture such 
as a drawing room table, a sideboard, etc., thus 
concealing the safe from any one interested in 
knowing the whereabouts of jewels and silver 
ware of the housewife. 


* J 
The Addressograph Company, of Chicago, 
have not been able to supply the demand for 
their machines this last month, and work at the 
factory is being pushed in double quick time. 
[The office on LaSalle street, where the company 
demonstrates the work of the machines about 
four hours each day, has landed many prospec 
tive customers Among the big orders which 
they have te filled was a $10,000 order from 
the Chieag Telephone Company and a $17,000 
order from the San Francisco Gas Company 
Josef Dun . president f the company, who 
has been t eling in ] pe since the first of 
July, as ret home nd is now hard at 
4 T fh — 


THE HOGGSON POCKET TIME STAMP. 


rime tam] e be t recognized as part « 
office f tor ‘ pment, and the advent of 
ew ss = nable price promises 
t The loggson time stamp is 
rints directly from rubber dies, 
k desired It is used in the same 


Way as al nary rubbe mp, and gives per 


t. clear ! impressior There is no neces 
t to ir ft ockworl t hard blow, and as 
t, whe t in use, on the ink 
free from dust and dirt The 
: es and weighs 10 
led by two dials, one 
l r the minutes It 
wound Ifk linar ck, and the hands re 
Pe ! } econds ! date is between the 
1 \ ling i be placed above or be 
w then tims ‘ guaranteed to be a 
d timeke« ind the entire stamp being con 
ted t ter geable system, any part 
t be re ibstituted This stamp can be 
sed for a ty of purposes, receipt and delivery 
f good te rrams and tele mes, rentals of bil- 
| itutomobiles, etc It 
is wat man’s register, or em- 
‘ tir eck ince ne of these on the 
sk A f man of each department would 
rd t t ‘ nd when the employees entered 
eft t I which he works. The price of 
stan $15, and is sold by the Hoggson 
Stamp Company f 106 Fulton street, New 
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Typewriter Parts 


—FOoR—- j 


Remington, 
Smith Premier, 
Caligraph, 
Manhattan, 


and other makes of machines. 








Send for Illustrated Catalogue FREE. 


F. S. WEBSTER CO. 
332-336 CONGRESS ST., BOSTON, MASS. oO 



























for years one of the leading manu- 
A. P. LI LE facturers of Typewriter Ribbons 


and Carbon Papers, still main- 
tains his standard quality of goods, and his unequaled 


CARBON PAPER 


THE COBWEB 
SATIN FINISH ayp 
GOLD SEAL 


as well as his many other brands, are 
known and used wherever typewriters 
are used, as well as his Satin Finish and 
Gold Seal Ribbons. He has distributing 
offices at Chicago, London (Eng.), besides his offices at New York, Philadelphia, 
Pittsburg and Cleveland. At New York, he has just taken large spacious offices 
on the ground floor at No. 287 Broadway, corner Reade Street, the largest and 
finest offices in the world devoted to the sale of Typewriter Supplies. Stationers, 
Dealers in Supplies, Typewriter Men, Purchasing Agents, are invited to call at 
any time. 


The Main Offices and Factory are at ROCHESTER, N. Y. 


Have you seen any of his souvenirs? He issues a celluloid indexed 
dictionary, a beautiful French plate mirror with celluloid case with 
lithographed rose bud, and an envelope opener with celluloid handle. 
These are all exclusive designs and cannot be used by other manu- 
facturers for any purpose. 
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Do you want 
New England Business? 


MEK US QDOUL SOACE O11! 
POVUCHIATS Of Olt ew Wal Jor 
SCCUITIG A121 Ge MTCNAAICE OF 

Lu si1ES5 7707? Al the 19006 
NEW ENGLAND 
OFFICE APPLIANCE 


AND 


EDUCATIONAL SHOW 


HORTICULTURAL HALL. BOSTON-NOY.|2 701] 7 tnc. 
CHESTER!I.CAMPBELL MCR.5 PARK SQ. BOSTON, MASS. 


— 


U.§. Typewriter Ribbon Mfg. Co. 


617-819 Wainut St., Philadelphia, Pa. 


Non- 
Filling 





U.S. 


RIBBONS 


AND 


CARBONS 


are made for many of the largest 
distributors in the world—and the 
hold they have on this trade is due 


to their 
POINTS OF MERIT 


Most intense Jet Black Records, 
most brilliant colors known, great- 
est copying strength, greatest dur- 
able qualities. 





LOOK BLACK — PRINT BLACK — STAY BLACK 


AGENTS WANTED EVERYWHERE 


Our prices will interest you. Write now. 












Long 
Lasting 
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The Acme Pointer 


for REMINGTON 
TYPEWRITERS 








Locates the Writing Point Instantly 


Very Necessary in Tabulating 
Simple in Construction 
Put on in Five Minutes 


Guaranteed Accurate and Durable 


Special Discount to Dealers 
Send for Descriptive Circular 


KELLEY. JOHNSON & RAND. Mfrs. 


Factory: 441 Chapel St.. New Haven, Conn 
Office: 419 West Sth St.. Oklahoma City 
Reference: State National Bank, Oklahoma City 


ALt 


REMINGTON TYPEWRITER CO.. 
327 Broadway. New York City 


WHOLESALE TYPEWRITER CO.. 
108-110 Duane St.. New York City 
» HANDLE THE 


Manufacturing for the Trade a Specialty AND ALL EXCHANGE MEN WH 
REMINGTON TYPEWRITER 
BI-CHROME RIBBONS A SPECIALTY 
a a 
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THE BOSTON BUSINESS SHOW. 


New England is to have her second an 
office appliance and educational show, Nove: 
ber 12 to 17, in the Horticultural Hall, Bost 
Mass., where will exhibited many of 
lines shown at national business shows 
New York and Chicago. 

The second ear’s show promises 
much greater success than the first, and 
little of the sy emains untaken by ex! 
tors. 

The management of this show have hit 
t very novel manner in handling the 


which should great benefit 


Instead of 


question 
the exhibitors 
half-price of 


prove a 
issuing the is 


plimentary tickets, the New 


England Show { mpany are sending the 

hibitors, fre: f charge, a quantity of han 

somely print: vitation cards to be mail 

by the exhibitors prospective customers. 
The invitatior admit to exhibition 

at the clos show these cards wil 

sorted out and returned to the exhibito: 


thus provide with a working list of gr 


value. 


A BUSINESS GETTER. 


The Pennsylvania State Bankers’ Asso 
held their annual convention at the Bel 
Stratford in Philadelphia on Sept. 26 ar 
and at this ention there was a miniat 
office appliance show which was a pleasant 
prise for the bankers and a business 
the exhibitors 

A few weeks before the convention the rey 


sentative of Pike Adding Machine ( 
pany, the Oliver Typewriter Company, the A 
dressograph Company, the Standard Adding Ma 


chine Company and the advertising manage: 


the Wm. H. Hoskins Company eagreed to for 
t sort of business alliance and to that e1 
gaged the blue room at the Bellevue-Strattf 
for the days that the bankers were t 


convention. Notices were sent to ever 
lng house in the state calling their att 
to the bankers’ office appliance exhibit 
held as menti ibove. The result was 
the rooms wer rowded with interests 
who in many cases left orders for severa 
dred dollars’ worth of goods, and all express: 
themselves as than pleased at the 
tunity thus afforded to see the latest d: 
for office and bank uss 

There is a valuable lesson to be learne 
the experience of the coneerns who thus 
tained at lnimum cost maximum results 
here is no reason why this same idea 
a larger or smaller seale could not be 
out in every larg ity and In manv cases 
cities: Why this plan has not been follows 
by the manufacturers of office applianc: 
mystery not explained. At the n : 
of conventions held by all other lines. w . 
seen goods especially applicabl to the . 
ucter of the manufacturers or dealers . 
the convention At how many of thes: . 
ventions will the business man find anvt , 
for his office? He ean find almost anvthi ‘ ; 
wants for his factory or the manufa ; 
end of his business, but the counting 
neglected and never thought of. 

At all conventions, that is, conventions w 
the business end of the trade is represent u 
there are lots of men who are located in sg 3 
towns and who have little chance of be 9 
acquainted with up-to-date business syste: , 
levices for the modern office. Thev ar: st . 
anxious to learn where thev can save mon - 
this end of their business as in any oth : 
of their establishments. It is up to ; 
tioner who is active and who is willing : 


crease his trade, providing he handles an 
l take advantag: 


s of this character whi 


late line 
many opportuniti 


of goods, to 


ome within his reach in the course 

In connection with this subject it is int st 

to note that v an expenditure r 

$50 the Hoskins Company obtain 

amounting to not less than $5,000, and if 

deal goes through the figures will reac] 

$35,000. Of irse, there are few houses 
equipped to take care of business of this 

tude, but what has been done bv on: hs : 
be done even better by another ) 














ANOTHER BUSINESS SHOW. 


Some five ears ago a party of Philadelphia 
business m« while at luncheon one day, for 
nulated plans for the promotion of a show 01 
x hibition ffice appliances \ company was 

rmed al egarding the pro 
posed show sent | t 200 of the ther 
eading manufacturers f goods which came 
inder the ssificati f office appliances 
There was siderable fficulty in obtaining 
i suitable bi g for 1 sing of the show 
nd after se I Li tt pts in this dire« 
tion the pi ect was 

After not g eg vt ind success of thi 
New York Chicag siness shows, somé 
of the orig compan , after feeling th« 
pulse of the trade in t section, determined 
that the tin vas ripe for a successful launch 
ing of a show for Phila phia. With this idea 
in view a mpany has been formed with the 
following officers President, Wm. H. Bartlk 
man; treasure Edwin A. Bateman, and secre 
tary, Harry D. Snyde The president and 
treasurer are | office Association of 


Bookkeepers of the city of 
influential busi 


Accountants I 
Philadelphia very strong 


less orgenizatior Mr. Har D. Snyder is the 
idvertising n ager of t Wm. H. Hoskins 
(ompany, the largest reta stationery store in 
the east, and who is acknowledged hy the ad 
vertising frate as being one of the bright 
est men in his ne in Philadelphia 

The show, be know1 s the Philadelphia 
Business Show, will be at Horticultural 
Hall, on Broad St., below Market, February 16 
to 23, 1907 The securing of this hall, one of 
the best in P udelphia, is a great feather in 
the cap of tl show con ind its very cen 
tral location excellent interior arrangement 
will do mus toward helt the promoters dis 
pose of their space The offices of the company 
ire at 265 Drexel building, and the complete 
prospectus plans of will be ready) 
for distributix October 

It is the of the to introduces 
features w have ne before been at 
empted at show of this iracter, and it is 
Safe to say that they w t follow the plans 
if any of the other shows h have been hel 
n this ¢o 

ANOTHER GOOD ONE. 

Just we re going press we received 
in interesting letter from the Office Equipment 
Company, f Duluth, Min This letter is 
written by M Charles |] Ellis, president and 
manager, an take | sure in quoting se\ 


eral extracts from the san 
The Office Appliance Company, Chicago, IU. 
Gentlemen: 

This is to inform you that through the in 
formation obtained from the editorial and ad- 
vertising columns of your magazine the Office 
Equipment Company was launched here on 
Sept. 15. The writer was formerly connected 
with the Elliott-Fisher Company, and will con- 
tinue to sell the Elliott-Fisher billing machines, 
aS well as the Universal adding machine, the 
Addressograph, Bradley stencil machine, verti- 
cal letter and card files, typewriter supplies, car 
bons, loose leaf ledgers and binders, desks, 
chairs and all kinds of office specialties. We in 
tend to add to the line from time to time and 
will watch with interest the advertising pages 
of ‘‘Office Appliances,’’ and know that by do 
ing so that we will get onto all of the good 
office specialties and devices, as we find the 
best of them to be represented in the advertis 
ing section of your magazine, all of the back 
numbers of which we have on file, so that both 
we and our customers can look over them from 


time to time. 


Mr. Ellis sense of t 

' ] ind W ( 9 stated ha 

would | mpany to 'g 

al oO ti ~ 28 nat f waiting f 

to m 

Mr. Ellis was en 
iged beg s ns tir 
hrough the l he has re 
eived fro O E API magazine from 
time to time witl s energy and enthu 
SLASTI it Ss ig success of his 

WwW n Tta 
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When you want that work— 


Done Right 
Done Quickly 
Done Better 


(hen you want to 


BE SURE 


Get the 


Underwood .. 
Typewriter 





Underwood Typewriter Co. 


Branches the Worid Over 


Tacx Turovucu Tuts 


Hygienic Telephone Disc. 


—— 2 
100 N. 3rd. ST. PHILADELPHIA, PA. 


THIS IS IT 


them s ne slor for 810 00 


Telephone D 
Dy all ‘phone u 
Why nottry a thousand of these? Do it to-day 
and be before your customers all the time. Re- 


duced rates for quantities. Price list on application. 


CAUTION 


tly and vigorously prose 


HYGIENIC TELEPHONE DISC CO. 
SS 


24! Broadway, New York. 

















z li " TYPEWRITER 
O 1 e CARBON PAPER 
(Extra light weight) 


Will give more and better (clean, distinct) 
copies than other carbon papers 


TYPEWRITER 


‘DE-FI CARBON PAPER 


(Standard weight) 


The leading carbon paper for all ‘round, 
every day, usual number or copies. 


@ The most satisfactory carbon papers made. We 
want every dealer selling high grade carbons to prove 
this by test. 


Send for Samples Today 


UNIQUE CARBON anv RIBBON CO. 


150 NASSAU STREET 
NEW YORK 
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— competition, and unless some fair and equital 

prices are made on the ‘Imperial’ goods they wi 
probably find their orders decreasing very mat 
rially in the near future.’’ 


THE CELEBRATED The above statement from one of the leading 
dealers in th country seems to voice the se! ul 








ments. of the majority of the trade, judging 
the numerous letters received at this office 
d subject 
an eee 
It is announced trade circles in New York ¢ 
that the Tech: il Supply Company, whose he 


quarters are in Scranton, will move their bra 
office in New York from 28 Reade street to | 
East Twenty-third street Their present location is 
not wholly desirable being far too small in siz 
“ 1) 


and also not near their center of trade. Since The 

Frederic Post Company, of Chicago, sold this 
office to the Technical Supply Company the bus 

ness has rapidly increased so that they have out 

grown their quarters Mr. William P. Christopher 

the manager of the company, states that it wil 

yet the new offices a 


be some months before 








ready and tha they do not expect to be doing 

} 4 4 business at the ew stand much before Januar 
an n ineering upp 1¢€Ss 1, 1907 The new tion is a particularly 
vantageous one for this line of business and wit 

the increased floor space at their command 

larger stock wi be carried It is the int t 

of the management to make this the finest st 

of its kind in the city and they will carry |i 

MANUFACTURED AND IMPORTED by the stock at all times a complete line of drawing ‘n 
terials of every description It is said that tl 

new office will be n charge of Arthur I Chri 

topher, a recent juisition to the selling force « 


the “Tech’’ Company He is a brother of tl 


Keystone Blue Paper Company eoneral manage?” Wiliam f. Cnet aSs, 


ought to stand him in good stead in his new pos 
Has , 


PHII ADELPHIA tion He has studied mining engineering t I 
University of Washington, previous to whicl 
saw actual service n the mining field, both 


t 


Alaska and in several of the western stat 








“‘Goods only of a known quality’’ 


AN IMPORTANT DRAWING MATERIAL 
SUPPLY HOUSE. 


























































a Probably it is not generally known that 
the largest houses in this line in this country 
located in the City of Brotherly Love. The K 
DRAWING stone Blue Paper Company, which started 
° years ago in a small way now occupy two buil 
INSTRUMENTS iW ings at 910-912 Filbert street, containing six floo1 
.% . each; a machine shop of two floors, 40x125 feet 
von THE VEST POCKET re) + = ane a sev = story er ag a gg Fane 
and secon loors of the Filbert street buildings 
2 will be found tl! show room and general offices 
THE READY DRAUGHTING INSTRUMENT S23 j]]| Sir ring cl te bulge Soc 
ONE x. the manufacture and preparation of blue print 
= Will do the work of your T-Square, Compass, Triangles, Protractor. o-3 papers 
Rule and Scale, and you can carry it in your pocket when out on a job all The making of blue print papers is an interesting 
No delay. Ever ready. No description is necessary to show the uses of the = process, the paper from its unrolling to the wray 
» Ready Dratghting Instrument as a Rule, Square or Scale. Angles of any degree are = ping in the finished roll being only handled ot: 
found by the use of the protractor. y zs All the process is entirely mechanical and perf 
all uniformity of product is thus guaranteed The in 
all we WANT G00D DEALERS ALL OVER This Cut is mense stock of blue print papers carried is ur 
% sizse doubtedly the largest in the United States a: 
: to sell it. Architects, Engineers, Draughtsmen, Students, all like it. It's a whole draw- not only an infinite \ pny is found, but ulso 
= ing outfit in one single piece. sufficient quantity of ea brand to guar 
; TRADE DISCOUNTS READY MFG. CO., Ged" Tome || ine Kevstone. 
— s 5 The Keystone Company carry a very complet 
_ ~ line of all kind f drawing materials, civil 
—_—_ ——— - a a mechanical engineers’ outfits, in fact, everything 
which may be classed under drawing and surveying 
tional Association of Stationers. This could be materials. The imported goods are shipped direct 
very easily accomplished by having representatives | and not through jobbers so that the pri 
on the various committees of that Association. ilways right 
. > > 
Some of the manufacturers and dealers are mem- 
bers of the Stationers’ Association and are well A DROP IN PRICE OF WIRE BASKETS 
pleased with their connection and the good result- Quite a stir has been made in the statior 
ng thereby. Organization never has hurt any | trade by the lowering of the price on wire baskets 
business; on the contrary, it has always helped pis cut in price has been made by the Progré 
and the different National associations of manu-| give Wire Goods Company. of 528 Commerce str 
facturers in all lines of trade are simply the philadelphia, after due consideration of the tr 

There is a new pencil on the market called the organization of men who realize that in union there | .onditions and the reduction in cost of ma 
“Beginner's” and has been put out by the Dixon | /8 strength. Those who are not familiar with the | ture 
Company with the idea of supplying a pencil to the Stationers’ Association have but to ask any of T ee oer ee ees 
beginner, or Kindergarten scholar, with which they | !t8 members whether they have or have not been ag Pg ee me mag a ll 
could draw easily and without cramping the fin- | benefited by membership therein, and it is ex- | Wire CesT ae een eck. danan ich 
gers. It is half an inch in diameter and contains | ceedingly doubtful if there could be found a dis-| feet. in bright ' nam a, Se te ~ a 
& large soft lead suitable for easy writing. It will | 8enting voice in the entire association. It is hoped | Standard siz Brgy nig he B, also ¢: 
not tire the muscles of the child’s hand and is a that all of those interested in the manufacture and | 3 inches deep rier desk baskets are a 
very easy pencil for anyone needing a soft pencil | selling of drawing materials will consider this | in stock and are made in the same excellent n 
for freehand drawing. | question of the formation of a national association | mer as the single trays : , 

Triangular scales are now made with red, white | °F the affiliation with the nearest local Stationers Besides the above named articles this comp 
and blue scales and those who have used them | Association. a vipers ~- > ~ gy . a a ae - 
say that they are a great improvement over the | kets, with wire or tin bottoms, and crimped w 
old style., By the use of these colored scales it | There has been quite a discussion among the 
is possible for the user to know at a glance just trade of late concerning the rumored reduction in 
what scale he has been using as the color of the orice of the “‘Imperial’’ Tracing Cloth. One of the 
seale used fixes itself unconsciously in the memory. Sasmest dealers in this line in the country has 
Much time is thus saved when picking up the sent several letters to the trade throughout the 
seale for further use. country calling their attention to the conditions 

There has already been some agitation in the existing and asking for opinions and comments 
trade toward the formation of a National Asso- on this matter. A large number of replies to their 
ciation of Dealers and Manufacturers in Drawing requests were received, and, in fact, the agitation 
Materials. That much good would result from an has reached such a point that The Winterbottom 
o ization of this kind is beyond doubt, but | Book Cloth Co., Ltd. has agreed to take this 
when the subject was broached to one of the la matter of price up with their American agents ; , 
manufacturers of supplies he replied, “Yes, I will and adjust the lists so that ae¢fair profit at least | mail baskets, either tinned or japanned; w : 
be only too glad to join a body of this sort, and | can be made by the dealers not in the combine. Dill and letter files made of copper wir i 
give it my financial and moral support, if some- The outcome of this crusade against the so-called | pen and pencil racks; hook and clasp bill 
one will only start the ball rolling.”’ There ts “Hogging’”’ of prices will be watched with interest, | letter wall files. One of the best sellers that t 
now in successful operation the National Associa- especially in view of the fact that there is an/| have is their self-adjusting detachable paper } 
tion of Stationers and Manufacturers, and as there American tracing cloth soon to be placed on the/ which can be attached to any size desk basket and } 
is much similarity in the lines, that is, many market which is said to be the equal in every| will keep the papers or letters from being blow: 
stationers handling drawing materials, it has been | way of the English cloth. ‘“When a combination is| out of the basket, and automatically adjusts 
suggested that if an association is formed among formed for the purpose of obtaining all the profit.| to the quantity of material in the basket It is i 
the drawing material people they become, in a allowing none to che little fellow, it is very apt made from heavy wire — , and is very durable : 

I rder : 


measure, a branch or sub-association of the Na- to stir up not only ill feeling but most disagreeable | and cannot get 

















COMMERCIAL STATIONERS’ SECTION 





EVIEWING the Field of Specialties, 
Staples and other Office Supplies of 
particular interest to the Commercial 

Stationer 











OF 
APPLIANCES” 


“OFFICE 





UIDING the modern Stationer in the 
sale of office 
how to handle such. 
other goods of the trade. 











Some Problems of the Stationer and Salesman 


The whole trend, sweep and current of our 
commercial life is toward concentration. It is 
not within the province of this article to show 
the different causes that have led to the centrali 
zation of power in the majority of our large 
business companies. But we do know that mod 
ern business houses are so organized that there 
is one central head, the president, and under 
the president are departmental heads, or sub 
heads, controlled directly or indirectly by the 
president, from whom emanates all authority. 
The central head is ordinarily a person of great 
responsibility and power. Each subhead derives 
his power from the president, has his program 
mapped out for him, and must show results, 
much the same as if the department were con 
ducted independent of the company. This cen 
tralization is the natural outgrowth of sys 
temization demanded by the commercialism of 
the twentieth century. Many individual com 
panies have merged their interests and have be 
come powerful corporations commonly called 
‘*trusts.”’ 


Concentration Has Brought Problems. 

The result of this concentration of power has 
been advantageous to the participants, but it 
has presented many problems for the people 
to solve, and among those concerned are _ the 
stationery salesmen. 

A stationery representing one of 
the largest houses in Chicago, who has been 
in the business for years, and who in his time 
has confronted divers propositions ‘‘too numer- 
ous to mention,’’ says that his greatest prob- 
lem and hardest work is selling stationery to 
the subheads of trusts. 


salesman 


The Inexperienced Buyer. 

For instance, as every reader knows and as 
we have cited, the executive department of the 
to sub-departments, on 

panies, will be the 


combination is divided i: 
of which, in all large « 
stationery department. The chances are that 
the person in charge of this branch ‘of the busi 
ness has been appointed by the president and 


does not know a solitary ng about stationery. 
The manner in which he is to handle the busi 
ness of his ds rtment, however, is all ‘‘eut and 
dried.’’ Suppose he desires to place an order 
for stationery He will get a report from those 
below him on all stock that is needed in the 


office. earbon copies of the list of 


goods wanted are made and sent to as many 


} 


different stationers for bids. On each memo- 


Several 


randum is stamped a notice saying that the de 
partment will pay no attention to personal calls 
or verbal agreements. Everything must be in 
writing. Phe hances are that the prospective 
buyer, so often being ignorant of the articles 
needed, has failed to specify the grades of ma- 
terials wanted. The stationer telephones for 
enlightenment aud the buyer answérs ‘‘me- 
dium.’’ Nine or ten st ers will then figure 
on pretty nearly as many different grades of 
paper, pencils, loose leaf ledger material or 


inevitable result is 
bmitted there is a wide 
aused by the lack of 


whatsoever is needed. 
that whe n the } Is are s 
discrepancy in the prices, 


definiteness in specificati 
Cents, Not Dollars, Count. 
There ar prol able fates of the order. 


lar friend in the sta- 


The buyer has some parti 
ibmitted his bid. but 


tionery business who has s 


it is higher than some of e others. The buyer 
accordingly lets his friend know that his bid is 
higher than of his mpetitor, and wants 
to know if an’t do as well. Of course he 
ean. He instr ts his customer to secure sam 


ples of, say, that his competitor fig 
ured on, and when the friend gets a hold of the 


BY GUM. 


same he proceeds to figure, not on the basis of 
his own stock but on that of the other bidder. 
For this reason many reputable houses refuse 
to give bids for business. 

The next is that the man who turns in the 
fowest bid will get the order. And in a propo 
sition of this kind cents count, not dollars. Thus, 
the stationer who figures on a cheap grade of 
paper as ‘‘medium’’ obtains the order over his 
competitor, who had figured on a better grade. 


Some Buyers Trust Salesman. 

Many corporations have learned after experi- 
ences similar to the one related above to depend 
pon service, not the service of the house, but of 
the salesman, for supplies. I know of one corpo 
ration that has stopped buying supplies at six 
different houses because of poor service, They 
ordered lead pencils from the representative of a 
certain house. The first time the kind was spe 
cihed. The second time the order was given 
they did not mention the grade and, as a dif 
ferent salesman had taken the order, a different 
quality was sent. Business connections were 
severed with that house and with others until 
they found a house where the same salesman 
looked after their business every time an order 
was sent in. Now, when the salesman gets a 
telephone order for material, he doesn’t need to 
ask about grades. He knows. It might be of 
interest to know that the salesmen of this house 
pay no attention to territorial division by the 
house, and many times they find themselves a 
two hours’ ride from the office, across the street 
from each other, each handling his own cus 
tomer. 

Strict Adherence to Territory Not Always Best. 

This division of territory and strict adherence 
to the same has lost some trade that I know of. 
One typewriter firm assigns territory to its 
agents and expects them to stay there. One of 
the salesmen came to an understanding with 
the president of a certain company concerning 
the sale of twenty typewriters. The prospective 
purchaser in the meantime moved to a new loca- 
tion, outside the allotted territory of this sales- 
man. According to the rules of the house he 
could not sell typewriters outside his division. 
He was not on good terms with the salesman 
who handled that territory, and the result was 
that before the new man could land the order 
another house got ahead of him. There should 
have heen some understanding that would have 
enabled the salesman who obtained the promise 
of an order to get it, and the probabilities are 
that no such trouble will happen again, but it 
cost the honse a two-thousand-dollar order to 
see the point. 

‘*What is the paramount problem that con- 
fronts stationery salesmen?’’ I asked a promi 
ent manager. ‘‘The biggest problem he con- 
fronts is how to sell his goods,’’ was his un- 
equivocal answer. 

It is true, however, that salesmanship is today 
on a higher moral and financial plane than ever 
before. One traveler said, ‘‘ When I started into 
the business of selling, fifteen years .ago, the 
fellow that could drink and smoke the most, 
that could show the ‘boss’ the best time, was 
the one who got the order. Things have changed 
mightily since then. The boss will go out with 
vou, drink and smoke with you and laugh with 

but he gives his order to the fellow who 
can give him the best for his money.’’ 
Confidence Salesman’s Best Asset. 
Granting that the house is a good one and 


it will fill all orders procured by the sales 
promptly, the most valuable asset of 


salesman is self-confidence. ‘‘He needs belief in 
himself and his goods more than he does pros- 
pective customers,’’ says the manager. ‘‘If he 
can go to a man and say, ‘This pencil is unex- 
celled, there is none better,’ and make the other 
fellow feel it, then he’s a success; but when the 
customer says, ‘Is this a goes. and he 
answers, ‘Oh, yes; a pretty good pencil.’ ‘Are 
there any better made?’ ‘Oh, yes, there are 
some better, I suppose, but those are good 
enough for hundreds of our patrons,’ it is need- 
less to say that he is the beginning of the end 
of his own finish as a salesman.’’ 


City Salesmen Invading Country. 

The city stationer and his aggrandizement is 
what makes a big problem for the country sta- 
tioner. Sakesmen from the city invade what the 
rural stationer believes is his own territory by 
right of settlement, and take orders away from 
him. The average business man is not disposed, 
however, to feel blue because of this enterprise 
on the part of his city competitor, but he is most 
likely to get out and land all the orders he can 
for himself. Genuine hustle is the only solution, 
and the country stationer is finding it out. 

Orrice APPLIANCES has maintained right along 
that the stationer is the logical office appliance 
dealer of the future, and in the large cities, 
where there are so many department stores, I 
believe the stationer will be forced to fall into 
line, sooner or later, just as hundreds of sta- 
tioners in the country are selling desks, type- 
writers and office appliances generally, because 
they are the logical representatives. 


Stationery Trade of Department Stores Increas- 
ing. 

But the stationery trade of the department 
stores is growing tremendously. I do not pro- 
pose to give any figures at this time, but I 
do believe from information at hand that one 
department store of Chicago does about as much, 
stationery business as any firm in the city. At 
least, that is the claim of the manager and I 
cannot dispute it. Now the man who patronizes 
the department store for his stationery supplies 
can get absolutely anything he wants but a 
typewriter, and nearly every one of them handle 
a cheap make. He can step into the depart- 
ment store and fit his office up well-nigh com- 
plete without much exertion, and he goes there 
because this is possible. The city stationer, then, 
must sooner or later recognize this and prepare 
to meet such competition or lose many possible 
sales. 

The typewriter in the department store prob- 
ably will never be a success so long as offices 
are maintained by the companies as they are. 
Rothschild & Company, of Chicago, a few months 
ago made a serious attempt to market the Wel- 
lington. They advertised it extensively and de- 
voted plenty of space to it, but it was a failure 
for they could not create a demand for the ma- 
chine. 

The enterprising department store manager is 
out after the business, too, and he has his regu- 
lar salesmen who go after business. Some in 
Chieago who have not yet placed city salesmen 
are contemplating doing so. 

This fact remains, however: in this broad, 
bounteous country of ours there is room for all, 
orders for all, money for all, that hustle for it. 
It is the aim of Orrick APPLIANCES to assist the 
hustler and I, for one, can testify that it is at- 
taining this end. 





Don’t miss the November issue of this paper 
—‘‘Office Appliances.’’ It will tell all about 
the National Business Show. 
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ASSOCIATION”? 





The New York Stationers’ Association held 
its first meeting since June on Wednesday, Sept. 
19, at the rooms of the Boost Club. 


President Gerry presided, and while there 
was not a quorum present it was decided by 
those present to go ahead with the business be 
fore the meeting, and important questions could 
be again taken up at the next meeting for dis 
eussion and ratification. 

One of the most important matters was the 
selection of a price committee composed of the 
following members: 

A. L. Shipman, Jr., of A. L. Shipman’s Sons, 
chairman. 

J. L. Clarke, of Montrose, Clarke & Emmons. 

David A. Tower, of the Tower Manufacturing 
& Novelty Co, 

Nathaniel A. Hanau, of Fiedler & Hanau. 

Mr. Pusey, of Pusey & Co. 

Andrew Geyer, of Geyer’s Statione?, secretary 

The report of the committee on permanent 
headquarters was received and they reported 
favorably on rooms in the new Merchants’ Asso- 
ciation building, now in course of construction 
on Lafayette St., between Leonard and Frank 
lin Sts. Here the association can obtain rooms 
which can be occupied permanently, and can 
also have the use of a large room for meet 
ings, all for the annual rental of $600, Various 
other organizations will have their headquarters 
in this building, and on account of this fact and 
its being the home of the Merchants’ Associa 
tion, makes it the best of all the rooms seen 
by the committee. The option on the rooms 
expires on Oct. 1, and as the next meeting of 
the association will not be held until after 
that date, the room committee was instructed 
to close the lease at once. 

During the course of the meeting the presi 
dent took the floor and asked for the hearty 
coéperation of the members in carrying on the 
work of the association. So far, the board of 
directors had done the major part of the work, 
and it was seldom that an opinion could be ob- 
tained on matters of importance, owing to seem- 
ing lack of interest in the association by the 
members. Mr. Gerry said that he thought mem- 
bers ought to attend meeting or at least when 
matters of interest were to be discussed they 
could write their views on the subject and send 
same to the meeting. 


The following resolutions 
printed and mailed to all members: 


Whereas, Believing that one of the most damaging 
practices to the established retail stationery and 
pemees business is due to manufacturers and job 

rs in all branches of the trade breaking original 
packages and selling fractional lots, thus permitting 
unequal competition and making possible the cutting 
of prices; therefore be it 

esolved, That we, the undersigned, members of 
the Stationers’ Association of New York, appeal to 
sald manufacturers and jobbers to take such steps 
as will remedy aforesaid evil——-assuring them of our 
encouragement and support in any reasonable meas 
ure that will effect such result 


were ordered 


Recognizing, That one of the most hurtful and 
senseless practices of the retail stationer and printer, 
in doing business, igs the cutting of prices, and that 
there exists no valid reason for same, and further, 

R mizing, That the undervaluation of goods is 
often due to the lack of knowledge of the actual cost 
of yeeteetien, 

e, The undersigned, hereby agree that, in making 
prices to consumers on all articles other than those 
that are ready made and listed by the manufacturer, 
we will add to the cost of labor and material at least 
20 per cent for expenses and thereafter such per 
centage for profit as we may deem adequate; and 
on listed articles we agree to sell at prices fixed by 
the association, and we further agree that a com 
mittee be appointed to formulate prices at which 
such goods are to be sold. 


Stationers’ Association of New 


Whereas, The 
urpose of remedying the 


York was formed for the 


evils that exist In our business; and, 

Whereas, Many of the said evils are due to the 
methods of the manufacturer and jobber in doing 
business; and, 

Whereas, The manufacturers and jobbers in joining 
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sald association recognized and subscribed to its 
purposes and principles; therefore, be it 

Resolved, That we, the undersigned retail mem- 
bers of the Stationers’ Association of New York, 
appeal to the manufacturers and jobbers to correct 
such of their methods now in force that are detri- 
mental to the interests of the retailer and to use 
every effort in their power to bring about a condi- 
tion that will be mutually beneficial; and be it 


further 
Resolved, That the retailer coincide with and 


support them in their efforts towards that end 


Whereas, Believing that the manufacturer and 
jobber solicit and sell direct to the consuming trade ; 


and 
Whereas, The retail stationer is the rightful 
source through which this demand should be sup 


plied; and 
Whereas, Believing that the jobber could with 
more profit and convenience supply the retailer alone. 
and thus do away with unnatural competition and 
one of the causes of price-cutting; therefore, be it 
Resolved, That we, the undersigned retail mem 
bers of the Stationers’ Association of New York. 
appeal to all manufacturers and jobbers for assist 
ance and advice, and ask them to adjust their 
methods of doing business with a view to bettering 
the unrighteous conditions now prevalent; and be it 


further ; 
Resolved, That we appeal to all kindred associa 


tions to take such action in their own councils as 
will effect a condition whereby we may all share 
equally the benefits that such action will conserve 


These resolutions will be again brought be 
fore the association at its next regular meeting, 
scheduled for the third Wednesday in October. 


< 


NEW ASSOCIATION. 

\ new plan by which stenographers can get 
together in their endeavor to better their con 
dition and to provide against the unnecessary 
contingency of being out of employment, has 
lately been inaugurated under the auspices of 
the Typewriter Inspection Company, at No. 317 
Broadway, New York. 

The Typewriter Inspection Company has vol 
unteered to allow the Stenographers’ Associa 
tion to use its offices as a headquarters. 

No fee whatever has been established for 
registration or for the expense of the associa 
tion, or for such aid in obtaining employment 
as may be rendered by the association and those 
coéperating with it, and the chief requirement 
is that the person be of first-rate ability as a 
stenographer. 


ASSOCIATION NEWS. 

On Sept. 26 the room committee of the New 
York Stationers’ Association agreed to take 
the rooms already selected by them and re 
ported on at the last meeting of the association 
These are located at 66 Lafayette street, in 
the new building of the Merchants’ Association, 
and will be ready for occupancy about Dee. 15. 
The rooms are located on the seventh floor and 
are very light and pleasant. They consist of a 
directors’ room and an assembly or general 
meeting room. ‘The directors’ room, which can 
also be used for an office, is 18x28 feet and the 
assembly room 30 feet square. 


The Wm. Mann Company, of Philadelphia, 
who have a branch store in New York City, 
have applied for membership in the N. Y. Sta 
tioners’ Board of Trade. 

The Philadelphia Stationers’ Association, at 
their meeting on Sept. 15, chose or rather 
reflected their old officers as follows: President. 
Charles H. Mann; first vice president, Wm. H. 
Brooks; second vice president, James Hogan; 
treasurer, A. Pomerantz; secretary, Harry T. 
Mitchell. Executive committee: Roland Alte 
mus, Charles H. Marshall and E. Rodier. Arbi 
tration committee: R. C. Strafford, James C. 
Lukens, Dr. Philip Jaisohn, Joseph H. Tisdal 
and L. A. Hawkes. This is one of the youngest 
associations in the national organization, and 
yet one which has aceomplished as much, if 
not more, than many of the older locals. It 
has the honor of having for its president th: 
president of the National Association, and it 
has on its executive committee the secretary 
of the National Association. There is now per 
fect harmony existing among the trade in Phila 
delphia, as there well should be in the city of 
Brotherly Love, but it is due solely to the in 
fluence exerted by this excellent organization, 
whose head, Mr. Charles H. Mann, has done so 
much toward bringing about this condition. 
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The committee on by-laws of the National 
Association will shortly hold a meeting at which 
important changes in the by-laws will be cor 
sidered. 


The next Philadelphia Asso 
elation will take place Oct. 11, when several im 
portant matters of local interest will be dis 
eussed. 


meeting of the 


WEEKS-HOSKINS COMPANY INCORPOR 
ATE. 
Weeks Mfg. Co. to Increase Their Plant. 
On the 5th of September the A. A. Weeks 
Hoskins Co. filed artieles of incorporation at 
Albany, N. Y., to do business as general sta 
tioners and printers. The capitalization is fo: 
$650,000, and the articles named the following 


as incorporators Frank A. Weeks, G. C. Vogel 
and Dean Sage, of New York City. 
It is expected that their building at 354 


Broadway will be ready for occupancy within 
a few weeks and that by November 1 at th 
latest, every department will be in full opera 
tion. Anyone with a knowledge of the marvel 
ous capacity for organization of the promote: 
of this enterprise, Mr. Charles H. Marshal] 
head of the Hoskins store in Philadelphia, rea 
izes that New York will have a stationery stor 
of which it may well be proud and that th 
service and equipment will be as near perfect 
as it is possible for it to be made with capable 
men managing each department. 

The A. A. Weeks Mfg. Co. will be continued 
as a branch of the Weeks-Hoskins Co., and ex 
pect in the near future to occupy a four-story 
building adjoining their present quarters at 11 
Gold St., New York, adding thereby a floor: 
space of over 10,600 square feet. It is only 
little over two years ago that Mr. Weeks s 
cured additional space in his present locatio1 
but owing to the enormous business done by this 
house they have outgrown these quarters and 
must have mor 
facturing purposes. 

Charles H. Marshall, who is to be the active 
head of the new store, is now secretary of thé 
National Association of Stationers and Manu 
facturers. 

In addition to Mr. Marshall, Frank A. Weeks 
will take an active part, and C. H. Numan, th 
other member of the combination, is the man 
facturer of the well known Numan inkstand 

The new building on Broadway has som 
thing like 30,000 square feet of space, and whil 
it was only reeently rebuilt, some $19,000 wil 
be spent on ilterations, and the most moden 
service fittings are to be used 


room for storage and manu 


NEW CATALOGUE OF SUPPLIES 


The Philadelphia Novelty Manufacturing Com 


pany, of 425 North Thirteenth street, Philad Iphia 
Pa., has issued a new catalogue of stationers’ sur 
plies manufactured by them and which is brought 
up-to-date by a revision in price of some of the 
old staples. One of the best known articles 
well as one of the best sellers, made b tl 
house is their well known Self-Acting Letter File 
made in three size for letter, legal-cap and 1 
size papers. 

This concert © manufactures maller f 
called The Auto-Fil which works on the sam 
principle as the self-acting file, but is of meta 
and much smaller Their Self-Locking Door In 
dicator is another article much in demand by the 
commercial stationer trade. Probably their most 
widely known rticle is the Novelty Self-Closing 
Inkstand which has been advertised extensivel) 
in the trade journals for the past fifteen ve 
ind has a stead ile Other articles which 
terest the stationer are the Novelty Pen Pul 
the “P"’ Clip, made of bronze; the Novelty P 
Fastener; the Keystone Paper Fastener: th N 
Paper Clip; Glass Clamp Paper Weights; Combi! 


tion Paper Weight and Clip; Crystal Upright Cli 
ind Glass Clamp Paper Weights Some new li 
will shortly be ready for the market and 
description will be given in these columns 


Don’t miss. the November issue of this pape: 
‘*Office Appliances.’’ It will tell all about 
the National Business Show. 


No other publication offers itself as a means 
of assisting the present typewriter man to ac 
quire the future knowledge that will bring him 
success, as does OFFICE APPLIANCES. 
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ALPENA, MICH. 


rhe new tationery store of M. D. Wittelshofe1 
& Co. opened its doors to the public during the 
end of August The store was given a thorough 


overhauling, with steel ceilings and a hardwood 
floor, which presents a very excellent appearance 
The company will handle a complete stationery 


line and general office specialties 
BOSTON, MASS. 

The stationery firm of Thorp & Martin Company 
have secured the stock of the Pemberton Law Sta 
tionery Company Pemberton Square. The old 
company mad specialty of law stationery and 
legal blanks nd were publishers of the Boston 
Law Directory The Pemberton business will be 
ontinued at the old address under the directior 


of George E. Damon, of the Thorp & Martin Com- 

pany, who is well able to bring it up to a paving 

business with the backing it now enjoys 
BETHLEHEM, PA. 

Cc. L. Barron on September 1 became the su 
cessor of the stationery firm of Barron & Cruick 
shank, whose store is located at Main and Broad 
streets Nine years ago the late Alex. Cruickshank 
entered partnership with Mr. Barron and has beer 
doing a flourishing business Mr. Barron is well 
known locally and will continue to hold the good 
will of the firm 

BALTIMORE, MD. 

The A. Ruperti Company has been formed hers 
for the purpose of conducting a printing, stationer) 
ind bookbinding business Alwin Ruperti, Ott 
Kreisel, Emilie W. Kreisel, Gottlieb Kreisel and 
John A. Wirth are the incorporators. The capita 
stock is $5.000 

CHICAGO, ILL. , 

George G. Graver, manager of the trade depart 
ment of the Charles H. Elliott Company, of Phila- 
delphia, was in Chicago recently making some new 
friends for his house, and with an ax to grind 

R. H. Baxter, representing A. A. Weeks Man 
facturing Company, New York, was calling on the 
stationers of the city the first of the month 

- > . 


Mr. Kneeland, representing G. T. Sutterley & Co 
Philadelphia, manufacturers of stationers’ metal 
goods, called on the trade recently in Chicago 

* . aa 


Mr. Chas. H 
Davidson Rubbe1 
the stationer tl irst this month in quest 
business 


James, of Boston, representing the 
( som ps: iny, was circulating among 


\f 


Curtis Bates with A. W. Faber, New York, took 
his usual im of orders for pencils from the 
stationers f n Chicag the latter part 


Septembe! 


J. E. Colt with headquarters at Pittsfield, rep 
resenting Eat Hurlbut Paper Company, made his 
isual round among the tationers of Chicago re 


ently 

G. W. Storms formerly wit A. W. Faber has 
iccepted a position as outside man with the Chicago 
Shipping & Receipt Book Company 


Cameron Amberg & Com} y have more bu 


ess at the present time than they can handle 
ind they would like to get hold of some good sta 
tionery met! No particulat ne is in special de 
mand at the present time but all the lines of the 
trade are tive Manager Collins well nigh get 
down to work before t ikfast, gets his luncl 
whenever hs in and goes home under the sBin 
ng stars ET ‘ ver bus man 

Mr. Metcalf ff the Metcalf Stationery Company 
eports a very decided quickening in business and 
the boys a1 so deep in work now that they 
have forgotten they ever had vacation 

lL. R. Brochor of the Brochon Stationery Con 
pany. has made a business trip through Illinois 


ind Indiana visiting om nt colleges, in quest of 


business Mr Broch n on S specialty of col 
ege work R. E. Jens also covered the Westerr 
states for t ompan) Business is exceptional], 


fine, and the ew power press which the company 
ately imported from England is giving eminent 
satisfactior nd helps t keep business good 
Koelling & Kiapenbac!l who make a specialt 

if German and foreign books, and fancy stationery 
ilso handle thousands of postal cards, and they 
have a portion of their display room handsomel; 
lecorated with cards of various hues and subjects 


Che most beautiful cards which they handle by 


the way ire made in Germany and almost any 


them ar isomé remembrances to send to 
friends it r f the American cartoonish post 
ls are unmentionabl yut there is a demand for 
them ut t p-t lat tationer must handle 
nen 

The iaw e busy t their work and 

ul t sessior ! makes business 


er e €< R : w) make i specialty of llega 
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22 Thames Street, 





Barrel ; cut Open to ) show sac twisted ready to fill 


A SAFE INVESTMENT 


Our unconditional guarantee insures you against 
an unsatisfactory fountain pen when you 


A. A. WATERMAN & COS 


MODERN FOUNTAIN PEN 


Modern Self-Filling—-Modern Middle Joint 


a MODERN FOUNTAIS PEN. A liberal allowanc 


EXCHANGE for pend -g ond of other makes, 
A. A, WATERMAN & CO. 


MODERN PEN COMPANY, Sole Selling Agent 
New York City. 


Illustration of Gold Filigree Fountain Pen. For Christmas Gift. 



















e made 


Modern Fountain Pens list at $2.00 and up 


Booth No. 79. 
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RIBBONS and CARBON PAPER 


Contracted supplies in large or small quantities 
PLAIN and DECORATED Boxes 
Manufacturers to 


SNELLING & SON, the trade 


$0. BROOKLYN, N. Y. 
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Dispense With Trial Balances 


Of Personal Accounts by using our Proof. 
It is practical and requires no change of system. 
Money Refunded if not an Absolute Proof that Personal 
Accounts agree with general books. 
Why not climinate the Trial Balance of these accounts. Write for circular. 


MILLER & HAM, 7th & Market Sts., Chattanooga, Tenn. 














YOU NEED 


Steel Brains That Save Yours 


You know that addition is purely a mechanical 
sneered Then why do you continue to let it use 


grey matter that is required | y other branches 





f your business You car wer say adding 
nachines cost too much 
: 
THE CALCUMETER 
The Standard Desk Adding Machine 
your desk for totaling deposit Silps, expense 
accounts, ledger accounts, etc., will give abso- 
lutely correct results, and save hours of time 
isually lost in locating. errors. It is the only 


durable adding machine that is handy and 
serviceable. This machine goes to the work—not 

e work to the machine Guaranteed for three 
$15.00 to $30.00, according to 
20 DAYS’ FREE TRIAL. It will pay 

u to investigate. Send for catalog 17. Archi- 
tects Model, l(ith inches into inches, into feet 
$15.00. English Model, farthings into pence 


nto shillings, into pounds, £5. 
HERBERT NORTH MORSE, 
172 Green Bldg., Trenton, N. J., U. S. A. 


years Price 
apacity 























The Fastest tors 


in the World 


operate the 


UNDERWOOD 






TYPEWRITER 


Daily Demonstrations 

at the Underwood Exhibit, 
National Business Show, 
Madison Square Garden, 
by the world’s champions 


Proving Conclusively 
that the Underwood is the 
Speediest, the Simplest and 
Most Easily Operated Type- 
writer made. 


Underwood Typewriter Co. 
241 Broadway, New York. 
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TABLETS, POWDER BOOKS, ete. Write for catalogue, 


specialties, Light Machinery, Tool and Die Work 


DEALERS AND 


and a perpetual 








When you can make “PLAIN” the MERITS of your business, you have accomplished the purpose of ADVERTISING. 


OUR MINIATURE PLANE PENCIL SHARPENER 


“Smoothes the Way to Business.” 


The above cut illustrates one of our many USEFUL and ORIGINAL NOVELTIES for the ADVERTISER 
Among our specialties are our AUTOMATIC DOOR SIGN, 


We are selling these PENCIL SHARPENER PLANES in 1 to 10 thousand 
lots to large concerns—their “AD” printed on both sides. (See above cut.) 


THEY SELL LIKE FURY AND AT BIG PROFITS 


Why not YOU handle them? It was “THE HIT” of the 
big Chicago Advertising Show where we sold thousands 


This is the cheapest and THE BEST Pencil Sharpener ever put on the market. 
quantities to Trade and Agents. 


A WINNER for the ADV. NOVELTY MAN 


‘“‘Ad” for the advertiser because it's useful to every man who uses a pencil. 
Write for quantity prices 


ADVERTISING RESULTS CO., 





Works 
Like 4 
This . -_ 

|< 7 ANG 


a 








cheapest movable sign on the market, SOAP BOOK 
We have a finely equipped factory for the manufacture of 


AGENTS—NOTE: 


Special Discounts in 
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69 Wells Street., CHICAGO, ILL. 
Telephone Main 3386 

















"The 


Peerless Moistener 








Aluminum Base or Water Well 


with each end in the water. 


in handling currency. @ Retails, 75 cents. 
Attractive trade discount 


Aluminum Frame for Cover 


MET bridge in water well on which rests white wool felt 
@ For moistening stamps, 
envelopes, etc., and for use of Bank Tellers, Cashiers and others 


Big seller 


>= PEERLE? 





( See 











|| 437 Claremont Ave., CHICAGO, 


PEERLESS MOISTENER CO. 
ILL. 














German Silver Top, Absolutely Non-Corrosive 
y 














cleanest, 
existence. 





of stencil paper or anything else. 


59 DEARBORN STREET 
CHICAGO 





this 100 copies can be made, in one or more colors; or, 
copies can be produced quickly and without trouble. Agents wanted everywhere. Send for circulars and samples of work. 


LAWTON & CO,, Morscroness 


One hundred copies of any writing or drawing in 20 min. 


The Lawton Simplex Printer 


Has been manufactured for 15 years, and is the most reliable, 
cheapest and simplest duplicating apparatus in 


Requires no washing. 


NO NEW-FANGLED IDEA. OVER 100,000 IN USE. 


Any boy can work it and after you buy it the expense ends; there is no need of purchasing supplies 
The original is written on any ordinary paper, with any pen, and from 


with an original written on the typewriter, 50 


30 VESEY STREET 


SOLE 
NEW YORK 








| y= BILLING 
AND LOOSE 





‘THE ONLY EXCLVSIVE HovuSE 


AMERICAN 
LOOSE LEAF 
| MFa.Co. 


CHICAGO, 
NEW YORK. 


SYSTEMS LEDGER OUTFITS, 
LEAF BINDERS, INDEXES ETC. 



























































forms of all kinds H. H. Shaffer, the manag 
the stationery department is a hustler 
business coming all the time 
7 > > 
E. 8. Reynolds, of Reynolds & Reynold D 
Ohio, was in Chicago two weeks ago »k 
the business of the local office in charge M 
Willson. 
> > 7 
Riddle & Wunderle are pushing the | 


time and Mr. Riddl 
keep a good assort 
the demand 

popular TI 


business at the present 
he finds it impossible to 
on hand, so voluminous is 
leather postals are ially 
rent makes of loos 


espec 
, 


pany carries six diff 
ers and they are getting their share of that 
ness 

> o > 

E. N. Volkert’s city delivery wagon att: 
good deal of attention as it is made to repr 
a ledger on wheels A loose leaf ledger of 
It is painted in very deceptiv mantr 
makes a splendid advertisement 

a > * 

Marshall, Jackson & Company only had tir 
tell the representative of “Office Appliance 
business was good every department I 
thing under the management of the igere 
young Mr. Marshall is moving along like it oug 
to. 

os > > 

P. F. Pettibone & Company, whose dow 
office is on Monro¢ while the general offi 
on Desplaines street s mighty busy. The 
offices are located i the factory, a very pret 
building six stories high, 8x150 feet Busi: 
the present time Keeps the factory working 
time 

> > > 

M. D. Rider & Company report a good g 

business in all departments, especially f 


tionery. 
> > * 
Maloney & Comy, 


Everybody with Steven 


on the jump taking care of that growing bus 
> > . 

Mr. Hartzell, of Hartzell, Lord & Com, 
returned from a long and pleasant outing 
ranch in Colorado, and has dug deep i 
in the office He is quite a chaser of the S 
Life and a more daring hunter never sl 
gun or tracked a beat 

> > . 

Mr. Howell, of Hartzell, Lord & Company, w 
Nebraska recently ot on business they say 
pleasure Deep j that is only described w 
babbling brooks, moonlight eyes, and t 
twilights, are talked about. A splendid 
has not been reported—for Mr. Howell is t 
est and chivalrous to talk about it 

> 7. > 

Frank O'Donn¢ rmerly with Stevens, M 
& Company, has begun work for Hartz Lord 
Company. Frank is a good worker and t 
worthy man 

> > > 

Mr. Fletcher Gibbes, of Shea Smith & Ce 
returned from a business trip to Denver a 
hard at work now He has been called 
business several times = is summer ar 
has heaped work so uch higher 
he gets out a catalogue every mont! 
pany his idle m ents are only when he 

> > > 

One stationery manager tells us the 
of his salesmen that illustrates the 
it takes to make good in that partk 
ren years ago the man came to him 
while he really did not need him 
work in the stock rooms Time went 
man proved valuable enough as ordir 
The manager detern i to put tl ‘ 
the road and stated his purp: 
salesman shrugged . houlders nd begs 
allowed to stay t : work The n 
determined and said that it was eit 
in 1e city or get it of his employm« 
saleSman started t For the f 
man well nig! weat blood ever 
proached a prosp¢ é stomer But 
it and after ten ye s of service is or 
stationery salesmen i: the city I 
obvious 

DECATUR, ILL. 
L. Chodat & Company have the largest 


ery business of any firm in Decatur ar 
the oldest in the business Mr. Chodat 
sive Frenchmar began business ! Ly 
89 by selling newspapers He sold 
made so much profit that he adde wl 


to his stock, and since he sold the fir t me a 


until the present time the firm has be PM 
ind continually adding customers The 
is agent for the Densmore and Sun typew 
and Mr. Chodat is just about to close a ds 
by he takes the agency for the Fox 
has sold a large number of typewriters 
the addition of the Fox to their selling 
sell many moré They have found De 
surprisingly good market for loose leaf d 
all makes and the supply depa rtment ! 
kept busy explaining merits t 
Mr. Chodat carries good line of filing 
and is agént for several makes that 
cure on demand if he does not happer 
stock just what the istomer wants 
> . > 

Haines & Essick, who have beer 1 tl 
ery business in Decatur for the ist ] r 
very progressive young men and have mads 


friends and customers They have had 














account of the de- 


continually to their stock on 
carry nearly 


mand for office supplies until they now 


anything a business man could wish in commercial 
stationery Their store is very neatly arranged 
and the stock well displayed They employ six 
regular clerks but at times find it necessary to 
have from twelve to fifteen helpers to handle their 


business 


MINNEAPOLIS, MINN. 


Cushman & Plummer, old stationers of Minne- 
apolis, have retired from business. Their stock 
and fixtures have been bought by Bertelson 
Brothers, who are opening up a complete station- 
ery and affice supply house at 21014 South Fourth 
street The Bertelson Brothers are both young 
men and have been in the employ of the Munson 
Stationery Company for a number of years in this 
city, as outside salesmen, and both have a host of 
friends and look forward to doing a good business 

> . > 

Elsewhere we give a complete account of the 
opening of the new Coote Blodgett Company, who 
succeed the Cootey Lithographing Company. 

NEW YORK CITY, N. Y. 
(By Our Eastern Representative.) 
There has been a remarkable activity in the 


OFFICE APPLIANCES 





TYPEWRITER PLATENS 
RECOVERED 


Patent process of grinding which 
absolutely protects the platen end 
against wear orinjury. We 


Work for the Trade Only 


Return platens promptly, use best 
quality of rubber, charge moder- 


ately and treat you “equare.* " 
WW RIVE UO 


AMES & FILSTEAD 


332 Dearborn St. - - - Chicago 
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representative, was in New York during thé last 
of September. sam 


The Booster Club, of the American News Com- 
pany, which is a social 
members of its stationery and "ane tore 
held its first annual outing on 
Cyprus Hills, Long Island. Baseball’ games 
athletic sports contributed towards the success of 
the day’s outing and after an elaborate supper in 
the evening, dancing was enjoyed until a late 





hour. 
*. . * 
The Novitas Post Card Company has been in- 
corporated in New York, with a capital of $2,000. 
Paul Davies, 757 Broadway, je Harris and 


Chas. A. Houston complete the other members of 
the company. Pe Sa 
R. R. Havens Company have been incorporated 
in New York with a capital of $5,000, to conduct 
a statione gat is business. Ralph R. 
Havens and Marie Havens, 153 West Twen 

third street, C. B. Goidemith, 71 Broadway, are t e 
incorporators. i eal 
The Fairchild Art one Com 


pany have been 
incur pormtes. with a capital of Lee Hanford 8. 
Je lenik, 15 William 





stationery trade for the past six months and the M4 
summer trade of 1906 will go down in the annals Meminde ] Y O 7 Veed, Chas. 8. Sender, Felix 
of the stationery fraternity as one of the busiest eet are the incorporators. 
its istory. - 
- 2S eee ORE POPULAR than ever after a Charles H. Mann, petaiguns of the Philadel iphia 
At the regular meeting of the Board of Trustees trial of 3 years and is bound to Stationers Association, and president of the Nation- 
of the Stationers’ Board of Trade in New York become a winner for dealers who give al Association of Stationers and Manufacturers, 
the following concerns were unanimously elected it ashow. ane, bee —— honorary member of the New 
*° National Blent Book Company, Holyoke, Ma Quality Greatly Improved “ gee be pen 
ani mai IANnNK »O0OOK ompi £ oly . MASS. 
Frederick Warne & Company, 36 East Twenty- akan | Let your trade know that you have it Edwin G. Bates, president of the Bates Machine 
second street, New York ; c ili nket a and get the start of your competitor. Company returned from Europe on the Third of 
Hills & Hafely Company, 27 East Twenty-second m Our advertising in the magazines will October after a very pleasant and F bccn trip 
street. New York a : contribute to your profits. Get in your to London, Paris, Berl n end Ostend. 
> Fenno & C% Zast Seve ’ ‘ e stock mow; the next four months are 
sien Wake & Ce, 15 Bat Coven ae your harvest-time. We give cards for Alfred C. Ripier, tor mane years connected with 
" Filewelmann & Relies. 84 Hast Sourth street the rest of this year PREB with each the stationery house of Henry Bainbridge & Co., 
waw York : , = : outfit for 1907. We make it an object was married in Olney, Pa., to Miss Anna F. Cong- 
' The William Mann Company of Philadelphia to you to order now because don, former employee of ‘A. Pomerantz Co. of 
aha wae onal ata . ah offen in Maw Work cos our mail-orders absorb our at- — Philadelphia. The new couple will live in New 
4 Sein eaiien ’ ted te thi b — » ve tention after this month. Write York City. 
aiso been acn , > at once for our September > 106K os 2 
. 27 . . aon proposition, stating quantity Pr S. T. Harding, of the Morden Manufacturin 
‘ Octobe o~ aw . dn< say) will Oe the Boost Club you will be likely to order and 45 oo Company, of Waserturs Conn., visited his tend 
ight at 1e Nation il Business § how, and many what you can do to promote \ ise York trade the first week of this month. 
stationers i to be attracted thereby. sales. Many dealers already . a oe 
he. have a steady trade on the An old employee of the Boorum & Pease Com- 
A. W Faber popular sale sman, Curtis Bates, Memindex. hy Not You? pany, M. F. Forte. severed his connection with 
left New York on September 19 for a long western ; . that firm on September 15. He has been for over 
trip at Wilson Memindex Co, twenty years manager of the printing department 
: : , ar a me a 
L. E. Waterman, Jr., is making a trip through 7 Will Street POCKET dapete with any of his men. , aorny 
Texas and adjacent territory in the interest of the ROCHESTER, N. Y. GARD GASE **e* 6 
Waterman Pen Co F. S. Waterman, the western The New York Stationers’ Association, through 











Size of Base 
2x9 inches 





| Acme Wire Staple Binders—Used Everywhere 








THE MIDGET 


ACGME No. 1 





SURE SHOT 








For fastening Papers and Light 


Fabrics together. 

Used extensively by Insurance, Tele- 
phone, and Express Companies, Law- 
yers, Business Offices, etc., for all 
Paper Fastening Work 
Also for Clothing, Cloak, Suit, Straw 


Braid, Lace, Embroidering, and other 
manufacturers for prepairing samples. 


Holds 100 steel wire staples, — 
automatic action. 


ALL 
Acme Staple Co., Ltd., 








For Heavy Work 


Carpet, Hosiery, Underwear, 
Silk, and other sample work. 





Won't clog or buckle. 
Fastened to table. 

Will bind 1% inch fabric. 
Japanned or Nickled. 


500 N. 12th Street, 





WE MAKE MANY STYLES FOR EITHER HAND OR FOOT POWER 


STATIONERS AND OFFICE OUTFITTERS SELL THE ACME LINE OF STAPLE FASTENERS 


The old reliable — still the 
favorite of many owing to its 


Very Low Cost 
Simple, strong, won't clog, automatic. 


Holds 100 staples and is in 
every possible manner the 


Superior of all fasteners, 
save others of the Acme line. 


WRITE TODAY 
Philadelphia, Pa. 
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These envelopes and wallets are 
made of Paperoid, which is paper 
of extraordinary quality and will wear 
like leather. 


The character of Paperoid is 
more like a pure rope paper than any- 
thing else obtainable in the market, 
but it is made under special super- 
vision and is not to be compared with 
the so termed “Pure Rope” found 
in the paper stores. 


It is fully ten years since we made 
our first experiments, putting these 
goods in the hands of Lawyers 
Bankers and others. 


The goods have always given en- 
tire satisfaction and from year to year 
we have increased the output of our 
plant. 

Paperoid is a “coined” word 
with us and we have it secured by a 


Registered Trade Mark. 


promptly with samples and prices. 











The above cut represents a Double Expansion Paperoid Wallet 


We invite all stationers who have demand for extra good envelopes and wallets for hling papers, securities, etc., to correspond with us. 
make the goods — We guarantee the quality. Our prices are right— Our discounts are fair. Write us of your needs and we will respond 


-PAPEROID- 


We are making a better and more comprehensive line of filing envelopes and wallets for the permanent care of papers of value than has 
heretofore been obtainable. They are designed for the use of Banks, Bankers, Trust Companies, Insurance Companies, Lawyers, Real Estate and 
Insurance Agents, Architects, Engineers, Contractors and business men generally. 


We make these goods in all lead- 
ing sizes, both flat and expanding, for 
hling purposes, and are now prepared 
to supply them through the trade. 


We make also Paperoid Bank 
Mailing Envelopes, for mailing 
valuable papers which are superior to 
cloth lined envelopes. Ail regular 
sizes from 4x7 up. 


Our lists of sizes of flat wallets for 
filing includes all regular sizes from 4x 9 
inches to the largest cap and folio sizes. 
Since the vertical filing system came 
into so general use, very many large 
size envelopes and wallets are used. 


Our list of sizes of Expanding 
Wallets is equally comprehensive. 
All expansions. 


We also make a full line of Pocket 
Envelopes for advertising purposes. 


We 


ALVAH BUSHNELL COMPANY, 4 North 13th Street, Philadelphia, Pa. 







































their committee on permanent headquarters, have 
agreed to lease premises in the Merchant's Asso 
ciation building, at 66-72 Lafayette street Pos 
session is promised for December 1. 

The new location is conveniently situated, being 
one block west of Broadway and near the Worth 
street subway. 

PROVIDENCE, R. |. 

J. H. MeCahey, formerly connected with the 

stationery house of Callender, McAuslain & Troup 


Company is opening up on his own account at 
44 Washington street, Brevidence. R 
PATTERSON, . 
Burglars, for the second time, entered the sta- 
tionery store of Wm. E. Brennan on Spruce street 
this city, during the early part of September 
PHILADELPHIA. 


The new firm of R. C. Strafford Company, whose 
advent was proclaimed in our last issue. are now 
occupying their new quarters and business has 
started with a rush 

* . 

The Gimbel Brothers, department store. have 

secured the services of Joseph Scammell, who will 


manage their book Scammell 
has had years of experience with such leading 
firms as Brentano. in New York; Joseph Horne 
& Co... in Pittsburgh, and Young & Co., in Chicago 
and it is expected he will make the book depart- 


department. Mr 


ment one of the most important in Gimbel's im- 
mense store. * ¢ « 

The Wm. Mann Company have lost one of their 
best outside men, Mr. 8S. H. Canfield, who has 


Frisco house of 


resigned to go to the well known 
the H. 8. Crocker Company 
7 -_ > 


When the subway explosion occurred at Sixth 
and Market streets, on Friday morning, October 5 
it damaged the front of the Wm. Mann Company's 
store at 529 Market street Not a pane of glass 





was left in the entire front of the building, but 


luckily it happened at an early hour when the 
store was closed, and no one connected with th 
establishment was injured The damage was es 
timated at several hundred dollars which wlil hav: 
to be paid by the contractor for the subway 

> > 

Quite a few changes have taken place in the 
past month in the Mann Company's selling forc« 
Besides the departure for the coast of S. H. Can 
field, Harry Brown, who until recently was i: 
charge of the loose leaf department, has resigned 
to go with the Library Bureau, whose new stor: 
on Chestnut street, above Ninth, was opened this 
month Albert N. Machemer, who has for som 
time been in the retail stationery business i 
Tacony, Pa... is now manager of the loose leaf ds 
partment Lewis Hall has been appointed super 
visor of appointments and equipment 

e > > 

Mr. Chas. H. Marshall, the head of the Hoskin’'s 
store, is a busy man these days. dividing his tims 
between this new enterprise in New York, and his 
home store here While he is always busy. yet 
he has time to look after the detail work connected 


Associatior 
has devised 
members 
and 


with the secretaryship of the National 
of Stationers and Manufacturers He 
a card index system for the names of 
ind a follow-up scheme for orrespondence 


important matters 
> > 


One of the many concerns reporting remarkab! 
business is the Acme Stationery Company, 
Philadelphia. who confess to an increase for 


last year 


summer of fifty per cent over 
. e 


W. R. Owens. one of the best known salesme! 
in the blank book trade, has had a very successful! 
season, his trips proving productive for his en 


Stuard Brothers, of Philadelphia 


ploye rs 





RICHMOND, VA 
Eppes & Snide ookbinders and 
manufacturers urged their quarter 


DIANK 


on account of tl zrowing business rhe 
yw making a specialty of loose leaf good 
ROCHESTER, N. Y 
Harry a 2 msor of the Williams 
Book Company f Rochester, was married 
ity, to Miss Pauilne L. Weller, on Septemb« 
ROANOKE, VA. 
A promising ew store has been opened 
ty under the name of the China Art & B 
Store, the propriet f which is H. G. Mosel 
The store is tastefu fitted up with modern st 
fixtures and a f e of book ind tat 
ecialties * ¢ 
Caldwell & Sites ok and stationery de 
his city have opens i bran store in Salen 
RICHMOND, VA 
A local Stations Association has be« rg 
zed in Richmond rather is in the 
rganization Samue Rosendorf, at the 
the Southern Stan & Stationery Com, 
if the prime n 
Organizations f ti kind will do any ) 
ody of men lots f good, if the right spi 
put forth by all tl e who become member 
‘Office Appl will be pleased t end 
stationer a coy f ‘ speech delivered 
president, Mr. G f the National Assa 
which he bring it the great points, a 
eal advantag« t ! derived fron - 
Copies are fre 
SAGINAW, MICH 
The old firn f Seemann & Peters 
into a ge ra ffi ippliance stor 
w making office Hpme¢ 
ife to a desk iding loosé eat 
specialties il l ! time dd ft 
goods to their 











J. A. ULLRICH & CO., manutacturers 







Established 
1884 


The “INDEPENDENT,” “VULCAN” and “JUCO” Stylographic and Fountain Pens 


Catalogue and 
Discounts upon 
Application 





27 Thames St., New York City, N. Y. 


























Herbert B. Arnold wi be the manager of th 
new departments. and will push things along to 
success Joseph 8S. Peters will have charge of the 
store, which is located it the corner of Tuscola 
and Franklin streets 


ST. LOUIS, MO 
The John I Boland Book & Stationery Compa! 
have just mpleted a deal whereby they secure 
premises in the new wholesale district fronting 
100 feet on the west line of Sixteenth street and 
fronting on St. Charles street 


A modern fireproof building will be erected for 
the firm ind the company will remove as soo 
is the building is completed 

The deal involved some $300,000 

SAN FRANCISCO, CAL 

rhe Schwabacher, Frey Stationery Company 
San Francisco, have secured comfortable quarters 
it 42-44 Sutter street TI building is a one- 
story affair, specially constructed for them in the 


hurried manner that most all buildings are being 
erected in the main business district 

The company are handling a general line of com 
mercial stationery, office specialties and furniture 
They have 15,000 square feet of space 


The firm succeeded to the business of LeCount 
Brothers, who they bought out about a year ago 
ind are one f the first to resume business in the 
ity 


ST. PAUL, MINN. 
wen Bixby, who was for sixteen years with the 
dielstaedt firm of St. Paul, severed his conne: 
tions with that firm recently Being an all-round 
man and well cquainted with the trade in this 


section he will soon be mnected with others who 
will enjov his services At present he is taking 
i much needed vacatior 
UTICA, N. Y. 
The stationery busines f W. T. Smith & Co., 


145 Genesee street, this has been sold to John 


lL. Grant, for many years a partner in the com 
pany This house has been established thirty-two 
years and through Mr. Grant's efforts has become 
one of the most important stationery stores in thi 


f New York state 
WATERBURY, CONN. 


sectior 


The George \ Ells Company has been incor 
porated here for $5,000 to conduct a stationery 
store sel ypewriters nd other offic suppli« 


rhe incorporators are Arthur F. Ells. Willard A 
Roberts and Addie F. Mon 


WASHINGTON, D. C. 
4 new stationery and offi appliance store has 


been opened Washington, by Trouland & Kur 
dahi, who have formed a partnership for the pur- 
pose They believe there is room in Washington 
for another store of this character and have se 
ured a location at 1411 F street, N. W., which is 
in the center of the retail trade Nothing but an 
ip-to-date lir will be irried and they will er 
deavor to make this store model of completeness 
n every department 
LYNN, MASS. 

rhe R. 8S. Bauer ¢ s been incorporated 
ere for $ to conte stationery business 
R. 8. Bauer president nd treasurer 


NEW MINNEAPOLIS STATIONERS. 
The Cootey-Blodgett Company 308 to 314 Fourth 


ivenue, South, Minneapolis, is a new association 
of two well-known names, and succeeds the Cootey 
Lithographing d Printing Company, which has 


been established in Minneapolis for many years 
Thomas E. Cootey is me of the “‘old guard 


and commenced to imbibe the stationery atmos 
phere in his irly youth in the old Culver. Page 
& Hoyne concern in Chicago, and was with that 
house and its successor, the John Morris Company 


fifteen years He went to St. Paul in 
onnectior with Brown Treac\ 


ior neari 
1887, mz skit 


& Co., and "betes took the management of their 
Minneapolis house, which he bought out in 1898 
Mr. Coot s genial personality has won for hin 
i wide circle of friends, not only in the stationery 
ind allied ines but among the office buyers of 
the northwest Through ose application to busi 
ness he has built up ar establis hment at Minne 
apolis which is rated as or ff the most successful 
in the west 

Harvey A. Blodgett entered the employ of Brow: 
Treacy & Co. one year iter than Mr. Cootey, and 
succeeded him in the management of the manu- 
facturing and country rder departments two years 
iter He ipplied himself t building the busi- 
ness, and during his seventeen years with this on¢ 
house player important part in extending it 
influence 

At the deat f Mi he succeeded to a 
part of t Treacy interest. and became secretar 
and treasurer of tik Brow Treacy & Sperry Com 
pany. He held this offi ntil he retired to takes 
in interest in the H thographing Compan) 
of Topeka, Kansas 

Mr. Blodgett has mad: pecial study of ad 
vertising and business | ling methods, —_ wit! 
the coupled personalitir these two gentiemer 
Minneapolis and the thwest will witness the 
rapid growtl f ul enterprising and successfu 
nstitution 

A andson tatione ilesroom is now being 
quipped wit modern fixtures ind a new stock 
has been red Specia ittention will be giver 
to Office Furniture and Appliances. A loose leaf 
lepartment will be thoroughly organized, and other 


modern features are under way 
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herlo 


Memo. Books 





Thin, and fit the pocket. Four stock sizes; three 
stock bindings: cloth, water grain leather, morocco. 
Prices 35c to $1.00. 


PARALOK BINDER COMPANY 


127 Federal St., BOSTON. 

















The Diary Season 


is upon us. A line growing 
in popular favor is Huebsch’s 


YEAR BOOK 
a 


(FOR 1907 AND PERPETUAL) 








All but a few good dealers carry it. Are 
YOU one of the few? 


B. W. HUEBSCH 


150 NASSAU STREET, NEW YORK 




















KONITE PENS 


The Pens °° 
QUALITY 
Smooth Writing. Made of the Finest 


Rolled Metal, Specially Prepared for , 
durability and Smoothness. 





Made ht sizes Re > 
tail Price, $1.00 per . 
Gross. Liberal discount 


the trade Write for 


sample 


Dol-Gro Pen Co. 


Rochester, N. Y. 
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olidhed Ghumb Gachs 

are handy fastenings 

that heighten the ar- 
tistic effect of pictures, 
photos, signs, drapery, etc. 
Harmonious colors, 
german silver, brass, 

and steel. Displayed in as- 
sortments that make sales. 
Ash your dealer or write 


Hawhes-Fachson Co. 
Makers 
82 Duane St. Mew York 











A Profitable ae | 


Smith’s Adjustable Index Tags 


Description $27,42,2%5.=. 


the projecting portion of which any inscription may 
be written or printed. They can be instantly § <tr 

a leaf or card, and hold with a vice-like grip, do 
not mark or tear the leaf. can be Coealy re- 
moved to another page or to a different book. 


The demand ' Smiths A¢ 


justable Index 
Tags has been created by ‘iberal advertis- 
ing in the magazines that reach office men. 
This demand, at first met 
entirely by mail orders, 
has now become so steady 
that a large number of 
stationers consider the tags 
as a staple line. The 

liberal margin of profit on (Sts other sizes in stocky 
a line of goods which "sell themselves" 
makes an attractive proposition which is 
more fully explained in our Stationers Cir- 
cular and Price List. 


Write today yor let 


DEPT. L, 


Chas. C. Smith, mer. 


EXETER, NEB. 
wil 
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No Loose Sections. Locks and Unlocks Without Key 
gesible Hinged Pow, 
¥* FLAT OPENING &, 
oe oe KA 
No Projections to Mar Your Desk Cp 
THE QUICKEST EXPANSION BINDER ON THE MARKET 


One to five and one-half inches 





fe 


CHEAP IN PRICE BUT BEST IN PRACTICE 
STATIONERS TAKE NOTE 
Made in Canvas, Corduroy and Leather 


tics! Office Experience p, 
. 


SEND A TRIAL ORDER Y 
o “, 


Canvas & Leather Tips 
8% «x 11, $2.50 
9x12, 2.75 


COOK'S FLEXIBLE HINGED POST 
BINDER CO. 


620 Capitel Ave. Hartford, Cona., U. S. A. 











Maachineey For Sale 


(Pat. April 25, 1905 and Aug. 14, 1906.) 


Gardner Metal Sticker Clips are more 
convenient for many purposes than pins or 
wire clips. No thick ends, nos ints 
N catch and tear other papers or 
wound the fingers hey are = = 
= and +> r po on 
ardner otal cker ps 
are made of tough, flexible sheet 
metal cokes, coated on one side 
Al with a atron adhesive which 
when moistened will instantly attach itself 
3 jously to any kind of paper or cloth. 
Tii‘not peel when dried. 
For Mdse Envelopes: Take any common envelope, 
place clips on flap (top of cut A-i), fold end of enyel- 
an tar ends of clip over the folds (cut A-2.) The 
slit metal holds folds and allows postal inspection. 
© Folders: For fastening folders for mailing to 
allow postal Ins tion, moisten one end of clip and 
tach to folder cut B) and then bend the 
ry end about the. ‘olds, the metal holding 
folds y e 
especially 
Letters, Loose Sheets, Etc. Toat- @ 
b two or more sheets of pa ee 


Sticker Clips were 
rtogether, 
# clip at upper corner o back sheet & 














ly. 
esigned for this very purpose. 
and n make two folds over 
the corner as shown in cut C. 
e Patents and Machinery 
or manufacturing above clips @ —~ 
at from 3 to 5 cents rly 


are now offered For e. 
SHEETS, Me time being fully occupied in other 






nes is reason for selling. 

rite for samples and particulars. Here 
is a snap for some progressive company. 
ome Address, 
Cc. E. GARDNER, Osage, Iowa. 





Automatic Numbering 


IS CLEARER AND MORE ACCURATE 


THE COMMERCIAL 


The Strongest 
Simplest and Most 
Durable 
Is Automatically 
Consecutive 
Duplicating 
and Repeats 
at Will 


Steel Wheels 
Engraved 
Cast Frame 

LARGE CHARACTERS Rigid 


123456 5 Wheels, $5.00 


Fes State 6 Wheels, $6.00 








SAVES TIME. 























WM. A. FORCE & COMPANY, INc. 


188-9 Monroe St., . CHICAGO 























Two Books Every 
Book-keeper Should Use 
Burr’s Patent 
Combination Index 
and 


Burr’s Improved 
Trial Balance Sheet 


Thousands now in use 
They save valuable time and labor 
Give them a trial 


Send for Itlustrated Catalogue 4 Price List 


THE BURR INDEX CO. 


HARTFORD, CONN. 














PERMANENT CHICAGO 
BUSINESS APPLIANCES 


EXPOSITION 


Open all the year for Manufacturers, Business 
Men, Stationers, Office Appliance and Specialty 
Dealers. Secure space and list your goods at once. 
Special proposition to manufacturers not having per- 
manent display or headquarters in the west. 


CHICAGO EXPOSITION 
56-60 Wabash Ave. . . CHICAGO, ILL. 





{THE “NEVER-PEEL’ | 


DUPLICATING FILM 


is the only one made which 
cannot possibly peel or tear 








Controlled Exclusively by 


THE BECK DUPLICATOR CO. 
72-74 Beaver St., New York 











, WRITE FOR SPECIAL PROPOSITION | 














Company f 


Envelope 

earned 7 per cent 
preferred stock, and over 11 per cent on its 
mon stock. 


The United States 
fiscal year, just closed 


. * . 


It is understood that new capital will be inve 
by the stockholders of the American Writing |! 
per Company for the erection of a new $750 
paper mill at Holyoke, the cost to be 
of the earnings of the company The new 
will not be completed for at least a year 

This will be the largest plant in the countr 
the making of fine writing papers The plant w 
consist of six buildings, and nearly 490 oper 
will be employed, with a capacity of thirty tons 


day. 
> > > 
The Berlin & Jones Envelope Company, wi 
offices at 136 William street, New York wel 


gutted by fire during the middle of September: 
Damage to the building and contents, which 
cluded value to other tenants, amounted to $15 


+ * . 


Reports from Springfield, Mass., indicate tl 
there is to be formed a new paper trust, possib! 
the outcome of the General Paper Company, whi 
dissolved some time ago after refusing to show 
its books to the court in an injunction suit brought 
in St. Paul, Minn., by the federal government 


> . > 
The Stationers’ Manufacturing Compar 


Quincy, lll, are erecting a large plant at Alb 
N. Y., for the manufacture of writing tablets I 


will be known as the Eastern Tablet Compar 
. > 7 
John T. F. MacDonnell, a paper pad manufa 


turer of Holyoke, Mass., was picked up at Sixt 
sixth street and Columbus avenue, New York Cit 
on September 16, and removed to a hospital! 
conscious, which is supposed to have resulted f: 
an apoplectic shock No late reports have be 
received as to his condition. 

> . . 


Geo. W. and Walter Smith, who have been 
nected with the Sherman Envelope Compan 
some ten years, quit the company on Septem 
22, and will take similar positions with 
firm at Kalamazoo, Mich 

Both were presented with tokens of esteem f: 
their fellow workers in the old plant before k 
ing. G. W. Smith was foreman for the Shern 
Company and was held in high esteem by l 


MAKING WRITING PAPER IN NORWAY 


manufactured in No 


Writing paper has bee! ; 
of the article 


for 100 years, but the quality 


duced is not of the best, and the finer grades 
such papers are, as a result, still articles of im, 
Rags are largely used in the mills which pr 


writing paper, and it is in the production of pri 
ing, news and wrapping papers that the Norweg 
mills excel. The wood employed is mostly spru 
Connected with the paper mill is usually found 
sawmill, where the butts of the large trees 


sawed into lumber, while the tops, branches 

small trees go to t pulp and paper mills 
Both mechanical and chemical pulp are used 

the Norwegian paper mills The pulp is redu 


in an even, consistent mass, containing 1 
per cent of water, and conducted into a recepta 
where sizing is added Then it is sent throug! 
the paper machine, where it is evenly distribut 
in a thin layer on a wide, belt, wil 
passes through a system of hollow, horizontal ro 
ers. These rollers are heated by steam They 
placed side by side, with very little space betwee 
and turn on their own axis, on a vibrating me 


endless 


frame. The belt, holding the layer of pul 

carried along by the rollers, and the thin m 

dries quite rapidly The width of the paper 
} 


determined by dividing belts, placed on each 
of the main belt or bed, holding the unfinis! 
paper. The dividing belts may be set apart 

any desired width of paper. When the paper 
dry it is finally passed between two cloth 


rollers, where it is given finish and lustr: Th 
it is sent through another set of warmed 
which completes the operation As the paper 
capes it is received on a revolving reel and < 
the desired lengths 

Trial has been made of Canadian spruc« I 
the Norwegians say that their own wood is t 


better of the two, because it holds less resi 
the Canadian. The mills at Shein emp! 
hands, have eight machines and turn out 
35,000 tons of paper annually The wages 


laborers vary from 40 cents to $1.10 a day 
paper machines used are 
ture and partly imp 
countries 


partly of home ma 


rted from Germany and 
















— DEALERS 
I , \} HERE! 
t WE WANT YOU 


MAP and TACK 


Routing and Recording SYSTEM 


‘ry concern needs one, Thousands already use 
keep in touch with salesmen, collections, 
prospects, etc. 


Business Men Who 
KEEP TRACK WITH TACKS 
save moncy, time and brains 
SELL QUICKLY. PROFIT GOOD. 


We carry in stock millions of 
TACKS. All colors, lowest prices 


FRE We have a little book and “Sileat 
Demonstrator.” Dealers write fer it 


John W. Iliff Co. 


Pub. & Mfrs. 350 Wabash Ave.. Chicage 











TO THE TRADE 
The Big 


I-Need-It U-Need-Me 
U-Need-It U-Need-Us 


Four Strictly First-Class Office Appliances 


System 





Write for free illustrated circulars, etc. 


OFFICE SUPPLY CO. 


Webster City.lowa, . : . 


HAAG 
7 GREAT 
CARD GAME 


— 





U.S.A. | 








M 0st interesting card game in years. The 
. game jy do not t of playing. Best 
ayers, or more. Players car- 
; gressive for par- 


game for two pl 
ried away with it P 


fir tertainer 


“TROLLEY PARTIES” 


a go this 


will 
Ask your dealer, or s and get it 
by mail. Money bacl tisfied. 


: yack if 
SNYDER BROS. GAME CO., 100-2-4 W. Water St., Elmira, N.Y. 





OFFICE APPLIANCES 


RIBB & CARBON 


PAPER NEWS 





CHICAGO, 


ILL. 


Bradner Smith & Company the well known 
paper dealers and paper makers of Chicago are 
now carrying a full line of pen, pencil and type- 
writer carbon papers, and are offering the type- 
writer sizes, in standard weights at $1.70 a box 
ind the light weight at 3.35 a box, with a dis- 
ount to the trade 

This is something new for a paper house of their 
size and will probably indicate that the business 
of the future is to be thrown among this class of 
houses as well as the typewriter supply stores and 
stationers 

> > . 

“Bert’’ Allen, of the firm of Carter & Allen, 
Chicago agents for Mittag & Volger, is enjoying 
a very prosperous business and believes the future 
for “‘Mit-Vol’’ goods to be evel more successful 
than in the past. 

> > . 

There is a certain jobber of carbon paper doing 
business in Chicago who needs the attention of 
this paper and all other papers in applying the 
publicity remedy” to their underhanded means of 
doing business, such as fake fires, fake bills and 
fake claims to make a little piece of money Chi- 
cago will be no place to do business in this trade, 
if we have our say in trying to keep our trade 
free from those who should be doing time at cne of 
the county hotels. 

* > 7 

W. Cary Lewis, the popular Chicago jobber of 
carbon paper, has added another suite of offices 
to his string in the Baltimore building, and from 


and salespeople 
his bank roll 


ill indications, with additional hely 
he should be adding dividends to 


DETROIT, MICH. 





Maurice Fraser and R. G. Wrighton have formed 
a co-partnership, and have opened an office on 
Griswold street, for the sale of the well known 

Bull Frog’’ brands of typewriter ribbons and 
carbon papers. Mr. Fraser has handled these lines 
in Detroit for some time, and has established a 
very nice business 

PHILADELPHIA, PA 

l.. K. Miller, formerly of New York, is now man- 
izger of the Philadelphia branch of the Kee-Lox 
Manufacturing Company, having succeeded T. A. 
Berry Mr. Miller reports a very substantial in- 
crease in the business here and we feel that this 
is a perfectly natural outcome from the hustling 
method that the gentleman in question adheres to 

PARK RIDGE, N. J. 

Paul B. Divver, of Park Ridge, Atlanta and 
elsewhere, spent one day in Chicago recently, but 
missed some of his old friends He is now on his 
way to the coast, for his annual tou 

ROCHESTER, N. Y. 

J. W. Thomas, sales manager for the Vacuo- 
Static Carbon Company, spent a few days in Chi- 
cago, during his tour of inspectior Mr. Thomas 
is a new one to the carbon paper trade, having 
been, until September 1, for five years with the 
Eastman Kodak Company, of Rochester! 

Mr. George Baxter, general manager Vacuo Sta 
tic Carbon Company, has been advertising for some 
time in these columns that he has often made as 
high as 170 clean-cut carbon copies from a singk 
heet of Vacufloss, and advises us that many deal- 
ers seem to be under the impression that he has 
been stretching the point some 

In order to convince the dealers that he means 
exactly what he says, Mr. Baxter has prepared 
an ad for this issue which contains his affidavit 
duly subscribed and sworn to before a notary 
overing that point. 

Mr. Baxter is not a man who is given to making 
rash statements about anything, and he says that 
if it is necessary to convince the doubtful ones of 
his statement he will make an affidavit to that 
effect and put himself on record by doing and 

is very interesting advertisement as shown 
+ he adds, ‘‘the best way to prove it is 
t it yourself.’’ 
SAN FRANCISCO, CAL 
her has been incorporated San Fr i ) 
Bushnell Typewriter Ribbon Company, with a 
ipital stock of $25,000, and $5,000 paid in by the 
orporators who are E E Bushnell i \ 
known typewriter man, formerly of New York 
Me Walter Chowen and Harold Wheatley mar 
uger and assistant manager of the Aetna Life I 
surance Company, Frank V. Cornish and T. J 
Penfield Mr. Bushnell is president and manager 
Mr. Chowen, vice-president, Mr. Penfield, secret 

d Mr. Cornish, treasurer 

The company have secured quarters at 1849 Fill 

re street, and are to manufacture make of 

bbons The factory has just started running, and 
rs are being received 

BE SURE to send for the November issue of 
this paper—‘Office Appliances.”” it will contain 


many illustrations of the Business Show. 

















TWICE AS 


as mental operation 





FAST 








THE 


Mechanical Accountant 
Addition, Multiplication, Sebtrostion Jt 


Performs 
Di by pressing the keys. 


DIALS — the last item always in sight. 
Not a cheap mechine. 


and money saver. 
and worth it. Send for Catalog P. 
to responsible parties. 


Mechanical Accountant Co. 
PROVIDENCE, R. I. 


6-18 Warren St., 














Has 

Time, labor 
Costs $125, 

30 days free trial 











SURE GRIP 





1osT == 


down in the pocket. 


Sent 
Postpaid 
on 
receipt ot 


Valuable Fountain Pen and Pencils 


It would not have 


happened with a “SUREGRIP" 
“Out of sight’ 


* just expresses it. 


SUREGRIP CO., KALAMAZOO., MICH. 














MEILINK’S 


Swinging Desk Stand 


idk 


The Only Des 


that can be locked solidly in any position, that 
requires no Knee-Rest or Support, on which a 
writing machine can be used with as much speed 


as it can be on the top of a desk. 


k Stand 


It is solid and 


requires no strain of knee or leg to hold it. 


Either Enameled, Steel or Wood Tops 
It is Positively the Best in Finish and Construction 


List Price, Full Nickel Finish, 


List Price, Oxidized Copper Finish, - - 


List Price, Black Enamel, - 


<a ma © © $4.00 
4.00 


3.50 


Every Office Supply Dealer Needs Our Catalogue 
Don’t Forget! Meilink’s Deposit Vaults 


MEILINK MFC.CO. - - - 


TOLEDO, OHIO 
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Nichols’ Pencil Pocket 
NEWEST 4X? BEST 
ON THE MARKET 


Saves your Pencils 
Fountain Pens and 
your temper 


Inside Spring does the 
work. 


Sells at Sight 


Special inducements 
to agents to handle 
as side line. 


Send 25c for Sample 


$2.00 per dozen to 
TRADE POSTPAID 


NICHOLS € WILLIS | 


425 MAIN STREET 
WORCESTER, MASS. 





OFFICE APPLIANCES 


the Morden Metals 


for LOOSE-LEAF BOOKS 
FILES and BINDERS 


Are MORE POPULAR Than Ever 
Our New Price List on FLUSH METALS, Mounted 
with MORDEN Wide-Opening Rings as given below 
shows MARKED REDUCTIONS. 





Lorn | Sizes of Rings (Inside Dia 











| 
or ; 
| Staiup | % 9% &lin. 144/)1%! Zin 
‘ — a —)|—— — 
ins, & | 
Usder'| Per 100--26.00 30.| 34 “4 
> 30.00 | 34. / 38.) 48 
— — “ ™ i 
| ins. &| | 
Under) Per 100-—-36.00 | 40. | 44. |) 54. 
|- sien 
A - —44.00 | 48. | 52. | 62, 


These prices apply to both stock and special sizes 
Write for Discounts. Our | in. and I4in. Rings for 
College Note-Books~ Just the thing! 


The MORDEN MFC. CORPORATION, Waterbury, C1.,U.S.A. 











Price 25 Cents 
Carbon Paper 


Blur Knot Typewriter Ribbons 
az | Our paper is a non-grease product 


that will not blur, smut or dry out. 
Per box of 


108 sheets, 


Grade C, 
$2.00. 

The best you 

ever had or 

money back 

Blur-Knot Ribbon, copy or record, any color; Grade A 

hand made, $9.00 per doz. Grade B, machine made, $7.00 
perdos. Discounts to the Trade 
and in quantities 
ARBON 


BLUR-KNOT C CO., Rochester, N. Y. 








BUNDLE AND PACKET TIE 


Cheapest tie on the market and the only one 
on which memorandum can be made 


100 90¢ 


Applies to any size bundle, any shape 
Send for free sample. 
Pratt F. Mig. Co., 117 Point Street, Providence, R. I. 
Roxpury, Boston, Mass., June 1, 1906 
Please send us 100 fasteners (Ties) like en- 
closed. They are O. k 
Signed, 
PEOPLES NAT’L BANK OF ROXBURY, 
BOSTON. Reale 
Chis is their third order. 


PRATT 


mailed to any United States 
address on receipt oe 4 « 














BIG REDUCTIONS IN 
Wire Desk Baskets 


Write for prices and complete catalog 
Buy direct from the manufacturer 


PROGRESSIVE WIRE GOODS CO. 


» 532 Commerce St., Philadelphia, Pa. 

















SPURGIN’S AUTOMATIC COPY- 
ING BATH, with Spurgin's 
Rubber-Tipped Copying Cloths 


mbinati a 






Is an ideal and unequaled 

pying applianc«s Longer service 
quicker and better results at less expense 
than withother kinds. BUY THE BES! 
Trial before you buy Baths or ths sold 
separately if desire!. Write tor descri; 
tion, sizes and prices 


SPURGIN MNFG. CO. (Inc.) CHICAGO 
Makers The ‘Something Better’’ Line of 
Modern Office Devices 





BURNS’ apsustasie 


TELEPHONE HOLDER 
AND EXTENSIBLE 
BRACKET 















For flat top or 
top desks 

Has largest radius 
action 

Write us or your near 

est supply house 


AMERICAN ELECTRIC 
TELEPHONE Co. 


A 6 ENGLEWOOD STATION CHICAGO, ILL. 





























= 
MANIFOLD BOOKS 


The process of manufacturing manifold books is 
rather complicated, especially where it calls for ruling 
and printing tissue. Let us take the job off your hands 
and furnish the complete book or pad to you at a trifle 
less than your plant can turn it out for, There’s a 
reason for this. We have an unlimited lot of plates, a 
complete, modern plant equipped with labor saving 
machinery especially adapted for this class of work 
We manufacture manifold books only. We make a 
specialty of trade work, and can ship anywhere in the 
United States at a saving to the printer. Send in your 
forms for estimates. 


E. WILLIAMS @ CO. 


55 @ 55 Sullivan St.. NEW YORK CITY 




























WHOLESALE 


@ We offer a complete line of all makes. 
Prices right -no misrepresentations. 

@ We want you on our mailing list. Let 
us hear from you. 


LIBERTY TYPEWRITER CO. 
911 Walnut Street, . PHILADELPHIA 


TYPEWRITERS 


























A PENCIL WHITTLER. 

A new pencil sharpener called the Whittier 
is just being placed on the market and is else 
where exploited in this issue 

The “Whittler”’ differs from other sharpeners 
that its action is like that of a pocket knife whe 
in use; in other words, cutting the pencil down 
ward toward the point instead of taking off the 
wooden shell by grinding or turning. By its ac 
tion the Whittler prevents point breaking as wel 
as pencil consumption, for once the point is made 
il! further turns of the crank have no effect or 





he pencil It is automatic in its action and 
built on entirely new lines The up and dow! 
motion of the cutting knife, which is of circular 


turned to a new position whe 
idea in sharpeners Blades may 
time to time as needed, at 
s making the sharpener virtual 


form, and may be 
dulled is a new 
be renewed from 
very small cost, thu 
ly good for years 
Dealers will find it a ready selier, one deale 
having disposed of ver one hundred as the result 
of mailing out about 1,000 circulars to business 
men of this community The Gilmore-Gilfilan Co 
of Ravenswood, Chicag« should be addressed for 


particulars 


‘*MORE THAN SATISFIED.’’ 


We received a communication from Nichols & 


Willis, manufacturers of the Pocket Pencil 
Holder, which is elsewhere illustrated in this 
issue. It may interest not only some of o 


advertisers, but some of the dealers as well, 
produce an extract from their letter: 

‘*We wish you would repeat our last cop) 
ind for your encouragement we wish to ad: 
that our ‘ad’ in your magazine has brought us 
a larger number of inquiries in reference to th: 
Pocket Pencil Holder in the number of times 
used than any other paper we have 
are pleased with the result 


has been 
advertised in. We 
and can safely say that our business has doubled 
sinee we began advertising in OFrrIce APPLIANCES 


‘We have one agent who is handling ou 
Peneil Holder as a side line, who has _ sok 
eighteen gross and reports having many in 


quiries and orders from all parts of the country 
daily, and that people are learning more and 
more all the time of the convenience and uss 
fulness of our Pencil Holder.’’ 


LEATHER POST CARDS HiT. 


Thousands of These Missives Not Delivered Be 
cause They Fail to Bear 2-cent Stamp 


Failure of thousands of leather post 
reach their destinations was explained this mor 


cards 


ng by a letter from the Postoffice Departme 
ceived by Postmaster Fred A Buss¢ rr 
eather post cards are classified as merchandi 
ind can go as an ordinary letter only with a ! 
tamp Most persons sending them believe the 
similar to any ordinary postcard, requiring 
ent stamp for transmission 


Don’t forget, Mr. Adding Macbine man, that 
you are expected to report at the convention 
at Madison Square Garden, New York, Octo 
ber 28. 








LATEST INVENTIONS IN AUTOMATIC NUM- 
BERING MACHINES. 

rhe new model show: the accompanying Lius 

tration embodies the highest achievements in ths 

irt of im bering machine construction It is 

claimed to hav no equal in the machines now 

upon the American and foreign markets. In its 


design ther 


isual plat 
ingenuity 


development 


Where ver 
employed a 
tbsolute 


have been many departures from the 
Originality marks its conception, and 
) meal rder is responsible for its 
numbering system of records is 
and numbering a becomes ar 
sity ind sever f them are found 





1234! 56 


c MPRESSION 


to be 1 iesirable Instead of the customary 
iron or brass frames and brass cased, all metal 
parts are made of steel mtributing rigidity and 
strength with minimum weight They are pro 
duced upon the America system of interchange 

ability in large quantities, by an expensive plant 
ff special tools and machinery It is only neces 
sary to mo the indicator until the word repre- 
senting the class of numbering desired appears 
in the window of the front plate. When set “cor 


secutive,’ 


changing all 


‘duplicate 
then advar 
the autom: 
number is 
Only the 
hown undes 


the number advances ‘1’ to 


the wheels automatically 


each number is 
ed consecutive When set 
iti mechanism detachec 
reps ated conti yusly 
undard size and styl 
the illustratior ire furnis 





123456 


MPR ESSION 


When set 


printed twice, and is 


“repeat 
1 and the 


of figures 
hed in the 


Che eep cut, beautifu 
aT finely ’ rtioned Being wel 

ibs t egibl ind will b 

Z illy all purpose 


i small 
livided 
~ suring I { rccuracy 
1 their s} 
} iminates l the wh 
provide 
| ra wheel. 
j made el the late 
; fates und i manufactur 
Compa with general 
Broadw New York City 


space 
into ¢ l 
of move 
rings and 

then 
the nece 


eels 


st patent 
ed by the 
offices 

U. 8. A 


ed i every foreign country, and 


heir 
1 of prompt 


London or Mar 


ittentior 


OFFICE APPLIANCES 
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and 


This Combined Clock 
Desk Paper Weight 


This Cut Shows only One of Several Styles 
3aud UVINIUID GZiVHLSNTI 





BIG SELLER WITH THE TRADE 


Crystal Glass Case; dials plain far 
Stands 15% in. high; dial 2 in. d dane. 


Movement Entirely Visible Through Glass 
WANTED. Good s 


DEALERS | particule larly in quantitie 


g novelt 
Makes a perpetnu seful and hand 


me DISCOUNT 10 TRADE ‘ON ‘REQUEST 


H.D. PHELPS :: Ansonia, Conn. 




























Ghe 
Precision 





“cunces. PRick,” $2475 


Triner’s Postal Scales we ecuniantenense be ib 


scales on Gaba ideas 


og Fae ees ion, no matter where or how 
my the article on the platform is placed; the 


papers. bs wean 
y constructed of the best cold rolled 
see ight and durable, and handkome in design and 


It is seldom necessary to readjust them. 
When you buy a Triner Scale you get a scale that 
has no superior at any price, and yet it costs less. 


Write us for free booklet, illustrating complete line. 
TRINER SCALE @ MFG. CO. 


1255-57-59 w. Zist St., Chicago, ili. 














REBUILT TYPEWRITERS. All Makes. 


WHOLESALE _,,... 
and RETAIL 


1OOK at the gio ana 
glitter. Conside: the Rea 
Stuff 


Rental Machines (any make) sent anywhere 
where. Don't forget to write for Catalogue ‘‘R 


Rebuilt Typewriter Co., 4th Fioor, 4 La Salle Street, Chicago 


MEANS MORE THAN 


REPAIRED 
If You want high-grade Machines at Reasonable Prices 
COME TO US. Get Catalogue “R.” 


We will Rebuild your old machine and Guarantee same for one year. 
Agents wanted every- 





REBUILT 




















CBe===== 
PNEUMATIC ERASER 


rdinarily required 


ure in half the time 
t be detected 


Makes an eras 
Its work cann 


A greataid to the stenographe \ slight pre 
n the bulb b s the dust away from the ma 
stead of down into its delicat N 

led letter nore ™ alig? ents from pape 
pping on rolle 

A single trial w nvince you of pe 


IF YOUR STATIONERS HAVEN'T IT 
Enclose a Quarter Addressed 
to Departime nt D 
The Pneumatic Eraser Co. (Inc.) 
Owensboro, Kentucky 
WRITER DE ALERS an d Salesmen finditat 


eller as a side line wit it extra 
























WE OWN AMERICAN PATENTS 


are FOR SALE 


Wry Son Your Fincers? 













SIRULTAMEOUVELY HOlD8 BACK THE RIBBOW aN” HOLDS 
OF THB TYPE WITHOUT GanDLIFG Erresa 


AGENT. ENTS | WANTED 


25 OGts. Each 


TYPEWRITER ITER HEADQUARTERS 
297 Dearborn Street, Chicago 


Aut WAKES RENTED&«x0 SOLD 
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A ROGUE IN BOSTON. 
It comes to our attention that one W. P. 
Barnes, representing himself as an agent of 
APPLIA 


OFFIcEe NCES connected with the New York 
office, has been ‘‘flim-flamming’’ some of our 
friends in the ‘‘Hub.’’ We have no representa- 
tive traveling for us in Boston. 

There are two correspondents, well-known to 
the Boston fraternity, who have assisted us in 
soliciting subscriptions. Their reputations are 
well known. Others are not representing us. 


PAUL HERTZBERG. 

The Typewriter Headquarters of Chicago would 
like to ascertain the address of present whereabouts 
of this gentleman, from whom they purchased a 
typewriter, which later turned out to be a stolen 
machine, costing the Headquarters some $50 to 


square. 
PERCY FORD. 

This ntleman seems to have got into trouble 
in Oma Neb., after posing as the purchasing 
agent of a railroad company, and in reality having 
but $1.87 to psy his board bill. He resorted to 
the old scheme of securing a typewriter on trial, 
and doing away with it. e has been arrested and 
held for trial. 

FRANK FLAHERTY. 

Was arrested in Boston, Mass., for the theft of 
a typewriter and other things taken from a build- 
ing occupied by the N. Y., N. H. & H. Ry. The 
proverty Was recovered in a pawnshop. He's got 

s. 


PAUL LOIR, ALIAS LEBAN. 


Nationality doubtful. Claimed to be German. 
French and Austrian. Said he was a teacher of 
languages and a tailor, while at other times he 
was a waiter. 

He would rent typewriters and like machines, 
fey one month's rent and sell the machine. 

orked the game in New York, Boston and Phil- 
adelphia. 

July 20th he was arrested in Philadelphia on 
®& warrant, and September 5, was sentenced to six 
months’ imprisonment. His sentence only covers 
one count In Philadelphia, with three more to 
come, after which he will probably be taken to 
Boston and New York for further duty. 


GEO. R. HUDSON. 
This gentlemen, according to advices from the 


Williams pewriter Company, of Derby, Conn., 
secured a typewriter while residing at Caldwell, 
daho. one payment thereon. He left and 


I ° 

was located at Baker City, Ore., and paid a second 
installment. On July 1 he left for parts unknown 
~—for the time being at least. Others are looking 
after him. He has Williams No. 6 | 37087. 








eIN MEMORIAM ¢ 


SAMUEL J. AUSTIN 
A blank book manufacturer, of New York, died 
recently in Jersey City, at the age of 88 years. 
EBERHARD VOLKENING. 
Was vice-president of the L. Volkening & Sons 


Book and Stationery Company, of St. Louis, Mo. 
He died in Paris, France, during a visit to that 


country, 
ROY G. DURHAM. 


Died A st 29. in Portland, Ore. He was the 
son of R. L. Durham, vice-president of the Mer- 
chants’ Bank. Mr. Durham was Portland repre- 
sentative for the Burroughs Adding Machine Co., 
controlling the state. Heart trouble, after an 
operation for appendicitis, was the cause. 


John P. Clarke, 
for many years connected with the Williams 
Typewriter Company, of Derby, Conn., inter- 
ested in the early history of this company and 
its predecessor, the ‘‘Fitch.’’ 

In recent years Mr, Clarke was connected 
with the bookkeeping department of the Wil- 
liams company, and has been ailing for quite a 
long time and, although his end was expected, 
it came rather suddenly when he died the first 
week of October. 


The publishers of OFFICE APPLIANCES 
teresting to the OMice Aprliance feld. shea 
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NOTE—“‘Want” advertisements are received for 
this department at 2 cents a word for light faced 
type and 3 cents a word for heavy faced. Mini- 
mum charge of 50 cents. Only legitimate adver- 
tisements received, and those relating to trade 


necessities. 








WANTED—A first-class city salesman for filing 
devices, loose leaf and general stationery yo 
State qualifications. Address H. M. H., care Office 
Appliances, Republic Blidg., Chicago. 





WHEN OUR FACTORY IS COMPLETED about 
January 1 we will establish a number of additional 
branch offices, and begin the construction of the 
best selling organization in the country. To that 
end we would like to get in touch with a number 
of high-grade specialty salesmen and managers. 
We want only the best—men who are successes 


with large earning capacity, who are short on | 


— and long on results, and who are look- 
ng for a permanency. 

plums for Multigraph men,"’ and men who come 
with us at this time and make good will, with the 
rapid growth we expect in the next few years, 
have opportunities for advancement and promo- 
tion unequalled in the specialty field. If you are 
a success and looking for the best opportunity you 
ever had, write for full particulars to the sales 
department of The American Multigraph Company, 
Cleveland, Ohio. Correspondence will be consid- 
ered confidential if desired.—11-06. 


WANTED—Good typewriter and supply sales- 
man to sell standard machine. Splendid opening 
for a hustler. Western Canadian territory. Sal- 
ary $10 per week and 10 per cent commission. Ref- 
erences required. Address Winnipeg, care Office 


Appliances, Chieago. 


REPORTERS WANTED—Men traveling among the 
adding machine, > stationery and specialty 
field to represent Orrice APPLIANCES in all cities of 
the world. Men in neutral lines preferred. Address 
Editor, Orrice APPLIANCES, Republic Bldg., Chicago, 
iL 
SALESMEN WANTED FOR ADDING MACHINES 
—Chicago territory, immediately. Other territories 
also. 700d prospects for high grade men. Expert- 
ence not meocsner?. Address Acme, care OFFIcg AP- 
PLIANCES, Republic Bldg., Chicago. 


WANTED—CITY SALESMEN—An experienced 
and capable city salesman wanted for high-class 
rinting, stationery and modern office devices. 
ust have good record and be a worker. Address 
Wisconsin, care Office Appliances, Republic Bldg.., 


Chicago. 


SALESMEN WANTED—A new company about to 
market a modern “front stroke” visible writing type- 
writer and combination adding machine desires to 
correspond with first class representatives for future 


engagement. Only the best of men need reply. 
G salary and a world wide opportunity for 
hustlers. Address particulars to ADDING-TYPE- 


WRITE care Orricw APpPrLiances, Republic Bldg., 
Chicago, Il. 


STATIONERY SALESMAN WANTED—One ac- 
quainted with retail stationery line for inside and 
outside work. $75 to start, with good prospects. 
OUELLETTE & CO., 327 W. Superior St., Duluth, 
Minn. 


REPAIRMAN WANTED for all ‘round work, in- 
cluding typewriters and talking machines. Ad- 
dress UNIQUE TALKING MACHINE CoO., Hous- 
ton, Tex. 


GENERAL REPAIRMAN WANTED—Man who 
can handle repairs of all kinds. Address E. 8. W., 
eare Office Appliances, Chicago. 


SALESMAN WANTED for 
cabinets and office supplies. 
eare Office Appliances, Chicago. 


typewriters, 


filing 
Address E. 8S. W.., 


WANTED—A thoroughly experienced man capa- 
ble of taking entire charge of manufacturing de- 
partment of large ribbon and carbon paper busi- 
ness in the middle west. State age, experience 
and salary expected. Address CARRIB, care 
Office Appliances, Chicago. 


WANTED—A No. 1 loose leaf salesman to sell 
stationers exclusively. Good permanent position 
for right man. Address C. J. B. care Office Ap- 
pliances, Chicago.—t.f. 

ADDING MACHINE COMPANY wants experi- 
enced speciality salesman for New York territory. 
Splendid opportunity for first class men only. Full 
particulars required and considered confidential. 
Address ALPHA care Office Appliances, 265 Broad: 
way, New York. 


OFFICE MANAGERS—Positions for experienced 
men now open at salaries of $1,200-$3,500. Write 
us today. HAPGOODS, 305 Broadway, N. Y, 


Our policy is ““Multigraph | 


ee ee PANES 


WANTS WANTS 


SIDE LINE FOR “Line Salesmen.” You 

continually losing money by passing opportunities 
to pick it up. You give us ten minutes a day. We 
do the rest and you benefit by the results If you 
are selling anything for the office you should get 
in line with the rest of the boys. All communica 
tions absolutely confidential. Address B. M 


SHORTS, 84 La Salle street, Chicago. 





SITUATIONS WANTED. 





PLACE WANTED 


by experienced advertising man, Chicago or vicin- 
ity. I’ve spent years in office appliance field; 
write strong, attention compelling, order producing 
copy; ee versed in printing, engraving, 
etc. Can plan, design, lay out and write catalogs, 
booklets, advertisements and strong form letters. 
Can install and operate Al follow-up system that 
will wring all possible orders from inquiries. in 
short, | can successfully and economically market 
any high grade product through dealer or direct to 
consumer. Am working now—not out of job. Ad- 
dress “‘L. N. N.,”’ care Office Appliances, Chicago. 


TYPEWRITER SUPERINTENDENT wishes to 
make a change. Is also experienced on adding ma- 
chines and modern methods of manufacture, sys- 
tematic production and economical shop manage- 
ment. Age 40. Address F. W. M., 221 Wilson 
Ave., Chicago, Il. 


TYPEWRITER SUPERINTENDENT — Young 
German with good business education and experi- 
ence in machine and typewriter manufacturing 
wishes responsible position. Able to introduce, im- 


prove or manage system, act as superintendent 
manager or assistant. Knows how to turn out 
good work quick and cheap. Accustomed to hand- 
ling men. Address Superintendent, care Office 


Appliances, 265 Broadway, New York. 
Al REPAIRMAN; strictly sober, 15 years’ ex- 
perience, best of references. Expert on Reming- 
others; 


ton, Underwood and Fox; understands 

wants permanent position with good firm. Ad- 
dress “ROY,"’ care Office Appliances, Republic 
Bldg., Chicago. 


POSITION WANTED—By experienced typewriter 
and office supply salesman as special representative 
handling billing, schools, or railroad and tele- 
graphic business Practical man; now employed 
Desires change. Machines only of merit and repu 
tation will be considered. Address EXPERIENCE 
care Office Appliances, Chicago. 





MISCELLANEOUS. 





WANTED—An adding machine attachment to 
be applied to visible typewriter that will add at 
least three columns of figures. J. W. C., care Office 
Appliances, 265 Broadway, New York. 


WANTED—St. Louis agency for one or two 
office specialties by hustling manufacturer's agent. 
Address C. W. A., care Office Appliances, Repub- 
lic Bldg., Chicago. 





ADVERTISING NOVELTIES—Anxious to keep 
posted? Read “The Novelty News,’ Chicago; illus 
trated monthly; 50 cents a year. tf 

WANTED—Agency for stationery lines for sout 
ern state, Pennsylvania and New Jersey I 
territory- thoroughly covered. Address O Ri 
30, 265 Broadway, New York. 

DO YOU WANT to pick up some extra chang 
every month. We have put others in position to 
do so. We sell something you don't You 1 
across good prospects for sale of our goods } 
tip it off to us We close the deal. You get a 
interesting check. Easy, isn’t it? This is what 
five of the boys got last month: $38.25, $27 
$24.50, $17.57, $11.30 What will yours be next 
month. Address J. T. Ready, 91 Illinois street 
Chicago, Ill. 

WAN T E D. 
EASTERN AGENCY for some good offi 
device of merit Also adding machi: 
We have a New York branch 
OFFICE, BANK & LIBRARY COMPANY 
157 Sumner Street 
Boston, Mass. 
FOR SALE. 





BUSINESS FOR SALE. 

for right party. The nearest 
Good territory. Pra: 

be sold reasonable on 


TYPEWRITER 

A good investment 
typewriter exchange 150 miles. 
tically no competition. Will 


account of poor health. Location good; rent very 
reasonable. On ground floor. Address Kalatype, care 
OFFICE APPLIANCES,, Republic Bldg., Chicago. tf 
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The Comptometer Sweeps the Boards 


ion t he N %. oF & 
te and paca Contest 


c¢ W 


at M jua n Office Appliance and Business Syster 1 Show. The swiftest and most accurate 
adder world | | pre svious official t rds for speed ar nd accuracy in add and multiplication, 
There re two i of contests ;: those pen to ad ling list ng mac hines only, an those open to all 
St The Comptometer won every contest open to all classes of machines, there 
t American and three European makes on exhibition Here are some of the records made on 
the ( ter ntests open to all machines No record even equaling the slowest of the follow- 
ing e on any make of machine other than the Comptometer 
Adding the amounts of 500 Department Store Checks 
ist prise—Miss May Mauer, of the C., B, & Q. Ry, Co., Chicago, Min. 19 Sec. 
2d pri Miss Mae Barc ray, of the Ill. Central R. R., Chicago, Min. 21 Sec. 


of the Ill, Central R. R , Chicago, 
of Marshall Field & Co., 


Miss Otive Crow, 


{ 

{ 

4 Min. 28 Sec. 
Mi GENEVIEVE GREEN, 4 


Chicago, 4 Min. 41 Sec. 


Miss THea Swanson, of Swift & Co., Chicago, 5 Min. 43 Sec. 
Miss Anna M. O’Ca.Lvanan, Jordan-Marsh Co., Boston, 6 Min. 4 Sec. 
Every one absolutely correct and every one using the Comptometer 
MULTIPLICATION CONTEST 
Performing Twenty-Five large Multiplications 
Ist prize—Miss THEA Swanson, of Swift & Co., Chicago, 2 Min. 5 Sec. 
2d pri Miss Cecevtia M. ENGEL, of Western Electric Co., N. Y., 2 Min. 18 Sec. 
Miss Carotyn L. Scueer, of Western Electric Co., N. Y., 2 Min. 32 Sec. 
Miss Mar Barc ray, of Ill. Central R. R., Chicago, 2 Min. 35 Sec 


Every one absolutely correct and every one using the Comptometer 


Write for Pamphlet and Special Trial Offer 


SENT. EXPRESS PREPAID, ON 30 DAYS’ FREE TRIAL TO RESPONSIBLE PARTIES 
FELT & TARRANT MFG. CO., 


52-56 Illinois 





When you buy an adding or calculating 
machine, get one that is good all around. 
You can get a good adding machine for $300 or 
$400, and a good multiplying and dividing machine 
for about $250, but the adding machine will not 
be as good for adding, nor will the multiplying 
machine be as good for multiplying as is the 
Comptometer, which is twice as rapid and more 
convenient to use than either of the others in its 
own field. Yet the Comptometer costs only a 
fraction as much. The Comptometer is as universal 
in its practical and time-saving application as the 

science of arithmetic itself. 

No lever to pull, no fussing with the paper, 
eyes on the copy and fingers on the keys all the 
time. This means accuracy as well as speed. 


SOME REPEAT ORDERS. 
Why Did They Buy More? 


U. 8S. Navy DepamPeee’ «oss usc cccaaededlaeur i ibenes 141 
MarsHatyt Fietp & Co., Chicago, Ill. 185 
Journ WANAMAKER, New York and Philadelphia . penkea 51 
CarneGcie Steer Co., Pittsburgh, Pa.......... : 64 
N. Y. Centra & Hupson River R.R.Co........... $2 
Cuicaco, Burtincron & Quincy R. R.. Nia eewe d 78 
American Bripoer Co., Pittsburgh, Pa............. . 
Western Evecrric Co., New York and . pomee bic 
PRUDENTIAL INSURANCE Co., Newark, N.J . cone ae 
MeETROPOLITAN LiFe Co., New York . phebdes au . 24 
Simmons Harpware Co., St. Louis, Mo. Kaeebansusbees 24 
N. Y. Suipsui_pine Co., Camden, N. J.............4. 24 
Street, CHICAG O 
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IF YOU ARE INTERESTED IN 


Loose Leaf Methods and Devices 


either as a Stationer 


or from any other cause, be 


Dealer 


sure to 


‘Buyer 


VISIT OUR FACTORY 


THE LARGEST IN THE 


in Chicago. We 


go00ds 


while 


our are made. 


WORLD 


"Il be glad to show you how 


C.S. & R. B. CO, 


480-490 W. KINZIE STREET 
CHICAGO 
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me Recorder for Every Business 
AND THE BEST IN THE WORLD 


INTERNATIONAL and BUNDY TIME RECORDERS never have been equaled for Accuracy and Durability 


- £3, They Save Money, Time and Labor 




















Wherever employed and last a business life time 








INTERNATIONAI TER \ 
1} 


INTERNATIONAL 
ROCHESTER CARD 
TIME RECORDERS 


Are absolutely without a peer, as they give 


BUNDY Dial Recorders 
BUNDY Key Recorders 


BUNDY 
Autograph Recorders 


a daily, weekly, two-weekly, semi-monthly, 
or monthly record of each man’s time on a Give the best of satisfaction in 
card printed in plain figures for time keeping establishments that require only 
and for cost keeping if desired. They are a daily time record, as they give 


wholly automatic. No other is. an accurate record of the com- 
18,000 in daily, satisfactory use. 


we 2 


ing and going of each employe 


whenever he enters or leaves 





his workroom, office, or place of 
business, as often as required, in 


plain print, on a dial or tape. 


Send for our booklet, "Minutes Turned to Gold." 
Just out. It shows how to Save money, time and 


labor. I'ts free to you. Its worth having. Write now. 


International Time Recording Co. 
OF NEW YORK 


181 Water Street, Binghamton, New York 
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